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DR. JACQUES C, MORRELL 


‘ 


e Dr. Jacques C. Morrell, associate direc~ 

tor of research for Universal Oil Prod- 
ucts Co., is the new chairman of the petro- 
leum division of the American Chemical So- 
ciety, succeeding F. W. Hall, research direc- 
tor for The Texas Co., who held the chair- 
manship the past two years. He is well 
known in refining circles for his work in the 
development of cracking and of treating 
methods for cracked distillates and in the 
general chemical world for his work in chem- 
ical warfare research and _ experimental 
work. Dr. Morrell was recently selected as 
consultant to the War Department on chem- 
ical warfare problems. He is also active in 
civic affairs, being president of the Board of 
Education in Oak Park, the Chicago suburb 
where he resides. 
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Campaign to Edueate Motorists 


To Change Oil Regularly 


ATLANTIC CITY, N. J., Sept. 18 


( CAMPAIGN to educate 


motorists on the desira- 
bility of changing crank- 
case motor oil at proper mile- 
age and time intervals is to be 
recommended to the industry 
by the oil companies’ Commit- 
tee on Oil Change Practice. 
If there is a favorable reac- 
tion to the committee’s sugges- 


tion from individual oil com- 
panies the program will be 


taken before the American Pe- 
troleum Institute and the co- 
operation of the automotive in- 
dustry will also be sought. 

No difficulty in obtaining oil 
industry co-operation is antici- 
pated by the committee, with 
the possible exception of one or 
two companies which have ad- 
vertised oils in terms of miles 
of service. This was indicated at 
the meeting of the group of lu- 
bricating oil technologists 
which met here during the 
course of the National Petrole- 
um Association meeting. Rep- 
resentatives from companies in 
all parts of the country said 
they felt sure that a strong co- 
operative campaign can be un- 
dertaken to show the motorist 
the advantages and savings of 
regular oil and grease changes. 
Support of the automotive in- 
dustry in the education of mo- 
torists is anticipated also be- 
cause the use of new type bear- 
ings makes it desirable that oil 
be changed at more regular in- 
tervals than has been the prac- 
tice of many motorists. 

If the oil industry comes for- 
ward with an oil change pro 
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gram based on provable facts it 
is expected the car manufactur- 
ers will standardize on such a 
program in their instruction 
books to new car buyers and in 
their service recommendations 
to dealers. It is thought the car 
manufacturers will abandon 
any competitive oil change rec- 
ommendations — that is, rec- 
ommendations for using oil 
over a longer period than the 
next manufacturer. 

It is this competitive type of 
oil change recommendation 
which has led to the distribu- 
tion, in owner instruction books, 
of suggestions that oil be 
changed seasonally or as in the 


case of Studebaker’s new cars 
“twice a year’ if filter cart- 
ridges are changed when the 


oil is “turning black.’’ 


W. H. Correa of Socony-Vac- 
uum Oil Co., Inc., is chairman 
of the Committee on Oil Change 
Practice, which has been work- 
ing for several months to gath- 
er into a simple report, under- 
standable by any _ motorist, 
what is known about the neces- 
sity for periodical oil change. 
J. W. Saybolt, of Standard Oil 
Co. of New Jersey, is vice-chair 





@ Due to difficulties in mail de 
liveries and to traffic 
accompanying the 
tion of the Legion in 
Cleveland has been 
necessary to delay by one day the 
mailing of this NATIONAI 
PETROLEUM News to its readers. 
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man and J. G. Walker, of So- 
cony-Vacuum, is secretary. 
Other members of the com- 
mittee include L. C. Eldridge, 
Shell Petroleum Corp.; H. P. 
Hobart, Gulf Oil Corp. of Penn- 
sylvania; O. J. Tuttle, Empire 
Oil & Refining Co.; Fayette B. 


Dow, National Petroleum As- 
sociation, and B. B. Mears, 
Cities Service Co, 

In preparing its report the 


committee studied material 
gathered by research and en 
gineering staffs of a number of 


large companies bearing on 
crankcase drainage. This ma- 
terial giving factors which in- 


fluence the necessity for crank- 
case oil change was worked into 
an abridged form under the di- 
rection of H. T. Hobart of Gulf, 
and presented at the general 
meeting of lubrication technol- 
ogists at Atlantic City during 
the National Petroleum Asso- 
ciation convention. 

It was voted to submit the 
material to all oil companies 
not represented. When as near 
ly unanimous approval as pos 
sible is obtained, a sub-commit- 
tee of the Committee on Oil 
Change Practice will be ap- 
pointed by Mr. Correa to take 
the report to the automotive in- 
dustry and solicit co-operation 
of service managers, technolo 
gists and executives of the mo 


tor manufacturers. 

Following is the text of the 
recommendations for safe 
draining practice, giving rea- 


sons as developed by the Com- 
mittee on Oil Change Practice: 
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Recommendations For Safe Draining 


by Committee on Oil Change Practice 





WINTER—tThe severity and 
duration of cold weather, the 
number of engine starts in a 
given period and the amount of 
idling largely govern the rap- 
idity with which crankcase oil 
becomes contaminated in win- 
cer. 

For cars operating at tem- 
peratures below freezing, oil 
should be drained at least every 
500 miles. 

Where atmospheric tempera- 
tures consistently below 10°F. 
are encountered and cars are 
operated on short runs with 
many stops and starts or with 
prolonged idling, draining 
should be on a time rather than 
a mileage basis. Under such 
conditions, oil should _ be 
changed at least every two 
weeks. 

Where temperatures below 
zero are consistently encoun- 
tered, crankcase temperatures 
may be abnormally low. Under 
such extreme conditions the oil 
may become dangerously con- 
taminated and require draining 
after a few days use. 

SUMMER—The frequency of 
summer draining depends 
largely upon car speed, atmos- 
pheric temperature and _ the 
rapidity with which dust and 
other contaminants accumu 
late in the crankcase. 

In general, crankcase oil 
should be changed every 1000 
to 1500 miles, the interval de- 
pending upon the severity of 
operating conditions. 

Cars driven at sustained high 
speeds in hot weather should 
be drained at least every 1000 
miles. The same recommenda- 
tion applies for cars operated 
on dusty roads. 

Where dust storms are en- 
countered, crankcase oil should 
be drained immediately after 
leaving the dust area, regard- 
less of mileage. Air cleaners 
also should be cleaned thor- 
oughly at the same time. Where 
cars are operated regularly in 
dust areas, the crankcase oil 
pan should be dropped and 
cleaned frequently. 

Under the most favorable 
conditions, a car may be driven 
safely as much as 1500 miles 
before draining. However, it 
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should be realized that abrasive 
dust is always present and that 
gradual contamination of 
crankease oil is always taking 
place. 

While cars are occasionally 
driven further without appar- 





W. H. Correa, Socony-Vacuum Oil Co., 
Inec., chairman of the Committee on Oil 
Change Practice 


ent damage, the saving in oil 
cost per year is too small to be 
considered in comparison with 
the possible sacrifice in engine 
protection and efficiency. 


Reasons for Crankcase Oil 
Changes 

The essential reasons. for 
changing crankcase oil may be 
stated as follows: 

1. Water Contamination 
It is a fact, not commonly 
known, that more than a gal- 
lon of water is produced in an 
engine by the burning of one 
gallon of gasoline. This water 
is ordinarily in the form of va- 
por or steam, but when the 
jacket water temperatures are 
low, some of this condenses and 
gets into the crankcase. 

This condition is accentuated 
by low air temperatures and be- 
comes extremely rapid in sub- 
zero weather. It is particularly 
acute when short runs and fre- 
quent starts are necessary, as 
is the case with cars used by 
physicians, inspectors and sales- 
men, The same applies to mo- 
torists who use their cars only 





for going to and from work. 

Under these conditions, while 
the jacket water temperature 
may reach a normal range, the 
crankcase remains cold and wa- 
ter in it is not driven off by 
evaporation. 

For winter operation, this ac- 
cumulation of water is the ma- 
jor factor in oil deterioration 
because, almost invariably, it 
mixes with the oil to form a 
thick, mayonnaise-like emul- 
sion. Leakage of anti-freeze so- 
lution from the cooling system 
into the engine greatly accen- 
tuates the formation of emul- 
sions. These often interfere 
with normal lubrication, lead- 
ing to disastrous results. 

During the cold period of 
every winter, a large number 
of cases are encountered in 
which bearings, pistons and cyl- 
inder walls were ruined because 
the lubricating systems became 
clogged by emulsions. Serious 
damage also occurred from wa- 
ter freezing in crankcases when 
cars were left standing exposed 
to low temperatures. 

Winter operating conditions 
also tend to promote dilution of 
crankease oil by unvaporized 
fuel. In intermittent service, 
automatic chokes may remain 
in operation during the entire 
run so that rich mixtures are 
fed to the engine, thereby caus- 
ing excessive dilution. 

The efficiency of electrical 
systems is always lower in cold 
weather. Battery output is 
much reduced, resulting’ in 
slower cranking. Ignition effi- 
ciency is impaired by decreased 
battery voltage and by fouled 
or incorrectly adjusted spark 
plugs, thus causing incomplete 
combustion and frequent mis- 
firing. Such failures of the elec- 
trical system to function at high 
efficiency will result in = un- 
burned fuel working into the 
crankcase to cause excessive di- 
lution of the lubricating oil. 

2. Dust—Dust is always pres- 
ent in the atmosphere. The ac 
cumulations of dust on the body 
of the car and on the oily sur- 
faces of the engine are a rough 
indication of this. Dust storms, 
detours, country roads, and 
road shoulders are all major 
sources of dust. Even in cities, 
the dust content of the air is 
appreciable as Public Health 
Department records show that 
a dust fall of from one to four 
tons per square mile per day 

(Continued to Page 14 ) 
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Study “lowa Plan” By Driving to Chicago 


rwooosipe INN! 





IL marketers over the country who will at- 
tend the convention and trade exhibit of 
the National Oil Marketers Association, in 

Chicago, in October by all means should drive 
to the convention. They should not only do 
their traveling to and from the convention city 
in their own cars, but they should plan for the 
trip now and allow themselves time enough to 
study marketing conditions in the territory they 
will pass through. 

For the marketers from the east and the south 
and southwest particularly, the trip by driving 
to Chicago will allow them to study first hand 
retail marketing in the district where the so- 
called Iowa plan, or dealer market plan, has 
been in effect for the longest period, and where 
the results of this method of operating service 


stations can best be seen firsthand. 
Mounting rates of taxation on chain outlets 


and increasing labor costs to oil companies, 
through organization of station operators and 
through the social security laws being adopted 
in many states, are bringing about, in other parts 
of the country, the transition of service stations 
from company operated to straight dealer op- 
erated. While NATIONAL PETROLEUM News has 
had much to say on the effect of the [owa plan 
in the middle west, and while marketers may 
know in general of its workings, the value to 
the individual marketer of driving his own car 
and studying for himself conditions where it has 


been in effect for the longer time cannot be 
overestimated. 
The marketer could become a_ Five-Gallon- 


Buyer and make numerous purchases himself at 
stations which are entirely under dealer opera- 
tion. He could+see for himself the service that 
is offered, as compared with that at company 
stations; he could determine what other serv- 
ices and merchandise have been taken on: he 
could learn for himself the dealer’s ideas on 
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this plan of station operation. 


The firsthand in- 
formation a marketer could pick up by such a 


trip, particularly if time enough is allowed for 


many stops, would be of great value to him in 
preparing for the future of his own company 


if the lowa plan is adopted by the principal oil 
companies in his territory. 


The middle west also, particularly Michigan, 
has seen the development in the past two years 
or so of tourist trailers to the point they are 
creating needs for servicing on the highways 
which oil companies in the future will have to 
supply or see this business go elsewhere. There 
is more travel by trailer in this district than in 
most other sections of the country. There are 
some trailer camps. Some tourist camps have 
roadside signs offering facilities for trailers. Oi] 
companies and stations in this section already 
have some idea of the problems to stations and 
tourist camps which trailers are bringing. 

In coming years trailers will be operated in 
larger numbers on the nation’s highways. They 
will be found on the roads in resort and vaca- 
tion country where facilities for their accommo- 
dation are as yet most lacking. Marketers from 
some parts of the country would have a new idea 
of how extensively motor travel will be affected 
by trailers in future years, were they to take the 
time, on a trip to this coming marketers’ conven- 
tion, to learn how they are being manufactured 
and used in this middle west district. 

This national marketers’ convention in Chica- 
go should be generally known and referred to 
as one meeting where the travel is largely by 
driving. The gasoline and lubricating oil mar- 
keter can only half-heartedly urge on his own 
friends and customers the value and pleasure 
of doing their traveling by driving, if he himself 
hops on the train to make the trip to Chicago. 


MOTOR TO CHICAGO 


FOR THE 


ANNUAL CONVENTION ano TRADE EXHIBIT 
OF THE 

NATIONAL OIL MARKETERS ASSOCIATION 

STEVENS HOTEL OCT. 27,28 & 29,1936 

















RECOMMENDATIONS 





(Concluded from page 12) 
is not unusual in American 
cities. 

Ordinarily, from 3 to 27 cu- 
bic feet of air per minute is 
forced through engine crank- 
cases to ventilate them. This is 
small compared to the amount 
of air which passes through the 
carburetor into the cylinders. 
For the average car under nor- 
mal driving conditions, this 
amounts to approximately 100 
cubic feet per minute. Since 
crankcase ventilators do _ not 
normally have effective § air 
cleaning equipment and as most 
carburetor air cleaners are not 
on the average more than 50 
per cent efficient, considerable 
quantities of dust enter the en- 
gine under ordinary operating 
conditions. 

Dust is an active abrasive and 
always promotes wear. In ex- 
treme cases it has been known 
to ruin engines completely in 
less than 1200 miles of opera 
tion. 

Oil filters seldom provide ade- 
quate protection against wear 
from dust or other contaminat- 
ing materials. Only a small pro- 
portion of the oil in circulation 
passes through them, they clog 
rapidly and are often ineffec- 
tive over a considerable portion 
of the period during which they 
are in service. 

3. Oil Contamination—Under 
normal operating conditions, 
oil undergoes gradual! chemical 
change in contact with air and 
the metals in the engine. These 
changes result in the develop- 
ment of products which may in 
time result in damage to bear- 
ings, cylinder walls, wrist pins 
and other delicately finished 
surfaces in the engine, if such 
contaminated oil is allowed to 
remain in the crankcase _ for 
too long a period. 

Chemical changes leading to 
the development of these con 
taminating substances are ac- 
celerated by the presence of the 
contaminating substances them- 
selves, in exactly the same way 
that one rotten apple in a barrel 
soon leads to the destruction of 
the remaining good fruit. Ac- 
cumulation of these contami- 
nants either in the oil itself or 
as deposits in crankcases or oil 
filters seriously endangers the 
stability of the lubricant. 

Protracted use of lubricating 
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oil too frequently entails the de- 
velopment of non-lubricating 
substances which increase en- 
gine drag, promote excessive 
carbon formation, and may re- 
sult in stuck rings, clogged oil 
screens and ultimately in total 
failure of the lubricating sys- 
tem and ruinous damage to the 
engine, 


4. The amount of these vari- 
ous contaminants in crankcase 
oil depends upon the distance 
or time a car is operated and 
upon operating conditions. As 
the quantity of these substances 
in crankcase oil can only be de- 
termined by laboratory analy- 
sis, which is not practical for 
the average car owner, his only 
safe method of assuring engine 
protection and efficiency is to 
drain oil at sufficiently frequent 
intervals to prevent dangerous 
contamination. 


% % *% 


The points discussed above 
indicate why regular oil chang- 
es are important. The intervals 
at which such changes should 
be made will depend on the op- 
erating conditions prevailing. 
It is obviously impracticable to 
vive a detailed recommendation 
which will cover the particular 
conditions under which each in- 
dividual car is operated. It is, 
however, possible to set a prac- 
tice which will provide a suf- 
ficient margin of safety for the 
wide range of conditions known 
to be encountered by the aver- 
age automobile. This practice 
has already been stated above. 


Cost of Draining Crankcases 


The oil cost of frequent 
crankcase changes is extreme- 
ly small compared with the cost 
of repairing damages resulting 
from faulty lubrication. For ex- 
ample, if a car with a 5-quart 
crankease capacity consumes 
one quart of oil every 500 miles, 
then in 7500 miles operation 
(roughly the annual operation 
of the average passenger car), 
43 quarts will be used if 
changed every 1000 miles, 35 
quarts if changed every 1500 
miles, and 31 quarts if changed 
every 2000 miles. Even if oil is 
changed only once a year, 19 
quarts will be used. 


For the average motorist, the 
vearly cost resulting from re- 
ducing the draining period from 
1500 to 1000 miles is only $2.50. 
These figures apply 


whether 





make-up oil has to be added at 
the rate of 500 or 250 miles per 
quart. Further extension of the 
draining period results in only 
a fraction of this amount as ad- 
ditional saving. 


On the other hand, even the 
simplest repair operation made 
necessary by faulty lubrication 
will wipe out any saving made 
by extending the draining pe- 
riod and the extensive repairs 
made necessary by neglect to 
drain as recommended will cost 
many times any possible sav- 
ing through extending’ the 
draining period. 


Proposal for Chain Tax 


Fails in Oklahoma 


OKLAHOMA CITY, Okla., 
Sept. 19.—Oklahoma’s one-time 
threat of a stiff chain store tax 
has died a natural death. 


Lack of signatures to an ini- 
tiative petition that would have 
put the tax measure before the 
voting public Nov. 3 sounded 
the death knell of the proposal. 


A group of Oklahoma City 
residents June 17 filed with the 
state department intentions to 
circulate the petition calling for 
a graduated chain store tax 
ranging upward to $7500 for 
each store in excess of 75. The 
signed petition, in order to be 
included in the Nov. 3 election, 
had to be filed in the state de- 
partment offices on or before 
Sept. 15. State department of- 
ficials disclosed that the petition 
has not been officially filed. 


Greene Makes Forced Landing 


NEW YORK, Sept. 17.—How- 
ard H. Greene, vice-president 
of Kendall Refining Co., made 
a forced landing on the beach 
at Coney Island when his supply 
of gasoline ran out while on his 
way from Bradford, Pa., to 
Roosevelt field, Long Island. 
Neither Mr. Greene nor his wife, 
who was with him, were hurt 
when his plane nosed over on 
the beach. The plane was only 
slightly damaged, but it was not 
moved from the beach before 
the tide came in, and was sub- 
merged. = 

Mr. Greene was going east to 
attend the National Petroleum 
Association convention at At- 
lantic City. 
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Oil Indictment, Code, lowa Plan 


Marketers’ Convention Topics 


WASHINGTON, Sept. 18 
POSSIBLE ramification of 
A the federal grand jury in- 
vestigation of the oil in- 
dustry — possible collection of 
treble damages by oil jobbers 
who can prove injury through 
anti-trust law violations—will 
command interest on the pro- 
gram of the convention of the 
National Oil Marketers Associa- 
tion, in Chicago, Oct. 27, 28 and 
29, according to Secretary Paul 
E. Hadlick, in charge of the 
program. 

If the Madison, Wis., grand 
jury completes its work in ad- 
vance of the marketers’ associa- 
tion convention and trade ex- 
hibit, Secretary Hadlick says an 
outstanding speaker will an- 
alyze its findings and actions. 

“There is strong probability 
that this grand jury investiga- 
tion, which followed the adop- 
tion of a resolution urging it by 
the NOMA convention last fall, 
will have ended before the 1936 
convention is held,’’ stated Had- 
lick, ‘‘and that this subject, 
therefore, will have one of the 
most prominent places on the 
convention program.” 

The proposed voluntary code 
for the oil industry, now before 
the Federal Trade Commission, 
the Robinson-Patman anti-price 
discrimination act, the Connal- 
ly hot oil law, the state oil com- 
pact act, and the Iowa plan of 
marketing, also will be dis- 
cussed by authoritative speak- 
ers, and the independent job- 
ber’s attitude toward each will 
he determined. 

M. B. Whiting, Whiting Oil 
Co., Clifton Forge, Va., presi- 
dent of the association, will pre- 
side at the convention sessions 
Oct. 27 and 29. Roy R. Fisher, 
Argo Oil Corp., Detroit, vice- 
president, will be in the chair 
Oct. 28, when the proposed code 
will be discussed. There will be 
full discussion from the floor on 
each subject, limited only to In- 
dependent jobbers and as usu- 
al, voting will be restricted to 
members in good standing. 

A delegation representing the 
oil marketing industry in Ger- 
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many will attend the conven- 
tion. The delegation plans to 
tour the United States, study- 
ing oil production, refining and 
marketing. The delegates will 
arrive the first part of October 
and will be met by a committee 
from the National Oil Market- 
ers Association. Special ar- 
rangements are being made for 
their entertainment during the 
convention. These delegates 
are: 


Ludwig Muller, Heilbronn- 
Bockingen; Fritz Stenzel, 
Halle; Friedrich Stock, Han- 
over; Otto Lietz, i. Fa. ‘‘Litta’’, 
Chemische Fabrik, Kiel; Ru- 
dolf Greiser; Werner Spangen- 
berg, Kaufmann: Franz Kra- 


mer, i. Fa. Kunneth & Knochel, 
Magdeburg; and Max Heyd- 
Kamp. 


The trade exhibit will be in 
a sound-proof room within the 
exhibit hall. More than 30 
spaces have been sold. These ex- 
hibitors include, up to and in- 
cluding Sept. 18: 

American Can Co., Chicago, 
matie Burner Corp., Chicago, Benja- 
min Electric Mfg. Co., Des Plaines, 
Ill., Butler Mfg. Co., Minneapolis and 
Kansas City, Chek-Chart Corp., Chi- 
cago, Chevrolet Motor Co., Detroit, 
Electric Hose & Rubber Co., Wilming- 
ton, Del., Goodrich Electric Co., Inc., 
Chicago. 

The Huffman Mfg. Co., Dayton, O., 
Irving-Cloud Publishing Co., Chicago, 
Lubrication and Maintenance, Chica- 
go, Morrison Bros, Co., Dubuque, Ia., 
National Petroleum News, Cleveland, 
The Pennzoil Co., Oil City, Pa., Petro- 
ieum Age, Chicago, Pittsburgh Equi- 
table Meter Co., Pittsburgh, Platt’s 
Oilgram, Cleveland, Quaker State Oil 
Refining Corp., Oil City, Pa., Sinclair 
Refining Co., New York, U. S. Indus- 
trial Aleohol Sales Co., Ine., Chicago, 
Worthington Pump & Machinery 
Corp., Harrison, N. J, 


Auto- 


Stand on Jobber Recognition Endorsed 


CLEVELAND, Sept. 21.—A 
resolution commending the ed- 
itorial in the Sept. 9th issue of 
NATIONAL PETROLEUM NEWS en- 
titled “Jobber Recognition 
Would Halt Turmoil’, was 
adopted by the South Carolina 
Oil Jobbers Association, at its 
regular September meeting, ac- 
cording to Fred W. Herlihy, of 
Orangeburg, president. 


The editorial, quoting a letter 
from TT. Wilbur Thornhill, 
Charleston Oil Co., Charleston, 
pointed out that many of the 
troubles of the marketing 
branch of the oil industry could 
be straightened out if the execu 
tives of the major oil companies 
understood the independent 
marketers and their problems 
and, on the other hand, if the 
independents as a whole adopt- 
ed a broad point of view towards 
the oil industry which incladed 
the other branches of the indus- 
try and its national problems. 


The letter from President 
Herlihy telling of the resolution 
of the South Carolina associa- 
tion is as follows: 

“Your editorial in answer to 
a letter of one of our members, 


Mr. T. Wilbur Thornhill, as well 
as his letter to you, was read be- 
fore the group assembled at our 
regular September monthly 
meeting. 

“A resolution was passed that 
a letter be written to you thank- 
ing you for bringing Mr. Thorn- 
hill’s letter before the public, 
and also expressing our appre- 
ciation of your editorial in an- 
swer to his letter. 

“We are heartily in accord 
with your suggestions that the 
independent jobber have a 
broader view of the petroleum 
industry as a whole, rather than 
limiting his knowledge to the 
particular locality in which he 
is operating. We also appre- 
ciate your criticism ‘of. the ma- 
jor oil companies in that they 
do not know their jobbers, the 
position which they hold in their 
community, nor their problems. 

“Tt is one of the purposes of 
the South Carolina Oil Jobbers 
Association to meet monthly to 
bring before its members a wid- 
er aspect of the petroleum in- 
dustry. We have succeeded 
very well and discussions of our 
problems in open meeting, we 
believe, have made our task of 
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conducting our business some- 
what less difficult. 

“We sincerely urge that the 
independent jobbers in every 
community band themselves to- 
gether for the purpose stated 
above as well as for their own 
protection. Practically all of 


our members are also members 
of the National Oil Marketers 
Association, copies of our min- 
utes are forwarded to this or- 
ganization, and we co-operate 
with them as much as possible. 

“Again commending you for 
your very fine editorial.”’ 


Eastern Crude Cuts Arouse Fear 


Of Lower Prices in West 


By LAWRENCE E. SMITH 
N. P. N. Staff Writer 


TULSA, Sept. 19 

OME fear is being voiced 
= quietly by Mid-Continent 
and Southwest operators 
that the crude price cuts* made 
the past week on most Eastern 
grades will spread to the fields 
west of the Mississippi. And 
some refiners, buying’ their 
crude and not producing it, as- 
sert that crude is at.least 10 
cents per barrel too high on ba- 
sis of current gasoline market. 

Similar scares over the crude 
market have been met several 
times in the past two years by 
reduction of allowable produc- 
tion in the several states which 
have prorated fields. Last May 
ithe conditions were considered 
alarming and Texas, Oklahoma 
and Kansas made really drastic 
cuts in allowables. Then the al- 
lowables began to climb again. 

Estimates for the several 
states have been released by 
the Bureau of Mines and its cal- 
culations are that demand for 
Oklahoma crude over October 
will be substantially as great as 
it was in September. It recom- 
mended total production of 
559,900 barrels daily for Okla- 
homa, a drop of 3100 barrels 
from the September, and 155,- 
000 barrels daily for Kansas, an 
even 5000 barrels down. 

Some purchasers believe that 
the cut for the two states should 
be 20,000 to 25,000 barrels 
daily. 

As for Texas, the Railroad 
Commission has not been noted 
for its adherence to Bureau of 
Mines estimates. Usually, the 
commission sets an allowable 
somewhat higher than the gov- 
ernment agency suggests; it has 
*See Market Section of this issue for 
details on crude price changes. 


cut under the Bureau’s totals 
a few times. Its hearing to take 
testimony for the October order 
was held Sept. 11, too early for 
the Bureau, whose recommen- 
dations usually come out about 
the 20th of the month. 

The Texas figure, now avail- 
able, is 1,106,900, a decrease of 
17,000 barrels over the daily 
amount recommended by the 
Bureau for September. The 
Texas commission’s ‘‘basic’’ or- 
der for September was 1,125,- 
674 barrels, which was quite 
close to the Bureau’s figure; 
however, the allowable at the 
end of September will be found 
to be much higher than it was 
at the start. Completions of 
wells in prorated pools are 
given their quotas and from 
time to time the commission 
finds that some pool should pro- 
duce more than was ordered at 
the beginning of the month. The 
quotas on five fields, for ex- 
ample, were raised during the 
past week. 





Daily Average Production, Im- 


portant Districts, American 
Petroleum Institute Figures 


Week Ended 


Sept. 19 Sept. 12 
Barrels Barrels 
Oklahoma City 147,400 136,250 
Total Oklahoma 590,450 565,450 
East Texas $35,200 $34,600 


Total Texas . 1,147,400 1,153,300 
Rodessa 59,900 59,600 
Total Louisiana 235,850 235.900 
California . 582,700 587,900 
East of Rockies... 2,454,300 2,432,950 
Total U. S. 3,037,000 3,020,850 
Crude Imports . 75,140 125,000 
Total New Supply 3.112.140 = 3,145,850 














Michigan Crude Is Cut 
As Western Oil Enters 


CHICAGO, Sept. 17.—Mid- 
Continent crude entering Michi- 
gan was the reason advanced by 
most oil men here for the 10- 
cents a barrel cut in posted 
prices for Michigan oil Sept. 16. 

On that date Simrall Pipe 
Line Corp. reduced its prices for 
both grades of oil it purchases 
in Michigan by that amount. 
Pure Oil Co., one of the larger 
purchasers of Michigan crude, 
followed. 


Simrall’s new _ posting for 
West Branch crude and equal 


grades is $1.32 per. barrel. 
Beaverton, Crystal, Porter, 


Greendale and equal grades 
were posted at $1.16. Pure 
posted Midland crude at $1.32. 


Previously, the higher priced 
grade of Michigan crude had ad- 
vanced from $1.12 in November, 
1935, by a series of four 10-cent 
advances up to $1.42. The 
lower priced grade rose from 
$0.96 to $1.26 per barrel during 
the same period. 


The reduction came as a sur- 
prise to operators here. It was 
believed conditions in the Michi- 
gan field did not justify the cut. 
Production recently has been av- 
eraging around 30,000 barrels 
daily, a drop of about 25,000 
barrels daily from the field's 
high point of production. 


Due to the scarcity of Michi- 
gan crude, which caused com- 
plete and partial shut downs 
among some refiners in the 
state, several have recently com- 
pleted negotiations for a con- 
tinuous supply of Mid-Continent 
crude to supplement production 
from Michigan fields. 


The majority of oil men here 
inclined toward the belief that 
the entrance of Mid-Continent 
oil was the determining factor, 
in the Sept. 16 reduction in 
Michigan prices. 

It is said that one company 
just several days prior to the 
cut had obtained its first ship- 
ment of Mid-Continent crude. 
The other plant was expected 
shortly begin to process a mix- 
ture of Mid-Continent and 
Michigan crude, the former hav- 
ing been brought up through 
pipelines to augment an insuf- 
ficient supply of Michigan oil. 


Narionat Perroreum News 
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Legality of Posting Gasoline Tax 


Brought Up by Attorney General 


WASHINGTON, Sept. 21 


TTORNEY GENERAL 
CUMMINGS has raised the 


question whether filling 
station operators can legally 
post the federal tax separately 
from the price of gasoline. 

Although officials of the In- 
ternal Revenue Bureau _ dis- 
agree with Cummings’ citing 
of an almost-forgotten section 
of the tax laws, the attorney 
general sent out word to news- 
papermen today that he does not 
‘are to enlarge upon his re- 
marks at a press conference 
Sept. 16. 

Cummings, at the press con- 
ference, told newspapermen 
that he has received a ‘‘storm’”’ 
of protests against placards be- 
ing displayed by small mer- 
chants in the Middle West pur- 
porting to show the amount of 
taxes involved in the sales price 
of food and other necessities. 

Cummings hinted that there 
was a political motive in the dis- 
play of such placards and 
warned that it might be an of- 
fense under federal statutes. He 
gave newspapermen to under- 
stand that the law _ prohibits 
dealers from stating that any 
part of the sales price was due 
to a federal tax. He cited pos- 
sible penalties of $1000 fine and 
one-year imprisonment for vio- 
lators. 

Admitting that he had never 
heard of a prosecution under 
this law, Cummings said he 
hoped that the warning would 
be sufficient and that the Jus- 
tice Department would not be 
required to take action. 

Asked if the law referred to 
prohibited dealers from display- 
ing a sign showing the amount 
of tax when it was a specific tax 
(such as the gasoline tax) Cum- 
mings declined to answer, tell- 
ing his questioner to read the 
law. 

The attorney general’s state- 
ment was attacked by the Re- 
publican National Committee, 
which claimed that Cummings 
had misinterpreted the law. The 
true meaning of the law, the Re- 
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publicans declared, was that it 
applied only to instances where 
the amount of tax was misrepre- 
sented. 

There the matter rested with- 
out attracting much attention 
until Sunday. In the Washing- 
ton STAR of that date, there 
was a feature article by a news- 
paperman who is known to en- 
joy the confidence of Cummings. 

Under the caption, ‘‘What 
Price Taxes? Don’t Ask— 
There’s a Law,” was a picture 
giving examples of how busi- 
ness men “tell the public about 
the relation of taxes to prices.”’ 
One picture was of a sign at a 
filling station, listing separately 
the price of gasoline from the 
tax. 

In the story, the law cited by 
Cummings was mentioned and 
the statement made that “it 
seems clear to those who have 
pondered this language that the 
posting of prices showing tax 
proportions by gasoline 
dealers . .is a violation of the 
law.’’ 

After publication of this 
seemingly-authoritative  state- 
ment of the attorney general’s 
views, interest in the matter 
revived. Newspapermen bom- 
barded the Justice Department 


‘with requests for a further ex- 


planation by Cummings; but 
there was no official comment. 
Cummings sent out word that he 
did not care to enlarge on his 
statement last week. However, 
he probably will be questioned 
concerning it, if he holds a press 
conference later this week. 

Internal Revenue Bureau of- 
ficials were more ready to talk. 
They identified Section 1123 of 
the 1926 Revenue Law as the 
law to which Cummings re- 
ferred. Under the heading, 
“Frauds on Purchasers,” this 
section reads: 

“SEC. 1123. Whoever in con- 
nection witli the sale or lease, or 
offer for sale or lease, of any 
article, or for the purpose of 
making such sale or lease, 
makes any statement, written 
or oral, (1) intended or eal- 


culated to lead any person to 
believe that any part of the price 
at which such article is sold or 
leased, or offered for sale or 
lease, consists of a tax imposed 
under the authority of the 
United States, or (2) ascribing 
a particular part of such price 
to a tax imposed under the au- 
thority of the United States, 
knowing that such statement is 
false or that the tax is not so 
great as the portion of such 
price ascribed to such tax, shall 
be guilty of a misdemeanor and 
upon conviction thereof shall be 
punished by a fine of not more 
than $1000 or by imprisonment 
not exceeding one year, or both.”’ 

According to Internal Rey- 
enue Bureau officials, the words 
knowing that such statement is 
false or that the tax is not so 
great as the portion of such price 
ascribed to such tax refer to 
BOTH clauses in the paragraph; 
that is, the clauses numbered 
(1) and (2). 


se, gyn 1123 means, reven- 
7 ue bureau officials said, that 
so long as the dealer correctly 
posts the amount of tax there is 
nothing in the federal law to 
prevent him from posting the 
tax separately. This section was 
intended to apply only when the 
dealer wrongly’ stated the 
amount of tax or falsely repre- 
sented that the tax has been 
paid. 

Attention was called to Regu- 
lations 44 issued by the Internal 
Revenue Bureau and covering 
collection of gasoline and lubri- 
cating oil taxes. After quoting 
See. 1123 the IRB regulations 
(Article 88) state: 

“MISREPRESENTATION OF 
TAX.—If a manufacturer or 
other vendor misrepresents the 
tax, he is guilty of a misde- 
meanor and is liable to a fine of 
$1000 and to imprisonment for 
a year. This provision is de- 
signed, among other things, to 
prevent a vendor adding more 
than the amount of the tax to 
the price of a commodity and 
representing that the increase is 
due to the tax.”’ 

There is stronger evidence, 
however, in regulations covering 
other federal taxes. For ex- 
ample, theater owners are re- 
quired to print the federal tax 
separately on their tickets. 
Moreover, the regulations sug- 
gest a ticket form listing the tax 
and price separately and offer 
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«x model sign for display over the 
box office conspicuously show- 
ing the amount of tax and tick- 
et price. 

This recalled to mind the pro- 
vision in the NIRA oil code 
(Art. V, Rule 3, Interpretation 
of Sept. 23, 1933) expressly re- 
quiring that the gasoline tax be 
posted separately and also giv- 
ing an example of correct and 
incorrect posting of the tax. 

The Department of Justice, it 
was also recalled, prosecuted at 
least one oil company for failing 
to post separately the federal 
tax on lube oil. 

So, if Cummings’ views of 
1936 are correct, his department 
under the NIRA was prosecut- 
ing oil companies for not vio- 
lating the tax laws; and Secre- 
tary Ickes, erstwhile oil admin- 
istrator, was forcing the com- 
panies to do under the code what 
was a violation of the 1926 Rev- 
enue Law. 


Arnott Visits Trade 


Commission on Code 


WASHINGTON, Sept. 19.—C. 
KE. Arnott, of Socony-Vacuum 
Oil Co., conferred for two hours 
Sept. 18 with George McCorkle, 
of the Federal Trade Commis- 
sion, regarding the proposed 
voluntary oil marketing code 
which has been submitted to the 
commission for approval. 

Mr. Arnott, who is chairman 
of the so-called committee of 
three named at the Chicago code 
conference to present the pro- 
posed code to the FTC, was ac- 
companied by B. L. Majewski, 
of Deep Rock Oil Corp. 

Besides Arnott, the other 
members of the committee of 
three are Wilmer R. Schuh, 
president of the National Asso- 
ciation of Petroleum Retailers, 
and Paul EK. Hadlick, secretary 
of the National Oil Marketers 
Association. 

Mr. Schuh was in Cleveland 
Sept. 18 attending the national 
convention of retail dealers. 

Hadlick was here in Wash- 
ington but says that he was not 
invited to sit in on the confer 
ence of Arnott and Majewski 
with FTC officials regarding the 
proposed code. 

No date was set for a hearing 
on the proposed code, despite 
the urgings of Arnott. 

Conferences have been held 


recently, it is understood, be- 
tween the Department of Justice 
and officials of the Federal 
Trade Commission regarding 
status of the proposed code in 
light of the oil anti-trust investi- 
gation at Madison, Wis. 


Asked if he would favor sus- 
pending consideration of the 
code during the Madison investi- 
gation, Arnott replied that he 
certainly would not, adding 
“the code is more important 
now than ever’’, 


Deny Report Recommends 
2-Cent U.S. Gas Tax 


WASHINGTON, Sept. 22.— 
Officials of the National Re- 
sources Committee were indig- 
nant today at published state- 
ments that a report was being 
prepared for President Roose- 
velt recommending a new fed- 
eral gasoline tax of two cents a 
gallon. 


“It’s all a lot of damn non- 
sense,’ said Henry Hunt, who 
was supposed to be chairman of 
the subcommittee drafting the 
report. ‘I submitted a report 
to the National Resources Com- 
mittee on Sept. 12 but there was 
nothing in it about a gasoline 
tax.’’ 

Dr. John W. Frey, head of the 
Petroleum Administrative 
Board’s marketing division, was 
indignant that his name was 
mentioned as co-author of a re- 
port recommending a new gaso- 
line tax. 


According to Dr. Frey, the re- 
sources committee, of which Sec- 
retary Ickes is chairman, is con- 
sidering a study of competing 
fuels such as oil, gas, coal, and 
hydro-electric power. But be- 
fore starting such a survey, he 
said, the committee feels that 
a preliminary investigation 
should be made to determine 
what data is available on the 
subject. 

Dr. Frey said that he was 
asked to find out what economic 
data was available from govern- 
ment sources. He expects to 
report early in October. 

Mr. Hunt is supposed to be 
looking into the legal side of 
the matter, said Dr. Frey, who, 
however, declared that Hunt’s 
work is entirely separate from 
his own. Dr. Frey said he 
doesn’t know what was in 





Hunt’s report and Hunt himself 
won’t discuss it. 

The study of competing fuels 
will not be completed for some 
months, according to officials of 
the National Resources Commit- 
tee. Meanwhile, there have 
been indications, such as the 
speeches and papers at the 
World Power Conference, that 
the policy of “‘saving”’’ oil for 
making gasoline and lubricants 
is much favored by Administra- 
tion officials. 

The National Coal Association 
now is urging the coal producer 
to contact the senators and con- 
gressmen ‘‘who are now seeking 
his vote’’ and ask that they sup- 
port an increase in the excise tax 
on imported oil as a means of 
“relief’’ from the competition of 
oil with coal. 


Effort Fails for Longer 
Margin in Washington 


WASHINGTON, Sept. 22.— 
Two apparent attempts. to 
lengthen the dealer margin 
here under the so-called Iowa 
plan have only resulted in re- 
duced retail prices and a nar- 
rowing of the jobber’s margin. 

On June 29, Standard Oil Co. 
of New Jersey cut tank wagon 
prices 0.5 cent, with no change 
in the tank car price, and an- 
nounced it was no longer post- 
ing a retail price at Washington. 

But other companies, still op- 
erating their own stations, re- 
duced their retail prices in 
meeting the Jersey company’s 
tank wagon cut. Some com- 
panies and dealers held off re- 
ducing their station prices for 
several days but finally all 
dropped to 16.0 cents, including 


» 


o> cents tax. 


The same procedure was re- 
peated on Sept. 18. Although 
a few dealers are still getting 
16 cents including 3 cents tax, 
most stations have cut to 15.5 
cents. 

In nearby Virginia, where the 
total tax is 6 cents (with the 
supplying company and dealers 
each absorbing half of the 3- 
cent tax differential), the tank 
wagon price is 7 cents ex tax to 
undivided dealers, which is a 
full cent under the Washington 
tank car price of 7.5 cents. In 
Washington, the tank wagon 
price to undivided dealers is 8.5 
cents. 


Natronat. Petroteum News 
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Co-operation Among Dealers Urged 


To Make lowa 


Plan a Suecess 


By JOHN W. THOMPSON 
N. P.N. Staff Writer 


CLEVELAND, Sept. 21 
IGHLY encouraged by the 
H potential effects of the 
Robinson - Patman law 
and the Iowa plan of operating 
stations on their businesses, 
over 200 dealer delegates, ful- 
ly aware of their increasing im- 
portance in the field of petro- 
leum retailing, met here Sept. 
17, 18 and 19 for the fourth 
convention of the National As- 
sociation of Petroleum Retail- 
ers. 

At a banquet Sept. 18, aug- 
mented by 300 local dealers, the 
delegates heard George D. Olds, 
Continental Oil Co., Ponca City, 
Okla., signalize their gathering 
as the start of a new era in pe- 
troleum marketing and _ tell 
them that the independent deal- 
ers would set the pace. 

Mr. Olds pointed out that 
there is not a single area where 
the Iowa plan is not impending, 
and that ‘“‘the independent deal- 
er is about to have his day and 
will be the key to the oil mar- 
keting future.’ He warned 
against price cutting as an ef- 
fective means of meeting com- 
petition and emphasized the im 
portance of merchandising as- 
sistance through an association 
as a solid foundation for prog- 
ress under the Iowa plan. 

Mr. Olds urged the dealers to 
co-operate with their associa- 
tions, their suppliers and their 
customers, and pointed out that 
“in the face of this attitude of 
co-operation the price cutter be- 
comes helpless’’. He offered a 
formula, which if followed com 
pletely, he said, would enable 
the dealer to “‘sell rings around 
his price cutting competitor’. 
Following is his formula: 

(1) Don’t meet his price. 
(2) Make your station more at- 
tractive than his, beyond any 
doubt. (3) Make your service 
more complete, more reliable, 
more courteous, more prompt 
than his. Think up some added 
item to give it a unique charac- 
ter people will talk about. (4) 
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Unfailingly and unremittingly 
solicit the business of every car 
that enters his station. Get 
their license numbers, look 
them up, and go after their 
business on product and serv- 
ice. You won’t get them all but 
you’ll get enough to make him 
pretty sore.” 

Mr. Olds said that the eyes 
of the industry are today on 
the independent dealer. 

“Will he live up to the un- 
equalled progress of the rest of 
the industry? 

“The answer is, he will mer- 
chandise his way to success. Be- 


cause otherwise, he will be re 
placed by someone more fit to 
accept the challenge’, he con- 
cluded. 

The delegates heard Wilmer 
R. Schuh, president of the as- 
sociation, brand as “asinine” 
the charges of the federal grand 
jury in the oil industry indict- 
ment proceedings. Schuh urged 
his group to go on record as 
‘condemning the federal gov- 
ernment for two-timing the in- 
dustry”. He based his remark 
on the government’s action dur 
ing the NRA period when it 
urged the formation of a buy- 
ing pool to take distress prod- 
ucts off the market and a sub- 
sequent appeal for continuation 
of code policies after the NRA 
went out of existence. 

Mr. Schuh was. re-elected 
president of the National As- 
sociation of Petroleum Retail- 
ers for another term. 

Many dealers, some sched 
uled speakers and others not, 
spoke what was on their minds 
at the dealers’ convention. 

H. S. Sparr, Rochester, N. Y.., 





Continental Oil’s Hospitality House 
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PONCA CITY, Okla. — Hospi- 
tality House, dispensing free 
travel information to motorists, 
is the Continental Oil Co.’s ex- 
hibit at the Texas Centennial at 
Dallas. 

Aside from helping tourists 
plan their visit during the expo- 
sition, Hospitality House en- 
courages visitors to come in and 





rest. There are spacious and in- 
viting lounges for men and wo- 
men, equipped with cushioned 
lounging chairs, gay-colored 
drapes, smoking stands, writing 
desks and telephone _ booths. 
There is also a branch of the 
company’s Touraide — service, 
where visitors may have indi- 
vidual routings prepared for 
them. 














Dealers’ 


UMMARIZED, the resolutions per- 
sy taining to oil marketing practices 

unanimously adopted by the Na- 
tional Association of Petroleum Re: 
tailers meeting in Cleveland Sept. 17, 
18 and 19 are as follows: 

To stabilize retail prices by co-op- 
eration of local, state and national as- 
sociations. 

Encouraging gasoline tax reduc- 
tions, carrying the message to the 
motorist through verbal and printed 
appeals. 

To encourage legislation to bring 
about a nominal registration fee for 
motor vehicles, and to shift the regis- 
tration date from Jan. 1 to June. 

To get suppliers and wholesalers 
to receive commercial discounts 
through their retailers and to pay the 


retailers a special commission on such 
business. 

To call upon suppliers to discontinue 
any price variations which contradict 
the purpose of the Robinson-Patman 
bill. 

Disapproving the placing of any re- 
striction in leased station contracts 
which restrict the lessee from han- 
dling other petroleum products. 

To submit all contracts between 
suppliers and dealers to loreal, state 
and national dealer associations be- 
fore signing. 

Discouraging the use of gasoline as 
a loss leader at taverns, road houses 
and other places where gasoline is not 
the principal business. 

To encourage adoption of means of 


Resolutions on Oil Marketing Practice 


absorbing distress gasoline without 
serious injury to the smaller units of 
the industry, and urging that the 
proper steps be taken by the govern- 
ment to provide a legal means to con 
trol and prevent a disaster that threat- 
ens to ruin small business men. 

Urging major oil companies to use 
more care in making their advertis- 
ing claims, on the grounds that pres- 
ent claims are often looked upon as 
humorous by the consumer and tend 
to confuse him. 

Urging transfer of the title of all 
loaned equipment to the dealer, pay- 
ment to be made on a gallonage or 
monthly basis and that no further 
loaning of equipment be practiced by 
any supplier and that all new equip- 
ment be purchased by the dealer. 





believed that the passage of the 
Robinson-Patman bill will be 
beneficial to all dealers. In 
speaking of the Iowa plan, he 
remarked that new plans of 
marketing are now to be tried, 
now that major companies have 
spent millions in marketing 
methods ‘‘which to us seemed 
unsound.’’ 

J. Lawrence Hill, Rochester, 
N. Y., pointed to the increase in 
co-operation shown between in- 
dependents and the major com- 
panies, saying that they are now 
sitting in meetings together to 
discuss mutual problems. 

Fred L. Brewer, La Grange, 
Ill., the association’s first vice- 
president, cautioned that the 


present shift in marketing 
methods does not necessarily 


mean improvement unless the 
dealers follow a definite plan or 
policy. He said there is now an 
opportunity and more incentive 
for the dealer to work than ever 
before. 

A. D. Robertson, Kenosha, 
Wis., urged building a strong 
dealer association to be suc- 
cessful under the Iowa plan. He 
warned dealers against being 
too greedy in setting their mar- 
gins. 

M. E. Holland, Racine, Wis., 
pointed out that dealers in the 
past have been like servants, 
that they have had an inferiori- 
ty complex. He said that the 
Iowa plan is a dangerous thing 
to dealers because they will 
now be competing with the serv- 
ice station man who formerly 


4) 


received a pay check every 
week, and who now is sudden- 
ly given the responsibility of 
making his own leased station 
pay. Robinson believes’ that 
many of these men, suddenly 
faced with the problem of mak- 
ing a profit, will become jittery, 
and will resort to cut prices in 
order to get along. 

E. Chat Shanks, the associa- 
tion’s executive secretary, re- 
ported a new spirit of co-opera- 
tion within the industry — of 
working together instead of op- 
posing each other. 


HE delegates heard David W. 

Shaw, St. Louis, offer sug- 
gestions which his legislative 
committee believed should be 
adopted. Among these sugges- 
tions were: Elimination of the 
4-cent tax on motor oil; incor- 
poration of all retail businesses 
in the states in which they op- 
erate; encouragement of zon- 
ing legislation to curb the build- 
ing of more service stations; re- 
bating to the retailer each 
month the 3 per cent shrinkage 
allowance which the state al- 
lows the supplier; legislation to 
assess a chain store department 
tax, instead of simply a chain 
store tax. 

The voluntary petroleum 
code, now before the Federal 
Trade Commission, met with 
considerable discussion on the 
convention floor and a vote was 


asked for its adoption. Presi- 
dent Schuh heard many ‘“nays’’ 
when he put the motion for a 
vote, due to the fact many dele- 
gates were not familiar with 
the code and did not wish to 
voice a blind approval. The vote 
for adoption of the code carried, 
however. 

The officers of the National 
Association of Petroleum Re- 
tailers for the coming term are 
as follows: Wilmer R. Schuh, 
Milwaukee, president; Fred L. 
Brewer, La Grange, IIl., first 
vice president; J. Lawrence 
Hill, Rochester, N. Y., second 
vice president; David W. Shaw, 
St. Louis, Mo., third vice presi- 
dent; John Bostrom, St. Joseph, 
Mo., secretary; and Frank H. 
Ellis, Pittsburgh, treasurer. 

Regional vice presidents are: 
Harry L. Murray, Philadelphia; 
J. R. Utley, Miami, Fla.; A. W. 
Pitt, Fremont, Wis.; E. B. Rog- 
ers, Houston, Texas; Robert 
Thomas, Denver; and M. A. 
Arthur, Portland, Oregon. 

The meeting next year will 
be held at Rochester, N. Y. The 
convention this year was spon- 
sored by the National Associa- 
tion of Petroleum Retailers, and 
included meetings of three sep- 
arate groups; Service Station 
Associates, Inc., the Ohio Asso- 
ciation of Petroleum Retailers, 
and the Master Gasoline Opera- 
tors’ Association of Cleveland. 

Fifteen exhibitors set up 
trade displays in the Carter Ho- 
tel, where the convention was 
held. 


NatrionaL Petroteum NEws 
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Texas and U. S. 


Officials Confer 


On ‘Hot’ Oil Law Enforcement 


WASHINGTON, Sept. 22 

SERIES of conferences is 
A being held here this week 

to ‘‘promote closer co-Op- 
eration’? between federal agen- 
cies and Texas authorities con- 
cerned with enforcement of the 
Connally ‘‘Hot’’ Oil Law. 

Attorney General McCraw, of 
Texas, accompanied by W. J. 
Holt, his assistant, and Laten 
Stanberry, Texas Railroad Com- 
mission supervisor in the East 
Texas field, arrived here today 
by airplane. 

McCraw said an acute situa- 
tion has been created by the In- 
ternal Revenue Bureau’s threat 
to sell oil seized for alleged non- 
payment of federal taxes. He 
contends that this may open up 
a way to market ‘“‘hot”’ oil. 

“Here’s how it works,’ Mc- 
Craw said. “Say 500,000 bar- 
rels of ‘hot’ oil were seized by 
federal authorities to satisfy a 
tax claim of $250,000. Suppose 
it was auctioned off for about 
$500,000. The tax debt of $250,- 
000 would be deducted and the 
remainder—$250,000, would go 
into the pockets of the ‘hot’ 
oilers.’’ 

The first conference Sept. 22 
was held in the office of G. W. 
Bell, assistant solicitor of the 
U.S. Besides the Texas officials, 
those attending were Assistant 
Attorney General Dickinson, 
head of the anti-trust division, 
and two of his assistants, W. B. 
Watson Snyder and Wendell 
Berge; R. H. Hill, justice de- 
partment attorney’ handling 
Connally Law enforcement in 
East Texas; George W. Holland, 
director, and E. B. Swanson, as- 
sociate director, of the Petrole- 
um Conservation Division of the 
Interior Department: and Ar- 
thur Kent, acting solicitor of the 
Internal Revenue Bureau. 

After the conference, McCraw 
refused to comment except to 
say that he hoped all the diffi- 
culties could be ironed out at a 
later conference this week. 

Mr. Dickinson denied that the 
controversy over the Internal 
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Revenue Bureau seizing oil 
stored in East Texas was the 
main subject of the conference. 
He said that for some time it had 
seemed advisable to bring to- 
gether all parties concerned 
with “hot’’ oil enforcement in 
East Texas to promote closer 
co-operation. 

One of the matters discussed, 
Dickinson admitted, was the 
question of whether the Federal 
Tender Board would have to 
grant a tender to oil seized and 
sold by the revenue bureau. The 
status of oil confiscated by state 
authorities and sold was also 
brought up, he said. He de- 
clined to say what conclusions 
were reached. 

At Secretary Ickes’ press con- 
ference today he was asked 
about the status of seized oil in 
Texas. He remarked that if con- 
fiscated oil is sold in the market 
it will have just as depressing 
an effect on the market as “‘hot’’ 
oil sold in violation of state or 
federal laws. 


TULSA, Sept. 19. 
General William McCraw, of 
Texas, was ready to board a 
plane at the end of this week 
to go to Washington. His mis- 
sion is to try to get U. 8S. At- 
torney General Cummings to 
take a hand in the fight that 
has come up between Texas of- 
ficials and the U. S. revenue 
people. 


Attorney 


It began two weeks ago when 
the revenue folks posted a no- 
tice at Kilgore, Tex., announc- 
ing that public sale of 543,000 
barrels of oil to satisfy federal 


tax claim of $253,000 alleged 
to be due from W. E. Pope, 
Corpus Christi. The attorney 


general of Texas went into state 
district court at Austin and ob- 
tained a restraining order pre 
venting the sale and hearing in 
the state court was set for Sept. 
18. The procedure was unusual 

that of a state court enjoin- 
ing a federal bureau—pbut the 
latter did postpone the sale. 


Now, it has been transferred to 
federal court and no date set 
for hearing. 

There are other cases of like 
nature pending. Said Attorney 
General McCraw: 

“The tax-collection 
the treasury department, if 
carried through to its logical 
conclusion, would release’ un- 
bridled floods of oil which the 
state has marked down as il- 
legal oil into the legal channels 
of commerce, in violation of the 
Connally ‘hot’ oil law, in viola- 
tion of the Texas conservation 
laws, and in violation of the 
state’s ‘hot’ oil confiscation law. 


plan of 


“Here is how the scheme op- 
erates: Say 500,000 barrels of 
‘hot’ oil were seized by the fed- 
eral government to satisfy a tax 
Claim of $250,000. Suppose it 
was auctioned off for around 
$500,000. This tax debt would 
be deducted and the remainder 
would go into the pockets of 
the ‘hot’ oilers. More than that, 
the state would get nothing, de- 
spite the fact that it is entitled 
to confiscate the oil, obtain the 
highest price possible, and turn 
the money into the general rev- 
enue fund. 


66’ F ‘HE ‘hot’ oiler is put into a 

profitable position. He 
merely finds someone who owes 
the federal government income 
taxes; then transfers his ‘hot’ 
oil to that person, The treasury 
department steps in, seizes the 
‘hot’ oil and sells it to discharge 
the tax lien and the ‘hot’ oiler 
gets the amount left over.”’ 


Two federal departments, 
justice and interior are working 


at cross purposes with the 
treasury, said McCraw. The 
former two are charged with 
enforcement of the Connally 
law which bars illegally pro- 
duced oil from interstate com 
merce. As to the work of the 
justice and _ interior depart- 


ments, the Texas attorney gen- 
eral had no criticism. The Fed- 
eral Tender Board, he said, 
takes the position that illegal 
oil which has been confiscated 
by the state and sold is still 
illegal and refuses to permit its 
interstate movement. Yet, he 
said, under the treasury depart- 
ment’s attempted method of 
collecting taxes by selling ‘“‘hot”’ 
oil, such oil would be cleared 
for shipment anywhere by the 
court order confirming the sale. 
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Varied Program Planned 
For Grease Makers 
CLEVELAND, Sept. 23 
WIDE variety of subjects, 
A anzing from E. P. lubri 
cants to the Robinson-Pat- 
man bill, are scheduled for the 
program of the fourth annual 
convention of the National As- 
sociation of Lubricating Grease 
Manufacturers, Inc., to be held 
at the Stevens Hotel, Chicago, 
Oct. 12 and 13. 

“The Pros and Cons of E.P. 
Lubricants’? will be discussed 
by C. M. Larson, Sinclair Refin- 
ing Co., New York, the opening 
day. He will be followed by D. 
S. Hunter, of D. S. Hunter & As- 
sociates, Cleveland, who will 
speak on the Robinson-Patman 
bill. 

The subject of grease testing 
methods will be under the guid- 
ance of H. R. Reynolds, chair- 
man of the sub-committee on 
lubricants of the Bearing En- 
gineers’ Committee. Under this 
general subject of testing meth- 
ods will be a demonstration of 
a B.E.C. mechanical ‘stability 
testing machine, by C. R. Gil- 
lette, and a demonstration of a 
B.E.C. penetrometer and melt- 
ing point apparatus, by C. R. 
Ahlberg. F. L. Wright will dis- 
cuss the design and functions 
of an accelerated oxidation ap- 
paratus. 

Other papers on the first day’s 
program include, ‘‘Steel Mill Lu- 
brication’’, by R. C. Walter, Pe- 
nola, Inc., Pittsburgh, and ‘‘Fat- 
ty Acids’’, by L. M. Sheely, Ar- 
mour & Co., Chicago. 

F. W. Lovejoy, Socony-Vac- 
uum Oil Co., New York, will 
open the session the second day 
with a paper on “The Fallacy 
of Wish-Thinking in Merchan- 
dising’’. Thomas J. O’Kane, 
of Rogers, Gano & Gibbons, Inc., 
Chicago, will speak on ‘“‘Public 
Indifference—A Challenge’’. 

“Fatty Acid Derivatives” will 
be discussed by Dr. A. W. Rals- 
ton, Armour & Co., Chicago, 
and “‘The Effect of Lubricants 
on So-called Brinelling of Ball 
and Roller Bearings’, by J. O. 
Almen, yeneral Motors’ Re- 
search Laboratory, Detroit, 
Mich. 

Completing the program will 
be a paper by H. A. McConville, 
reneral Electric Co., Schenec- 
tady, N. Y., on the subject, ‘‘Ac- 
celerated Oxidation Tests and 
Other Recent Developments for 


Testing Lubricating Greases”’. 

The following make up the 
convention program commit- 
tee: H. F. Wilhelm, Socony- 
Vacuum Oil Co., Inc., chairman; 
M. B. Chittick, Pure Oil Co.; 
G. W. Miller, American Lubri- 
cants, Inc.; and F. C. Kerns, The 
Texas Co. 


Walter Jenney Dies 


BOSTON, Sept. 19.—Walter 
H. Jenney, vice-president of Jen- 
ney Manufacturing Co. died 
from a heart attack at his office 
in Chelsea Sept. 16. The Jenney 
company is one of the oldest in- 
dependent oil marketing com- 
panies in New England. Mr. 
Jenney was 45 years old and 
had been active in the company 
since 1915. He was a great 
grandson of the founder of the 
Jenney company, which started 
in the fish oil business in 1820. 

Surviving Mr. Jenney are his 
wife and two brothers, Charles 
S. and Malcolm. 


Socony Heads Post Bond 
In Anti-Trust Case 


NEW YORK, Sept. 15—Three 
officials of the Socony-Vacuum 
Oil Co., John A. Brown, presi- 
dent, and Charles L. Jones and 
Charles E. Arnott, vice-presi- 
dents, who were indicted by the 
Madison, Wis., federal grand 
jury on charges of violation of 
the anti-trust laws, appeared 
today before United States Com- 
missioner Cotter and _ posted 
bond of $5000 for a further ap- 
pearance Nov. 2 for a removal 
hearing. 

Nine other New York oil com- 
pany officials also will appear 
before Commissioner Cotter for 
a removal hearing Nov. 2. Their 
hearing was originally sched- 
uled for Oct. 1 but was post- 
poned until the later date. They 
are now being held on $5000 
bail pending the hearing. 

The officials who will appear 
before Commissioner Cotter, in 
addition to the Socony group, 
are: E. W. Sinclair, Sinclair 
Refining Co.; H. W. Dodge, R. 
D. Cottingham and W. S. S. 
Rodgers, The Texas Corp.; Ed- 
ward L. Shea and Noel Robin- 
son, Tide Water Oil Co.; and H. 
E. Brandli, Harry D. Frueauff, 
and Frank R. Coates, Cities 
Service Co. 





Removal Hearing Oct. 30 
For Chicago Oil Men 


CHICAGO, Sept. 18—The re- 
moval hearing Sept. 18 of Chi- 
cago oil men indicted on charges 
of conspiracy by the Madison 
federal grand jury was a per- 
functory affair, with only one of 
the principals appearing, the 
rest being represented by coun- 
sel. With both the government 
and attorneys for the defend- 
ants agreeing, Commissioner 
Edwin K. Walker postponed the 
removal proceedings until Oct. 
30. 

As Oct. 30 is Friday, it was 
not expected that the hearing 
would actually get under way 
until the first of the following 
week, or Nov. 2. This is the 
date on which New York and 
Tulsa defendants to the same in 
dictment are expected to show 
cause why they should not be 
removed to Madison to face the 
charges of conspiracy brought 
by the federal grand jury there 
July 28. 


Among the defendants repre- 
sented at the hearing before 
Commissioner Walker her 
Sept. 18 were: Edward G. Seu- 
bert, Edward J. Bullock, and 
Allan Jackson, officials of 
Standard Oil Co. of Indiana; 
Keith Fanshier, petroleum edi- 
tor, Chicago Journal of Com- 
merece; Henry M. Dawes, C. B. 
Watson, R. H. McElroy, Jr., of 
the Pure Oil Co.; Bryan S. Reid, 
Chicago manager, Socony-Vac- 
uum Oil Co., and Bernard lL. 
Majewski, Deep Rock Oil Corp. 


Tulsans’ Hearing Nov. 2 


TULSA, Sept. 19.—Postpone- 
ment of the removal hearing 
until Nov. 2 for three Tulsans 
who were indicted by the fed- 
eral grand jury at Madison 
which is investigating the oil in- 
dustry, was announced this 
week by U. S. Commissioner 
Smith. 


O. J. Tuttle, of Empire Refin 
eries, Inc., was scheduled to ap 
pear before the Commissioner 
on Sept. 18. A. V. Bourque, sec 
retary of the Western Petrole 
um Refiners Association, and 
Dewey K. Chamberlain of the 
Pure Oil Co. were scheduled t: 
appear Sept. 22. 
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0.3 Cent Gasoline Cut 


In S.O. Indiana Area 


CHICAGO, Sept. 23.—Effec- 
tive Sept. 23, Standard Oil Co. 
of Indiana advanced subnormal 
service station prices of motor 
gasoline in Illinofs and North 
Dakota to normal, except Chi- 
cago and adjacent territory. 
This is preparatory to the dis- 
continuance of the posting of 
service station prices in these 
two states, which will take place 


Oct. 1. Service station prices 
were discontinued in other 


Standard of Indiana states Sept. 
11, except in Iowa, where these 
prices were discontinued more 
than a year ago. 

Effective Sept. 25 the Stand- 
ard will reduce normal tank 
wagon and dealer prices of all 
grades of motor gasoline 0.3 
cent per gallon in Michigan, In- 
diana, Illinois, Wisconsin, Min- 
nesota, Missouri, Kansas, North 
and South Dakota and Iowa. In 
Illinois and North Dakota where 
service station prices are still 
posted, these prices will be re- 
duced 0.3 cent. 


Where prices are 0.3 cent or 
more below normal, no changes 
will be made as of Sept. 25. 


On Sept. 25 tank wagon prices 


of all grades of naphtha and av- 
iation gasoline also will be re- 
duced 0.6 cent per gallon. 

The tank wagon price of high 


speed diesel fuel will be ad- 
vanced 0.3-cent on the same 
date. At the same time, the 


quantity discount of 1 cent for 
deliveries of 1,000 gallons or 
more will be eliminated. 

In announcing these price 
changes, Standard said they 
were made to meet competitive 
conditions. 


The spreading of the Iowa 
plan of leasing company-owned 
outlets to private individuals 
to Illinois and North Dakota 
Oct. 1 will place ten states in 
the Indiana territory on the 
plan of marketing which had its 
inception in Iowa on July 1, 
1935, and was the direct result 
of drastic chain store legislation 
enacted in that state. 

On Sept. 11, the Iowa plan 
was made effective throughout 
Indiana, Kansas, Michigan, Min- 
nesota, Missouri, South Dakota 
and Wisconsin. 


Colorado, Montana, Okla- 
homa, and Wyoming are the 
only remaining states in the 


company’s marketing 
which have not been 
over to the Iowa plan. 


territory 
changed 


Refuse to Dismiss Test 
Suit on Gasoline Tax 


NEW YORK, Sept. 15.—Su 
preme Court Justice Church to- 
day denied an application of the 
City of New York for the dismis- 
sal of the Richfield Oil Corpora- 
tion’s suit to recover $7141 in 
federal gasoline taxes paid by 
Richfield on gasoline sold to cer 
tain city departments. 

The city gave Richfield tax 
exemption certificates for the 
amount involved but the United 
States Department of Internal 


Revenue rejected the certifi- 
cates on the ground that the 
city departments buying the 


gasoline were not essential gov- 
ernment functions. 

The city departments _ in- 
volved were parks, docks, gas 
and electricity, board of trans- 
portation and subway system, 
work division and work finance, 
board of education and the de 
partment of public works of the 
Borough of Richmond. 

Justice Church ruled that the 
case should be tried on its mer- 
its. Richfield’s counsel told the 
court that similar disputes in- 
volving about $200,000,000 an- 
nually have arisen throughout 
the country. 





New Gasoline Plant In Mid-Continent 


One of the Mid-Continent’s 
newest natural gasoline plants 
is that of the Natural Gaso- 
line Corp., which has_ been 
placed in operation near Galva, 
Kansas. 


The plant will handle ap- 
proximately 14,000,000 cubic 
feet of gas daily with approxi- 


mately 22,000 gallons daily of 
natural gasoline output. Spe- 
cial equipment also permits 


extraction of 
pane. 

While the plant at present is 
primarily of the absorption 
type, ten 260-h.p. compressors 
are being installed. 


butane and pro- 
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U.S. Oil Buying Under 
Labor Standards Law 
By Teletype 


WASHINGTON, Sept. 22.— 
Purchases of gasoline and other 
petroleum products by federal 
agencies apparently come under 
the Walsh-Healey law setting 
labor standards for government 
contractors, as interpreted by 
Secretary of Labor Perkins. 

As enacted by Congress, the 
law exempted from its provi- 
sions such materials as ‘“‘may 
usually be bought in the open 
market.’ It was believed by 
some of the government pur- 
chasing officers that this provi- 
sion exempted gasoline and oil. 

But Secretary Perkins has 
given this section a narrow con- 
struction, holding the exemption 
applies only ‘‘where the con- 
tracting officer is authorized by 
statute or otherwise to purchase 
in the open market without ad- 
vertising for proposals.’’ 

The Walsh-Healey law. re- 
quires all persons awarded govy- 
ernment contracts in excess of 
$10,000 to see that no employe 
engaged on that contract works 
more than 8 hours a day or 40 
hours a week. Minimum wages 
by industries will be set later. 

Another provision of the 
regulations, which will be ap- 
plied to all bid invitations issued 
on or after Sept. 28, of interest 
to the oil industry is the inter- 
pretation of the section requir- 
ing that bidders be either a 
‘manufacturer or regular deal- 
er.” 

A “regular dealer” is defined 
as “a person who owns, oper- 
ates, or maintains a_ store, 
warehouse, or other establish- 
ment in which the materials, 
supplies, articles, or equipment 
of the general character de- 
scribed by the specifications and 
required under the contract are 
bought, kept in stock, and sold 
to the public in the usual course 
of business.”’ 

Brokers may be eliminated 
from bidding for federal gaso- 
line business by this provision. 


Denies Crooked Hole Damages 


LOS ANGELES, Sept. 22.— 


Union Oil Co. today lost its suit 
for damages against Bell View 
Oil Co. arising from alleged 
crooked holes drilled in Santa 


Fe Springs field in 1928 and 
1929. Superior Court Judge 
Palmer distinguished between 
old wells which drifted because 
of lack of present day methods 
and modern directional drilling 
practice. He held also that 
Union had not been diligent in 
protecting its interests. Union 
had sued to recover $3,500,000 
worth of oil. 


Gyro Process Figures 


In $30,000,000 Suit 


NEW YORK, Sept. 22.—Suit 
to recover damages amounting 
to $30,000,000 from Pure Oil 
Co. of Ohio has been filed in 
Judge A. J. Tuttle’s Federal 
District Court in Detroit. Judge 
Tuttle has set Sept. 26 for a 
hearing on the suit which also 
includes nine other corporations 
and five individual officials of 
some of those companies. 

The suit was filed by R. J. 
Ravelio, a Toronto, Ontario, 
stockholder in the Chemical Re- 
search Corp. of Detroit. The 
order just issued calls on Pure 
Oil Co. to show why it should 
not be restrained from selling 
rights or interests in the ther- 
mal polymerization process 
originally controlled by the 
Chemical Research Corv. and 
developed commercially by the 
Pure Oil Co. 

During this development the 
Gyro Process Co. was organized 
to handle the process and devel- 
opment. The Chemical Re- 
search Corp. is composed of a 
group of Detroit individuals, 
which originally backed Dr. 
Ramage in his initial work 
which the Gyro Process Co. and 
Pure Oil took over and devel- 
oped, it is understood. Pure 
Oil Co. is restrained temporarily 
from selling or otherwise dis- 
posing of or assigning patents 
rights, until the hearing is held. 

The Gyro Process Co, is re- 
quired to show cause why a re- 
ceiver should not be appointed 
for it, and why it should not be 
restrained from paying money 
to Pure Oil Co. 

The suit charges fraud, con- 
spiracy, and violation of the 
Sherman Anti-Trust Law. The 
complaint seems to be that Pure 
officials have conspired with 
Gyro officials to use this proc- 
ess in Pure operations but to 
avoid licensing the process to 
other refiners. This contention 
is not supported by the facts 








as they are generally under- 
stood in the industry. It is 
known that the process has been 
demonstrated to a large num- 
ber of refiners in this country, 
and licenses have been offered 
to those interested in the proc- 
ess, it is understood. A _ unit 
operating under Gyro license 
was built in recent years in 
Shreveport, La., and is now op- 
erating. A considerable num- 
ber of articles appear in the 
technical literature during the 
last few years, discussing the 
principles, results and merits of 
this process. 


Complaint Dismissed 
On Wisconsin Rates 


WASHINGTON, Sept. 17.— 
The Interstate Commerce Com- 
mission today dismissed the 
complaint of 87 Wisconsin pe- 
troleum dealers that freight 
rates from southwest to Wiscon- 
sin are unreasonable, but it sug- 
gested a method of adjusting an 
admittedly improper group re- 
lationship of rates. 

The Wisconsin companies 
complained of differences in 
rates on gasoline and petroleum 
products, ranging from 3.5 cents 
to 10 cents, between adjoining 
groups. They maintained that 
the present grouping disregards 
“the natural and logical flow of 
traffic, making necessary the 
granting of relief under the 
long and short haul provision 
of the Transportation Act.” 
They complained that spreads 
of 4 cents or more between the 
groups are unreasonable for 
commodities subject to keen 
competition and gave testimony 
to the effect that trucks and cars 
passing from a higher to a low- 
er-rated group would purchase 
only enough gasoline at higher- 
rated points to enable them to 
enter the low-rated groups to 
replenish their supply. 

The commission’s§ decision 
holds that the rates assailed are 
not and have not been unreason- 
able and it dismisses the com- 
plaint. However, it adds: ‘“‘The 
evidence of the record indicates 
that the assailed rates are im- 
properly related, and that a 
proper relation would result 
from the observance, as a maxi- 
mum, of a spread of 4 cents in 
the rates to destinations to 
which the differences in dis- 
tance are 50 miles or less over 
the shortest rail lines.”’ 


Narionat Perroteum News 








T 


cons! 
Mine 
motc 
000 
year. 

Be 
consi 
tend 
more 
cool 
for Vv 
catec 
prop: 
sume 

Sh 
of di 
Octo 
1936 
six | 
consi 
000,¢ 
from 
consi 
42,0( 
if th 
corre 
only 
ust a 
mest 
000,¢ 


Be 
ports 
400.0 
mate 


De 
vente 
ly to 
level 
mum 
reauw’ 
3,980 
from 
1,940 
Octo} 
to th 

Stc 
ished 
amou 
a dec 
durin 
draw. 
reau’ 
990.0 
out. 
can F 


Septen 














42,.230,000-Bbl. Gasoline Demand 


In October 


WASHINGTON, Sept. 21 


HE month of October must 
Pow be included in the 

peak-period of gasoline 
consumption. The Bureau of 
Mines has forecast a domestic 
motor-fuel demand of 42,230,- 
000 barrels for October this 
year. 

Beginning earlier, the high- 
consuming season is being ex- 
tended each year as more and 
more Americans choose the 
cool months of spring and fall 
for vacation tours. This is indi- 
cated by a steadily-increasing 
proportion of gasoline con- 
sumed during these months. 


Should the bureau’s forecasts 
of demand for September and 
October be borne out, the year 
1936 will be marked as having 


six months in which gasoline 
consumption topped the 40,- 
000,000-barrel mark. Indeed, 


from May to October, inclusive, 
consumption will have exceeded 
42,000,000 barrels each month, 
if the bureau’s estimates are 
correct. In 1935, there were 
only three months (July, Aug- 
ust and October) in which do- 
mestic demand passed the 40,- 
000,000-barrel figure. 


Besides domestic demand, ex- 
ports of gasoline will total 2,- 
400,000 barrels, it was esti- 
mated, 


Despite the talk of heavy in- 
ventories, the industry is like- 
ly to find gasoline stocks at a 
level ‘‘reasonably close to mini- 
mum requirements”, if the bu- 
reau’s recommendations of a 
3,980,000 - barrel withdrawal 
from stocks in September and a 
1.940,000-barrel withdrawal in 
October is followed, according 
to the report. 

Stocks of finished and unfin- 
ished gasoline on July 31 
amounted to 62,446,000 barrels, 
a decline of 4,931,000 barrels 
during the month. This with- 
drawal virtually equaled the bu- 
reau’s recommendation of 4,- 
990,000 barrels, it was pointed 
out. According to the Ameri- 
can Petroleum Institute, the re- 
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is Foreeast 


port added, stocks 
about 4,500,000 
August aS compared with 5,- 
000,000 barrels recommended 
by the bureau. 

The Bureau recommended a 
daily average crude-oil produc- 
tion of 2,842,300 barrels to meet 
demand in October. This is 21,- 
700 barrels lower than the rec- 
ommendation for September al- 
though about 11 per cent higher 
than for October last year. 


declined 
barrels during 


“During the last five weeks 
for which complete data are 
available (up to Sept. 5), the 


production of crude petroleum 
was about 3,069,000 barrels, the 
highest sustained output ever 
recorded,’ the bureau said. 
“Stocks of domestic crude de- 
clined at the rate of about 170, 
000 barrels daily, indicating a 
total demand of 3,239,000 bar- 
rels. The Bureau’s estimate of 
total demand for domestic 
crude for the same period was 
3,047,000 barrels, indicating a 
‘shortage’ of 192,000 barrels. A 
part of the excess demand rep- 
resented crude runs to stills to 
make gasoline which would 
have come out of storage under 


the Bureau’s recommenda- 
tions,’’ it was said. 

Runs of foreign crude to 
stiNs in October will total 2.- 


600,000 barrels. 300.000. bar- 
rels less than for September. 
Estimating benzol production 
and “direct’’ sales of natural 
gasoline at 800,000 barrels, the 
Bureau of Mines calculated that 
required production of gasoline 
in October will be 41,890,000 
barrels. This total was distrib 


uted among the refining dis- 
tricts, as follows: 
East Coast ; 6.420.000 
Appalachian 1.530.000 
Ind.-Illinois . T.080.000 
Oklahoma 2,930,000 
Kans.-Missouri 2 610.000 
Texas Inland ...... 3,190,000 
Texas Gulf 8.730.000 
Bi CRED ica es Sata wcvcne 1,480,000 
Ark.-La. Inland 1.040.000 
Rocky Mountain 1.050.000 
CFU NERA | ica Sasa dnedadeaxvadexanecia 5,830,000 
Total 41,890,000 


The seasonal trend in refinery 


consumption of natural gasoline 
should near its peak in October, 
said the bureau in raising the 
estimated ratio for blending 
from 7.1 per cent in September 
to 8.5 per cent in October. This 
is the equivalent of 3,560,000 
barrels, leaving 38,330,000 bar- 
rels of gasoline to be made from 
crude oil. The estimated yield 
of cracked and_= straight-run 
gasoline is 44.38 per cent for 
October. 

Exports of crude in October 
were figured at 4,000,000 bar- 
rels while the estimate for fuel 
and losses was raised to 2,200,- 
000 barrels. 

The bureau recommended 
that crude stocks be reduced at 
the rate of 60,000 barrels a day 
in October. This compares with 
a recommendation of 90,000 
barrels daily for September and 
an actual withdrawal-rate of 
about 170,000 barrels daily for 
August. 

Required production by states 
during October, as estimated by 
the Bureau of Mines, with com- 
parative figures for September, 


is as follows: 

State October September 
Texas . 1,106,900 1,123,900 
Oklahoma 99.900 563.000 
California 535,300 535,200 
Louisiana 189,300 186,200 
Kansas : 155,000 160,000 
New Mexico 74,200 71,600 
Pennsylvania . $4,400 44,500 
Wyoming .... »7 300 37,200 
Michigan ...... 30,000 31,300 
Arkansas 29,600 30,500 
Kentucky 14,200 14,200 
Montana sete 14,200 13,500 
Illinois. 12,000 12,200 
New York 11,500 11,800 
Ohio pers ; 11,400 11,400 
West Virginia 10,400 10,600 
Colorado ; 1300 4500 
Indiana a 2,400 2,400 

2 842 300 2 $64,000 


Tide Water Yo Build Gas 
Recovery Unit 


CLEVELAND, Sept. 18.—A 
propane-butane recovery unit 
will be built soon by Tide Water 
Oil Co., at its Bayonne, N. J. re- 
finery. The contract has been 
let to Arthur G. McKee Co. and 
its associate, Petroleum Engi- 
neering, Ine. The estimated 
cost of this unit is about $150,- 
000, officials announce. 

The plant will have an ulti- 
mate charging capacity of 60,- 
000 gallons per day, and is ex- 
pected to be ready to produce 
commercial propane and butane 
about the last of January, 1937. 








New Bill Would Exclude Refiners 
From Retailing, NPA Is Told 


By J. C. CHATFIELD 
N. P. N. Staff Writer 


ATLANTIC CITY, N. J., Sept. 18 

BILL has been prepared 
A which would exclude man- 

ufacturers engaged in in- 
terstate commerce from operat- 
ing any retail establishments, 
Representative Wright Patman, 
co-author of the Robinson-Pat- 
man act, told the National Pe- 
troleum Association at its thirty- 
fourth annual meeting here to- 
day. Patman plans to intro- 
duce the bill at the next session 
of congress, he said. 

The new bill started out as a 
6-page document many months 
ago, Patman said. Since then 
it has been pared down.to a one- 
page statement to the effect it is 
the policy of the nation that 
large manufacturers stay in the 
manufacturing business exclu- 
sively. He declared the bill has 
been studied by some of the best 
lawyers of the country, who 
have said it will stand a test of 
constitutionality in the courts. 

The bill barring manufactur- 
ers from retailing merely pro- 
poses to carry out the philosophy 
of government which is exempli- 
fied in the Robinson-Patman 
fair trade act, namely that the 
public interest is best served by 
fostering a large number of in- 
dependent enterprises through 
curtailment of the activities of 
large corporations. 

Patman told the National Pe- 
troleum Association also that 
under this philosophy the co- 
operative selling organization 
should be given no advantages 
over the retailer. The farmer 
should understand, he said, that 
the few cents he saves by buy- 
ing through the co-operative is 
more than offset by the loss he 
sustains in outlets for his own 
goods. 

Carried to its logical conclu- 
sion the co-operative would 
eliminate virtually all except 
the producing functions in life, 
all except the farmer and the 
manufacturer. Under such a 


system there would be too few 
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consumers to bring prosperity, 
the congressman stated. 

In discussing the effects of the 
present Robinson-Patman act 
Patman said that co-ops. are not 
exempt from its provisions. If 
co-ops. continue to accept brok- 
erage fees, advertising allow- 
ances or preferential prices from 
manufacturers or wholesalers 
they will be violating the act as 
much as would any big chain 
store or mail order house, he 
said. 

The oil industry must beware 
of quantity discounts, Patman 
told the association. If oil or 
gasoline is sold at one price to 
all comers, whether the quanti- 
ty be one or ten thousand gal- 
lons, the seller is not af- 
fected by the law. If, however, 
he gives a discount for quantity 
he will be forced to prove from 
his books that the discount rep- 
resents actual economies in 
manufacture, transportation or 
selling he pointed out. The dis- 
count cannot be gven merely to 
get the business—to keep it 
from going to a retailer. 


Patman compared the act 
with the interstate commerce 
act which has been on the statute 
books since before the turn of 
the century. Under the inter- 
state commerce act railroads are 
prevented from making a great- 
er discount in rates on train- 
load than on car-load quantities. 
This has stood the test of time 
as a public policy despite the 
fact it is easy to demonstrate 
substantial savings in shipping 
Sy train-load. 

A number of questions relat- 
ing to practical application of 
the Robinson-Patman act were 
asked from the floor. In the 
case of tank car sales Patman 
said it will be no violation of 
the law to change prices between 
transactions, if the changed 
price then is offered to all 
comers and is based on 
changed market conditions. 





One car of gasoline may 
be sold at 6 cents per gal- 
lon in the morning, but if com- 
petition appears in the market 
at lower prices or other factors 
are present making selling dif- 
ficult it would be possible to sel] 
at 5.75 cents later in the day, 
he stated. 

If basing points are used to 
affect prices Patman said the 
differentials must be just and 
honest. A different price may 
be charged in Atlantic City than 
in Philadelphia but the Atlantic 
City price must not discriminate 
against the Philadelphia cus- 
tomer. 

Patman made it clear that dif- 
ferences in freight need not be 
recognized by the seller. One 
price may be charged for the 
same article in Philadelphia and 
in Chicago. It is only where 
different prices are charged 
that the law requires justifica- 
tion of the price level. 

A refiner may charge a differ- 
ent price to a jobber than to a 
retailer Patman said in answer 
to a question from the floor. 
Also he may select his customers 
by refusing to sell to any indi- 
vidual or type of customer. 


HE Robinson-Patman act 

also was discussed by Gilbert 
H. Montague, New York attor- 
ney, in the course of an address 
on trade association activities 
now permissible under recent 
legislation and Supreme Court 
decisions. 


He asserted that the Robin- 
son-Patman act can be made a 
great force for stabilization by 
industry, a greater stabilizing 
force than the NRA or any Fed- 
eral Trade Commission code. 

The proper method to pur- 
sue is to establish ‘‘unfair com- 
petition’”’ bureaus in trade asso- 
ciations, he said. Such bureaus 
can investigate complaints of 
unfair competitive practices and 
report actual violations to the 
Federal Trade Commission or 
the Attorney General. 

Mr. Montague disagreed with 
some lawyers who have said 
that the Robinson-Patman act 
makes it possible to file open 
prices with an association with 
the obligation to adhere to such 
posted or announced prices. He 
said that the sugar institute 
decision of the Supreme Court 
prevents any such trade asso- 
ciation activity. The Robinson- 
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Patman act does not prevent de- 
parture from posted prices, he 
said. That being true the fil- 
ing of prices is of no advantage 
“if such filing is made upon the 
express condition that the seller 
reserves the right to depart 
from his filed prices at any time 
and in any transaction.’’ 

Paraphrasing the Supreme 
Court’s decision in the Sugar 
case Mr. Montague said that 
“Co-operation is legally safe 
when restricted to the removal 
of evils which are infractions of 
positive law.’’ Since deviation 
from filed prices is not an in- 
fraction of the Robinson-Pat- 
man act he suggested that it 
does not give trade associations 
an opportunity to do things 
barred by the Sugar Institute 
decision. 

It is only in the establish- 
ment of unfair competition bu- 
reaus designed to prevent vio- 
lation of the law that the act 
can be helpful in stabilization. 
“Suppose now,” he said, “‘that 
a trade association is ready, 
willing and able to support an 
impartial and ably directed and 
competently advised unfair 
competition bureau to investi- 
gate transactions complained of 
by members of the trade associa- 
tion, and that this bureau will 
not assume that every transac- 
tion it investigates is a viola- 
tion of the Robinson-Patman 
Act, but instead will impartially, 
effectively and competently 
exercise in each _ investi- 
gation the same care and 
legal accuracy in interpreting 
and applying the Robinson-Pat- 
man Act that the Federal Trade 
Commission and the Attorney 
General exercise in their inves- 
tigations, and will when _ re- 
quested by the trade associa- 
tion report the facts and cir- 
cumstances to the Commission 
and the Attorney General for 
final action when such investi- 
gation indicates that a violation 
of the act has occurred and 
that the parties participating in 
such violation are recalcitrant. 

“Any industry or section of 
an industry in which the pre- 
ponderance of competitors are 
ready, willing and able whole- 
heartedly to support such an 
unfair competition bureau, and 
to submit their business records 
to it whenever requested, may 
obtain for themselves and their 
customers a degree of price 
stabilization and profit protec- 
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tion heretofore unrealized, and 
obtain these in a manner wholly 
lawful, and strictly in accord- 
ance with, and indeed in fur- 
therance of, the Robinson-Pat- 
man act and all the other anti- 
trust laws and all the Supreme 
Court decisions interpreting 
them. 

“Trade association executives 
and their legal advisers who are 
willing to stay within the legal 
limits laid down in the Sugar 
Institute decision and in the 
Robinson-Patman act, and are 
willing to make an honest trial 
of the ways and means which 
this decision and this statute af- 
ford for mitigating competitive 
evils without transcending the 
legal limits imposed by the anti- 
trust laws, will find in the Sugar 
Institute decision and the Rob- 
inson-Patman act the assurance 
of new and expanding oppor- 
tunities for trade association 
activities.” 

Several other addresses at the 
convention dealt with general 
governmental problems. Rob- 
ert L. Johnson, vice-president of 


Time, Inc., discussed the pres- 
ent campaign of the Civil Serv- 
ice Reform League to abolish 
the spoils system from American 
government. S. J. Brill reviewed 
the present tax problem in his 
address on ‘“‘The Cost of Gov- 
ernment to Business.’’ 

The proposed Federal Trade 
Commission Code for the oil in- 
dustry was discussed by Charles 
L. Suhr, chairman of the Penn- 
zoil Co., in his annual address 
as association president. Mr. 
Suhr contended it is necessary 
for the industry to govern itself 
through observance of a code if 
greater government regulation 
is to be avoided. 

“We shall be under close 
scrutiny as we carry on our busi- 
ness under this code,’’ he said. 
“The importance of the petrole- 
um industry and the public in- 
terest place us in a prominent 
position. I might even say that 
it will be an enviable position. 
We shall have the opportunity 
to demonstrate to the public, on 
behalf of all American industry, 
that we are fully capable of self- 





Suhr Is Re-elected President 
Of NPA to Serve Third Term 


ATLANTIC CITY, Sept. 17.— 
Charles L. Suhr, chairman of 
the Pennzoil Co., Oil City, Pa., 
was re-elected president of the 
National Petroleum Association 
for a third term at the 34th an- 
nual meeting here Sept. 16-18. 

N. H. Weber, of the Pure Oil 
Co., Chicago, was re-elected first 
vice-president and H. A. Logan, 
United Refining Co., Warren, 
Pa., again was named second 
vice-president. 

G. B. Hunter, Quaker State 
Oil Refining Corp., Oil City, was 
re-elected treasurer and Her- 
bert G. Eaton, Superior Oil 
Works, Warren, again was 
named recording secretary, an 
office he has held for many, 
many years. 

Personnel of the Washington 
offices, headed by Fayette B. 
Dow, general counsel, will be 
unchanged. 

No changes were made in the 


board of trustees. The board 


again will inelude: John A. 
Beck, Pennsylvania Refining 


Co.; Paul G. Blazer, Ashland 
Refining Co.; H. M. Carruth, 
Canfield Oil Co.; Sheldon Clark, 
Sinclair Refining Co.; Earle M. 
Craig, Freedom Oil Works Co.; 
W. P. Durkee, Jr., Shell Union 
Oil Corp.; W. V. Hartmann, Gulf 
Oil Corp.; W. T. Holliday, Stand- 
ard Oil Co. of Ohio; G. B. Hunt- 
er, Quaker State Oil Refining 
Corp.; Otto Koch, Kendall Re- 
fining Co.; C. J. Leroux, Valvo- 
line Oil Co.; H. R. Lewis, Con- 
newango Refining Co.; H. A. 
Logan, United Refining Co.; E. 
M. Lyons; A. W. Scott, Wolver- 
ine-Empire Refining Co.; C. G. 
Sheffield, Standard Oil Co., N. 
J.; C. S. Smith, National Refin- 
ing Co.; Charles L. Suhr, Pennz- 
oil Co.; N. H. Weber, Pure Oil 
Co.; A.. C. Woodman; and R. 
A. Wotowitch, Crew Levick Co. 
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control. We 


regulation and 
can set an example for other 
industries to follow and, in so 
doing, we can render those other 
industries and the whole nation 


a great service. We can demon- 
strate that American business 
knows how to conduct itself and 
that itis not nearly so far along 
the road to perdition as its crit- 
ics would have us believe.”’ 

In his “‘Report on One of the 
Association’s Activities’? Hous- 
ton Dunn, head of the National 
Petroleum Mutual Fire Insur- 
ance Co. told of the growth and 
present activities of that com- 
pany. 

At the time the company was 
formed the average rate of in- 
surance at a Pennsylvania was 
$2.94 per hundred dollars, said 
Mr. Dunn. Today it is down to 


about 58 cents per hundred, 
largely due to competition which 
the Mutual began—and, rates 
soon began to be made properly 
instead of on the basis of what 
the traffic would bear. 

The original 23 policy-holders 
of the company have spread to 
many thousands. Policies are 
written on property not allied 
with the oil industry. Policies 
may be bought through local in- 
surance brokers who are paid a 
commission the same as is paid 
by stock companies. 

Despite a 65-mile gale mem- 
bers of the association were en- 
tertained at breakfast at the 
Seaview Golf Club on the final 
day of the meeting. Hosts at 
the party were The Pennzoil Co. 
and the Quaker State Oil Refin- 
ing Corp. 





Oil’s Marketing Program Factor 


In Mitigating Depression 


ATLANTIC CITY, N. J. 


HE oil industry has been a 
TP naic: factor in mitigating 

the effects of the depression 
and should not be accused of 
“chaotic, wasteful and socially 
expensive marketing”, John D. 
Gill, Atlantic Refining Co., 
Philadelphia, told the National 
Petroleum Association today at 
its convention here. 

The address was a direct re- 
ply to the charges leveled at oil 
marketing by Secretary of the 
Interior Ickes, at the Dallas 
meeting of the American Petro- 
leum Institute, in 1934 and by 
Prof. Lewis, of Harvard univer- 
sity, at the Los Angeles institute 
meeting last year. 

At Dallas Ickes said; ‘“‘Such 
economic waste as is involved 
in the present insane scramble 
for gallonage, resulting in a 
plethora of distribution facili- 
ties and the prevalence of un- 
sound marketing practices, is as 
truly adhorrent to me as it must 
be to anyone who hates to see 
waste.”’ 


* 


“Here is private’ initiative 
with a vengeance, an initiative 
that is putting such a constant- 
ly increasing load upon the in- 
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dustry which, unless it is 
checked, will in the end break 
down the industry.’”’ 


At Los Angeles Prof. Lewis 
1 aaa measures which in- 
sure the continued working of 
submarginal producing proper- 
ties may defeat the real object 
of true conservation not only 
because of the disorganized, so- 
cially expensive marketing 
which results but also because 
they foree crude out of the earth 
and into the market as rapidly 
as possible, instead of adjusting 
the supply to a proper relation 
between current and future re- 
quirement. ‘i 


“ ... the public has nothing 
to gain and much to lose by a 
prolongation of the disorgan- 
ized, demoralized marketing 
structure.’”’ 


‘é 


oil companies have 
placed themselves in the very 
embarrassing position of argu- 
ing that wide margins and large 
volume of crude were respons- 
ible for the excessive number of 
outlets and then finding that 
they have increased the number 
of such outlets tremendously 


when these alleged causes ap- 
parently no longer existed.”’ 


“There were several import- 
ant subsidiary reasons for the 
growth in the number of outlets 
during this period,’ he _ con- 
tinued. ‘‘Many thousands of 
miles of new roads were built; 
thousands of miles of unim- 
proved roads were surfaced; the 
plans and contours of many im- 
portant highways were changed 
in the process of expediting 
travel and of reducing hazards 
to life and property by the elimi- 
nation of sharp curves, steep 
grades, etc. These new high- 
ways had to be serviced. In the 
cities the adoption of one-way 
street systems tended to neu- 
tralize carefully laid and exe- 
cuted plans for the effective se- 
Jection of fuel and lubrication 
service sites. And all the while 
there was the need for cater- 
ing to a growing demand for 
service. 

“That operating costs have 
risen cannot be denied.  Be- 
tween 1929 and 19338, according 
to the Department of Commerce, 
the operating expenses of all fill- 
ing stations in the U. S. rose 
from 23.81% of sales_ to 
32.45%, that is, by 36.3%. But 
in this connection note three 
important facts: 

“First, without exception, the 
operating costs of al) lines of re- 
tailing rose during this period 
—some, like groceries (without 
meats) and country stores, fur- 
niture stores, ete., very much 
more than filling stations, the 
grand average rising 29.6%. 

“Second, the operating ex- 
penses of filling stations in- 
creased relatively a little faster 
than the general average, part- 
ly because the average earnings 
of station employes were more 
nearly maintained (82%) at 
1929 levels than were the earn- 
ings of retail employes generally 
(75%), and partly because of a 
substantial increase in the cost 
of service, e.g. lubrication serv- 
ice, which carries a higher ex- 
pense-sales ratio than does com- 
modity sales; 

“Third, even after filling sta- 
tions had experienced a some- 
what greater increase in the ra- 
tio of operating expenses to 
sales, their costs, as so meas- 
ured, were appreciably lower 
than costs for many lines, e.g. 
dairies, wearing apparel shops, 
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TABLE 1 


Statistics of “Outlets and Motor Fuel Consumption”, 


State of 


Ohio, According to Mr. Edward Reiser 


Gasoline* 
Consumption 


Years 000’s Gals. 
Escada sean puseseeceins 445,000 
Dee isdcks i meinediniies 470,000 
Sos cscaveeeediegizates 520,000 
| Le | ners reer 595,000 
Oe hsccnsceiceanncasereasess 680,157 
WT cusatinsa dec wasetaat wat 770,801 
EP aia ivatacnstananseecises 860,631 
Way ic akesiccencsnenseueukexe 953,552 
Be ee iickacs di udavattes a2ie3 975,582 
eo iicinckcunsnusinoctbancuss 984,809 
io: Ye 903,091 
Bs Bis aca an oxonanceesdacesas 886,640 


*Years 1922 to 1925 estimated. 


Years 


Index Index Retail 
Number Gasoline Gasoline 
of Outlets Consumption Outlets 
3,000 100.0 100.0 
3,900 105.6 130.0 
5.000 116.9 166.7 
6,200 33.7 206.7 
7,500 152.8 250.0 
9,100 173.2 303.3 
11,000 193.4 366.7 
13,200 214.3 440.0 
15,000 219.2 500.0 
16,500 ZSt:3 550.0 
17,600 202.9 586.7 
17,860 199.2 595.3 
1926 to 1933 A. P. I. figures. 


TABLE 2 


Statistics of Filling Stations 


and Motor 


Fuel Consumption, 


United States, According to Department of Commerce 


U.S. Domestic 


Demand 

Years Gasoline 
000’s Bbls. 

es soinwcnwseesesanearcess 375,999 
BO Ok ccikeccdjanctcrnentaccens 394,800 
Pee Ras ssncu ov avcatscnsanees 403,418 


(hb Sn ne ee ee 373,900 
1 bo See eee Pen 377,003 


Index 

Number Index Filling 
Filling Gasoline Station 

Stations Consumption Outlets 
121,513 100.0 100.0 
cesunasnnecs 105.0 derma 
acgdeaeeneee 107.3 sae 
eaauunewenaaa 99.4 Pee 
170,404 100.3 140.2 





furniture stores, hardware, and 
farm implement shops, variety 
stores, ete. and differed but 
little from the general aver- 
age, 32.17%, even after includ- 
ing full allowance for propri- 
etors’ time.”’ 

The actual rate of growth of 
filling stations was shown by 
Mr. Gill in tabulations taken 
from government sources and 
from the studies in Ohio of Ed- 
ward Reiser, secretary of the 
former Ohio petroleum code 
committee. These are given 
here in Tables 1 and 2. 


The speaker asserted that 
this increase in stations is a de- 
pression phenomena largely. In 
the past few years the great 
growth has been largely due to 
the initiative of men out of 
work who did not want to wait 
for a WPA job or to get on the 
dole. In the period from 1929 
to 1933 he showed that 55,704 
men entered oil marketing as 
proprietors of stations, bringing 
the number of such proprietors 
to 156,451. At the same time 
16,670 persons entered stations 
as full-time employes bringing 
the total number of employes to 
143,391. 

“The only valid criticism that 
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can be directed at them and us 
is that jointly we did not exer- 
cise greater ingenuity in the 
use of our resources of capital 
and man-power,’’ Mr. Gill said. 

There was an expansion in 
business done as well as in the 
number of stations, Mr. Gill 
found. During the interval in 
which the number of stations 
increased 40.2 per cent, the 
share of the total retail business 
of the country done by filling 
stations rose 68.2 per cent. It 
rose from 3.64 per cent in 1929 
to 6.12 per cent in 1933. Data 
at hand indicate that this trend 
has continued since 1933. 

Mr. Gill’s study thus shows 
that the rate of increase in to- 
tal business done by filling sta- 
tions is roughly paralleled by 
the rate of increase in stations 
tnemselves. In other words, 
there was ‘‘method in the mad- 
ness of the oil industry and its 
corps of retailers. Effort was 
placed where it had a chance to 
be effective.’’ 

Instead of being socially ex- 
pensive, Mr. Gill’s study ‘“re- 
veals the great probability that 
the petroleum industry did its 
full share, and perhaps more 
than most industry, in mitigat- 


ing the effects of the depres- 
sion. Instead of being engaged 
in ‘socially expensive market- 
ing’ it was engaged, through its 
selfish ‘gallonage-getting’ and 
unselfish ‘profit-forgetting pol- 
icy, in socially uplifting en- 
deavor.’’ , 

Concluding his address, Mr. 
rill pointed out that the tend- 
ency to increase the percentage 
of persons engaged in distribut- 
ing and_ service occupations 
has been apparent for some 
time. It is the result of the 
improvement in producing tech- 
nique which requires fewer per- 
sons to produce our food sup- 
Ply and our manufactured 
goods. These persons released 
from producing work are find- 
ing a place in distribution. In 
England, for example, the pop- 
ulation has increased only 2.5 
per cent in the past six years 
but the number of persons en- 
gaged in distributive services 
has increased 18 per cent. 


Shell Builds a Gasoline 
Plant and Tank Farm 


LOS ANGELES, Sept. 17.— 
Supplementing the pipeline now 
under construction from Bak- 
ersfield to its Martinez refinery, 
Shell Oil Co. has completed 
plans for the erection of an ab- 
sorption plant in the new Ten 
Section field, near Bakersfield, 
where the company brought in 
a discovery well several weeks 
ago. 

The absorption plant, costing 
$150,000, will recover natural 
gasoline from the well’s daily 
output of 16,000,000 cubic feet 
of natural gas. The company 
is also building a 500,000-bar- 
rel tank farm at the junction 
of the feeder lines from the Ten 
Section, Poso, Round Mountain, 
and Mountain View fields with 
the main pipeline north to 
Shell’s refinery at Martinez. 


tefinery Strike Called Off 


(By Teletype) 

HOUSTON, Sept. 21.—The 
strike called for Sept. 19 by em- 
ployes of the Baytown, Texas, 
refinery of Humble Oil and Re- 
fining Co., has been called off. 
Recognition of the union and 
an increase in wages were the 
two basic reasons given for the 
threatened strike. Humble, 
however, had granted some pay 
increases Sept. 1. 
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Field Stabilization Of Crude 


Newest Conservation Plan 


By, LAWRENCE E. SMITH 





N. P. N. Staff Writer 









General view of Tepetate field gasoline plant and crude stabilizing plant. At left is battery of separators into which crude 
oil comes directly from the wells 


ECENTLY completed and 
R put into operation is the 

absorption gasoline plant 
and crude oil stabilizing plant 
of the Continental Oil Co. in 
what is known to the company 
as the Tepetate field and to 
some others, including state 
conservation officials, as Basile. 
It is in Acadia parish, south 
Louisiana. 

Continental men refer to the 
general layout as the gasoline 
plant but the feature of out- 
standing distinction is the sta- 
bilizing plant whose purpose is 
to recover and make merchant- 
able the light products which 
usually are lost from the crude 
through pressure’ reductions, 
weathering and transportation. 
After stabilizing, the crude is 
moved by pipeline to Lake 
Charles, thence by tanker to 
the company’s refinery at Bal- 
timore. 

This is the second plant of its 
type to be built but the prac- 
tice and method appear certain 
to become standard in field op- 
erations at no distant date. The 
first plant was built some three 
years ago for The Texas Co. in 
Foard county, Texas. A third 
has been built at Port Jerome, 
France, and a fourth in the Ro- 


oO 


dessa field for the Glenrose Gas- 
oline Co. A fifth is soon to be 
started at Baku, in Russia, for 
the soviet government. It will 
have capacity for handling 35,- 
000 barrels of crude daily, the 
largest of this type. 


Unique also is the practice 
of metering the crude oil in con- 
nection with the -operation of 
the stabilizing plant. At the 
wells none of the conventional 
assemblage of tanks and sep- 
arators is in place. All such 
equipment is installed at the 
central point where the gaso- 
line plant, crude stabilizing 
plant and storage for crude and 
products are placed. At the 
wells there are only the stand- 
ard hook-ups connecting to a 
system of gathering lines which 


serve the dual purpose of mov- 
ing gas and oil to the central 
battery of separators. 

Beginning at this point, 
where the oil and gas have 
reached the separators, meas- 
urement of the two is made. 
The separators have a common 
back pressure regulator which 
maintains separator pressure 
and one line leads from the 
back pressure regulator. This 
earries gas to the absorption 
gasoline plant. 

Both gas and oil are metered 
at each separator. It was nec- 
essary, of course, to install sep- 
arators in sufficient number to 
handle the production of leases 
individually, as ownership and 
royalty interests vary. For a 
field owned wholly by one land- 





O NEW an innovation as this system used in Louisiana by the 
Continental Oil Co. for conservation of crude oil and gas seems 


destined to be eommon practice 


within a short time throughout 


producing fields. Metering crude by leases, stabilizing it under pres- 
sure in a central plant, treating both ‘‘tops’’ and gas for recover) 


of light products effects a saving 


appeal to the entire industry. 


and increased yield which will 


A few of these units are now building or operating in America 


and abroad, and the story is 
operated. 


given here of how this system is 
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SUPER OCTANE. 


REFINED BY WILSHIRE OIL COMPANY INC 





L)wtecractea—that’s Wilshire’s new Super 


Octane Economy gasoline and these signs tell 
the world at every Wilshire pump 


A big modern Dubbscracking unit recently 
went into action in Wilshire’s new refinery—to 
make Super Octane Economy gasoline 


Dubbscracked gasoline is always super 
octane, economy gasoline—super mileage, too 
—but not all motorists know why 


Wilshire tells its customers why—because 
it's Dubbscracked 


Universal Oil Products Co 
Chicago, Illinois 


Dubbs Cracking Process 


Owner and Licensor 
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Boiler plant which supplies steam for all operations including generation of cur- 
plant and camp 


rent used at gasoline 





owner or where royalty inter 
ests are handled on a communi- 
ty basis, separators could be 
installed solely on the basis of 
capacity needed. ‘In the Tepe- 
tate field royalty interests must 
be paid according to ownership 
and there are a number of sep- 
arate leases involved, hence 
measurement of oil and gas 
must be recorded by leases. 


Each separator is equipped 








i oe 
Biase? hey a eet dt 


Field separators are 





with an orifice type gas meter 
and with an oil meter. The lat- 
ter is of the positive displace- 
ment type and operates at sep- 
arator pressure, 


So far as is known, no other 
field in the country has its oil 
production metered. Proper- 
ties in several California fields 
are so handled but other leases 
in those same fields are gauged 
in the usual manner. Nor is 





there any place except the Tepe- 
tate field where all measure- 
ment occurs at a central point. 

From the field separator bat- 
tery, which is connected direct- 
ly to the wells, the crude and 
the gas, after metering, go to 
the gasoline plant separators. 
In the accompanying flow dia- 
gram the latter separators are 
shown as No. 1. They are op- 
erated at a pressure below that 
of the field separators and their 
function is to combine gas lib- 
erated from the crude oil by 
pressure reduction with gas 
which comes direct from the 
field separators. The combined 
stream is processed in the ab- 
sorption gasoline plant. 

The plant separators have 
liquid level controllers at three 
points. The lower one releases 
water which may settle in the 
separator; the middle controller 
admits crude oil to the crude 
stabilizer and maintains the lev- 
el in the plant separator. The 
high level controller is an emer- 
gency device. If flow to the 
crude stabilizer unit is stopped 
for any reason, the high level 
controller releases crude direct- 
ly from the plant separator to 
crude oil storage. 

Pressure of the crude to be 
stabilized is further reduced in 
a two-stage operation and va- 
pors from both are treated in 
the gasoline plant. Crude is 
pumped from the second stage 
through heat exchangers to the 
crude stabilizer unit. 

The stabilizing unit is operat- 
ed at comparatively low pres- 
sures, taking a very light cut 
from the crude. Its operation 





not set at the wells but in a central battery at the plant 
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Jersey City, New Jersey or its 





attainment of optimum vields and superior quality of products with the 
minimum plant investment. 


European Representative: 
Compagnie Technique des Petroles 
134 Boulevard Haussmann 


Paris, France 





The privileges of a Gasoline Products Company license include the option 








to commute royalties for any desired annual gasoline capacity. 









F INJECTION GASOLINE PRODUCTS COMPANY 
CEO : 


INCORPORATED 


aang 11 COMMERCE STREET -NEWARK. NEW JERSEY 
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Chemical 
Engineers’ 


Handbook 


Compiled under direction of 
JohnH.Perry,physical chemist 
and mechanical engineer for 
E.I. du Pont de Nemours & Co. 
assisted by 60 specialists and 
more than 150 chemists and 


engineers—2609 pages 


HEMICAL ENGINEERS’ 
HANDBOOK is the most com- 
plete work of its kind published. 


More than 2500 pages of material 
are arranged in 30 sections. Of 
particular interest to the refinery 
man are the following sections .. . 
each section, in effect, a compact 
handbook of its subject: 


Physical and Chemical Calculations 
.. . Flow of Heat . . . Evaporation 
. .. Gas Absorption . . . Distillation 
. . - Measurement and Control of 
Operating Variables . . . High 
Pressure Technique ... Fuels... 
Power . . . Refrigeration . . . Cost 
Accounting .. . Patents and Patent 
Law, etc. 


Every section is supplemented by 
a profusion of comprehensive 
formulae, charts, tables, illustra- 
tions and schematic diagrams. 


Throughout, the material has been 
arranged for quick reference to the 
essentials required by men in practi- 
cal contact with chemical engineer- 
ing problems of all types. 


Whether you are a_ practicing 
engineer, executive, plant or labora- 
tory worker . no matter what 
your question it is concisely 
explained and illustrated, authori- 
tatively handled by a _ specialist, 
and instantly accessible. 


Price $9.00 


2-=— = = Clipand Mal=--=-= 


NATIONAL PETROLEUM NEWS 
Penton Bldg., Cleveland, Ohio 


Send me Perry’s “CHEMICAL 
ENGINEERS’ HANDBOOK”, postpaid. 
Enclosed is check for $9.00 


NAME 
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Crude oil produced in the Tepetate field is measured by meters at the central 
I 


battery of separators. 


treme right mounted on pier connects 


There is a meter for each separator, the meter at ez- 


to separator which does not show in 


the picture 


may be compared, generally, 
to that of a refinery debutan- 
izer. The cut is just deep 
enough to yield a crude free of 
propane and to take over suffi- 


| cient condensable material to 
| act as a reflux for the column. 


The overhead product from the 
crude stabilizer is processed by 


| the gasoline plant for gasoline 


recovery and the stabilized 
crude is released from the bot- 
tom of the tower, passes 


| through the reboiler, heat ex- 


changers and coolers, into crude 








ft 


~ 


oil storage. 


Following is a typical 24-hour 
operation of the crude stabiliz- 
er: 


MUIERN agesuisanscecesetnseasiouaessee 3802.5 barrels 
(metered at field separators) 
SEADIC “CLUES  sccctsicssscsonsccecerns 3390.0 barrels 


(metered to storage) 


EIDE: -veuisenswccdensbeniesnsiesssonsess 412.5 barrels 
Gasoline in tops, 

GREITIBCCE  acecsccissisisconsnes 69.2 barrels 
BNE ecsserccncssaedisuemeateens 343.3 barrels 


stabilizing loss 9% (excess butane and 
lighter) 





Left, absorbers; center, fat oil vent tank and, right. residue scrubber. Note how 
completely plant is equipped with control and recording instruments 
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Operating pressure ............ 25 lbs. Ga. 


Bottom temperature............ 260 F. 
Top t@mperature ....i.....<ies 120 F. 
ReORWE. THUG: ssisccsscuuiivcnual 465 G. P. H. 


Two deviations from usual 
practice are noted in the gaso- 
line absorption plant. One is 
the method of sub-cooling lean 
absorption oil below tempera- 


tures which can be obtained by | 


water cooling. The method is 
that of heat exchange with cool 
crude oil as it is released from 
the separators. This is shown 
on the flow diagram as No. 5. 


The other variation is in the 
method of handling plant va- 
pors. Those which are flashed 
from the crude in the first stage 
from tank ‘‘A’’ (see flow dia- 
gram), those flashed from the 
rich oil in the first stage, tank 
No. 26, and vapors flashed from 
the rich oil in the second stage, 
tank “‘J’’, are treated by the re- 
absorber, ‘‘C’’, for gasoline re- 
covery. 

Vapors which are flashed 
from the crude oil in the second 
stage, tank ‘“B’’; those taken 
from the crude oil by the stabil- 
izer from tank ‘“‘H’”’, and vapors 
from the gasoline distillation 
unit make-tank, No. 10, are put 
through the recompressor unit, 
shown as No. 20. This is a two- 
stage operation. These vapors, 
fairly rich in butane and heav- 
ier fractions, are delivered to 
the stabilizer for recovery. Heat 
exchangers are utilized between 
the surge tank, No. 10, and the 
stabilizer unit. The make in 
the surge tank, as previously 
stated, consists of the raw prod- 
uct from the main absorber, 
raw product absorbed from the 
crude oil flash and other vapors 
from the reabsorber and the 
gasoline from the recompressor 
interstage scrubber. 

Thus, the stabilizer feed is 
made up of the liquid stream 
from the surge tank and the va- 
por stream from the recompres- 
sor. The stabilizer itself de- 
parts from usual operating prac- 
tice in handling the combined 
liquid and vapor feed. It func- 
tions to take out non-commer- 
cial light ends from the liquid 
and it removes gasoline frac- 
tions from the vapor feed. The 
overhead product, consisting of 
excess butane and lighter va- 
pors, is put into the fuel sys- 
tem and the bottom product, 
which is gasoline, is of any com- 
mercial vapor pressure desired. 
Typical of average plant opera- 
tion is the following analysis: 
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IT COULDN’T HAPPEN 





Aut it dd / 


N 1902, Congress decided to build the Panama Canal. Two previous attempts 

by French engineers had failed. Consequently success seemed doubtful. But, 
under the leadership of General Goethals, the impossible was accomplished and 
the canal was opened to commerce on August 15, 1914. Its completion cut 7,790 
miles off the trip between New York and San Francisco. Annual revenue from 
Panama Canal traffic has proved the worth of this great development. 

-In the petroleum industry, too, there were many disappointments before science 
developed an efficient, economical substitute for the wasteful acid-washing method 
of stabilizing gasoline. There seemed to be no satisfactory way to avoid the expense 
of redistillation, heavy yield losses, and corroded equipment. Persistent research 
finally brought success, and the modern antioxidant method is today considered 
the most efficient and profitable way to prevent gum formation and loss of anti- 
knock value. 

Many refiners are saving money by using du Pont Gasoline Antioxidants to 
stabilize gasoline. Their profits are more secure, and their equipment is safer 
against corrosion. EF. 1. du Pont de Nemours & Co., Ine., Organic Chemicals De- 


partment, W ilmington, Delaware. 


DU PONT GASOLINE ANTIOXIDANTS 


Inhibit Gum Formation * Reduce Acid Treatments * Maintain Anti-knock Quality 
Prevent Color Loss + Increase Yields of Gasoline * Assure Stabilization 


Protect Plant Equipment 


GASOLINE ANTIOXIDANTS 











BASIS: 
Operation for Propane-Free Crude and 26 Pound V. P. Natural Gasoline 
Composition of Charged Material and Products 


Crude Oil and Gas Equilibrium @ 250 Pounds 





built by Petroleum Engineer- 
ing, Inc., associated with Arthur 
G. McKee & Co. 





‘as ease jaee ae Meters used for crude oil 

Liq. Vol.% Mol. % Liq. Vol. % Lig. Vol. % ™easurement are of the type 

ES ER Oe 2.60 Sede “cists = Pac used in certain California fields 

een 1.23 eG 0 lees. 2 in for some years. They are the 

PRIN orcad oa EN awaraciedncawnantibensacne 2.77 3.22 saaepewens sereeeaees Bassler thermostatic control, 

ee ee ee re ee aa ap ra measuring and registering the 

Pentanes Rhee sd sea ae mone eeseEs tabs werase Clk piguda ee US : . 7 crude as of 60 F. regardless of 
Hexanes and Heavier ................. 85.82 o8 96.00 24.43 : 

oe eas ia ami - the temperature at time of 

100.00 100.00 100.00 100.00 measurement. No other form of 


The entire plant is thorough- 
ly modern with respect to proc- 
ess equipment, control and lat- 
est types of metering. Electric 
driven pumps are used for oil 
circulation, still and crude sta- 


bilizer reflux pumping, water 
circulation and for pumping 


well water. A turbine driven 
A. C. power plant is an integral 
part of the installation and is 
used to supply electric current 
for pumping, air compressors, 
the complete modern labora- 
tory, for plant lighting and for 
use in the company camp a 
short distance from the plant. 
Water tube boilers supply 
steam for processing and for 


power. Cooling and condensing 
equipment consists of atmos- 
pheric sections in a _ cooling 


tower. 
The plant was designed and 


Flow sheet of the gasoline plant-crude 
oil stabilizing plant in the Tepetat: 
field, in southern Louisiana. Essential 
numbered and lettered parts are re- 
ferred to in text of accompanying ar- 
ticle. Design of the plant is covered in 
U. S. Patent No. 1,977,087 and other pat- 
ents pending. Flow sheet courtesy Pe- 
troleum Engineering, Inc., Tulsa. 
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Typical gasoline plant operating conditions are summarized as 


follows: 
Absorbers 
Ca WOR a oo sos seasscscen econ can cne cass cancctseaenens 28,356,000 Cu. Ft./24 Hrs. 
Gan VGiIRe “RGAUROTNER «.ociss nice sesccscccsaccsseectesscccssnsasces 605,000 Cu. Ft./24 Hrs. 
Oil CIP tetIOn SIRI ADB OPUCUB oon iccisices cicecccseesccddaccececcccesecacessenarsevesees 140 G.P.M. 
COTE RCE FOR oh vic cocoon ck cas dndbcceucdccewsnceudsSeceececaschaceucucuneuceues 15 G.P.M. 
ABSOTDTIOT OU GGE TAO. oco55c5ci cose see.cscsnccssatecaconcsuavsecencesnes 7.1 Gal./1,000 Cu. Ft. 
PUREE a AF SO asics coals dca tdaes cscs cunadaaesawdcuscucesaseeansesncedeaveseebad 250-pound ga. 
PCO UNE ON RTE, oa ess Sea rcsas ay dv sa civ oa avon d usu woseaen cobeed eae muon case nunintaee 50-pound ga. 
CG Ee ei en eR ea GP Pee eee et GPR SRE errr fracen' rv 68° F, 
MAIN APBOPBSE DOC ONl “POUND iisdecksssnsccsecadspicacSuetescssccsescdecctuesudecsedsncepuesseuseus 1: &, 
Gasoline Still 
OTN IG Noe wheeccn ceva a auwa sic ancceeus nice cased enue Ctuene cunswcd sannatipetee seater 935-pound/Hr. 
PPPOE TEC RTAN TIN BRIA cis nics cacccacsndccsevagenbaccoskussacaNasbecwexsdeeetaase 0.107-pound/Ga. 
BP sacs cscs nbe cess cece accesses as tachcctesaassawonsaccosseSvatcasieceussoebaramenunee 50-pound Ga. 
Ge IUGR ES 5 oncce cccvncanecdassscesccseccuepastenssaventt cote ddneescuesansecgseeeearenteueeeee Soon FF. 
OUTUOU PEROT ACUTE: Soo ois cis vcecdoccondhunac ecoceunuekccesawstoaws Wena sucaqes sei faves adore esaen oa3° F 
AND BRU os enh yas: pesca ea saay eae cate a eaaeN Tanke as Duens tae ce eaeep ener enete 204° F 
Gasoline Stabilizer 

Charme: RGGOmIpressed VADOIGE: 5. .c55.5 cies ceceacecicsecsecenses 642.500 Cu. Ft./24 Hrs. 

ERIC EN GIB LNER cols ccna vcnccuacoves civ datiees santana eo wereaeacuee 15,130 Gals./24 Hrs. 


16,035 Gals./24 Hrs. total. 

Estimated 2,905 Gals./24 Hrs. from Crude Stabilizing. 
Net: 138,130 Gals./24 Hours from Gas. 

Net Yield: 
24 G.P.M. 


Product: 


0.463 Gals./1,000 Cu. Ft. Gas. 
Reflux: 
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measuring or gauging the crude 
oil is used on the Tepetate prop- 
erty. The meters are equipped 
with automatic samplers which 
deliver a small quantity of the 
fluid passing through the meter 
at each stroke of the meter pis- 


important advantage is the con- 
stant sampling of production 
from a well which is making 
water, enabling speedy adjust- 
ments of operating pressures 
through chokes or by other me- 
chanical means. 





ton. Thus, check for b. s. and The Tepetate field was one of 
water is made at any interval the outstanding Gulf Coastal 
desired and thus collecting of finds of 1935. The discovery 
samples at the central point, well was completed in August 
where the meters are installed, of that year. It is about 40 
is accomplished with ease. An _ miles air line northeast of the 
Pressure: 275-pound Ga. 
Reboiler Outlet Temperature. ete cy cide tasaRuerad tic beavuasaates 295 | 
CSOPTTE “EOD “COUR IOLCULS  ocnsvccassccnscecccqiuccnctxccdcavedsuyadsccus evenscenestvenenesuuataten 146 F. 
COP WOO TOMO CES sac scaisccatenddsvaccciecdsdcsacccccvesacsnscaccinas w.20d EF. (liquid) 
COB PURINE: BOO EE oii ddn s dvccccsdnvs exiwecicnecasvensiacteadicczenvens 180 F. (vapor) 
Reid V.P. Product 25.3 pounds. 
Utilities 
Steam @ 150 pounds 
CPO SC ORG Ses oes sea Seed ca tadebossasanccdacsanes 2400-pound /Hr 
ERCTIAIG: EUREE, BU i co bckcncs acide ead sanastsncenecuanenanuscaucave .9600-pound /Hr. 
CePPCURNANr NONE 1b IOI oc snasaeensscandaccondtnanccccdqcanuccunescaussunesecaeds 935-pound/Hr. 
GaSOUNG SEGDUIZSP PROBE ccicccsesscicccnccoccsesccccuravesnceccss .1260-pound/Hr. 


Gasoline Stabilizer Pumps 
Total 256 

Cooling Water 
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250-pound /Hr. 


2400 G.P.M 
300 G.P.M 


seannenaes 0 FO.0 KW, 
Nadas daqenger snares oP 10 
2.7 K.W. 
1.3 K.W. 


109.0 K.W 


city of Lake Charles and is 
north of the Jennings field, one 
of the oldest in Louisiana. Con- 
tinental Oil Co. is the sole pro- 
ducing company in the field. 


The name of the field was 
transplanted from Mexico. The 
Vincent interests which  ac- 
quired the Louisiana acreage 
had operated in Mexico and 


they named their company the 
Tepetate Oil Co. after the once 
celebrated Mexican field in the 
“oolden lane.’ The finding of 
the Louisiana Tepetate field is 
credited to the torsion balance. 

Wells are about 8300 feet 
deep and production is found in 
the Marginulina zone. Present 
proved acreage is about 1200 
acres and ultimate recovery 
from this acreage is expected 
to be about 25 million barrels. 
Widening of the productive 
area is possible. Development 
is being conducted on spacing of 
one well to 20 acres. 


INDIANAPOLIS, Sept. 17. 
The dates of the fall convention 
of the Indiana Independent Pe 
troleum Association have been 
changed from Oct. 21 and 22 to 
Nov. 4 and 5, at the Hotel Sev- 
erin, Indianapolis, according to 
the association. 
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Patman Bill to Stabilize Prices 
Fuller Tells Ohio Jobbers 


By E. L. BARRINGER 
N. P. N. Staff Writer 


CINCINNATI, Sept. 17 
N ERA of price stabiliza- 
A tion may result from the 
Robinson-Patman act. In 
endeavoring to obey the act in- 
dustry may find itself inthe pub- 
lic mind charged with price fix- 
ing and violation of the Sherman 
Anti-Trust act, Hubert B. 
Fuller, Cleveland attorney, told 
the Ohio Petroleum Marketers 
Association’s fall conference 
Sept. 16 and 17 in Cincinnati. 
Jobbers and dealers conduct- 
ing only an intrastate business, 
it would seem, may ignore the 
law as the Robinson-Patman act 
by its terms and under the fed- 
eral constitution can apply only 
to transactions in interstate 
commerce, he related. 


Although jobbers in intra- 
state business are not directly 
affected by the law in Mr. 
Fuller’s opinion, he related nu- 
merous features of the act ap- 
plicable to the marketing 
branch of the industry. 

Contracts executed prior to 
June 19, 1936, effective date of 
the law, will not be invalidated, 
he said, but if some contract 
provisions are in conflict with 
the statute it may be necessary 
to modify these provisions. 


The status of brokers is one 
of the most debated of the many 
points raised by the act. 

“A eareful reading of the 
law,’’ Mr. Fuller said, ‘“‘seems to 
indicate that brokers, instead 
of enjoying their present status 
of independent factors, must be 
regarded as the agent either of 
the seller, that is the refiner, or 
of the ultimate purchaser, that 
is the jobber or tank car buyer, 
trackside operator or dealer and 
that for his service or for the 
function which he peforms he 
shall be paid either by the re- 
finer or the jobber a legitimate 
but only a legitimate brokerage 
fee or commission. 


“In any event, it would seem 
that the refiner must sell to all 
brokers who compete with one 
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another at the same price but 
not necessarily at the _ price 
charged to jobbers since brok- 
ers do not compete with job- 
bers who may resell to dealers 
or even to consumers in less 
than tank car lots,’’ he said. 

Price differentials, customary 
in the industry, to different 
brokers in the same state would 
not be prevented in his inter- 
pretation, if brokers charged 
these different prices do not in 
fact actually compete with each 
other. 

Regarding the _ practice of 
some industries, such as tires, 
offering a bonus percentage dis- 
count on purchases above a 
stipulated minimum Mr. Fuller 
was of the opinion that such 
bonuses are still possible under 
the act provided always that the 
terms are offered to all pur- 
chasers of the same class who 
are competitors. Also, provid- 
ing such terms represent the 
amount of a bonus that can be 
justified by a difference in the 
cost of manufacture, sale, deliv- 
ery or otherwise. 

“The practice is not neces- 
sarily illegal because some buy- 
er is not able to avail himself 
thereof,” he said. 

In the equipment field Mr. 
Fuller related that he believed 
big discounts off list from manu- 
facturers to national account 
buyers will be improper ‘‘unless 
the manufacturer can support 
the very difficult burden of es- 
tablishing that such discounts 
under such circumstances are 
justified by differences in cost of 
delivery and sale.”’ 

In making this statement Mr. 
Fuller was assuming that the 
small purchaser is a competitor 
of the national account buyer. 

An interesting question pre- 
sented the industry by the bill, 
he continued, relates to commer- 
cial consumer accounts. The 
answer may be found, he told 
jobbers, in whether the account 
is one in interstate commerce. 

“If the transaction is purely 





one in intrastate commerce then 
quite clearly it could not be 
reached under the Robinson- 
Patman act. 


“On the other hand, if because 
of the status and location of the 
parties to the agreement, the 
transaction is found to be one 
in interstate commerce, would 
not this fact give as to such cus- 
tomers a very decided competi- 
tive advantage for that line of 
business to those few companies 
whose business is entirely with- 
in the confines of a single state 
and thus beyond the reach of the 
law?” 


Mr. Fuller warned jobbers of 
the punishment for violation of 
the act through triple damage 
awards to the one discriminated 
against. 

“This provision may furnish 
an attractive opportunity for a 
type of unprincipled lawyer who 
may cruise the seas of industry 
in search of hapless victims of 
his piracy. 

“If the administrative officials 
and the courts should unhappily 
adopt a narrow and literal in- 
terpretation of the language of 
Section 1, we may expect to see 
marauding lawyers of this type 
constantly fomenting such suits 
in the hope of lucrative spoils,” 
he said. 


2 DISCUSSING the possible 
price stabilization effect Mr. 
Fuller related how the act “has 
the very interesting result of ap- 
parently imposing upon industry 
an obligation which has hither- 
to been imposed only upon in- 
dustries clothed with a public 
interest, such as _ utilities, of 
charging uniform rates to all 
customers with certain very lim- 
ited advantages to those pur- 
chasing the facilities on a larger 
scale. 

“The Robinson-Patman act 
may thus tend to create an era 
of price stabilization, and to 
eliminate from commercial 
transactions the time-honored 
theory of competitive buying 
and selling with the result that 
while industry may obey the 
Robinson-Patman act, it may 
find itself charged in the public 
mind with price fixing in vio- 
lation of the Sherman Anti- 
Trust act,’’ he said. 


President E. V. Weber’s ad- 
dress charged a “swing to the 
left’? has been noticed within the 
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past 60 days. He is not opti- 
mistic for the future, he said. 

It is time for company execu- 
tives to take inventory of con- 
ditions, he related, referring to 
the lending of equipment evil 
with its subterfuges in off-color 
deals; to the growing trend to- 
wards premiums and prices, in- 
cluding offering of automobiles, 
retrigerators and other articles 
of considerable value; and to the 
small rentals asked for stations 
yet giving the operator the same 
margin as given a dealer. 

Majors and minors are guilty 
of these market disturbing prac- 
tices, he charged. Mr. Weber 

yas in a Cincinnati hospital and 
his address was read by Robert 
A. Warfel, association executive 
secretary. L. H. Rogers, Lor- 
ain, association first vice-presi- 
dent, presided. 

Announcement of the Ohio 
Standard’s new retail price pol- 
icy was made to jobbers just 
before E. L. Barringer, Na- 
TIONAL PETROLEUM NEws staff 
writer, spoke on “The Iowa 
Plan and Its Effect on Jobbers.”’ 


The other speaker from out- 
side the association was Ralph 
G. Harder, public relations de- 
partment, Shell Petroleum 
Corp., St. Louis. Mr. Harder re- 
viewed service station distribu- 
tion since the ‘“‘first’’ station was 
built in 1907, then some of the 
industry’s current marketing 
problems. 


Types of highway construc- 
tion materials and the flow of 
traffic should be studied in de- 
termining future road _pro- 
grams, he warned jobbers. Also, 
maintenance should be a factor 
in such programs, as every mile 
of new road built obligates the 
state to maintain that road for 
an indefinite period. 


Regarding highway safety, 
Mr. Harder told jobbers how 
super highways have caused ac- 
cident rates to increase, and 
advised that the real solution 
to the problem is to educate the 
driver on his responsibilities. 

Public relations of the indus- 
try have improved, jobbers were 
told, as he cited the 1936 legis- 
lative season when the industry 
received better treatment than 
at previous sessions. 

An example of how jobbers 
can present the story of their 
industry to the public was given 
Ohio oil men in an address by 
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Sam Bohlen, jobber at Orrville 
and the association third vice- 
president. 

Mr. Bohlen previously had 
been invited by the Orrville Ro- 
tary club to give an address and 
his speech was on the oil indus- 
try. This address was given by 
him at the convention. 

The address traced the history 
of the industry, the improve- 
ment of its products and service 
to the public, and the industry’s 
tax problem. Mr. Bohlen re- 


minded jobbers that to them the 
story of oil is old, yet to the 
public it is new and interesting, 
and jobbers were urged to use 
such opportunities to improve 
the public’s impression of the 
industry. 

The social side of the conven- 
tion consisted of a banquet the 
first evening, followed by enter- 
tainment provided by the Cin- 
cinnati Oil club. The golf 
tournament was held the second 
day. 


Truck Safety Regulations 
Argued Before I. C. C. 


WASHINGTON, Sept. 19 
"Tite trucking industry told 
the Interstate Commerce 
Commission at hearings on 
the Commission’s proposed mo- 
tor carrier safety regulations 
that it is opposed to the emer- 
gency equipment requirements 
because there are sufficient fill- 
ing stations available on almost 
all motor carrier routes to sup- 
ply emergency needs. 

Witnesses for the industry 
stated that the proposed rules 
calling for trucks to carry ex- 
tra bulbs, tires, tool kits, and 
chains, would place an unneces- 
sary financial burden on the 
carriers. If an emergency re- 
quires additional equipment, 
the carrier can, in practically 
every instance, secure it from 
a nearby station, they pointed 
out, adding that this is particu- 
larly true of carriers operating 
only within municipal limits. 

They asked also that trucks 
operated only in cities and 
towns be exempted from carry- 
ing fire extinguishers since they 
would always be near fire hy- 
drants or fire stations if fire 
should break out. 

The ICC equipment require- 
ments were the principal bone 
of contention at the hearings, 
with much of the opposition 
aimed against installation of di- 
rectional lighting equipment on 
trucks over a certain width to 
indicate right and left turns. 
Such a requirement would cost 
the industry $6,750,000 for the 
equipment, its installation and 
the day’s lay-off per truck for 
installation, William Clark of 


the American Trucking Associa- 
tion safety committee told the 
Commission. The safety value 
of this equipment was also ques- 
tioned. Insurance and manu- 
facturers’ representatives ar- 
gued in favor of it. 

Objections were also voiced to 
the requirement that all motor 
carrier lights be electric, since 
many trucks now use oil or 
acetylene lamps. Theodore 
Pratt, president New York State 
Motor Truck Association, sug- 
gested that the electricity re- 
quirement be enforced for new 
carriers and extended to old 
whenever ownership changed, 
thus avoiding the imposing of a 


penalty on operators already 
owning non-electrical equip- 
ment. 


Representatives of employers 
and of labor unions differed on 
a number of points. Both 
sought a change in the Commis- 
sion’s proposal that employers 
be required to furnish informa- 
tion on employes. The employ- 
ers reported that they could not 
vouch for the authenticity of 
the information and suggested 
that the employes be responsi- 
ble for it. 

Union officials said they 
didn’t object to giving the in- 
formation to the Commission 
but wanted it kept in confidence, 
so that any report of union ac- 
tivity could not be used by em- 


ployers to penalize workers. 
Commissioner Eastman = said 
that no confidential informa- 


tion would be asked. 
The employers sought to have 
as much safety responsibility 
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as possible placed .on drivers, 
as the actual operators of 
trucks, while the drivers argued 
that safety responsibility was 
up to the owner-employer who 
supervised the equipment. It 
was suggested that the Commis- 
sion license motor carrier driv- 
ers. 

Recommendations were made 
that the minimum wage for all 
truck drivers be raised from 
19 to 21, but Commissioner 
Eastman indicated that this 
might cause many young driv- 
ers now employed to lose their 
jobs. Shorter hours and more 
thorough physical examinations 
were asked for drivers. 

Protests were made against 
the rule requiring reports to be 
made to the ICC of all accidents 
involving $100 or more in dam- 
ages, and fears were expressed 
that too many rules, particu- 
larly equipment requirements, 
would expose trucks drivers and 
owners to ‘‘unscrupulous police 
officers who make a living by 
making arrests.’’ Extension of 
equipment requirement to pri- 
vate carriers was asked.. 


Trade Body to Approve 


Code on Tire Selling 


WASHINGTON, Sept. 16. 
Final Federal Trade Commis- 
sion approval of trade practice 
rules for the rubber tire indus- 
try will probably be announced 
within a week, ,George Mc- 
Corkle, director of the commis- 
sion’s trade practices division, 
said today. 


He had no action to report on 
the marketing code for the oil 
industry which was submitted 
to him in July, saying that the 
FTC has not even given approv- 
al for holding a trade practice 
conference. 

The tire code was proposed 
by the National Association of 
Independent Tire Dealers. The 
industry includes about 50,000 
independent retail dealers, 45,- 
000 gasoline stations at which 
tires are sold, nearly 1750 com 
pany-owned stores, and approxi- 
mately 50 tire manufacturers. 
Capital investment is set at two 
billion dollars and number of 
employes varies from 150,000 
to 250,000. Trade practices 
which the industry proposes to 
outlaw as unfair have been pre- 
viously published. 
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Los Angeles Price Cutting Held 


‘To Split Account Stations 


LOS ANGELES, Sept. 17 


“MERVICE stations having an 
tay exclusive account with a 
refiner were given a clean 
bill of health, so far as price 
cutting was concerned, in a sur- 
vey of gasoline retailing in the 
Los Angeles district made Sept. 
14. 
This survey covered Los An- 
geles, Glendale, Pasadena, San 


Kernando, Alhambra, Long 
Beach, Santa Monica and other 
adjacent beach _ cities. Not 


counting company owned and 
operated stations, there were 
2404 stations with these exclu- 
sive accounts. Of these, only 
49, or 2.05 per cent, had any 
pumps with price signs below 
the established level for either 
second or third grade gasoline. 

In contrast to this, out of 
1971 split pump accounts in the 


same area 1377, or 69.7 per cent, 


had one or more pumps with 
signs below the schedule for 
either second or third grade 
products, and 1052 stations, or 
53.4 per cent, had one or more 
pumps without any price signs. 

Price cutting and the omis- 
sion to post prices were more 
prevalent in the sale of third 
structure gasoline than of sec- 
ond structure. Split pump sta- 
tions offering third grade gaso- 
line below the scheduled price 
of 16 cents a gallon, inclusive 





A CORRECTION 


It was erroneously stated in 
the Sept. 9 issue of NATIONAL 
PETROLEUM NEws that the 1936 
liudson and Terraplane cars 
vere equipped with hypoid rear 
axles and that they would be 
so equipped in 19387. 

Both these cars were equipped 
with a spiral bevel rear axle in 
1936 and will use the same type 
in 1937, according to Hudson of- 
ficials. An extreme pressure 
lubricant will be specified for 
the rear axles of the new cars, 
as it was last year. 





of 4 cents tax, totaled 1346, or 
68.2 per cent of the non-exclu- 
sive accounts in that area. Sta- 
tions in this group that failed 
to post signs totaled 812, or 41.2 
per cent. 

Of the 1828 stations offering 
second structure gasoline, only 
31, or 1.7 per cent, posted signs 
below the scheduled 17.5 cents, 
while 240 stations, or 13.1 per 
cent, had one or more unposted 
pumps. 

A striking feature of the re- 
port was its evidence that ma- 
jor companies in practically all 
instances insisted on the obsery- 
ance of scheduled retail prices 
and price posting at their exclu- 
sive accounts, but were lax at 
their split pump accounts. Over 
16 per cent of the pumps of one 
major company affiliate were 
unposted at its non-exclusive 
accounts. Several major com- 
panies had from 10 to 18 per 
cent of their pumps at these sta- 
tions unposted. 

In an effort to correct the con- 
dition revealed in this report, 
preliminary steps have been 
taken to form a new organiza- 
tion of service station operators 
and owners. Membership will 
be restricted to operators who 
comply with ethical practices 
and are ready to co-operate with 
other branches of the industry. 
According to present plans, af- 
filiation will be sought with a 
national organization of retail 
dealers. Temporary officers of 
the organization include G. W. 
J. Jones, of Garland and Jones, 
Charles Koors, Walter Muller, 
Edward Fenn, J. Rutledge and 
Joseph Ingram, owners or oper- 
ators of super service stations in 
the Los Angeles district. J. 
Hart Dasteel has been appoint- 
ed attorney for the group. 


WASHINGTON, Sept. 17.— 
The Interstate Commerce Com- 
mission today issued its rules 
and regulations governing the 
filing and approval of surety 
bonds and insurance policies by 
motor carriers and brokers sub- 
ject to the motor carrier act. 
Rules will be effective Nov. 15. 
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Lubricating the 1937 Studebakers 





Only Seasonal Oil Changes Claimed Necessary. 


With 


Hypoid Rear Axles on All Models, Car Owners Are 
Advised to Consult Car Dealers On Their Lubrication. 





MTUDEBAKER, the second 
S manufacturer to break the 

ice with 1937 models, of- 
fers two cars again for next 
year. The models’ bear the 
same titles as formerly, one be- 
ing the President 8, the other 
the Dictator 6. 

Oil companies will find partic- 
ular interest in the recommen- 
dation for changing engine oil 
in the 1937 Studebakers. A 
Fram oil cleaner, standard on 
all models, has a cartridge con- 
taining tightly compressed cot- 
ton waste and, if the cartridge 
is renewed according to instruc- 
tions given on the dip-stick, ‘“‘no 
Studebaker crankcase need be 
drained more than twice a year 


once for winter grade and 
once for hot weather oil’’. It 
is further specified that  be- 


tween drains the only new oil 
required is that consumed in 
normal engine operation. 

On the Studebaker dip-stick 
is inscribed the word ‘“clean”’, 
and the car owner is told it is 
not necessary to replace the fil- 
ter cartridge until the oil be- 
comes so dirty that the word 
can no longer be seen through 
the oil film on the stick. 

Engine oil specifications re- 
main the same as last year, 
with an S.A.E. 10 required for 
temperatures below 10 degrees 
F., S.A.E. 20 between 10 and 
45 degrees, S.A.E. 30 between 
45 and 90 degrees, and an S.A. 
EK. 40 for temperatures over 90 
degrees F. 

The crankcase capacity on 
the President remains 8 quarts. 
On the Dictator, the capacity is 
reduced from 6 to 51% quarts. 

Studebaker goes to hypoid 
rear axles on all 1937 models. 
Instructions for servicing state 
that Studebaker hypoid rear 
axle lubricant is recommended 
and can be obtained from the 
Studebaker dealer. It is also 
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By JOHN W. THOMPSON 
N. P. N. Staff Writer 


recommended that the car deal- 
er be consulted for lubrication 
of the steering gear, where a 
‘very heavy fluid lubricant” is 
required. An extreme pressure 
lubricant, of course, is required 
for the rear axle. 

On the President model, 
the rear axle capacity has been 
reduced from 4 to 3'. pints, 
and on the Dictator this capaci- 
ty is now 3 pints, an increase 
of one half pint over last year. 

A new automatic overdrive 
transmission is offered on the 
President model for 1937, and 
on the Dictator free wheeling 
and overdrive transmission is 
available similar to last year’s 


model. The above transmission 
equipment is optional on the 
models mentioned. On _ the 


President, the 
cuts in at a 


new overdrive 
car speed of ap- 


O% «2 motos citantt 


The Fram oil 
Studebaker 


filter, standard on all 

models, makes crankcase 

oil changes necessary only twice a 

year, according to Studebaker recom- 
mendations 





proximately 35 miles per hour, 
while on the Dictator the over- 
drive transmission, which op- 
erates only in free wheeling 
high gear, engages at a car 
speed of from 48 to 53 miles 
per hour. The overdrive on the 
Dictator will not engage when 
operating in conventional gear. 

Transmission lubrication re 
quirements remain the same as 
for 1936, with an S.A.E. 70 en 
gine oil being required for sum- 
mer and an §.A.E. 50 for winter. 
It is emphasized that only a 
straight mineral oil should be 
used, and that 


“under no cir- 
cumstances should extreme 
pressure lubricants such as, 
leaded, sulphurized or chlori 
nated oils be used’’. 

Transmission capacities re- 


main the same as last year, with 
one exception. The capacity on 


the President, with overdrive, 
has been reduced from 7 pints 
to 4% pints. 


A new type of rubber insulat 
ed universal joint is used on the 
Dictator models, which elimi- 
nates any lubrication service at 
these points. The spline on the 
Dictator propeller shaft has 
also been eliminated. 

The two universal joints on 
the President model each re- 
quire a pressure gun lubricant 
every 10,000 miles. These were 
formerly a 2500-mile service 
point. The President’s propel- 
ler shaft spline takes a _ pres- 
sure gun lubricant every 1000 
miles, instead of each 2500 
miles as formerly. 

The planar front wheel sus- 
pension is again offered as 
standard equipment on_ the 
President, and optional on the 
Dictator. This design offers no 
major lubrication changes over 


last year. The reach rod ball 
joints on cars having either 
planar or conventional front 
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The Studebaker planar front wheel suspension, standard on the President and 


optional on the Dictator, has no new lubrication points. New 


ends are now to be _ serviced 
with a pressure gun lubricant 
every 1000 miles, instead of 
2500 miles as formerly. 

On the left reach rod.of the 
President model there is a new 
point, an enclosed reach rod 
spring for absorbing steering 
shock. This point is to be serv- 
iced with a pressure gun lubri- 
cant every 1000 miles. 

The water pump, which last 
year required servicing every 
2500 miles, now is to be lubri- 
cated at 5000-mile intervals. 
Kasson’s waterproof lubricant 
or its equivalent is specified. 

The clutch pedal linkage and 
the pedal shaft, requiring an 
S.A.E. 110 gear lubricant and 
an S.A.E. 20 engine oil respec 


tively, are now 1000-mile points Hypoid rear aales ar 





5000 miles on 1936 models, and 
the latter was lubricated every 
2500 miles. The parking brake 
linkage is now to be sprayed 
with oil every 1000 miles, in- 
stead of each 2500 miles. The 
parking brake lever is newly 
located just below the instru- 
ment panel to the left of the 
steering column. 

Recommerdations for 1937 
state that the fan, formerly a 
2500 mile point on the Presi- 
dent, should be serviced every 
5000 miles with an S.A.E. 20 en- 
gine oil. On the Dictator mod- 
els the fan is again serviced 
every 1000 miles with a pres- 
sure gun lubricant. 

New type hydraulic shock ab- 
sorbers are used on the 1937 
Studebakers, which require no 
attention by the service station 
attendant. It is recommended 


s. New rubber bushed that shock absorber fluid, a 
front and rear shock absorbers are free from lubrication servicing 


Delco fluid, be installed only by 





used on all 1937 Studebakers. Recommendations state that 


The former Was serviced every these units should be serviced by a Studebaker dealer 





The Studebaker Dictator is equipped with rubber insulated universal joints, 


requiring no lubrication attention, 


Studebaker dealers, as the units 
must be removed from the car, 
drained, and a measured quan- 
tity of new fluid inserted. 

Front and rear wheel bear- 
ings are recommended for serv 
icing every 10,000 miles with a 
high melting point, wheel bear- 
ing lubricant. Spring shackles 
and spring bolts are to be lu 
bricated every 1000 miles with 
an S.A.E. 110 gear lubricant. 

The cooling system capacities 
on both models have been re- 
duced by one quart, that on the 
President is now 16 quarts, and 
that on the Dictator 13 quarts. 
The radiator fill pipe is located 
under the hood. A turn of the 
dummy radiator ornament un- 
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locks the new one-piece hood 
which lifts from the front. The 
side panels of the hood are held 
in place by an interior latch of 
the type used on the convention- 
al hood, and can be instantly re- 
moved for access to either side 


oe | TOA SHIPPING BOX 
The President is equipped 


with a new shunt-wound gen- 
erator with automatic current 
and voltage control, insuring | 
maximum charging rate regard- 
less of car speed, and prevent- 
ing overcharging under all driv- 
ing conditions. If the battery | 
is fully charged the regular 
limits the generator output to 
preventovercharging and 
overheating the battery. If 
the battery is undercharged, 
the regulator permits full 
generator output to be deliv- 
ered to the battery at all car 
speeds above 21 miles per hour. 

The automatic ‘Hillholder’’, 
introduced by Studebaker last 
year, will be continued on all 
models for 1937. This unit is 
located beneath the floor boards 
with an opening provided for 
filling the master cylinder. Its 
purpose is to prevent the car 
from backing up when it is tem- 
porarily stopped on a hill, and 
operates only when the car is 
going up hill. 

A feature of the 1937 Stude- 
bakers is the built-in defrost- 
ing equipment, which is quick- 
ly adaptable when a heater is 
installed in the car. Two air 
ducts are built into the top of 
the instrument panel, opening 
just below the rear of the wind- 
shield. Connected to a heater, 
these ducts direct a flow of 
warm air upwards, defrosting 
the windshield inside and out. 

The entire body shells of the 
1937 Studebakers are made of 


THAT’ MERCHANDISES 
ITS CONTENTS... 


steel—top, sides, ends and & Yes, it's time to change to a shipping box that both 
floors. As in previous models. 

the top is all steel in one piece : ; : . 

and is reputed to be the largest delivers its contents safely and merchandises them at 
single steel stamping known to 

the industry. point-of-sale. Thus your shipping boxes perform two 


French Refiners Visit U. S. 

CLEVELAND, Sept. 17.— 
Rene Perrin, general manager : . a : - 
for Compagnie Francais de Raf- ‘ashing in on your shipping box investment LO0O%? 
finage, and A. S. Wolfner, con- 
sulting engineer, are touring é 
the United States, getting 4!) 
acquainted with refining condi- 
tions and practices here. After 
visiting the east coastal refin- 
ing companies, they are going 
into the Mid-Continent, Texas 
Coast, and California. 


services at the price of one. Are you sure you are 


Hinde & Dauch show you how. 
} Send for a copy of our FREE 
IOZATEEE ook,” Modern Shipping Boxes.” 
Aavaed THE HINDE & DAUCH PAPER COMPANY 


218 Decatur Street “ Sandusky, Ohio 
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Here is the author on the “porch” of his trailer overlooking the strikingly emerald waters of Crystal Lake near Frank- 
fort, Mich. He is taking an indefinite leave of absence for his health from the job of general merchandise manager of 


one of the country’s largest and finest 
wife, also a writer, are today exploring 


retail stores. Havi.ig pretty much explored the world in past years he and his 
{merica from the coziness of a trailer 


A MAN IN A TRAILER- 














Ke 


— Writes a Letter to the Editor 


Dear Editor: 


When I was a small boy one 
of my friends was an old colored 
woman, fat and full of piety. 
Besides being the possessor oft 
the skill of a Savarin when it 
came to chocolate cake and 
fried chicken, she could curdle 
the soul with descriptions of 
hell. 

It was very satisfying on a 
Saturday afternoon to be al- 
lowed to lick the cake pans and 
at the same time listen to her 
describe exactly just how the 
devil would fry you on one side 
and then on the other, and in 
between times give some good 
healthy prods with his pitch- 
fork, never once looking ‘‘where 
dat old pitchfork lands.” 

This was particularly grati- 
fying to me because the ob- 
jects of the devil’s cooking 


i4 


ability were always bad boys 
who lived in our neighborhood, 
and who greeted her appearance 
with ribald remarks. 

“Yes, Sammy,” she would 
say, “there ain’t no hope for 
them. They don’t know they is 
lost and they will keep on get- 


ting worser and worser until it’s 
too late.’’ 
“No hope at all, Clara?’’ 
“No hope unless they is born 
agin.’’ She looked grim. ‘“‘They 
just gotta be born agin.’”’ 
Years have passed. Clara 
now is in her heaven, probably 





The Station Doesn’t Have to Drag ‘Km In 


8 The salesman at the gasoline station has a break in that his 


potential customers have to 


come into his place of business 


to buy their gasoline, while other kinds of stores have to think 
up ways to first get their customers into the store, before they 
can attempt to sell them any merchandise. 

This is the observation of the Man in a Trailer, Sam A. Weissen- 
burger, the author of the accompanying article. On an indefinite 
leave of absence as general merchandise manager of one of the 
country’s best department stores, located in Cleveland, he is now 
touring this country by trailer, accompanied by his wife, who is also 


a writer. 


In later articles he will tell 


not only of the possibilities for 


the oil companies in supplying the needs of trailer tourists; but 
he will also discuss station merchandising in general, from his many 
years of experience in general retail merchandising. 
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looking down on what happens 
to bad boys who didn’t get born 
again in time. 

Since those far-off Saturday 
afternoons, I have had consid- 
erable to do with men and wom- 
en who were paid to sell mer- 
chandise. 

Some of these people seemed 
to fit into Clara’s description. 
They just kept getting worser 
and worser until it was too late 
to be born again. 

This year I bought a trailer, 
a brand new trailer, and to 
make it half as proud of itself 
as I was of it, I matched it up 
with a brand new Buick Sixty 
and started off for a year of 
sightseeing. And my ways led 
me to many gasoline stations. 

What I saw, heard and had 
happen to me, forces me to take 
pen in hand and write to the 
“ditor. I never thought that | 
would join “Constant Reader,” 
“Vox Populi” and “Retired 
Army Man” and the others who 
bombard the editors with let- 
ters and who view with great 
alarm the world of today. 

Up to this year gas stations 
were to me what the poet la- 
mented a primrose was to the 
materialist, a primrose and 
nothing more. As far as I was 
concerned gas stations were gas 
stations to me—that and noth- 
ing more. 

Then came the dawn, as Hol- 
lywood says. I had a year of 
freedom, a new car and a new 
trailer, a little money and the 
open road ahead. 

My wife went 


along, but it 


The fly exterminator was NOT 
bought at a gasoline service sta- 
tion because it could not be 
found there. But sit under the 
auning of a trailer for a few 
minutes and you will walk far 
more than the camel mile to 
get one 
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Trailer Necessities Not 
Bought in a Gasoline 
Station 


@ Below is a list of things 
the Man in a Trailer needed and 


bought after he set out on his 
trip from Cleveland. Not one of 
them was bought in a station 
but in hardware and chain 
s.ores: 

Mantles for gasoline lamp 

An oil lamp 

Monkey wrench 

End wrench 

Serew driver 

Can opener 

Water funnel 

Screened funnel to use in 


pouring gasoline into stove 

Box of filters 

Blade for windshield wiper 

Can for kerosine 

Can for extra supply of gas 

oline 

Reported great lack of infor 
mation at stations as to the kind 
of gasoline to use in stoves and 
lamps and had difficulty in find 
ing supply of product suitable 
for this purpose. 





was to be my trailer’s and 
honeymoon. You 
your honeymoon, don’t you? 
You wanted to buy drinks for 
your sweetie until sh: choked 
you decked her with clothes, 
with bracelets, and God forgive 
you, probably with pennants. 

So I rolled into my first gas 
station, all set to be a big sugar 
daddy. In my mind, I had de 


my 
remember 


termined to buy her things un 
til she looked like a pawnbrok- 


er’s bride! Of course she would 


need food and shelter, but | 
would buy her gadgets that 
would make her the envy of 


every trailer in the land. 

What followed in the next few 
weeks accounts for the fact that 
my trailer is the same simple 
little thing she was when I took 
her away from her Ma and Pa 
to see the world. She hasn't any 
finery, not because I did not 
want to buy, but because the 
vasoline station men didn’t want 
or didn’t know how to sell. 

That day when I stopped to 
get her Buick consort some gas, 
i thought, ‘“‘“Now what ean I buy 
my trailer?’ 

| went inside the gas station. 
I looked. Nothing much in 


sight. At last poking behind 
some newspapers and truck, I 
found a table. On it I disco, 
ered a rear-view mirror, some 


tools, some fan belts and electric 
light bulbs. All of these were 
together. Noattempt to display 
them nor to make them look 
interesting. I picked up the 
rear view mirror and was hold- 
ing it in my hand when the 
young man came in. “Ten gal- 
lons of -$1.80" he said 
pleasantly. 


gas 


“Have you any cigarettes?’’ I 
asked, still looking at the mir- 
ror. 


He brought the cigarettes. 
$1.95" said he. 


“T suppose I ought to buy my 
wife some candy or gum or 
something.”” The candy, wide- 
lv advertised along the road, 











“T’ll take some 


looked stale. 
gum.” 

“Two dollars,’’ said the pleas- 
ant young man. 

I once more picked up the 
mirror. ‘‘How much is this?” 


As Heaven is my judge, he 
said, “I don’t know. If you wait 
a minute, I’ll goacross the street 
and find out.’’ Probably some 
fortune teller lived across the 
street who would reveal the 
price. 

“Oh, don’t bother,” said I, and 
he didn’t. 

I tried the end wrench, then 
picked up a screw driver and 
finally a fan belt. 

“Do you sell much of this 
stuff?’’ I asked. 

“Hell, no!”’ said he feelingly. 

“Why do you Keep it?”’ 

He answered, ‘“‘Search me. I 
suppose the boss keeps them for 
an accommodation for our cus- 
tomers.”’ 

“That’s a good idea,” said I. 

“You bet,’ he replied and 
added pleasantly, ‘“‘That’s a nice 
trailer you got there.” 

We drove away, the’ young 
man waved to us and = “said, 
‘‘Hope you have a nice trip.” 

Late that afternoon, we were 
north of Grand Rapids. The 
road forks at one place, and at 
the fork there were three gas 
stations. Each one bore proud- 
ly the name of a fine oil com- 
pany. Two stations were on one 
side of the road, one located 
across. All three of them with- 
in three or four hundred yards 
of each other. 

I saw the sign ‘‘Ice.”’ 

Ah, here’s where | buy my 
trailer some ice. Fifty pounds 
went in. Then I remembered I 
needed some cup grease for the 
ball and socket joint that con- 
nected the trailer with her hus- 
band the Buick. 

“T’ll take some cup grease,” 
I told the man. 

“Sorry, but we happen to be 
out of cup grease. You wouldn't 
want Alemite grease would 
you?”’ 

Since he told me I wouldn’t,” 
I did not think it wise to contra- 
dicthim. ‘“‘NoTI guess not,’ I re- 
plied. 

I pulled up to the next sta- 
tion and asked for cup grease. I 
took it and paid for it and then 
said, ‘““Have you a toilet room?” 
“No,” replied Salesman No. 
“but there is one just across 


) 
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the street.”’ So over across the 
street I went. 

Sure enough he had a toilet 
room, not very clean, but still 
a toilet room placed there for 
the convenience of wayfarers. 

A blowsy looking man, not too 
pleasant looking, eyed me sour- 
ly. ‘‘Well,” said I, “I bought Ice 
at one station, Cup Grease at 
another, and it seems to me I 
ought to buy something from 
you.”’ 

He looked at me, no smile on 
his dull face, nor the slightest 
movement in his fat lazy hulk 
and growled, “That aint no pay 
toilet, but it is supposed to be 
for our own customers.” With 
that gentle hint, I left. Three 
times at bat: One Run, One Hit, 
One Error. 


HIS went on for. several 

weeks. The fine edge of my 
frenzy was wearing off. The 
trailer and I were nearing the 
end of our honeymoon. Prob- 
ably by another season, I will 
be raising the roof if she even 
wants the bare necessities of 
life, such as tires, ice or cup 
grease. Yes, I am afraid the 
honeymoon is waning, and I’ve 
not done right by Nell. 

Just today, it occurred to me 
I have been vexed with the 
wrong people. I have’ been 
blaming the men in the gas sta- 
tions. Maybe it is the men 
higher up. 

The oil companies have gone 
into the mercantile’ business, 
but they have not done a good 
job of training their men to sell. 

After eighteen years of sales 
work in one of the finest retail 
stores in America, I am a bit 
skeptical of the old bromide 
about ‘“‘Salesmen are born, not 
made.’ Well, maybe so. May- 
be opera singers are born and 
not made, but if you ever lived 
next door to one taking her 
voice out for a canter, up and 
down the scales, yelling and 
screeching, you would be con- 
vinced someone was trying to 
make an opera singer—and no 
wisecrack intended. 

Most of the men I talked with 
in the gas stations were nice 
chans. Courteous, clean and 
well-meaning, but almost with- 
out exception they were not 
salesmen. They would talk 
about the weather, how the De- 
troit Tigers were playing. and 
what a nice trailer I had, but not 





a flicker of selfish interest in 
trying to introduce or sell any 
of a dozen things I needed and 
would have bought. 

They were the same calibre of 
men who develop into fair sales- 
men in stores, or with the re- 
frigerator and washing machine 
companies. But these com- 
panies just don’t hire them and 
fire them. They give them a 
sales training, not everything 
the heart could desire, but a 
pretty fair groundwork in pre- 
senting merchandise and meet- 
ing objections. These compa- 
nies in highly competitive spe- 
cialty selling fields know that 
salesmen have to make a living 
to be contented to stick on the 
job. So the recruits get a 
training. And while admitted- 
ly there is a tremendous turn- 
over in men, still a good propor- 
tion of the recruits are devel- 
oped into good hard hitting, pro- 
ductive salesmen. 

As long as we live and no mat- 
ter what we do for a living we 
must be salesmen. 

Doctors who have a good bed- 
side manner, successful preach- 
ers who fill the pews, and popu- 
lar school teachers all have to 
sell. All of them know sales- 
manship. 

In my home city, there is lo- 
cated one of America’s finest 
technical schools. The Alumni 
Secretary once told me that 
after a few years, a number of 
good men, out of jobs, would 
come back and complain to him. 
‘Sure,’ they would say, ‘‘the old 
school taught me engineering, 
but no one taught me how to 
sell engineering. What’s the 
use of having all my training, 
if I can’t sell it?”’ 

What’s the use of oil com- 
panies putting in all sorts of 
merchandise in gas stations, if 
they don’t put in something at 
the same time that will help the 
salesman to make money for 
himself and his company? 

Like old Clara’s” verdict, 
“them children has just gotta be 
bern again.” So do the poor 
salesmen in gas stations. If not 
they will get worser and worser., 
leave their jobs or get fired. or 
stick around discontented  be- 
cause they are just barely able 
to make both ends meet. 

Like poor office boys, we can 
fire them. but changing faces 
doesn’t change their character- 
istics. 

As Clara used to say, ““They 
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gotta be born again, before it is 
too late.”’ 

If I know my biology and re- 
member Clara’s theology, not 
one of us is born once or “born 
again’? without someone besides 
ourselves doing something 
about it. 

Most good salesmanagers are 
good teachers. They don’t just 
steal salesmen, they develop 
men into salesmen. And most 
good salesmen are willing to ad- 
mit it. 

Here’s evidence from your 
Own oil industry that it can be 
done. 

Up in atrailer camp in Mack- 
inaw City, three of us were sit- 
ting around talking. Trailerites 
are never strangers after the 
first five minutes. They like to 
talk about their trailers, what 
they will mean to business and 
how little most business men 
who haven’t caught the disease 
realize the opportunities for 
profit in looking after these 
bugs. 


COMFORTABLE 

man from Columbus, In- 
diana, was holding forth. 
“Why,” said he, ‘“‘don’t all gas 
station men realize such a sim- 
ple fact as this: It requires an 
easy approach to a gas station 
for a trailerite to get his car and 
trailer up to their pumps. I can 
make a sharp turn with my car 
alone, but when hooked up to 
my trailer, like Peggy Hopkins 
Joyce, I need a lot of working 
space.”’ 

Then up spoke me, the disap- 
pointed honeymooner who 
couldn’t spend his money. | 
told them about the gas stations 
that I hoped would prove as es- 
sential to me as a keyhole to 
Walter Winchell. I was going 
strong, when the third man, who 
was sitting with his feet cocked 
up, his hat down on his nose, 
looking out across the Straits 
said: 

“Don’t let your face get red, 
but I happen to own a chain of 
gas stations out Vincennes, In- 
diana, way. My name is Gould 
K. Hallawell. 

“T like my business and I 
like the boys who work for me. 
All of us seem to make a pretty 
good income, and it has been 
better since trailerites started 
to roam. Making money,” he 
continued after a bit. ‘is like 
kissing a girl; it requires being 


looking 
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The author with his not-bought-at-gasoline-station fly squirter comes to the res- 
cue of the publisher’s daughter attacked by flies. Flu squirter liquid is made in 
refineries. Every trailer, camp, cabin, porch and terrace should have one 


close to the job. You can’t do it 
very well by absent treatment. 

‘*My job is to sell gas and oil, 
sure, but I know I need men to 
do it. I found out you can’t do 
business profitably and_ pleas- 
antly without having men with 
you who are making enough 
money to be contented, and wiio 
will be willing to go along with 
you. 

“I knew we had to sell more 
than gas and oil to make enough 
money for all of us to be hap- 


py. So I talked it over with the 
boys and we planned what 
would sell and why. We felt 


our way along. The best prof- 
it taking station I have is lo- 
eated with two competitors with- 
ina stone’sthrow. My manager 
at that station rolls up a gal- 
lonage that would knock your 
eye out, and vet he sells every- 
thing he can think of that has a 


good turnover. He puts in 
what people ask for. If it 


doesn’t sell, he gets rid of it at 
markdown and tries something 
else. Believe it or not, he even 
sells pocket handkerchiefs. 
“His station is as shick as 
paint. His merchandise is well 
displayed, looks inviting, always 
fresh. IT enjoy watching him. | 
was going to say I enjoy talking 
with him, but he doesn’t talk 
much. He keeps his eve on the 
ball and he sells, and how. 
“He was a garage mechanic 
out of a job, when I hired him. 
He didn’t seem to have anv spe- 
cial aptitude for my werk. In 
fact he was just another man 


on a job, until he 
make money. I suspected he 
was doing pretty well after a 
few months, but just how well, 
I did not find out until I tried 
to move him. I had a station 
open that | considered offered 
him better opportunities. All I 
could get out of him was, ‘Il am 


started to 


doing all right here.’ I tried 
two or three times, until one 


day, probably to keep me from 
trying to move him, he showed 
me his bankbook. 

“My eyes popped at the fig- 
ures. Now, understand, I had 
no complaint to make about 
what he did for me. He led my 
best located station by a com- 
fortable margin, but his bank- 
book told a story of savings that 
a lot of high-pressure artists 
would gladly claim. 

“He had developed a business 


for himself while he made 
money for me. No magic, no 
sharp tricks, just giving the 


public what it wanted when it 


wanted it and at the price it 
wanted to pay. 
“The rest of my boys are 


coming along fine. I found out 
they didn’t give a damn about 
the economics or the romance of 
the oil business. They wanted 
to make money for themselves, 
to buy anew radio, a better ear, 
to go more often to the movies, 
or to send their children to high 
school or college. When they 
how they could make 
money, they settled down and 
went to work.”’ 
“Look here,”’ 


Saw 


said the man 


17 








from 


Columbus, Indiana, ‘“be- 
fore I retired and took up trail- 
ering in a big way, I used to be 
in the manufacturing business. 
What used to get my goat was 
that so many of my salesmen 
didn’t seem anxious enough to 
make money. Sure they wanted 
raises, but so many of them 
didn’t realize what a little ef- 
fort on their part could do for 
their familles and themselves. 
Most of them were contented 
just to get by.’ 


’ 


j erin oil man shifted in his 
chair and looked up at the 
lighthouse above us. “Of course 
my oil business is a lot different 


from manufacturing, but I'll 
tell you what I did. 
“Kirst thing I taught the 


boys was that every single per- 
son who came into our gas sta- 


tions was a Santa Claus, even 
old women who looked as if 
they might eat their young as 


well as the crabby old men who 
snarled and didn’* want any- 
thing but the toilet room. 

“Years ago I worked in a 
store. My boss was a smart man 
and a grand boss. One day 
after I had lost a sale of eight 
dollars, my old boss came up to 
me, put his hand on my should- 
er and said, ‘Tough luck to have 
lost the price of two tickets to 
the roller skating rink.’ Roller 
skating in those days were 
what movies are in our day. I 
looked puzzled. ‘How’s that?’ I 
asked. ‘Well, said the boss,’ 
you get 10 per cent commission 
on your sales, don’t you? You 
just lost 10 per cent on $8 which 
is eighty cents, the price of two 
tickets to the Olympia Rink, 
isn’t it?’ That angle had never 
occurred to me. I was busy 
thinking what a mean old tabby 
that dame was. It was a revela- 
tion that anything that looked 
like her could be my meal tick- 
et. 

“IT kept talking to the boys 
and showing them how impor- 
tant people were and how most 
people wanted a lot of things 
and never realized it until some 
alert salesman showed them. | 
told them a number of things 
my old boss in the store had 
shown me, and after awhile 
the boys sort of got the hang of 
it and took a lot of interest in 
being what we decided we were 

Merchants. 


“You know,” and he turned 


to me, “if merchants only sold 
what people asked for, there 
wouldn’t be much money in 
store-keeping.”’ 

Now, right here, Mr. Editor, 
I will close the little red book 
with Rule No. 1 in the manual 
of any good salesmanager: 

People and not merchandise 
make money. 

Department stores, by the 
way, have to go to great lengths 
to get people in their stores. 
Style shows, free lessons in most 
everything from cooking to folk 
dancing, free movies, lectures 
and organ recitals, to name just 


a few of the lures. But the 
minute a customer comes into 


the shop she is exposed to allur- 


ingly displayed merchandise 
and planned selling. 
We have display managers 


who teach the salespeople how 
to set their traps to catch cus- 
tomers. Salesmanagers never 
stop planning how to sell two 
articles where only one was sold 
before. 


The fat lady who came at the 
invitation of the store’ to 
“Learn the Secrets that keep 





Hollywood Stars Slender” may 
or may not buy the medicine, 
but she probably goes home 
with some cold cream and a bot- 
tle of superfluous hair remover. 

It is the job of store people 
to sell other people, but store 
owners realize you must get po- 
tential customers in where you 
can work on them. The gaso- 
line station man gets a break 
here. He has his customers 
where he can work on them. 
But if the salesman himself, and 
the men higher up want to com- 
pete with the keen merchants 
of the land, they had better re- 
member Clara’s dire prediction. 

“They just gotta be born 
again and before it’s too late.” 





Completes 49 Oil Wells 

NEW YORK, Sept. 15.—The 
completion of 49 oil wells dur- 
ing August was reported today 
by the Sinclair Prairie Oil Co., 
the principal producing subsidi- 
ary of the Consolidated Oil 
Corp. The initial net production 
of these wells was reported at 
30,312 barrels daily. 





Servicing Soap Box Derby Cars 
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1/1 cars entered in the Soap Box Derby recently held at the Great Lakes Exposi- 
fion at Cleveland were inspected and lubricated before the race as carefully as ar: 
the racers in the Indianapolis auto races, Cars were greased by regular attendants 


from Socony-Vacuum stations on a 


miniature U. S. 


Air Compressor lift, with 


specialized lubrication grease guns 
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Premium on Individual Initiative 


Under “Iowa Plan” of Marketing 


HE “Iowa Plan,” as a term, 

| is a label applied to a vari- 
ety of marketing policies of 
different large oil companies. In 
details, the ‘‘lowa Plan” varies 
in the policies of different com- 
panies, in the policies of differ- 
ent operating territories, yet the 
varieties of ‘Iowa Plan” are 
similar in several fundamental 
marketing principles. Kirst, 
the business conducted at all, 
or practically all, company 
owned service stations is leased. 
Second, the oil company, having 
no service stations under com- 
pany operations discontinues 
posting a service station price. 
The ‘Iowa Plan” started on 
July 1, 1935, but the history of 
this new marketing plan goes 
back some seven years. In 
1929 our sister state of Indiana 
enacted the first chain store tax 
law, applying a tax to chains 
based on the number of stores 
under the same ownership or 
management, the rate increas- 
ing as the number of outlets in 
a chain became greater. Chain 
store interests were inclined to 
be skeptical of the basis of this 
new form of taxation. 
thought a tax rate based On al- 


leged economic advantages of 
chain stores over’ individual 
stores would not be upheld in 
court. 


A chain organization outside 
the petroleum industry took In- 
diana’s new tax law into federal 


court. The case finally came 
before the United States Su- 


preme Court and the decision 
upheld Indiana’s new tax rate 
classification. Then an_ Indi- 
anapolis jobber started similar 
action in state court. Again 
the case wended its way before 
the Indiana Supreme Court, and 
the chain store tax law was up- 
held. By this time it was 19338, 
the legality of a chain store was 
established and oil companies in 
Indiana began leasing stations, 
thus taking these stations from 
the classification of chain stores. 
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Other states enacted similar 
chain store tax laws, but lowa 
made petroleum history through 
its law enacted in 1935. The 
lowa law included the unit tax 
based on the number of stores in 
a chain and also a severe tax on 


gross receipts of chain stores 
only. In view of this double- 


barreled blast at chains all ma- 
jor companies operating in lowa, 
excepting one, promptly leased 
company owned outlets before 
the law became effective July 
k. F935: As a result of this 
quick change in marketing pol- 
icy resulting from lowa’s chain 
store tax law, the new market- 
ing plan was labeled the ‘‘lowa 
Plan: 


The original “Iowa Plan’’ of 


the then leading marketer in 
the state involved one legal 
document between the owner of 
the place of business and the 


lessee of the business to be con- 


ducted in that service station. 
This was a real estate lease, 
turning the place of business 


over to the lessee for one year, 
the lease non-cancellable by the 
lessor. The lease included a 
cash rental, stated in terms of 
dollars and cents for each of the 
twelve months, and a_ stated 
sum per gallon of gasoline de- 


livered to the service station. 
Other terms were similar to 


those in leases, generally, as to 
payment of expenses incurred 
by the lessee, use of premises for 
legal purposes and so on. 

Only one term involved sup- 
ply of petroleum products. In 
this provision the lessee agreed 
that, if he sold products supplied 


by anyone other than the lessor, 
the lessee would remove the in 
signia, trade marks and signs of 
the lessor. 


The orig-nal “lowa Plan” does 
not provide for a supply con 
tract, only for the lease. The 
lessee arranges for the purchase 
of his merchandise, petroleum, 
accessory and other lines, and 
does not have any contract with 
the lessor. 

The second feature of the 
original “Iowa Plan,” not post 
ing a service station price, was 
a natural consequence of leasing 
company owned stations. An Oil 
company, in leasing a_ station 
could not tell the lessee at what 
price to sell merchandise and 
still retain the status of a non- 
chain store through relinquish 
ing control or management of 
the business in the station. So 
a service station price posting 
was dropped, and the two tank 
wagon prices posted. One is a 
tank wagon price on deliveries 
to consumers, the other a tank 
wagon price on deliveries to re- 
sale accounts. 


on this original “lowa 
Plan’ there have been devia- 


tions in details, and there is no 
strictly uniform set of details 
for all territories operating un- 
der the “Iowa Plan.” Even im 
lowa some oil companies devi- 
ated from the original plan and 
have written a six-months lease. 
In other states leases have been 
written for six or twelve-month 
periods. After all, there is no 
uniform legal ruling on what 
constitutes a real estate lease, 
so details of a lease differ from 
one state to another. 

Another variation is that of 
some companies retaining a few 
stations, as in larger cities, un- 
der company operation. These 
outlets are retained as training 
stations. In territories where 
a major company has leased 
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most of its company owned sta- 
tions, yet retained one or more 
under company operation, the 
company does not pretend to be 
a market leader in service sta- 
tion prices. Instead, the com- 
pany establishes a station price 
for its own operated station 
through following the price 
trend in that neighborhood. 

The ‘Iowa Plan” of course 
applies only to company owned 
stations, not to dealer outlets 
unless these were controlled in 
some manner by the oil company 
and it was decided to eliminate 
this control in accordance with a 
state chain store tax law. In 
such cases the element of con- 
trol between dealer and supplier 
was eliminated with the outlet 
reverting to a straight dealer- 
ship. Where the outright deal- 
er-supplier relationship existed 
the “Iowa Plan” caused no fun- 
damental change. 

In understanding the so- 
called “Iowa Plan’’ two points 
are important. First, the plan 
applies only to company Owned 
or controlled service stations, 
not to dealers. Second, there is 
no plan strictly uniform in de- 
tails for the entire country, al- 
though all the various “Iowa 
Plans” are quite similar in the 
fundamentals of companies 
leasing out their own company 
stations and eliminating estab- 
lishment of a _ service station 
price. 

Although the “Iowa Plan” is 
a relatively new marketing pol- 
icy, it undoubtedly will have a 
profound effect on all types of 
marketers. Since the plan is so 
new it is difficult to accurately 
appraise these effects, but we 
have some experience from the 
state of Iowa and to this experi- 
ence may be added a study of 
probable results. 

What effect the plan will have 
on a particular jobber no doubt 
will depend on his own market- 
ing conditions, as effects need to 
be studied in small cases, down 
to individual service stations at 
times. The experience of one 
jobber may vary from that of 
another jobber, depending on 
each jobber’s abilities, competi- 
tion, and type of customers 
served. 

There are some general ef- 
fects, however, that seem to ap- 
ply to most jobbers, and one of 
the first questions many jobbers 
may ask is what effect the “Iowa 
Plan” has on the jobber mar- 


gin. The answer is, so far none. 
A study of the various market 
prices under the plan indicates 
the jobber is operating on the 
same margin. 


Some changes were necessary 
in certain contract forms on ac- 
count of new methods of post- 
ing prices. Contracts based on 
published tank car prices are un- 
changed, but marginal contracts 
in which a posted service station 
price was involved had to be 
changed, as the plan eliminated 
a posted station price by a mar- 
ket leader. Information indi- 
cates the margin off a posted 
station price has been changed 
to a margin off the posted resell- 
er’s tank wagon price—the mar- 
ginal clause calling for a job- 
ber’s price 2 cents under the 
posted reseller tank wagon 
price, 


HIS re-alignment of price 

postings requires some ad- 
justment in our thinking about 
a price structure. Formerly, our 
thinking hinged on the total 
spread between costs of gaso- 
line laid down and the service 
station price and the various 
forms of discounts off that sta- 
tion price. Now our thinking 
will be just the reverse. Posted 
prices under the “Iowa Plan” 
built up on the tank car laid 
down price, not down from a sta- 
tion price. 


Let us compare the former 
and the “Iowa Plan” price struc- 
ture by taking an example. Sup- 
pose gasoline tax paid laid down 
costs 12 cents. Under the for- 
mer price structure, with a 5.5- 
cent spread, the station price 
would be 17.5 cents. Tank 
wagon to consumers, being 2 
cents less, would be 15.5 cents. 
The dealer on a 3.5-cent margin 
would pay 14 cents. Under the 
“Towa Plan” so far the reseller 
tank wagon price figures out to 
be about 2 cents and the con- 
sumer’s tank wagon price about 
3.5 cents above the published 
tank car price tax paid laid 
down. Picking the example of a 
12 cent laid down price, then 
the resellers tank wagon price 
is 14 cents and the consumers 
tank wagon price 15.5 cents. So 
no matter from what angle we 
view the price structure, the job- 
ber margin is still about 2 cents. 

Emphasis is given this point, 
because the ‘‘Ilowa Plan’’ so far 





has not produced any basic 
change in jobber margins, and 
has not solved any price prob- 
lems between the jobber and 
supplier. And this is not a criti- 
cism of any company’s policy or 
of the “Iowa Plan.’’ After all, 
the plan deals primarily not 
with jobber margins but with 
changes in service station opera- 
tion and price. The point is 
made because some jobbers evi- 
dently thought the “Iowa Plan’’ 
heralded the approach of a mil- 
lenium on jobber margins, and 
experience so far shows that 
such thinking is false. 


The second question most job- 
bers probably would ask about 
effects of the plan is whether 
there is a longer dealer margin. 
The answer to that question is 
yesand no. The specific answer 
for any city or county seems to 
depend upon the ability of re- 
tailers, whether they be dealers, 
lessees or jobber service sta- 
tions, to get a higher price. And 
if they do get a higher price 
than the previous 3.5 cent mar- 
gin, then it becomes a question 
of whether retailers can keep 
away from the temptation to 
cut prices secretly and ring up 
on the cash register the retail 
prices posted. 


Actually, the “Iowa Plan’’ 
leaves the top of the price 
structure wide open. No longer 
can retailers berate suppliers 
for not granting a bigger mar- 
gin. The service station price 
is right in the lap of the retailer, 
with the ultimate price deter- 
mined by the retailer’s own 
ability to get a better price gov- 
erned by economic conditions 
created by retailers. 

The service’ station price 
structure has its base on the 
supplier’s posted reseller’s tank 
wagon price. The mark up of 
the retailer on this base price 
determines the retailer’s mar 
gin. 

Experience so far shows that 
some retailers have been able to 
get a 4-cent margin, while 
others have continued on the 
former 3.5-cent spread. In Iowa, 
where the plan has been operat- 
ing for 15 months, several at- 
tempts were made in Des Moines 
and other large cities to increase 
the retail spread 0.5 cent, to 4 
cents. These attempts were not 
successful. The increase was 
made by some stations, but a 
sufficient number remained on 
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a 3.5-cent spread to cause those 
stations that had raised to lower 
prices. 


On the other hand, in Minne- 
apolis and St. Paul, retailers 
have been able to raise their 
prices to a 4-cent margin. The 
“Iowa Plan” became effective in 
the Twin Cities early in August 
and the retailers promptly 
raised prices 0.5 cent. When 
the posted reseller’s tank wagon 
price was lowered 0.3 cent on 
Sept. 4th, retailers on the same 
day lowered their prices the 
same amount. 


Before going on to other ef- 
fects on the jobber, the two 
points above may be linked to- 
gether. With the jobber mar- 
gin unchanged, and the service 
station margin no lower than it 
was before the plan, then the 
total spread is the same as be- 
fore the ‘‘Iowa Plan”’ became ef- 
fective. If retailers are able to 
obtain a higher price, then the 
total spread is just that much 
greater. For the jobber doing 
a tank wagon business there is 
no gross profit advantage in a 
longer retail margin. However, 
for the jobber doing a service 
station business, and electing to 
continue company operated sta- 
tions, then a longer retail mar- 
gin increases his total spread 
between the tank car price and 
the price received from the cu3- 
tomer. 


There is another relationship 
between tank wagon prices and 
retail prices that will be inter- 
esting to watch. That is, how 
much of a spread between the 
consumer tank wagon and the 
retail price can the retail mar- 
ket stand without a conflict on 
gallonage. Where _ retailers 
have boosted their price 0.5 cent 
under the “Iowa Plan,’ the 
spread between tank wagon to 
consumers and the price paid at 


the service station became 2.5 
cents. Obviously the higher re- 


tailers mark up their gasoline 
the greater becomes this spread. 


How much of a difference be- 
tween these two prices can ex- 
ist without disturbing gallon- 


age remains to be seen. 

Iowa jobbers reported that in 
smaller cities and rural com- 
munities the relationship be- 
tween these two prices is quite 
close. In fact, several jobbers 
charged that part of the failure 
of retailers to get a better mar- 
gin, insmall towns, was that the 
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station price increase caused too 
great a spread. The motorist 
who would not be interested in 
a tank wagon delivery to his 
garage for a 2-cent saving be- 
came more interested as that 
saving increased through a 
higher station price. Conse- 
quently, the new business for 
the tank wagon meant a loss at 
the service station, and this 
shift in gallonage was a lever 
against station prices becoming 
out of line with consumer tank 
wagon prices. 

Another question on the effect 
of the “Iowa Plan’”’ and the job- 
ber regarding the station price 
is whether the plan increases or 
decreases secret rebating. The 
amount of secret rebating go- 
ing on, of course, is difficult to 
determine. Information so far 
indicates that under the ‘“‘Iow:é 
Plan” secret rebating is more 
prevalent than before; at least 
it is more widespread. 

It has been my personal ex- 
perience, based on a shopper’s 
tour in Des Moines, that stations 
in the highly competitive busi- 
ness section willingly and read- 
ily offered a discount, ranging 


from 1 to 2 cents a gallon. On 
the same shopping tour sta- 
tions in better neighborhoods 


adhered to their posted prices. 
Jobbers who have lived under 
the ‘Iowa Plan” report that se- 
cret rebating has increased. The 
most optimistic reports indicate 
that rebating is only more wide- 
spread. The same number of 
consumers are favored with re- 
bates, but more stations are 
willing to take their business. 
The most pessimistic reports in- 
dicate that rebating has _ in- 
creased, both as to the number 
of stations offering a rebate and 
the number of customers enjoy- 


ing a rebate. Some jobbers re- 








The ponderous hand continues to srell 


lated that virtually all station 
commercial accounts in their 
neighborhood bought on a re- 
bate and that retailers were of- 
fering a rebate to get motor car 
customers’ business, especially 
to customers owning two or 
more autos. Jobbers also cred- 
it increased volume at lessee sta- 
tions to secret discounts attract- 
ing more business. 


A POINT to keep in mind is 
that the “Iowa Plan” in- 
creases the number of individu- 
ally operated stations. Before 
the “‘lowa Plan” the dealer op- 
erating his own business could 
set his own retail price, and de- 
viate from that price as much as 
he wanted to. Now the stations 
that formerly were operated by 
a company have been turned 
over to individuals, and the les- 
see has the same price making 
status as the dealer. Experi- 
ence in retailing shows that the 
lone store Keeper is an individu- 
alist when it comes to setting a 
price, as each sale means more 
to the single unit station than it 
does to a company operating a 
chain of stations. Also, the 
lone station operator has more 
flexibility in juggling prices 
between customers than a chain 
which has to have some kind of 
ii price standard. 

When confronted with a re- 
quest for a rebate the retailer 
seems to work on the discount 
psychology of “If I don’t give 
him a discount somebody else 
will. I'd like to make the full 
{-cent gross profit on a gallon, 
but before I'll have him drive 
out of my station I'll knock 
down the price. Anyway, 2 cents 
gross profit is better than no 
sale, no profits.”’ 


Another question concerning 
the plan that the jobber may ask 
about is any shift in gallonage 
among various types of mar- 
keters. For the answer we turn 
again to Iowa, where gallonage 
figures are available for about a 
year’s operation under the plan. 


These figures are on_ inship- 
ments, not sales, but are the 


only public index the industry 
has to gauge relative compari- 
sons of business done by various 
types of marketers. 

Iowa figures show that there 
has not been any tremendous 
shift in gallonage between ma- 
jor companies, price sellers, or 
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jobbers. A study of these figures 
for 1935 inshipments, and for 
four months this year, shows 
that major companies have 
slightly smaller inshipments, on 
a percentage basis, and that all 
other marketers, excepting 
price sellers, have gained slight- 
ly. 

On the other hand, the Stand- 
ard Oil Co. of Indiana in its 1935 
financial statement to share 
holders, reported that a group 
of stations in lowa under lessee 
operation produced more sales 
than the same stations under 
company management. Further, 
that the company planned to ex- 
tend the “Iowa Plan”’ this year. 

As a terse statement regard- 
ing one major company’s six 
months experience with the 
“Towa Plan,” Indiana Stand- 
ard’s report is quite interesting. 
More revealing, however, is the 
voluntary extension of the plan 
into non-chain store tax terri- 
tory. It would be difficult to 
concede that any marketing or- 
ganization, large or small, 
would voluntarily push _ itself 
deeper into a method of opera- 
tion that was not favorable to 
its sales and profit accounts. 

The report of increased gal- 
lonage at lessee operating sta- 
tions is substantiated by ob- 


servations of Iowa _ jobbers. 
Estimates concede rather 
heavy gains. One _ jobber, 


who claims to have a reliable 
source of information, estimated 
that a group of major company 
stations pushed gallonage up- 
wards by 25 per cent under 
lessee operations. 

These gains are generally at- 
tributed to more = aggressive 
salesmanship on and off the 
station drives by the lessees, and 
to discounting. Dealers who 
had a strong hold on discount- 
ing previous to the “Iowa Plan” 
were reported to have felt the 
loss in sales when former com- 
pany operated stations became 
competitive in price. 

There is one final question 
that jobbers may ask about ef- 
fects of the plan, and that con- 
cerns the sales ability of these 
lessees. The answer is two 
sided. An indolent, non-mer- 
chandising minded lessee offers 
little competition in attracting 
customers to astation. The op- 
posite type, the aggressive, 
merchandising minded, lessee 
can offer some stiff competition. 


Jobbers who have experi- 
enced competition from high 
grade lessees on merchandis- 
ing report that they have had to 
alter some of their own mer- 
chandising policies. One jobber 
who had used the common sales 
plea of “buy from your local oil 
men” found that the _ lessee 
could use the same plea, only 
more effectively. The jobber 
ruefully admitted the _ lessee 
could talk faster and more con- 
vincingly about being a local, 
independent merchant, deserv- 
ing patronage on a “buy at 
home’’ basis, and that the day 
of the jobber merchandising on 
this platform is over. 


NOTHER merchandising 
pL idea that the lessee has 
turned to his advantage, and 
turned quite successfully in 
some cases, is that of reciprocity 
buying. Much as business dis- 
likes reciprocity buying and re- 
frains from talking about it in 
public, we must admit that a lot 
of merchandise passes over the 
counter on a_ back-scratching 
basis. After all, it is only nat- 
ural that we deal with people 
who are our friends, and the re- 
tailer has found it out. 

Jobbers who have enjoyed a 
steady flow of business from 
some local business firms have 
found, under the “lowa Plan,” 
that this business has become 
unsteady. Business firms are 
spending just as much for petro- 
leum products in trucks or auto- 
mobiles, but spreading it over 
a greater number of service sta- 
tions. Retailers have not been 
slow to proposition the milk 
man, grocer, druggist, and 
others from whom they buy for 
the station or their homes. If 
the milk man hopes to peddle 
his milk to the lessee as a con- 
sumer, then the milk man may 
see the wisdom of buying some 
gasoline or oil from this lessee 
as a business man. 

The relationship of a lessee 
hustling for business and brist- 
ling with merchandising ideas 
to the aggressive jobber is 
about the same as the relation- 
ship of an aggressive jobber to 
a majorcompany. Large organ- 
izations naturally move slowly. 
Merchandising plans and poli- 
cies have to be passed on by nu- 
merous executives and commit- 
tees. Final plans have to be 





standardized to many outlets. 
In comparison the jobber moves 
much more swiftly with his 
plans and policies as he has few- 
er stations to think about, and 
is closer to his employes and to 
his customers. 


By the same token the an- 
bitious, merchandising-minded 
lessee can move quicker than 
the jobber. His business is smal] 
compared to that of the jobber; 
just as the jobber’s business is 
small compared to that of a 
major company. Where a major 
company might take months to 
work up and execute a merchan- 
dising idea, the jobber would 
take days, and the lessee would 
require only a few hours time. 


Throughout the discussion on 
the effects of the ‘Iowa Plan” 
we have relied on the experi- 
ence of jobbers in Iowa. In fact 
Iowa has been a proving ground 
for the plan and the state has 
been overrun with major com- 
pany representatives studying 
the plan first hand. But much 
of the experience in Iowa has to 
be squared with local conditions 
there, and inauguration of the 
plan im other territories may 
escape some of the trials and 
tribulations encountered in 
lowa. 

In a large measure much of 
Iowa’s trouble came from the 
plan being put into effect so 
suddenly. There was practically 
no time for large companies to 
carefully select lessees. Time 
was short and wherever pos- 
sible station leases were offered 
to employes in that station. 
There was no opportunity to 
determine if the employe had 
the ability and background nec- 
essary to manage his own busi- 
ness. 

After some four or = five 
months lessees began. to 
straighten out some of these 
early difficulties. They learned 
how to handle their personal af- 
fairs, adjusted to the uneven 
personal income of a small busi- 
ness man as against their form- 
er salary incomes. They learned 
something about costs and the 
necessity for giving service to 
their customers. They learned 
that, while business may boom 
in the summer, there are some 
bleak business days ahead in 
the winter when the tempera- 
ture is 20 below zero and snow 
is banked five feet high on the 
drives. In short, they passed 
through a transition from em- 


NATIONAL PETROLEUM NEws 


ploy 
rune 
and 
the | 
a ret 
Al 
lesse 
whe 
ed o 
la o 
tecti 
new 
ager 
Jc 
real 
char 
was 
the 
han 
supe 
the 
stati 
a leg 
N 
trial 
whe 
is pl 
The! 
lect 
abili 
thei 
mea 
a bi 
the | 
men 
Te 
met] 
Plar 
jobb 
othe 
oper 
stor 
as t 
mor 
be j 
sma 
is n 
and 
abou 
A 
busi 
the 
for 
his « 
atte 
tion: 
cont 
ber 
bing 
acce 
ing 
burt 
Ir 
brie 
Plat 
ence 
prot 
3. 
fect 


Septe 





ploye to the new freedom of 
running their own. businesses, 
and then began settling down to 
the responsibilities of operating 
a retail store. 

Also, retailers, dealers, and 
lessees were poorly organized, 
when the ‘“‘Iowa Plan” descend- 
ed on the state and the umbrel- 
la of service station price pro- 
tection was lifted, to cope with 
new problems of price and, man- 
agement. 

Jobbers, too, had difficulty in 
realizing that conditions had 
changed suddenly. No longer 
was there a market leader as 
the majors have washed their 
hands of control, management, 
supervision and ownership of 
the business in their company 
stations. Evidently they wanted 
a leader and there was none. 

No doubt many of the early 
trials in Iowa will be avoided 
when and if the “Iowa Plan” 
is put into effect in other states. 
There will be more time to se- 
lect lessees, to determine their 
ability to operate a business of 
their own or to provide some 
measure of training in running 
a business, and to make sure 
the leases are signed by capable 
men. 

To meet the new marketing 
methods created by the “Iowa 
Plan’’ some of the larger Iowa 
jobbers have adopted the plan, 
others have continued company 
operated stations. Iowa’s chain 
store tax law defines a chain 
as the business done at two or 
more stores, one of which must 
be in Iowa. Consequently, the 
small jobber with one station 
is not a chain, under the law, 
and does not have to worry 
about paying a chain store tax. 

A new trend in the jobbers’ 
business is the development of 
the jobbing end of the business 
for the jobber who has leased 
his own stations. Less time and 
attention is required for the sta- 
tions, as the business is under 
control of the lessee, so the joh- 
ber turns to more intensive job- 
bing of petroleum products and 
accessories, and to the market- 
ing of allied lines such as oil 
burners. 

In conclusion may [I sum up 
briefly some effects of the ‘Iowa 
Plan’’ on the jobber? Experi- 
ence so far, and a study of 
probable effects, indicates that: 

1. Jobber margins are not af- 
fected, as the plan concerns 

(Continued on page 57) 
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Order Winter 
Oils Coday 


Prepare WOW «+ 


Gy rade Freedor ” 





10-W and 20-W Cyrades 


NOW READY IN 


FREEDOM 
WINTER OILS 


More cars on the road this winter mean more oil changes than 
ever. Meet the growing demand for high quality lubricants 
and be ready to supply your dealers with a Freedom refinery 
packaged brand. Freedom Oils are refined from 100% Pure 
Pennsylvania Grade Crude and are available in lithographed 
1-quart, 5-quart, 2-gallon and 5-gallon cans, or in bulk. Order 
now! e Some choice exclusive franchise arrangements are still 
open. Past performance records of Freedom jobbers show fine 
profits, increased prestige and highly satisfied trade. Write to- 
day for our proposal, or send the coupon. 


THE 


FREEDOM OIL WORKS CO. 


PENNSYLVANIA 


FREEDOM -« 
























THE FREEDOM OIL WORKS CO. 
121 Third Street Freedom, Penna. 





We are interested in learning about 
your exclusive brand franchise. 





Name-.--- 
Company 


Address 


























GLASS PLATES 


For Station Exte 


PORTLAND, Ind. 

F YOU were to build a serv- 

ice station in a small town 

along a main street among 
the President Grant generation 
architecture what type of mate- 
rial could be selected to make 
the station distinctive and to 
attract attention of transient 
customers:-as well as create ver- 
bal advertising among local mo- 
to1ists? 

As an answer to such a ques- 
tion a station built along the 
main street in Portland, Ind., 
by A. A. Curry, of the A, A. Cur- 
ry Petroleum Corp., is of con 
struction glass, the main por- 
tion of the exterior walls white 
with black trim. 

With a new building mate- 
rial, and square lines of design 
the station has attracted much 


rior Walls 


+ 


aitention during the day, and 
especially at night when flood- 
lighting makes’ the © station 
stand out as one of the princi- 
pal business structures on the 
main street. 

The station is operated as 
Loy’s Super Service. Loy for 
merly had a tire store in a 
wooden, one-story building ad 
joining the present station site. 
When the station was completed 
Loy rented the front part of his 
tire shop to a barber, kept the 
rear room. for. storage and 
moved into the new building. 

The station has three service 
bays, two with lifts and one has 
a flat surface. A feature of the 
service department is the over- 
head door for each bay. These 
doors have glass panels even in 
the lower sections, so workmen 





Night view of service station in Port 

land, Ind., constructed of glass walls 

with removable center posts on lubri- 
cation department overhead doors 


inside can see the pump island 
and so anyone on the drives or 
walking past the station can see 
work performed indoors. 

All the driveway space int 
the service department can be 
made into a single unit for the 
movement of customers’ Cars 
during summer months when 
the doors do not have to be 
closed on account of weather 
conditions. This spaciousness 
of entrance is achieved through 
removable ceuter posts between 
the overhead doors. After the 
doors are up the posts are swung 
from position, leaving all the 
space clear between the perma- 
nent roof supports. When the 
overhead doors are to be closed 
the guide supports are swung 
into position, making a tight 
fronting. With door supports 
out of the way customers do not 
have to be so cautious in drivinys 
onto the lifts. 


The building is about 30 feet 


NATIONAL PETROLEUM News 








Inte 





wit 
bri 
de¢ 
de} 
fice 
res 
ba 
a2 


lar 
do’ 
tw 
tio 
fre 

mad 
rel 
an 
Ch 
CO! 
rr< 

bri 
pa 

rac 
mie 


bl 
Ql: 
wi 
21 
el 
bo 
ro 
to] 
mi 
do 
ab 
hie 


do 
fo: 
th 
te) 
ne 
flo 
OV 
lig 


Sey 





Interior of lubrication department of A. A. Curry Petroleum Corp., new station Oj S ies awe 
in Portland, Ind. il: upplie: Larger 


Portion of U. S. Heat 


The percentage of annual 
heat and energy supply in the 
p re United States coming from do- 
(fi AH | 44, Staged! 999 ti *9999 mestic petroleum failed to reach 
eo an anticipated 30 per cent as in- 
dicated by the trend from 1920, 
the recently published Minerals 
Yearbook, 1936, indicates. Fol- 
lowing a setback in 1934 of 
over one per cent, preliminary 
figures bring the 1935 figure 
just short of that for 1933. 

The percentage of annual 
heat and energy supply trom 
coal reached in 1935 the lowest 
value in at least 40 years, the 
yearbook indicates. The drop 
in importance of coal has been 
principally the result of the 
growth in consumption of petro- 
leum products and the improved 
wide by 24 feet deep. The lu- addition to the lighting of the efficiency in the consumption of 
brication department is 24 feet sign, and two mushroom type Coal. Inthe past 15 years water 
deep by 22 feet wide. Remain- lights at the pump island, there Power has gained in importance 
der of the building has an of- are two floodlights along the from four to over ten per cent 
fice in the front corner and two property line with 750 watt and natural gas has gained 
rest rooms at the rear. At the bulbs. One floodlight is at the from four to over nine per cent. 


| 
- pad 





back adjoining the rear wall is rear side street corner of the Domestic oil Jumped from 15 
a boiler room 12 by 8 feet. building, the other in front of to 28 percent of the annual heat 

The station office has two the gasoline pump island. and energy supply while coal 
large merchandise display win- To improve the appearance of dropped from 72 to 51.6 per cent 





dows. one on each side of the the rear of the station, and per- !” the past 15 years. In 1899 
two main walls. Inthe lubrica- form a service for local motor- Coal furnished over 90 per cent 
tion department there are two ists Curry. has provided a free vse the total heat and Depegttiac: 
free-wheel type lifts, with a per- Parking lot. The station’s rear Supply. However, it was not 
manent standard between for Wall tile blocks were covered until 1918 that total coal —— 
removing drained lubricants with stucco, to match the white ery rescues its maximum. 
and dispensing gear lubricants. &/ass panels of the front, and Practically, 1913 was the  betaen 
Chassis lubricants are stored in the ground has been covered ! which coal production 
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4 for Gulf products distributed by 10 80 ing and operating program, it 
t the Curry company. The let- 1920 see 1950 1936 is stated. 
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. si ee 2 oil and coal in the nited States since en ee a : 
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t light on the word ‘Gulf’. In gains in this period ing to cabled information. 
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bé 59 _Madison Oil Co-op. Having 
S = | Management Troubles 
MADISON, Sept. 17.—Madi- 
son’s consumer oil co-operative, 
claimed by current co-operative 


journalists to be an outstanding 


, | example of consumer co-opera- 
| tion, is having internal difficul- 
ties caused evidently by lack of 


co-operation between the share- 
holders, officers, and the man- 

New Car and 120 Other oe 
‘ W The co-op., organized about 
Prizes Given Away eekly two years ago by state capitol 
, os seat . " and university officials, had its 
Sinclair's hardest-hitting campaign to boost profits for management ‘cuales aes i 
Sinclair jobbers, distributors and dealers is in full swing this Madison newspapers last week, 
- LI: . +s and a= special stockholders’ 
month. . Highlights of this newest merchandising and snentiue Wik oe Gels ee 
advertising drive include: Three directors are reported 
to be under fire for not rehiring 


—'Red'’ Grange—famous “Galloping Ghost'’—broad- Dalton T. Clarke, co-op. man- 
casting in a new Sinclair radio program over 51 NBC ‘‘Red ager. Upon written demand of 
Network” stations . . . also on Sinclair Minstrels. 20 per cent of the shareholders 


a special stockholders’ meeting 


° has been called for Sept. 19 in 

—A Contest wherein gridiron fans employ their skill to Madison by R. M. Orchard, co- 
forecast scores of football games. op. president. 

e Mr. Orchard is one of the 


three directors whom stockhold- 


—Prizes awarded weekly to contest winners. First prize: ers are reported to be seeking 


A Chevrolet, Ford or Plymouth de luxe sedan. 120 other to oust. He is well known in 
Prizes including 20 Philco car radios—50 boxes of half- the oil industry, as counsel for 
dozen pairs men's or women’s Real Silk Hosiery—50 bergen po coil See 
ment that has written two mini- 
— a autographed by H. F. onl aem fetell aasciine seteb or 
clair and “Re — ders and that has been investi- 
& gating oil marketing practices 

—Entrants must go to Sinclair stations to get free Contest in Wisconsin. ; 
Biol Mr. Clarke will be remem- 
, & bered by Wisconsin jobbers as 


. : ‘ the co-op. manager who took 
—Window sheets for Sinclair dealers to post scores of each the floor at the Wiseonsta Pe- 


Saturday's games as broadcast by “Red” Grange. troleum Association convention 

« | May 13 in Madison to defend 
co-ops. after the Rev. Richard 
E. Evans, a Milwaukee minister, 
had condemned them. 


—Station displays and other Contest tie-ins for every 


Sinclair dealer. 
e 


—National magazine advertising. 





© Minnesota Committee Elects 
—Merchandising assistance and other dealer sales helps MINNE: R. 
too numerous to mention. Schroeder has been made sec- 


retary of the Minnesota Petro- 


Wouldn't you like to cash in on this great Sinclair campaign? leum Industries Committee with 
Y 3 ii headquarters at 1000 Builders 


It's not too late. ‘Phone your local Sinclair office at once \Hxchange Bldg. here. This 


or write Sinclair Refining Company (Inc.), 630 Fifth Ave., committee is a division of the 
New York, N.Y. American Petroleum Industries 
Committee, New York, which 
_ carries on public relations work 
on behalf of the oil industry, 
concentrating currently on taxa- 
tion and legislation affecting the 
industry. 
P. J. Schroeder is chairman 
of the committee and Norman 
| B. Curtice, vice-chairman. 
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(Concluded from page 53) | 
service station operating meth- | 
ods and price. 

2. The umbrella of a guaran- 
teed dealer margin is removed 
and what price the public pays 
for gasoline depends on the re- 
tailer. The jobber operating his 
own stations would benefit by 
any increase in the retailer’s 
gross margin. Although there 
has been no widespread _in- 
crease in retailer margins under 
the plan, apparently retailers 
will endeavor to raise prices. 

3. Under-the-canopy price 
cutting prevailed before and 
after the plan and probably will 
as long as retail business men 
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he probably will have to spend 
more time on these stations, in | 
merchandising and in keeping | 
down costs, to compete with 
lessee-operated stations. 











Buys Two Tankers 


LONDON — Anglo-American 
Oil Co., Ltd., Standard Oil Co. 
of New Jersey subsidiary, has 
placed an order for two oil tank 
ships for the Lake Maracaibo- 
Aruba service. Furness Ship- 
building Co. received the con- 
tract. 

The tankers each will be 4000 
deadweight tons on 12 foot 
draft, maximum draft for Mara- 
caibo Bay. They will cost 
about $650,000 each, it is said. | 
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CLEVELAND, Sept. 21 

OST of the emanating 

from the oil markets was bear- 

ish again last week. Further 

reductions in gasoline prices, cuts of 

10 cents each in Michigan and Corn- 

ing crudes, and the virtual withdrawal 

of buyers from the spot market com- 

bined to keep oil markets unsettled the 
third week of September. 


news 


An advance of 0.25 cent in natural 
gasoline and steady retail prices in 
territories where the Iowa plan re- 


into effect 
only bright spots. 


cently went were about the 
With refiners’ margin for profit al 
wiped out by the recent steady 
decline in their netback on gasoline 
without any compensating reduction in 
their crude and with two re- 
ductions in crude made last week, talk 
of a reduction in Mid-Continent crude 
prices came to the fore. This question 
up, however, every time 
line prices ease off. 


most 


costs, 


pops 


Lasso 


With refiners running every bit of 
crude being produced and in addition 
drawing on_ stoecks—crude — stocks 
dropped 2,340,000 barrels during the 
week ended Sept. 12 to the lowes 
level in many years—it did not seem 


logical to traders that crude oil prices 
generally would be reduced. To those 


who state refining crude runs should 
be reduced, it is pointed out that 


many refiners can give up their crud 


connections only on penalty of losing 
them. 
The reductions made in tank cat 


the Mid-Western 
prices on all 


gasoline’ prices in 


market brought grades 


to the year’s low. Even record low 
prices failed to attract buyers. When 
the cut in Michigan crude prices was 


announced buyers who had showed a 
bit of inclination to come into the mar 
ket scurried to the sidelines again. 

Price reductions in the Mid-Con 
tinent refinery markets were confined 
to a relatively few districts. They 
were made for the most part to equal 
ize reductions made in some other dis- 
tricts the previous week. 

Export gasoline markets at the Gulf 
showed more activity than for 
time, but prices paid for material sold 
were at around 0.25 cent under what 
the majority of American suppliers 
had been quoting. Both sales involved 


some 


split cargoes of 64-66, 375 e.p. and 
U. S. Motor gasoline for late fall lift- 
58 


ing at 5.125 cents and 4.9375 cents 
respectively, f.o.b. the Gulf. As the 
week ended, however, a check of the 
market showed that most suppliers 
were asking 5.375 cents for U. S. 
Motor and 5.125 cents for 64-66, 3 
e.p. gasoline. 


Since no domestic transactions were 
reported closed, the effect of the re- 
ductions in export business on domes 
tic sales could not be determined. 
Some traders took the stand that quo- 
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RETAIL TANK CAR 








Retail index is an average of 50 cities, 
ex-tax, and tank car is a weighted aver- 
age of 13 wholesale markets for reqular- 


grade gasoline, The gasoline price in- 
dex this week represents the following 
price in cents per gallon: 

Retail Tank Car 
Se 3 ee 14.09 6.23 
Month ago ......... 14.18 6.42 
Year Ago ...  Lebs 5.81 


tations could be shaded on a firm 
bid. 

Aside from a _ reduction in tank 
wagon prices at Baltimore and Wash 
ington, markets along the eastern sea- 
board were unchanged. Retail prices 
in metropolitan New York were steady, 
but in nearby New Jersey some sta 
tions were shading posted prices. As 
the Iowa plan spread through the 
eastern marketing territory, traders 
were taking stock of market reaction. 
General opinion seemed to be that 
while prices might be unsettled for 
a while, in the long run retail mar 
kets would be steadier. 

Increases in gasoline stocks on the 
west coast brought about a renewal 
of price shading on independent com- 
petitive brands on tank wagon deliver- 
ies in the Los Angeles basin area. Ap 
parently some major companies were 
selling this grade rather than buying 
as they have in the recent past, 

It was indicated in west coast mar- 
kets that a ecargo of gasoline had 
been bought at the Gulf, but that the 
transaction had fallen through when 
no tankers were available. The gaso- 
line recently shipped into the Pacific 
northwest from the Gulf upset the 
market in some parts of that district, 


but another eargo shipped into the 
Los Angeles basin area had little 
effect. 


Lubricating oil markets showed lit 
tle change during the week. Mid-Con 
tinent bright stock was getting some 
play from jobbers, but on the whole 
demand from foreign quarters was the 
main factor of strength. Neutrals were 
getting more play domestically as job- 


bers prepared to compound light mo 
tor oils for winter. 

Wax prices were unchanged. De 
mand was about in balance with sup 
ply. 

Correction 

On page 64 of the Sept. 2 issue 

of NATIONAL PETROLEUM News it was 


stated that the Acheson Colloids Corp., 
Port Huron, Mich., was a manufacturer 
of electric furnace graphite, rather than 
that it manufactures colloidal electri 
furnace graphite. 

This company buys its raw material 
(electric furnace graphite) and the! 
puts it through its own process which 
further breaks up the finely powdered 
graphite. Its business, therefore, is in 
colloidalizing electric furnace graphite 


Narionat Perroteum News 














ws 








Prices Steady 
NEW YORK, Sept. 19 

ASTERN gasoline markets were 
E quiet the past week. Tank car 
and barge prices were unchanged at 
seaboard terminals. Demand was re- 
ported fair to good with indications 
that it was running ahead of last year. 

Retail gasoline markets were re- 
ported generally steady, although 
prices were disturbed in some areas 
and reductions of 0.5 cent were made 
in tank wagon prices at Washington, 
D. C. and Baltimore on Sept. 18. 
Prices in metropolitan New York City 
were steady but in nearby New Jersey 
some stations were selling at under 
the general level. 

Spread of the lowa Plan continued 
in the east and distributors were divid- 
ed in their opinions as to whether it 
steadied or unsettled the market. The 
general opinion, however, was that it 
would prove a steadying factor in the 
long run, even though it temporarily 
disturbed markets in some areas. 

Early in the week, Socony-Vacuum 
Oil Co. discontinued posting service 
station prices at the remainder of the 
larger cities in New York state and 
New England. Postings had been dis- 
continued at many points in this terri- 
tory about a month ago. Atlantie Re- 
fining Co. also discontinued service sta 
tion price postings at many major dis- 
tributing points. It still retains post 
ed prices at a number of large points 
in its territory, however. 

Kerosine demand continued to im 
prove, although prices generally were 
unchanged. Several suppliers who 
had been selling at the low of the mar- 
ket, however, advanced their prices 
0.125 cent. 


Foreign Demand 


NEW YORK, Sept. 19 

XPORT gasoline markets at the 
E Gulf were active during the week 
ended Sept. 19. Foreign buyers ap- 
peared more interested than at any 
time since the heavy purchases by 
French and Italian companies late in 
the fall of 1935. 

Two cargo sales were closed during 
the week and several other inquiries 
were in the market as the week ended. 
The two sales were both made by the 
same refiner to French buyers. They 
differed only in that one was tor i:ate 
October-November lifting and_ the 
other for November-December. Both 
sales involved split cargoes of 64-66, 
375 e. p. and U. S. Motor gasolines at 
5.125 cents and 4.9375 cents, respec- 
tively, f.o.b. the Gulf. 

The two sales threw the market in- 
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to a turmoil, as the prices paid were 
approximately (.25 cent under those 
which the majority of American sup- 
pliers had been asking. A check late 
in the week, however, showed that 
American suppliers were unwilling to 
sell U. S. Motor at under 5.125 cents 
and 64-66, 375 e.p. 


gasoline at under 
5.375 cents. This was 0.125 cent un- 
der the prices generally prevailing at 
the beginning of the week. Inquiries 
still in the market as the week ended 
consisted of a full cargo of 64-66, 375 
e.p. gasoline and split cargoes of either 
64-66, 375 e.p. gasoline and kerosine, 
or U. S. Motor gasoline and kerosine. 
Several suppliers believed most of 
these inquiries were merely market 
feelers and would not result in actual 
business. 

The domestic cargo gasoline market 
remained unchanged with no sales re- 
ported. The same situation prevailed 
for kerosine and light fuel oils, al- 
though several domestic inquiries were 
reported. No changes were noted in 
prices of these products 


Market Unsettled 


TULSA, Sept. 19 

Hk Mid-Continent crude situation, 
Ba curtailment of refinery opera- 
tions and the trend of natural gaso- 
line all held the attention of Mid-Con 
tinent refiners the past week. 

Paramount in consideration Was 
the erude situation in the Mid-Con 
tinent. Price reductions of 10 cents 
in Michigan and Ohio crudes brought 
this topic to the foreground. 

Recent reductions in tank car gaso 
line prices throughout the Mid-Contin 
ent have narrowed most refiners’ mar 
gins for profit to almost nothing 
Either tank car prices were out ot 
line or crude prices were too high re 
finers said. But in analyzing the 
crude situation they found little to 
warrant a reduction in price Recent 
gasoline price reductions, therefore, 
were attributed to the liquidation of 
excessive gasoline stocks. 

Crude purchasers also surveyed the 
market situation last week. They 
found crude production was steady, 
crude stocks being reduced, due to 
heavy refinery runs, and_= gasoline 
stocks mounting. In summing it up, 
one purchaser indicated that instead 
of storing excess petroleum in the 
form of crude, refiners were processing 
it and storing it as finished gasoline. 
Realizing the difficulty refiners were 
having in curtailing refinery runs, sev 
eral crude purchasers recommended 
drastic reductions in crude production 
allowables. The Bureau of Mines, 
however, has predicted reductions of 
only 3100 and 5000 barrels in demand 
tor Oklahoma and Kansas crudes in 
October. 

Several factors have conspired to 


make reductions in refinery operations 
diffieult In the first place, some re 
finers hesitate to relinquish crude 
connections, fearing it would be diffi- 
cult to obtain additional crude sources 
later. Other refiners reported reduced 
runs would upset their heating oil 
production program. 


Kiforts of some refiners to liquidate 
excess gasoline stocks upset market 
equilibrium in one or two districts 
last week. But these reductions gen 
erally were made early in the week. 
As the week ended there was less inclin 
ation on the part of some refiners to 
‘“‘nush’’ the sale of gasoline. This es- 
pecially was true of the high octane 
grades of U. S. Motor. 


Rising prices for natural gasoline 
may have been a factor in the leveling 
out of prices for high octane gasoline. 
In any event, there were fewer price 
concessions and undercover offerings 
encountered late in the week. 


Despite the ever-narrowing differ 
ential between the price of natural 
gasoline and high octane motor fuel, 
natural prices moved up another 0.25- 
cent. Unrestrained buying by some 
large refiners and Gulf coast buyers 
created a scarcity of Grade 26-70 that 
sent prices to 4.25 cents in Texas and 
$.5 cents in Oklahoma. Buying cov 
ered mostly Grade 26-70 and was for 
domestic and Gulf coast shipment. 
Some buyers already were making in- 
quiry for next month’s requirements. 

High prices for Grade 26-70 natur- 
al have brought out more supplies of 
this product Some retiners were com 
plaining of high natural prices and 
were curtailing the use of natural gas 
Oline in their operations. 

Kerosine markets were somewhat 
steadier last week under the bolster 
ing Imiuence of light fuel oils. ‘Practot 
fuel consumption has increased slight 
ly the past week, but not sufficiently 
to increase prices. Refiners continued 
io hold supplies in anticipation of 
heavy consumption during the fall 
months. 

Inventory ot Mid-Continent bright 
stock was being reduced considerably 
as domestic and export shipments con- 
tinued heavy Some sellers estimated 
stocks had been reduced as much as 
30 or 40 per cent the past few months. 
Stock withdrawals were the outgrowth 
of increased export demand, steady do 
mestic business and reductions in out 
put. Export shipments have been an 
important factor in reducing inven- 
tory. War clouds in Europe have 
brought many foreign buyers into the 
American market. American sup 
pliers also have received some _ busi- 
ness normally placed in Europe. At 
least one large European country has 
faded out of the supply picture. Ap- 
parently this country is interested in 
protecting its own lubricating oil re 
quirements in case of war. 

Suppliers of bright stock were look- 
ing forward to a steady domestic busi- 
ness. Inventories of bright stock at 
many jobber plants have been allowed 
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to dwindle, according to reports. 
Therefore, suppliers predicted, jobbers 
and compounders will have to buy to 
supply fall requirements of their cus- 
tomers. 

Neutral oils were less active than 
bright stock. Sellers of this oil, how- 
ever, were expecting increased busi- 
ness as a result of fall blending ot 
winter motor fuels. 

Buyers continued to inquire’ for 
Mid-Continent wax. Most suppliers 
were pretty well sold up. 


Prices Lower 


CHICAGO, Sept. 19 

HE Mid-Western gasoline market 
| ne week ended Sept. 19 experi- 
enced one of its slowest sessions since 
last winter. Market interest was en- 
livened somewhat by the announce- 
ment of a reduction in Michigan crude 
Sept. 16, but this only made buyers 
more hesitant to place orders. 

Small orders, both contract and 
spot, specifying immediate shipment to 
fill early requirements comprised vir- 
tually all of the gasoline business 
transacted the past week. There was 
little inclination before, and virtually 
none after the crude cut, to purchase 
gasoline ahead of actual needs. 

Forced sales last week proved suffi- 
ciently pressing to bring about lower 
prices in the low octane gasoline mar- 
ket. Good grades of this material 
were freely offered at 4.5 cents early 
in the week and went off 0.125-cent to 
4.375 cents later in the week. Third 
grade U. S. Motor at 4.375 cents repre- 
sented the low of this market for the 
year. But even record low prices 
failed to stimulate any increase in 
open market, or contract takings by 
jobbers. 

The higher octane gasolines also 
were at record-low prices for the year, 
with little, if any, indication of any 
strengthening of position as the week 
ended. 

Occasional offerings of off-specifica- 
tion 63 to 67 octane gasoline were en- 
countered last week at under general 
levels. And while an occasional sale 
of representative material was checked 
shading prevailing prices, these sales 
were confined, and did not represent 
the going market for the bulk of gaso- 
line. 

Some reports of forced selling of 
high octane gasoline continued to be 
heard in the Mid-Western market the 
week ended Sept. 19. However, a 
thorough check failed to disclose any 
but an occasional car, moving at un- 
der 5.25 cents. 

The crude cut, in Michigan which 
seemed to be the main topic of inter- 
est among Chicago traders the latter 
part of the week, had little effect on 
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this market. However, it did provide 
a good topic of conversation among 
traders here. The possible effect it 
would have on Mid-Continent crude 
came in for considerable speculation. 
Traders here differed as to whether a 
general reduction in crude prices 
would be made. 


Since the establishment of the Iowa 
Plan in most sections of the middle 
west, retail gasoline marketing has 
continued orderly. No changes were 
noted over the wide Standard of Indi- 
ana territory last week. 


Kerosine was steady to higher in 
the Mid-Western market last week. 
Sellers, almost without exception, 
asked a minimum of 8 cents all week. 
Several said they were holding their 
production of this product for at least 
3.125 cents, with more sales reported 
at the higher figure. 


Gasoline Easier 


LOS ANGELES, Sept. 18 
OR no apparent reason, bulk gaso- 
Fin prices were somewhat easier 
the past week in the Los Angeles Ba- 
sin. No actual changes were made in 
quotations, but the quantity of inde- 
pendent competitive brands available 
at less than the established tank wag- 
on price of 13 cents a gallon for de- 
liveries in that area was. reported 
greater than last week. The lowest 
quoted price for that product was 
12.25 eents a gallon, inclusive of 4 
cents tax, and only a limited quantity 
could be bought at that figure. How- 
ever, the general opinion among mar- 
keting experts was that a number of 
independent refiners were making 
secret rebates that brought their net 
returns at the refinery to 7.75 cents a 
gallon, or less. 


More serious than this was the 
growing belief that some major com- 
panies were withdrawing from _ the 
market as buyers and were again en- 
gaged in backdoor sales of third 
grade gasoline at cut rates to their 
affiliates and large distributors. 

Rumors persisted that negotiations 
for the purchase of a cargo of Gulf 
Coast gasoline had been practically 
completed by California independent 
marketers but that inability to secure 
a tanker prevented consummation of 
the deal. Both the Brandywine and 
Papoose, previously carriers of gaso- 
line from the Gulf Coast to California, 
were reported under contract to other 
parties, and no suitable tankers were 
known to be available at the moment 


While the recent invasion of East 
Texas gasoline into the Los Angeles 
Basin was apparently without serious 
effect on that market, the shipment 
into the Pacific Northwest, made at 


the same time, caused considerable 
trouble in certain districts. 


Natural gasoline quotations declined 
approximately 0.25 cent a gallon, the 
range of prices widening to 7.5-8 cents 
a gallon. 

Pacific Coast seaboard markets 
showed some improvement in number 
of inquiries received and in actual or- 
ders booked. Although the volume 
was not large, the contracts made by 
independent refiners for deep-tank 
shipments of kerosine and other burn- 
ing oils to the Orient were taken as 
an indication of improved business 
conditions in that territory. Some of 
these contracts marked the resumption 
of business relations that had been 
suspended for more than a year. 


YOANN 


Prices Unchanged 


CLEVELAND, Sept. 19 

HILE trading was only fair in 

the Pennsylvania market the 

past week, prices generally were 

steady. Gasoline, particularly third 

grade, was causing some concern 

among sellers, but movement of other 
products remained satisfactory. 

Buyers were showing more interest 
in kerosine and 36-40 fuel oil. Both 
bright stock and neutral oil were firm. 
Cylinder stocks were a bit freer. De- 
mand for wax was steady and prices 
were pointing higher. 

Spot trading was quiet due mostly 
to the fact that most buyers had al- 
ready placed their orders for their 
September requireinents. At the 
same time refiners were not offering 
mueh material as mest of their cur- 
rent production was sold. In some in- 
stanees, however, it was reported that 
buyers were feeling out the market as 
to trend of prices on October business. 
Buyers generally reported that refiners 
were holding fairly close to current 
levels on all preducts except gasoline. 

The easiness in gasoline was more a 
reflection of lower prices in other dis- 
tricts than it was of excessive inven- 
tories in the field as a whole. Several 
refiners were not offering U. S. Motor, 
but at other plants it appeared as if 
supplies were plentiful. At any rate, 
jobbers reported no difficulty in ob- 
taining all the material they needed. 

Fewer reports were heard of price 
shading on the higher octanes the past 
week, With fair weather stimulating 
consumption, demand for the 65 oc- 
tane gasoline was well maintained. 

Kerosine demand remained steady. 
Traders who had expressed fear that 
the advance of the previous week was 
premature were generally convinced 
that the higher price was firmly estab- 
lished. Offerings were well held. 
Some refiners were cutting their pro- 
duction in order to increase furnace 
oil output. 

Some sellers were inclined to ask 
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higher prices for 36-40 fuel oil. Offer- 
ings were fairly scarce, but jobbers re- 
ported little difficulty in obtaining al! 
the oil they needed at a minimum of Va 
4.25 cents. With the fall heating 
season just around the corner, how- 


ever, many sellers were predicting ‘ _— 
higher prices. L—) 
Supplies of neutral oil were limited 
as preparations for the use of lighter 
motor oils got under way. Jobbers | 


had no difficulty in obtaining their re- 
quirements, but at least two refiners 
who were in need of additional sup- | 
plies had some difficulty in obtaining | 
their requirements. Talk of higher 
prices was heard in some quarters, 
but traders generally believed that | 
current prices would be maintained, 
at least for the present. 

No change was noted in wax prices, 
although some suppliers were refusing 
to quote present prices on future de- 
liveries. 


AX 


Scale Steady 
NEW YORK, Sept. 19.—-The market 
for crude scale wax remained steady 
in the week ended Sept. 19, traders re- 
ported. Demand was reported only 


s 
fair in some quarters, while in others | f O 4 i S 1 n W I ( ( I N S 
it was said movement was satisfactory. 


Generally speaking, prices showed no 


change, although some traders were PONTOON ROOF T k 
inclined to quote higher. an S 

Sales of 124-126 white crude scale 
were reported during the week at 2.4 
to 2.5 cents in most quarters. 

Fully refined wax markets still were 
on an even keel. Demand continued 
moderately active. 





HE tanks shown in the above picture are located at the 
Cincinnati, Ohio, bulk station of the Sun Oil Co. They 
are used in handling gasoline which is pumped from the Sun 
refinery at Marcus Hook to Vanport, Pa., and then carried 
by barge down the Ohio River to Cincinnati. Each tank holds 


- - 9.500 bbl. < -ach is equi > i a Wiggins P } 
Fire at Dubuque, Ia., Bulk Plant ind each is equipped with a Wiggins Pontoon Roof. 
DUBUQUE, lowa, Sept. 22.—Fire at | Here, as at any terminal where there is constant move- 
the bulk plant in Dubuque of the John- ment of oil, Wiggins Pontoon Roofs offer three distinct 
son High Test Oil Co. yesterday after- | benefits: 
noon caused the death of Lewis Pur- | 
vis, warehouse foreman and the in- | | P LOWER EVAPORATION LOSSES: Elimination of vapor space 
jury of an office girl. The office and above oil by roof floating on surface effectively limits breathing 
garage were damaged, and wood struc- and pumping losses. 
ture on a tank car on track was 2 a al : seat 
burned. Storage in the plant was not ‘ REDUCTION OF FIRE HAZARD: Absence of vapor space 
damanet plus features of design contribute a resistance to fire which is 
amaged, recognized and approved by the Underwriter’s Laboratories of 
Se Chicago. 
Consolidated Oil Dividend 3 : 
NEW YORK, Sept. 17.—The Board MAINTENANCE OF PRODUCT QUALITY: Stop evaporation 


and you stop deterioration of quality. This is an increasingly 


of Directors of the Consolidated Oil important consideration in the handling of modern motor fuels. 


Corp. today declared a regular quar- 

terly dividend of 15 cents a share and Let us show you what these three benefits can mean to 

an extra dividend of 25 cents a share you in dollars and cents. Write our nearest office. 

on the corporation’s common stock, 

both payable Nov. 16 to stockholders 

of record Oct. 15. CHICAGO BRIDGE & IRON WORKS 
; ; Plants in Chicago, Birmingham, and Greenville, Pa. 


Gomory on “Hindenburg” 


Cleveland... 2206 Rockefeller Bidg. MLL) |. TTS Dallas. .1439 Dallas Athletic Club 
> . r Nang —_ , $ SUM) | || || _____ 
gen L. Pa seer agence Chicago. 2125 Old Colony Bldg. Birmingham. . . 1534 N. Fiftieth St. 
an¢ yatent counsel in Hkurope for 1e€ S T KS 
ac | t I New York 3345—165 Broadway Bldg. EEL I AN Houston. .... 2919 Main Street 


Process Management Co., New York, F 
. - 2 : a Philadelphia 1614—1700 Wainut St. ( ) WES 6 cscs 1607 Thom Bidg. 
is returning from Paris to New York R EVE RY ——— 


= Boston 1516 Consolidated Gas Bidg. Pp U R Te) Ss E San Francisco. ... 1060 Rialto Bidg. 


via the airship ‘‘Hindenburg”’. 
Mr. Gormory’s Paris offices are at Detroit.....1513 Lafayette Bidg. Los Angeles. ...1422 Wm. Fox Bidg. 


92 Avenue des Champs-Elysees. 











September 23, 1936 











REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, except where otherwise noted. Prices are those to domestic jobbers who resell to consumers. 
They do not represent inter-refinery sales, or sales for export. Federal, state or municipal tazes not included. 
Prices quoted apply on products made from legally produced crude. 








Gasoline and Naphtha 


Oklahoma Sept. 21 Sept. 14 Sept. 8 
48-54, 450e.p.naphtha *4.50 4.75 *4.50 4.75 *4.625- 4.75 
U. S. Motor gasoline, by octane numbers: 
62 octane and below. . 4.50 4.75 4.50 4.875 4.625-— 4.875 
63-67 octane......... 4.875- 5 375 ) >.00 — 5.50 5.00 - 5.50 
68-70 octane (regular). 5.50 ie 3 5.50 5.875 5.625- 5.875 
60-62, 400 e.p. gasoline 4.625- 4.75 4.625- 4.875 4.625- 5.00 
64-66, 375 e.p. gasoline 5.00 5.125 5.00 5.225 5.00 - 5.125 
68-70, 350-360 e.p. 

OE OE rr or *5 00 - 5.25 *5.00 - 5.25 5.00 - 5.25 


*Nominal. 


Western Penna. (Quotations and/or sales prices to car unloaders) 
Bradford-Warren: 
52-54 naphtha... .. 5.50 - 5.625 5.50 5.625 5.50 - 5.625 


Motor gasoline: 


U.S. Motor (58-62°) 5.625- 5.75 5 .625-— 5.7 5.625- 5.75 

Minimum 60 octane 7.00 7.125 7.00 7.125 7.00 — 7.125 

Minimum 65 octane 7.25 7.395 7.25 - 7.375 1.20 = T3S 

Ce 8. os. || Cee eel. | jomuienees 
64-66, 390 e.p. gasoline 5.875- 6.00 5.875- 6.00 5.875- 6.00 
68-70, 350-360 e.p 

gasoline shee 6.125- 6.25 6.125- 6.25 6.125-— 6.25 
Other districts: 
52-54 naphtha 3.50 5.625 5.50 5.625 5.50 — 5.625 
54-56 naphtha... .. § .625- 5.75 5 .625-— 5.75 5.625- 5.75 
Motor gasoline: 

U.S. Motor (58-62‘ 5.625- 5.75 ».625- 5.75 >.625- 5.75 

Minimum 60 octane 7.00 7.125 7.00 7.125 00 - 7.125 

Minimum 65 octane a .25 7.375 7.20 1.309 1.29 — 7.375 

Minimum 70 octane ° eae se 
64-66, 390 e.p. gasoline 5.875- 6.00 >. 875- 6.00 5.875- 6.00 
68-70, 350-360 e.p. 

gasoline......... ; 6.125- 6.25 6.125- 6.25 6.125- 6.25 


California (3c tax to be added to prices if used in state 


94-58 U.S. Motor, 437 

e.p. for in-state ship- 

ment. 8.00 8.50 8.00 8.50 8.00 8.50 
54-58, U. s. ‘Motor, “437 

e.p. for outside state 

shipment. pele. eames 8.00 8.50 8.00 8.50 8.00 8.50 
58-61,  375- 400 e.p 

gasoline, 65 octane 

and above....... 8.25 900 8.25 9 00 8.25 — 9.00 


{North Texas (F.o.b. Wichita Falls district for shipment to Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments). 


U. S. Motor gasoline, by octane numbers 


62 octane and below 4.50 4.75 1.50 4.75 4.625- 4.75 
63-67 octane..... 5.00 5 2 5.125- 5.25 ».125- 5.25 
68-70 octane (regular). 5.50 5.75 5.50 >.75 5.625- 5.875 
60-62, 400 e.p. gasoline A.625- 4.75 4.625- 4.75 4.75 -— 4.875 
64-66, 375 e.p. gasoline 4.875— 5.00 4.875- 5.00 5.00 
68-70, 350-360 e.p. 

gasoline... ants > 00 >. 125 5.00 9.125 3.00 — 5.125 

Kansas (F.o.b. refinery, Kansas destination 

U. S. Motor gasoline, by octane numbers: 
62 octane and below 1.35 1.875 $ 875- 5.00 4.875- 5.00 
63-67 octane..... 9. 379- 9.50_ 5.375- 5.50 
68-70 octane (regular >.75 6.00 5 .875- 6.125 6.00 — 6.125 
60-62, 400 e.p. gasoline 1.75 5.00 4.875-— 5.125 4.875- 5.125 


*This price discontinued due to thinness of open market sales 


{West Texas and New Mexico (F.o.b. W Texus and N. Mex. 
refineries for unrestricted shipment 


U.S. Motor gasoline, by octane numbers: 


62 octane and below 


7 4.625- 4.75 
63-67 octane 2.00 9.25 9.125- 5.25 5.125- 5.25 
68-70 octane (regular). 5.50 -— 5.75 §.625- 5.75 5.75 - 6.00 


+East Texas (F.o.b. East Texas refinery for unrestricted shipment) 


U. S. Motor gasoline, by octane numbers 


62 octane and below 4.50 1.625 4.625 4.75 

60-62, 400 e.p. gasoline 1.50 1.625 4.625- 4.75 4.75 4.875 
North Louisiana For Louisiana and Arkansas destination) 

U. S. Motor gasoline 

62 octane and below 5.50 5.50 5.75 5.50 5.75 

63-67 octane..... 6.25 6.25 6.50 6.25 — 6.56 

68-70 octane (regular ; 6.50 6.50 — 6.75 S50 = 6-75 


tRefiners generally receive from 0.25c to 0.5¢ per gallon more for 
gasoline and, kerosine for local or differential serelbery shipment. 





Sept. 21 Sept. 14 Sept. 8 


Arkansas (For Arkansas and Louisiana destination) 


U. S. Motor Gasoline: 

nib octane and below 5.50 Sige > 5.75 5.50 5.75 

63-67 octane........ 6.25 6.25 — 6.50 6.25 - 6.50 

68-70 octane (regular). 6.50 6.50 - 6.75 6.50 - 6.75 
Ohio (Quotations of S. O. Ohio. Delivered any point in Ohio). 

U. S. Motor gasoline. . 8.25 8.25 8.375 

Above 65 octane no 8.50 8.50 8.625 


Natural Gasoline 


(Prices shown f.o.b. Group 3 and Breckenridge represent majority of 
sales made on dates shown to blenders on the freight basis shown below, 
although shipments may originate in other manufacturing districts, such 
as East Texas, Panhandle, Southwest Texas or Kansas). 


F.o.b. Group 3 
Grade 26-70... 6... 41.50 4.25 4 


to 
wn 


F.o.b. Breckenridge 
Grade 26-70......... 4.25 4.00 4.00 


California (F.o.b. plants in Los Angeles basin) 
5-85, 375-390 e.p. for 
“blending. . 7.50 — 8.00 7.75 - 8.00 


a 
a 
uu 
“x 


00 


Kerosine 


Western Penna. 
Bradford-Warren: 


Quotations and/or sales prices to car unloaders 


45 w.w. kerosine... 1.75 4.875 4.75 1.875 4.625- 4.75 

46 w.w. kerosine.... 4.875- 5.00 4.875- 5.00 4.75 4.875 

47 w.w. kerosine.. . 5.00 S.125 5.00 5.125 4.875- 5.00 

Other districts: 

45 w.w. kerosine 1.75 1.875 4.75 4.875 4.625- 4.75 

46 w.w. kerosine. 1.875- 5.00 4.875- 5.00 4.75 4.875 

47 w.w. kerosine. 5.00 - 5.125 5.00 5.125 4.875- 5.00 
Oklahoma 

41-43 w.w. kerosine. 3.00 -— 3.25 3.00 3.25 3.00 25 

42-44 w.w. kerosine... 3.125- 3.375 3.125- 3.375 125- 3.375 
Kansas_ (F.o.b. refinery Kansas destination) 

41-43 w.w. kerosine.. . 3.25 3.50 3.25 3.50 3.375- 3 -.. 

42-44 w.w. kerosine. 3.50 — 3.625 3.50 - 3.625 3.560 — 3:62: 


tNorth Texas (F.o.b. Wichita Falls district or shipment to Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments). 


41-43 w.w. kerosine. . . 3.125- 3.375 $.525- 3.375 3.125- 3.375 
tEast Texas (F.ob. East Texas refinery for unrestricted ship ment) 


41-43 w.w. kerosine.. . *3 125 "3. iz *3 125 
*Nominal. 


North Louisiana (For Louisiana and Arkansas destination 


41-43 w.w. kerosine. . . 3 


75 3.875 370 3.875 + fey 3.875 
Arkansas (For Arkansas and Louisiana destination 


41-43 w.w. kerosine *4 00 
*Only one refiner quoting. 


..25 *4 00 4.25 *4.00 4.25 


California (F.o.b. California refineries 
38-40 w.w. kerosine 1.00 5.00 4.00 5.00 4.00 5.00 


Gas and Fuel Oils 


Western Penna. 


Bradford-Warren: 


Quotations and/or sales prices to car unloaders 


36-40 fuel oil... .. £25 4.375 4.25 4.375 4.25 é:575 
Other districts: (Excluding Pittsburgh District Prices 
36-40 fuel oil. .... eed £.25 +.375 4.25 4.375 4.25 - 4.375 


Oklahoma (F.o.b. Oklahoma refineries) 


No. 1 white fuel oil 3.00 - 3.25 3.00 - 3.125 3.00%- 3.125 
No. 1 straw fuel oil 2.875- 3.125 2.875- 3.125 2.875- 3.00 
No. 2 straw fuel oil 2.875- 3.00 2.875- 3.00 2.875-— 3.00 
No. 2 dark fuel oil... . 2.875- 3.00 2.79 2.875 2.75 - 2.875 
U. G. I. gas oil. . 2.50 — 2.625 2.50 2.625 2.375- 2.50 


(Continued on page 64) 
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ILS that flow freely in 
sub-zero temperatures . 
al assure trouble-free win- 
ter lubrication. 


Champlin Zero-Pour Test 
Motor Oils are thoroughly De- 
waxed at the unusually low 
temperature of 45° below zero. 


Champlin Jobbers and 
Dealers are positive in recom- 
mending these oils will stand 
the abuse of extreme tempera- 
tures. 


PIPELINE TERMINALS“ 2 Se cee | CENERAL 
SUPERIOR-NEBR. \" a Maranegase er OFFICES 
HUTCHINSON-KANSAS — \ gee ENID OKLAHOMA 
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REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, except where otherwise noted. 
They do not represent inter-refinery sales, or sales for export. 
Prices quoted apply on products made from legally produced crude. 


Prices are those to domestic jobbers who resell to consumers. 
Federal, state or municipal taxes not included. 





Sept. 21 Sept. 14 
Fuel oils: Prices per barrel of 42 U.S. gallons 
28-30 zero + PR 6 2.875 a.i0 2.875 
28-30. $1.00 —$1.10 $1.00 —$1.10 
24-26 $0.75 —$0.80 $0.75 -$0.80 
18-22 $0 .725-$0 .775 $0 .725-$0.775 
14-16.. . — $0.625-$0.65 $0 .625-$0 .65 


Kansas destination 

3.319 3, ane" 3.0 
75 «©6075 -$0.7 
25 $0 .675-$0 .7 


Kansas F.o.b. refinery, 
No. 1 p.w., fieloil.... 3.125 3 
18-22 fuel oil (per bbl.) $0.75 —$9.7 
10-14 fuel oil (per bbl.) $0.675-$0.7 


ae | 


‘ 
de 
> 


No. 1 straw, fuel oil 3.00 3.125 2.875-— 3.125 
No. 1 white, fuel oil... 3.125 3.00 - 3.125 


U.G.I. gas oil. . : 2.50 2.625 2.50 
No. 2 fuel oil *3 00 2.875- 3.00 
24-26 fuel oil (per bbl.) =$0.675-$0.70 $0 .675-$0 .70 
18-22 fuel oil (per bbl.) $0.60 —$0.65 $0.60 -$0.65 
*Nominal. 
West Texas 
No. 2 fuel oil : *3.00 
18-22 fuel oil (per bbl. $0 .675-$0. 70 
*Nominal. 


*2.875- 3.00 
$0 .675-$0.70 


No. 1 white, fueloil... *3.00 — 3.125 *3.00 — 3.125 
U.G.I. gas oil : : 2.50 2.50 
No. 2 fuel oil *3 00 *2.875- 3.00 
24-26 fuel oil... $0.65 -$0.675 $0.65 -$0.675 
20-24 fuel oil. . $0.65 $0.65 


*Nominal. 


North Louisiana For Louisiana and 
c. J ere 3,00 — 3.125 2.875- 3.00 
Gil. gas oil.... 2.625 2.625 
rhe 24 fuel oil per bbl.) $1.05 —-$1.10 $1.05 -$L.10 
16-20 fuel oil (per bbl. $0.95 —-$1.00 $0.95 -$L.00 
10-14 fuel oil (per bbl. $0.70 —$0.75 $0.70 -$0.75 
Arkansas (For Arkansas and Louisiana destination) 
No. 2 fuel oil. . 5 ‘S20 v3 23 
28-30 gas oil, zero *300 3 00 
20-24 fuel oil (per bbl. $0. 825-$0.875 $0.825-$0 875 
16-20 fuel oil (per bbl.) =$0.725-$0.775 $0.725-$0.775 


10-14 fuel oil (per bbl. $0.60 —-$0.65 $0.60 -$0.65 
*Only one refiner quoting. 
California 
San Joaquin Valley, per bbL: 
Grade C fuel oil... ... $0 .725-$0.85 $0.75 -$0.85 
Diesel fuel oil eS $0.95 -$1L.47 $0.95 -$1.47 
Stove distillate $1.20 -$1.89 $1.20 —$1.89 


Los Angeles, per bbl.: 


Grade C fuel oil $0.75 -$0.95 $0 .725-$0.95 
Diesel fuel Z . $0.95 -$1.47 $0.95 —$1.47 
Stove distillate $1.20 -$1L.89 $1.20 -$L.89 
San Francisco, per bbl.: 

Grade C fuel oil. . ‘ $1.00 $1.00 
Diesel fuel , $1.68 $1.68 
Stove distillate $2.10 $2.10 


Neutral Oils 


Western Penna. (Quotations and/or sales prices to 
Viscous Neutrals (Viscosity at 70° F.) 
200 Vis. (180 at 100°) No. 3 color, 420-425 flash: 


0 pour test : 23.00 -23.50 23.00 -23.50 

1) pour tesk. . ; 22.00 -—22.50 22.00 -22.50 

15 pour tes : 21.50 -22.00 21.50 -22.00 

25 pour test. - 20.50 -21.00 20.50 —21.00 
180 Vis. (165 at 100) No. 3 color, 410-415 flash: 

25 pour test ... 19.50 -20.00 19.50 -—20.00 
150 Vis. (143 at 100) No. 3 color, 400-405 flash: 

0 pour test . 19.50 -20.00 19.50 -20.00 

10 pour test ‘ 18.50 -19.00 18.50 -19.00 

15 pour test 18.00 -18.50 18.00 -18.50 

25 pour test > 17.00 -17.50 17.00 -17.50 


Vis. Color 


Pale Oils: Viscosity at 100° F.; pour test 0) 


100 No. L4_-2%.. 1.50 5.00 4.50 5.00 
200 No. 2-3 6.50 7.00 6.50 — 7.00 
300 No, 2-3 7.00 7.50 7.00 — 7.50 
500 No. 244-3)... 8.00 — 8.50 8.00 8.50 
750 No. 3-4 8.50 — 9.00 8.50 9.00 
1200 No. 3-4.. 9.00 9.50 9.00 9.50 
2000 No. 4... 9.25 -10.00 9.25 -10.00 
Red Oils: 

200 No. 5-6 : 6.50 7.00 6.50 7.00 
300 No. 5-6 i 7.00 7.50 7.00 7.50 
500 No. 5-6... 8.00 8.50 8.00 8.50 
750 No. 5-6 8.50 — 9.00 8.50 9.00 





$0.75 -$0.80 
$0 .725-$0.775 
$0 .625-$0.65 | 


$0 .675-$0.70 


(F.o.b. West Texas refineries for unrestricted shipment). 


East Texas F.o.b. East Texas refineries for unrestricted shipment). 


Arkansas destination). 





Sept. 8 
2.75 — 2.875 | 
$1.00 -$1.10 | 


3.125- 3.375 


$0.75 -$0.775 
$0 .675-$0 .725 

North Texas (F.o.b. Wichita Falls district for shipment to Texas 
and New Mexico; Group 3 prices quoted on northern shipme nts). 


2.875- 3.00 
3.00 -— 3.125 
2.375- 2.50 
2.875- 3.00 


$0.60 -$0.65 


*2.75 — 2.875 
$0. 675-$0 .70 


* 
oo 
—) 





2.875- 3.00 
2.625 
$1.05 -$1.10 


$0.95 -$1.00 
$0.70 -$0.75 | 


*3 95 
*3. 00 


$0 . 72: 
$0.9: ; 
$1.20 “31:89 


$0 .725-$0.95 


$0.95 -$1.47 | 


$1.20 -$1.89 


car unloaders ) 


23.00 -23.50 
22.00 -—22.50 
21.50 -22.00 
20.50 -21.00 
19.50 -—20.00 


19.50 -—20.00 
18.50 -19.00 
18.00 -18.50 
17.00 -17.50 


South Texas (F.o.b. South Texas refineries, for domestic shipment) 


4.50 - 5.00 
6.50 - 7.00 
7.00 — 7.50 
8.00 - 8.50 
8.50 - 9.00 
9.00 - 9.50 
9.25 -10.00 
6.50 - 7.09 
7.00 — 7.50 
8.00 - 8.50 
8.50 -— 9.00 


Sept. 21 Sept. 14 Sept. 8 
1200 No. 5-6 ‘ies 9.00 9.50 9 -00 - 9.50 9.00 - 9.50 
ZOOG. ING. 5-6. 65.5.0 ion 9.25 -10.00 9.25 -10.00 9.25 -10.00 


Note: South Texas red oil prices shown above cover oils with green cast: 
blue cast red oils are slightly lower in some cases. 


Mid-Continent (Viscosity at 100° F.; F.o.b. Tulsa basis. Prices 
represent quotations and sales) 
0 to 10 Pour Point: 

Pale Oils 
Vis. Color 

60-85——No. 2 5.25 5.25 5.20 
86-110—No. 2...... 5.15 5.75 5.75 
eee ee ee 10.00 10.00 10.00 
BONO. Boo cicicctens 1.25 LL.25 11.25 
200—No. 3.......... 11.75 BR 1a ee 
vee ee 13.75 13..75 13.75 
BOO-—INO. Be. 65 oa cee 14.75 14.75 14.75 
300—No. 3...... 15.25 15.25 15.25 
Red Oils: 

180—No. 5...... 10.25 10.25 10.25 
200 | ae 10.75 10.75 10.75 

250—No. 5.......... 2.75 12.75 12.75 
280 Ne. ae 13.75 13... 75 ri 
300—No. 5...... 14.00 14.00 14.0 


Note: Non- Vieo ous pale oils (69-110 vis.), 15 to 25 pour point are 
generally quoted 0.5c under 0 to L0 pour point oils; pale and red viscous oils 
(150-300 vis.) with 15 to 25 pour point are generally —= lc under 0 to 
10 pour point oils. Viscous oils (150-300 vis.), No. 4 color, are generally 
quoted 0.5c above No. 5 color oils. 


(F.o.b. Chicago District refineries) (Vis. at 100° F.) 
Pale Oils, *15 to 30 pour point: 


Chicago 


Vis. Color 


60-85—No. 2....... 6.50 6.50 6.50 
86-LLO0—No. 2 7.00 7.00 7.00 
150—No. 3 10.00 10.00 10.00 
180—No. 3 LL. 25 11.25 11.25 
200—N>. 3 1). 75 LL.75 1 .%& 
250—No. 3...... 13.75 i3..%9 13.75 
Red Oils, *15 to 30 Pour Point: 

180—No. 5 10.25 10.25 
200—No. 5 10.75 10.75 
250—No. 5 12.75 12.75 
280—No. 5 13.25 is:20 
300—No. 5 13.50 13.50 





*60-L1L0 vis. ‘me. ee 0-10 pour point, bring 0.5¢ higher than above 
prices. Other oils with 0-10 pour point are quoted at Le higher. To obtain 
prices delivered in Chicago, add 0.25c per gal. 


California (F.o.b. 


All neutral oils, 11.5c per gal. in tank car lots; and 13.5c in iron bbls., to 
refiners only, excluding federal tax. 


California refineries; Viscosity at 100° F.) 


Cylinder Stocks 


Mid-Continent  (F.o.b. Tulsa basis. Prices represent quotations and 
sales) 
Bright Stocks: 
190-200 Vis. at 210° D 21.50 21.50 21.50 


150-160 Vis. at 210° D: 


0 to 10 pour test. . 18.50 18.50 18.50 

10 to 25 pour test 18.00 18.00 18.00 

25 to 40 pour test 17.50 7.50 17.50 
150-160 Vis. at 210° E 17.50 17.50 17.50 
120 Vis. at 210° D: 

0 to 10 pour test. . 17.50 17.50 17 50 

10 to 25 pour test 17.00 17.00 17.00 

25 to 40 pour test 16.50 16.50 16.50 
600 Stm. Rfd. Dark 

Green... ve >.50 6.00 5.50 - 6.00 5.50 — 6.00 
600 Stm. Rfd. Olive 

Green. ... 6.75 — 8.00 6.75 — 8.00 6.75 — 8.00 
631 Steam Refined *14.00 *14.00 *14.00 
Black Oi1....... ; 3.25 3.375 3.29 ~ 3.375 S.2a ~ 3.375 


*Only one refiner quoting. 


Chicago (F.o.b. Chicago district refineries) (Viscosity at 210°) 
Unfiltered Steam Refined: 
140 rst 9.00 9.00 9.00 
160 ete nek ° 10.00 10.00 10.00 
200 . : 11.00 11.00 11.00 
Bright stocks, 160 vis. at 210 No. 8 color: 
0 to LO pour point 20.25 20.25 20.25 
15 to 25 pour point 19.75 19.75 19.75 
30 to 40 pour point 19.25 19.25 19.25 
E tiltered Cyl. Stock... 14.50 14.50 14.50 


To obtain prices delivered in Chicago, add 0.25c per gal. 


Western Penna. (A.S.T.M. tests; quotations and/or sales prices to 


car unloaders) 


600 stm. rfd. filterable 13.25 -13.50 *13.25 -13.50 *13.25 -13.50 
650 steam refined.... 14.50 —15.00 *14.50 -15.00 #1450 -15.00 


*Nominal. 


(Continued on next page) 
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Prices in cents per gallon, tank car lots, except where otherwise noted. Prices are those to domestic jobbers who resell to consumers. 
They do not represent inter-refinery sales, or sales for export. Federal, state or municipal tares not included. 
Prices quoted apply on products made from legally produced crude. 
° p) 
Cylinder Stocks (cont’d) Wax 
Sept. 21 Sept. 14 Sept. 8 Sept. 21 Sept. 14 Sept. 8 
ok ere 15.50 -16.00 *15.50 -16.00 *15.50 —-16.00 Western Penna. (Per pound, f.o.b. New York) 
a 17.50 —18.00 *17.50 —18.00 *17.50 -18.00 122-124 wh. crude 
600 Warren ee 16.00 —16.50 *16.00 -—16.50 *16.00 -16.50 scale. A.m.p... ay 2 40 - 2.45 2.40 — 2.45 2.40 —- 2.45 
. on . » 
Bright stock, 145-155 vis. at 210°, 540-550 flash, No. 8 color: 124-126 wh. crude . a 2 : A 
: pcre Pi ae > scale, A.m.p........ 2.45 -— 2.50 2.45 — 2.50 2.45 — 2.50 
10 pour test....... 24.00 -24.50 24.00 -24.50 24.00 -24.50 > ; 
15 pour test....... 23.00 -23.50 23.00 -23.50 23.00 -23.50 Oklahoma (Per pound in barrels; in a few instances, perpound in 
20 pour test....... 22.00 -22.50 22.00 -22.50 22.00 -22.50 burlap bags; f.o.b. Oklahoma refineries) 
25 pour test....... 21.00 -21.50 21.00 —21.50 21.00 -21.50 124-126 wh. crude 
* Nominal scale, A.m.p........ 2.50 2.50 2.50 
P Chicago (F.o.b. Chicago district refineries, in cents per pound, in 
etrolatums bags, carload lots. Melting points are E.M.P. (A.S.T.M.) methods; add 3° 
Western Penna. (Per pound, in barrels, carload lots, f.o.b. Penna. oy — into A.m.p.) 
refinery. In tank cars, 0.5c per pound less. Quotations are from majority Fully refined: 
of petrolatum makers). 2 ne Pee 4.65 - 4.75 4.65 $.75 4.65 - 4.75 
Snew White......... 6.625 6.625 6.625 O33 7 rrr r er 4.90 5.00 4.90 — 5.00 4.90 - 5.00 
Ely WEG oc5 so ccc 5 625 5 625 5 625 27-129..... Ceeecece 5.05 - 5.15 5.05 - 5.15 5.05 - 5.15 
Cream White Wes or 4.625 4.625 4.625 130-132.... eoccerece *5.45 - 5.55 *5.45 -— 5.55 *5.45 - 5.55 
Light Amber......... 2.75 275 2 75 oo! Sa *5.70 — 5.80 *5.70 — 5.80 *5.70 -— 5.80 
[on 2 50 2 50 2.50 BONE «46 cceicaces *6 45 6.55 *6.45 — 6.55 *6.45 - 6.55 
Peeie aac maak oats 2.00 — 2.125 2.00 -— 2.125 2.00 — 2.125 *Same prices quoted in bags or slabs loose. 
ry. Y Ty a a ‘ 
MID-WESTERN TANK CAR MARKETS 
Following prices are in cents per gallon, except where otherwise noted, in tank car lots, representing majority of sales of products made by Chicago sellers, 
from legally produced crude to jobbers on Group 3 freight basis, although shipments may originate in other South-western or Mid- 
western refining districts. Prices do not include state or federal tares. 
, 
G : Sept. 21 Sept. 14 Sept. 8 
Ss . 
va oline ING DOMEOMES sidecases 2.875- 3.00 2.875- 3.00 2.875-— 3.00 
J > > 7¢ a g 9c « > oe . © 70 
U. 8. Meter gassline: Sept. 21 a Nos, Baers 24s — ees sess ae 
62 octane and below. . 4.375- 4.75 4.50 -— 4.75 4.625- 4.875 No. 4 (per bbl.)...... $0.95 -$L.00 $0.95 -$1.00 $0.95 -$L.00 
63-67 octane......... 4.75 — 5.25 4.75 -— 5.25 4.875- 5.50 No. 5 (per bbl.)...... $0.70 —$0.75 $0.70 -$0.75 $0.70 -$0.75 
68-70 octane (regular) . 5.25 -— 5.50 5.25 — 5.625 5.375- 5.75 
60-62, 400 e.p........ 4.50 -— 4.75 4.625-— 4.75 4.75 - 5.00 on 
64-66, 375 e.p........ 5.00 — 5.25 5.00 - 5.25 5.00 - 5.25 Industrial: 
68-70, 350-360 e.p..... 5.125-— 3.375 5.125- 5.375 5.125- 5.375 No. 4 (per bbl.)...... $0.85 —$0.90 $0.85 —$0.90 $0.85 -$0.90 
No. 5 (per bbl.)...... $0 .625-$0 .675 $0 .625-$0.675 $0. 625-$0 .675 
No. 6 (per bbl.)...... $0.55 -—$0.60 $0.55 —$0.60 $0.55 -$0.60 
a ° U.G.I. gas oil. .... bas 2.50 — 2.625 2.50 — 2.625 2.375- 2.50 
Kerosine —— 
41-43 w.w wa meee 3.00 -— 3.25 3.00 — 3.25 3.00 - 3.25 
2- A er are 3.125- 3.50 3.125- 3.50 3.125- 3.50 = 
— a a — Naphtha and Solvent 
” Stoddard solvent..... 6.875 6.875 6.875 
Fuel and Gas Oils V. M. & P. naphtha... 7375 7.375 7.375 
: Cleaners’ naphtha... . 1.35 7.375 7.375 
Domestic: Mineral spirits....... 6.375 6.375 6.375 
No. 1 prime white... . 3.00 3.3 3.00 ee 3.00 -— 3.125 Rubber solvent....... 7 .3t3 7.375 7.3% 
a ee 2.875-— 3.125 2.875— 3.125 2.875- 3.00 Lacquer diluent...... 8.375 8.375 8.375 
Daily range of gasoline prices (cents per gallon) in tank cars, as reported in PLATT’S OILGRAM, (Week Ended Sept. 18, 1936) 
U. S. Metor, 62 octane and below: Sept. 14 Sept. 15 Sept. 16 Sept. 17 Sept. 18 
NEN Gia. 5 cs He serena teaeedcstRereuuce® « +.625 4.625 4.50 4.625 4.50 4.625 1.50 4.625 
TREO ONIN 00-664. 04 06 ccean Reéensseneewwen s 4.50 1.75 4.50 4.75 4 50 475 £.50 4.75 1.50 4.75 
ek aeheteirek cer ebaeeiedduaeads 4.50 1.75 £.50 4.75 4.50 4.75 1.50 4.75 $.50 4.75 
0 errr ere ee rere 1.50 +.875 4.50 4.75 4.50 1.75 $.50 4.75 £50 4.75 
Mid-Western (Group 3 basis)................ 4.50 -— 4.75 £.50 1.75 $.375- 4.75 £.375- 4.75 $.375- 4.75 
U. S. Motor, 63-67 ectane: 
hte ccaghakedainwusaciaueaxds 5.125- 5.25 5.00 - 5.25 5.00 — 5.25 5.00 - 5.25 5.00 - 5.25 
MIG iC acs Sta oeencKeeacenesaced « 5.125- 3.25 5.125- 5.25 5.00 >. 25 5.00 >. 20 >. 00 3.29 
a i dg ce 5.00 5.50 4.875— 5.375 4.875 >.o6e 4.875- 5.375 t.875-— 5.375 
Mid-Western (Group 3 basis)................ ‘.75 =- 5.25 ‘:76 = 35:26 4.75 -— 5.25 4.75 - 5.25 4.75 5.25 
U. S. Metor, 68-70 ectane (regular): 
ay 5.50 — 5.75 5.50 — 5.75 5.50 — 5.75 5.50 — 5.75 5.50 = &.75 
I oh a a a ae 9.625-— 5.75 5 .625- 5.75 29.50 — 5.75 5.33 = 3.7% 5.50 9.75 
Se eA 2a a ce 5.50 >» B75 5.50 ‘72 5.50 -— 5.75 5.50 >. 75 9.50 5.7m 
Mid-Western (Group | SNES a Pee cone Se 5.625 5.25 — 5.625 5.29 — 5.625 ee 5.625 ee 5.50 
Motor Gasoline, 60-64 octane 
Oe eee kia sates 6.50 6.50 6.50 6.50 6.50 
Philadelphia district................. eee 6.50 6.75 6.50 6.75 6.50 6.75 6.50 6.75 6.50 6.75 
I icecicaw pe ehacswatceane.cis 6.50 - 6.75 6.50 — 6.75 6.50 — 6.75 6.50 - 6.75 6.50 — 6.75 
Motor Gaseline, 65 octane & above _ ~ re ad 
(err ere eee : 6.75 6.75 6.75 6.75 6.75 
ees a Gidea a yess soe eh eee : 6.75 — 7.00 6.75 — 7.00 6.75 — 7.00 6.75 - 7.00 6.75 7.00 
Co Ere rere errr 6.75 — 7.00 6.75 — 7.00 6.75 - 7.09 6.75 -— 7.00 6.75 — 7.00 
U. S. Metor Gasoline, 58-62° " ee poe wh x uy : 
Bradford-Warren (Western Penna.)........ , 9.625- 5.75 9.625- 5.75 9.625- 5.75 9.625- 9.75 >.625- 5.75 
Other districts (Western Penna.)........... : 3.625- 5.75 2.623-— $.75 5.623- 5.75 >.625- 3.75 ».625 >. ea 
Moter Gasoline, Minimum 6@ octane i : - : 
Bradford-Warren (Western Penna.)........... 7 00 125 7.00 7.125 7.09 125 00 7.125 00 7.125 
Other districts (Western Penna.).............. 7.00 — 7.125 7.00 - 7.125 7.00 - 7.125 7.00 7.125 7.00 125 
Motor Gasoline, Minimum 65 octane Pan eee Sn Dee a ee ty eae —. 
Bradford-Warren (Western Penna.)........... 1.25 ~ 7.375 7.25 - 7.375 7.25 - 7.375 7.25 - 7. 75 7.25 7.375 
Other districts (Western Penna.).............. 1:23 375 25 375 7.25 375 7.25 7.375 7 9 7.375 
*For shipment to Texas and New Mexico destinations; Group 3 prices are quoted on northern shipments. 
Ss September 23, 1936 65 

















TANK WAGON, 


SERVICE STATION MARKETS 





each sale. 

tSocony-Vacuum transferred stations to dealers; 
no prices available. 

Discounts to dealers: thru territory, off normal 
8.8. price, 4c to undivided dealers, and 3.5c to 
“‘split” dealers; except Metropolitan N. Y. City, 


‘ 


(Off Statewide Level) 
Kerosine prices are off statewide level in the 
following counties: 


Gallia *13 
Allen, Ashtabula, ‘Augiaize, G hampaign, Columbi- 
ana, Darke, Fulton, Hancock, Hardin, Henry, 


Tar column includes 1c federal nm, state gasoline tar, also city and county tares as indicated in footnotes, and inspection fees, as shown in general footnote. These 
prices in effect Sepl. 21, 1936, as posted by principal marketing companies at their headquarters otvices, but subject to later corrections 
—~ T : ; undivided dealers get 5.5c and divided dealers | Logan, Mahoning, Mercer, Portage, Preble, Put- 
5. O. New Jersey get 5c, effective May 7. nam, Shelby, Summit, Trumbull, Union, Van 
ne To commercial consumers: Effective Feb. 4, 1935,| Wert and Wyandot.................... 12.5 
pose a covering yearly purchases, billed at posted tank Defiance and Paulding.................. *12 
: | car price, plus these differentials: 2.5c for delivery | Statewide Prices to Resell, Agent 
Tank Dealer Tax- Posted sine | of 1,200 to 36,000 gals.; plus 2c, for 36,000 to 120,- | or... pai “a pt scale etesite. 4 g . ngs . 
Car T.W. es S.S. T.W. | 000 gals.; plus 1.5c for 120,000 to 240,000 gals.; | (4!ese gasoline prices are on sliding scale base 
Atlantic City, N. J... 7.8 95 4 * 9 | plus le for 240,000 to 480,000 gals.; plus 0.5c for | OM actual spread between S. O. Ohio statewide 
Newark, N. J. 7.5 9 4 4 7.5 | 480,000 gals. and over. Those buying less than tank car price and posted local s.s. ri t 
Annapolis, Md. S.1 10.1 5 * 10 1,200 gals. yearly, get retail s.s. price. Undivi i Author- 
Baltimore, Md...... 7.5 9 5 4 ‘ ee a oe a, 
Cc rls Md.... 9 ce 10 | ° ° | Including taxes Accounts Accounts Agents 
Combertend. es oy : . ‘ 3 * 9 | Atlantic Refining — X-70. oe 16 6 od 16.5 
shi B.c 7.5 : yes é ite 3 ‘ : | Renown 
Danville, Va 8.7 11.2 6 20.7 12.9) itlantic White Flash Plus Gasoline | ‘ or se 
: i p (3rd grade). is.5 16 
Norfolk, Va 7.5 10 6 9.5 121.3 ‘ 4 Pa : 
ibiadeine We 78 103 6 198 11.7 Kero- Note: On single deliveries of motor gasolines un- 
hye eomanae Vo 78 103 6 19.8 11.7] Total sine | der 25 gallons, to t.w. consumers, s.s. price applies. 
Rnanoke. : We 9 11S 6 2] 12.9 | T.W. Taxes T.W. S.S. T.W. | Sales tax: Ohio’s 3% sales tax, effective Jan. 27, 
Charleston, W. Va... 8.3 10.8 5 * 12.6| Philadelphia, Pa....11.5 5 16s 17-5 95 1935, is added where assessable, to regular posted 
Parkersburg, W. Va. 7.6 10.1 5 * 11.2] Pittsburgh, Pa......12.5 5 7s Bs 9 PES: S. 0. Ohio says. 1 
Wheeling, W. Va 85 10 5 * 12.2 | Allentown, Pa...... 11.755 16.73 ** 9.5] Nee prices include Ic state tax. 
Charlotte, N.C 8.9 II 7 * 12.6 Erie, Pa ; (Hee © 17.5 3.5 8 | rs a authorized — 
Hickory, N. C. 9.4 11.9 7 22 4 13 =| Scranton, Pa....... Le. 75 5 16.75 ** 10 | Excluding 0.5c rental. 
Mt. Airy, N.C 9° Il 7 * 12.8 | Altoona, Pa ..12.5 5 i75 19.5 9.5| Discounts to contract tank wagon consumers only: 
Raleiczh. N. C._ 85 11 7 . 12.1| Dover, Del.........12 . fF ** 1g | on all motor gasolines, thru Ohio, effective Dec. 1, 
Salisbury, N. C 9 a5 7 * 12.7} Wilmington, Del... .12 ae ** g | 1934, except counties mentioned hereafter, off 
Charleston, S. ( 7.5 10 7 20.5 11.1] Boston, Mass....... 9 4 13 6:5 “7 posted t.w. price, on deliveries per month: 1,000 
Columbia, 8. 85 IL 7 21.5 12.1| Springfield, Mass....9 4 13 16.5 7.5 | 109,999 gals., 1.5c per gal.; 10,000 gals. and over, 
Spertanburs, SC 92 11.7 7 22.2 12.9] Worcester, Mass... .10 a ae 17.5 7.75 | 2-5c. Under 1,000 gals., full t.w. price. Single 
. | Fall River, Mass.... 9 i 13 16.5 7. | deliveries of less than 25 gals., full s.s. price. 
. New Jersey transferred stations to dealers: Hartford, Conn 9 4 13 16.5 7. | Additional yearly discounts (less amount paid or 
no prin wg ided dealers: Dealer t.w. price | New Haven, Conn... 9 t 13 16.5. 7.5| credited to buyer on monthly purchases), off t.w. 
iS. bea — “ undivided dealers aler t.w. | | Providence, R. L..... 9 3 12 isc 7 price: 12,000 to 119,999 gals., 1.5¢; 120,000 gals. 
‘Price sent to commercial consumers: Beginning | Atlantic City, N. J..10.3 4 14.3 17 9 or over, 2.5c. Q. D. A. is off statewide schedule 
Feb. 11, 1935, all new commercial consumers will be | Camden, N. J.......10 4 14 16.5 8 | in the following counties: Allen, Ashtabula, Aug- 
signed ‘on following differentials over tank car | !fenton, N.J.......10.3 4 14.3 17 g | laize, Columbiana, Darke, Defiance, Franklin, Ful- 
risa 92 “a on “35999 cals, 2.5¢| Annapolis, Md 106 5 15.6 ** g 5 | ton, Hamilton, Hancock, Hardin, Henry, Jefferson, 
ee ee aid cs tibdee ns ka tea te fae MA. 0 85) «(15 «« 3 | Logan, Lucas, Mahoning, Medina, Mercer, Put- 
rane —— , “sang 240.000 a 479.999 poss le. | Hagerstown, Md ka 8S 96:3 eK 10) nam, Shelby, Trumbull, Union, Van Wert and 
and over 480,000 gals ‘0.5¢ ~ a ’| Richmond, \ 10.3 6 16.3 ** 11.7 Williams: for this information, write National 
~ Above prices apply’ only when deliveries are amon age N. C. a 17 # ! és 4 a ae kerosine: to dealers and com- 
. - r x ae ends se runswi a. ok K ‘ fea ee *12.9 1 Ps ; yy : - ~ ee ‘ 
made in lots of 50 or 100 gals. at one time de pend- ee heonville, rs Na.” 10 ; 8 18 ; KY] = mercial consumers, 3c per gal. off t.w. price, any 
ing on region in which de liveries are made. | apace 
If deliveries are made in less than these minimum i a —- — kerosine tax of Ic per gal., not | Guanttly. 
quantities, s.s. price at time and place of delivery | '"‘ **Ath in above price. ae ae r 
tlantic Refining transferred stations to Ss oO K t k 
applies. | A i We . entucKy 
: billed at 2 | dealers; no prices available. - 
agen si — oe — re will be billed at 2.5c over Dealer discounts: on Atlantic White Flash Plus . 7 
tank car price at time and place of delivery, js, | gasoline, thru territory, divided dealers, price equal Crown Gasoline 
Kerosine Discount: 1c off t.w. price for 25 gals. | 8°S : . . B oqué ve 
or more, under contract thru territory (Baltimore | to 3.5¢ off posted s.s. price; undivided dealers, price Total po 
City contract not necessary) except ne discount | equal to 4c off posted s.s. price; authorized dealers TW. T T.W. S.S. T.W 
ona Ney ieee. contracts previous to Aug. 19, 1933, price equal to BESS EW se Wee one 
wine ial | 3c less than posted s.s. price, plus Le rental. Lexington, Ky woke 6 19 21 ll 
V O 1 ( | P oa basis to commercial consumer: Effective | Louisville, Ky. 13 6 4&9 21 10 
Ss ] i : Oct. 1935, on yearly gasoline purchases based « | Paducah, Ky.......12 6 18 19 8.5 
“Vac AO. y ys I Ss on y i 5 
ocony acuum I Des seed tank car prices plus following amounts: | Covington, Ky 12.5 % 6:5 30:5 36:5 
Ine 1,200 to 36,000 gals., 2.5c over t.c.; 36,000 to 120,- | Jackson, Miss. .....13 7 20 22 912.5 
x 000 gals., 2c; 120,000 to 249,000 gals., 1.5c; 240,000 |v icksburg, ee | ee 5 = *13 
’ oe, eee sat to 480,000 gals., lc; 480,000 gals. and over, 0.5c. Birmingham, Ala... .13 *3 21 23 12 
(S. O. New York Division | Mobile, Ala........11 *9 20 21 1 
Socony Mobilgas r= ‘ Montgomery, Ala...12 *9 21 22 *14 
Total S. O. Ohio Macon, (a “1B 7 20 2B tL 
“Split” “Split” Kero- | =e oe _ “ Atlanta, Ga 13.50 7 20.5) 22.5 *13 
gaker Tax- ow sine Sohio X-70 Gasoline Augusta, ee || 75 7 18.75 19.5 313-3 
es T.W. #S.S. T.W. | : ; ceux. Xe aa s , ~| Savannah, Ga......11.5 7 18.5 20.5 *12.5 
. Dari . * | Ohio Statewide 2.5 5 17.5) 19.5 *13.5) Jacksonville, Fla... .10 8 18 20 11.5 
Metropolitan ian City | Counties below statewide gasoline schedule: Miami, Fla....... 1.5 8 419.5 21.5 12.5 
ne ee of | —e Ashtabula, Columbiana, Darke, Fayette, Greene, | Tampa, Fla...... .10 8 18 20 11.5 
Beeckh, “aro Jefferson, Licking, Lucas, Madison, Mahoning, | Pensacola, Fla......12.5 *9 21.5 23.5 12 
7 ‘coal ings — ~ 2.95 Miami, eee 4 83... | Kyso (Third Grade) 
Borough of Rich- e ; Je | Nairicld ae 3 16.5 : ig. Lexington, Ky......11.5 6 17.5 19 
mond (Staten Is.). 9 1 13 1.25) ~ Louisville, Ky no 6 7S 79 
Albany, N 9 4 13 7.75 | Paniding “a = 16 a Paducah, Ky 9 6 15 15.5 
Binghamton, N. Y...10 4 14 g | Champaign, Clarke, Franklin, Knox and Picka-  ¢ ‘ovington, Ky il 6 17 18.5 
Buffalo, ease & 52.5 B.25 | WAY-- +... eee sees 1.5 5 16.5 17.5 Jackson, Miss... ... 11.5 7 18.5 20 
, meer MM. 3s...80 4 14 8 25 | Renown (Third Grade Gasoline) Vicksburg, Miss.....10.75 7 ii. = 
Plattsburg, N. Y....11 4 15 B79 | heh Gintenal 9 - - Birmingham, Ala...1l  *8 19 20 
’ E hee 2 ‘ BOE oak 12 5 17 18 8 - ™ 
Rochester, N. Y. 9.5 4 13.8 B21. : ‘ ; Mobile, Ala. ... 8.5 *9 ms 
Rosntasn. | N.Y 9 5 4 13 = 8 > Counties below statewide gasoline schedule: ~~ psane tnt ra = *9 18 4 19 
See iter abate cede ae : ree , Ale 2 79 8.5 
Danbury, Conn..... 9.5 4 13.5 8 Darke, Greene, Miami, Montgomery and Preble: | atlanta, Ga........ 10:5 2 12:5 38 
Hartford, Conn..... 9 4 13 ( Pee Mee, 11.5 5 16.5 8.5 .... | Augusta, Ga. Pa 7 16 16.5 
New Haven, Conn 9 4 13 75 Ashtabula, C ‘olumbiana, Fayette, Jefferson, Lick- Macon, Ga.........10 4 17 i75 
Bangor, Me.. 10.5 5 15.5 8 ing, Lucas, Madison, Mahoning, Ross, and Trum- | pensacola, Fla 10.75*9 19.75 21 
“oy rn & ~ =-| bu Bias a taleve ate ee : 6 ees _ eae i cae 
Portland, Me.. -10 4 15 £40 IE Ga l > i 17 - Dealer Discount: off posted 8.8. price, on Crown 
Boston, Mass 9 4 13 7S ewheld. ......s0s . 5 16 16.5 
: eg ge hee oe > PBeutd: Stee - ws 18.5 and Crown Ethyl gasolines to “undivided” dealers 
Concord, N. H 20.5 5 8.5. 8.5 aurcing . 2 ».9 
enemy ae aac & #965 g = Champaign, ‘Clarke, Franklin, Knox, and Pieka- | 4¢; 0 Kyso, 3c. To* “divided” dealers: Crown and 
pager vies dpe pa aa tal a = > | wa 16 16 |E thyl, ao % and ‘on 2.5c, all effective on or 
Manchester, N. H...10.5 5 15.5 8 cc Sout ie 193 
Providence, R.I..... 9 3 12 7.95, C ‘ounties above sissies Po about Jan. 1, 19: — 
Racienten. We ae 16.5 % 75 Butler, Hamilton, Hoc cking and Summit: Discounts to ronal wagon consumers: all single 
Rutl - Vv nae "105 . 15 = 8 rd on ae eae 5 19.5 deliveries of 50 gals. or less, get posted s.s. price: 
utrane, VS......-. pubes peg Rae Ker “ a rs all single deliveries of 50 gals. or more, to be billed 
*Plus 2% city sales tax computed at time of osine Prices 


at posted t.w. price, plus following discounts, off 
posted t.w. price: Ethyl and Crown gasoline, 50 
to 2,999 gals. monthly, 1.5c; Kyso, lc; 3,000 to 
24,999 gals., Ethyl and Crown, 2c; Kyso, 1.5¢; 
25,000 gals. or more, Ethyl and Crown, 3c; and 


yso, 2.5c. 
*Tares: in the tax column is included these city 








Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 


Alabama, 1/40c on gasoline, 1/2c on kerosine; 


North Carolina, 1/4c; North Dakota, 
South Dakota, 1/10c; Tennessee, 

Kerosine inspection fee only: low a, 2 
in lots over 25 bbls. 


/20c; 


25c 


gal. 


1/32c; Minnesota, 1/25c; Missouri, 


25c. 


; Mic higan, 4/5c per gal. for first 2 bbls.; 3 


2/25c for over 50 bbls.; 
3, 4 
Oklahoma, 2/25c per gal., in lots of more than 50 bbls., 
2/Se; “and Wisconsin, 1 


5e for next 3; 2 


Arkansas, 1/5c per gal. in a single barrel, 1/20c ber gal. in bulk; Florida, 1/8c; Illinois, 3/100c; In- 
diana, 1/2c per gal in a single barrel; 3/10c per gal. in lots of 2 to 10 bbls., 1/5c for 10 to 50 bbls., 
charged to meet inspection department expenses) ; Louisiana, 


Kansas, 1/50c, (3/5Ve can be 
Nebraska, 3/ 100c; Nevada, gasoline, 1/20c; 
/5e in lots less than 50 bbls.; South Carolina, 1/8¢; 


‘Se for next 5; 3/10c for next 15, and 1/5c per 
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TANK WAGON, 


Taz column includes 1c federal tar, state gasoline tar, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general footnote. 
posted by principal marketing companies at their headquarters offices, 


prices in effect Sept. 21, 1936, as 


SERVICE STATION MARKETS 


These 
but subject to later corrections 





and county gasoline taxes at the following points: 
obile, 2c city; Birmingham, lc city; Montgomery, 
le city and lc county; Pensacola, le city. Georgia 
and Mississippi kerosine prices include lec state tax. 
a kerosine price includes lc city tax. 
. O. Kentucky transferred stations to dealers; 

no eS available. 


S. O. Indiana 


Red Dealer Prices 
Crown Kero- 
Red Stano- sine 
trown lind T.W 


Indianapolis, Ind....*5 17.6 16.1 16.1 113.0 
Evansville, Ind. . % 37.4 35.9 15.9 359.7 
South Bend, Ind....*5 17.8 16.3 16.3 113.0 
Detroit, Mich...... 4 15.0 13.5 13.0 8.8 
Grand Rapids, Mich. 4 15.4 13.9 13.9 9.3 
Saginaw, Mich...... 4 $15.6 14.1 14.1 10.1 
Green Bay, Wis.. . S 7.4 28:9 15.9 9.9 
Milwaukee, Wis.. S 32.6 39.5 36.5 -&5 
La Crosse, Wis & 32:2 1.6 1.6 9:6 
Minneapolis-St. Paul 4 16.1 14.6 14.6 9.6 
Duluth, Minn 4 16.5 15.0 15.0 16.6 
Mankato, Min... 4 16.1 14.6 14.6 9.6 
Des Moines, la 4 15:5 144.6 18.3 9.0 
Sioux City, Ia 6 15.7 4.2 4.2 «698.9 
Davenport, Ia. . ’ KT 342 MS) 6S 
Mason City, Ia 415.9 14.4 12.4 9.4 
St. Louis, Mo 4 15.4 13.9 13.9 8.9 
Kansas City, Mo f4 15.1 13.6 13.6 8.0 
St. Joseph, Mo T4 #15.1 13.6 13.6 8.6 
Huron, S. D. " 37.6 36.1 36.32 136.) 
Wichita, Kans $ 14.6 11.5 36:5 $&.6 
tSt. Louis, Kansas City and St. Joseph prices 
include le city tax. tInecludes de state tax. 
*South Dakota gasoline and kerosine prices 


include 0.1c for sales tax. Indiana t.w. and dealer 
— prices include 0.2c for chain store tax. 
Note: Effective July 1, 1935 in Iowa, and Sept. 
19: 36, in Indiana, Kansas, Mic higan, Minnesota, 
3 Aswan South Dakota and Wisconsin 8S. O. 
Indiana discontinued posting service station prices, 
posting only a t.w. and a dealer price. 

Discount to commercial consumers: Effective 
Jan. 1, 1935, thru territory, except Michigan 
effective Feb. 1, on purchases per month, discount 
off t.w. prices; all gasolines, to 1,000 gals., 
at t.w. price; 1,000 gals., or more, 1.5c off t.w. on 
Ethyl and Red Crown, and 0.5c on Stanolind. 
Minimum delivery is 25 gals. These discounts to 





commercial consumers also apply in Illinois and 
North Dakota. | 
Subnormal Stanolind Points 
Normally Stanolind tank wagon prices are le 
under normal Red Crown t.w. prices. Among 
subnormal points on Stanolind t.w. are these: 
Detroit, 13.5c; Des Moines, 14.le; Mason City, 
13.9c; Huron, i6e; and Wichita, 11.5c, all including 
state and federal taxes. 


Standard Red Crown Gasoline 


Kero- 
Total sine 

P.W. ‘Taxes T.W. S.S. T 
Chicago, Ill. 11.5 4 i8.5 17.5 9.2 
Decatur, Ill. a: = Wt 7 SS 
Joliet, IL. 10.5 4 M6M:S 17.5 16.) 
Peoria, Il. 11.7 4 ie Bact 9.2 
Quincy, Ill... 11.S 4 5.5 17.5 9.0 
Fargo, N. D. 13.1 4 17.1 19.1 10.6 
Minot, N. D.. 14.3 4 18.3 20.3 11.8 
Discounts te dealers: Effective Dec. 1, 1934, in 
Illinois, except Chicago, and in North Dakota, 


maximum discounts to controlled and uncontrolled 
undivided gasoline accounts, off s.s. price at normal 


points: Ethyl and Red Crown gasoline 3.5¢ 
Stanolind 2.5c. In Chicago, effective _ j. 1935. 
Ethyl and Red Crown, 4c; Stanolind, Divided 


gasoline accounts thru territory, 

pa my In case of lease and 
accounts, the above discounts 
per gal. rental allowance. 


get at less per 
agency and AAA 
include the 0.5¢ 


O. Nebraska 


Standard Red Crown Gasoline 


Omaha, Neb.......12.1 6 18.1 20.1 9.5 
McCook, Neb...... 12.8 6 18.8 20.8 10.2 
Norfolk, Neb....... iZ:5 6 6.5 2.5 §;8 
North Platte, Neb...12.9 6 18.9 20.9 10.3 
Scottsbluff, Neb. ...13.6 6 19.6 21.6 ll 
Reliance Gasoline (Third Grade) 
Omaha, Neb.......10.9 6 169 16.9 
McCook, Neb. 11.8 6 17.8 18.9 
Norfolk, Neb. iva, © 17.5 19.5 
North Platte, Neb...11.9 6 17.9 19.9 
Scottsbluff, Neb 12.6 6 18.6 20.6 


Discount to dealers: where service station gasoline 
prices are normal, reseliers’ allowance off service 
station prices are (Mazimum over-aU. including 





rent) as follows: Reliance 2c; Standard Red 
Crown, and Solite with Ethyl, 344c. Where service 
station gasoline prices are below normal, resellers’ 
allowances are reduced one-half of the amount be- 
low normal, down to the following (Minimum over- 
all including rent): Reliance, a Standard Red 
Crown and Solite with Ethyl, 

Discounts to consumers: for ion wagon deliveries 
covered only by Standard Commercial Consumer 
Contract, effective January 1, 1935. 


S. QO. Louisiana 


Essolene 
Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car T.W. es T.W. 
Little Rock, Ark.... 8 10.6 7.5 11.5 
Alexandria, La...... 8 10.5 8 ** *%)1 
Baton Rouge, La.... 7.5 10 8 21.5 *11.5 
New Orleans, La.... 7 9.5*10 23 *13 
Lake Charles, La... 8.5 11 8 ** *1] 
Shreveport, La oe 95 8 21 *10 
Lafayette, La.. . 5 i 8 ** *12.5 
Bristol, Tenn..... 9.5 11.288 ** 14.5 
Chattanooga, Tenn. .10 12.5 8 24 1S 
Knoxville, Tenn. 10 272.5 &$ @& 14 
Memphis, Tenn..... 8.5 11 8 22.5 11 
Nashville, Tenn..... 9.5 12 8 23.5 10 
*New Orleans gasoline tax includes 7c state, | 
lc federal, and 2c parish tax. Louisiana kerosine 


prices include lc state in addition 
Orleans has Ic parish tax. 

**S. O. Louisiana transterred stations to dealers; 
no prices available. 

Price basis to dealers: 
dealer price, less 0.5c. 

Price basis to commercial consumers: Effective | 
Feb. 11, 1935, commercial consumers not under 
contract will be billed at 2.5c per gal. above posted 
bulk plant tank car price at time and place of de- 
livery in lots of 50 gals. or more at one time. 
tract customers will be billed at following differ- 
entials over tank car price, on yearly purchases: 
up to 35,999 gals., 2.5c over tank car price; 36,000 
to 119,999 gals., 2c over; 120,000 to 239,999 gals., 
1.5c; 240,000 to 479,999 gals., lc; 480,000 gals. 
and over, 0.5c. 

On single deliveries to all classes of commercial 
consumers, of less than 50 gals., s.s. price at time 
and place of delivery applies. 


Humble Oil & Refining Co. 


Humble Motor Fuei 


tax; 


Undivided dealers get 


Total Kero- 

Mea Dir. *100% Dir. sine 

. Taxes T. w. S.S. T.W. 

Dallas, Tex 7 5 5 13.35 47 8.5 

Ft. Worth, Tex te 3 13.5 7 8.5 

Houston, Tex....... 9 5 14 18 8.5 

San Antonio, Tex... 9 5 14 18 8.5 

U. S. Motor Fuel (Third Grade) 

Dallas, Tex 7 5 12 14 
Ft. Worth, Tex 7 5 12 14 
Houston, Tex.... 8 5 13 16 
San Antonio, Tex... 8 5 13 16 

*Price is t.w. price to contract dealers and 


commercial consumers. Price to open dealers is 
0.5c above t.w. prices shown above. 

Price basis to dealers: to contract dealers con- 
sumer accounts off posted retail price: when posted 
retail price, insbelion all taxes on Esso motor 
fuel is: 19.le per gal. and above discount is 4c; 
19c to 18.1c, 3.5¢; and 18c and below, 3c. Humble 
motor fuel, 17.le and above, 4c; 17 to 16.lc, 3.5c; 
and 16c and below, 3c; U.S. motor fuel, 15.le and 
above, 3c; 15 to 14.1c, 2.5c; and 14c and below, 2c. 
To “open” dealer accounts, discounts in each case 
are 0.5c less on the same price basis. 


Continental Oil 


Conoco Bronze Gasoline 


Denver, Colo. . 14 5 19 21 ll 
Grand Junction, Gol.15 § 21.8 23.5 15 
Pueblo. Colo. .14 5 19 2} 10 
Casper, Wyo....... 14.5 5 19.5 21.5 11.5 
Cheyenne, Wyo.....14.5 5 19.5 21.5 13 
Billings, Mont..... 16.5 6 22.5 24.5 14.5 
Butte, Mont...... 15 6 21 23 14.5 
Great Falls, Mont...16.5 6 22.5 245 145 
Helena, Mont. 6.5 6 23.5 24.5 14.5 
Salt Lake City, Utah.16 5 21 23 16 
Boise, Ida. . 6.5 6 25 MS 18 
Twin Falls, Ida... 17 6 & 25 18 
Albuquerque, N. M..12.5 16.5 19 21 13 
Roswell, N. M...... 13.5 t6.5 20 22 10 
Santa Fe, N. M. 14:5 7% 23.3 22:8 2 
Ft. Smith. Ark. . 10.5 5 15.5 19 8 
Little Rock, Ark....10.5 7.5 18 21.5 9.5 
Texarkana, Ark..... 9.5 5 14.5 18.5 8.5! 
Muskogee, Okla... .10 $ & 19 8 
Oklahoma City, Okla.10 5 15 96 8 
Tulsa, Okla........10 5 15 19 8 


New | 





| 
| 
| 


Con- | 





Continental Oil—Cont’d 
Demand (Third Grade) 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Denver, Colo. . 32 5 17 19 
Cheyenne, Wyo. 12.5 S$ 17.5 19.5 
Helena, Mont. . 314.5 6 2.5 2.5 
Salt Lake City, U tah.12 5 17 19 
Boise, Ida..... 14.5 6 20.5 22.5 
Albuquerque, 'N. M..10.5 +6.5 17 19 
Roswell, N. M...... 9 76.5 15.5 17.5 
Santa Fe, N.M.....10 *7 17 19 
Ft. Smith, Ark.....10.5 5 15.5 16 
Little Rock, Ark....10.5 7.5 18 18.5 
Texarkana, Ark..... 7 5 12 14 
Muskogee, Okla..... 9 5 14 7 
Oklahoma City, Okla. 8 5 13 ** 
Tulsa, Okla .... 8 5 13 13 
tIncludes city tax pal 0.5e. 
*Includes Ic city tax. 
**Continental Oil discontinued posting _s.s. 


| prices in Oklahoma County, including Okla. City, 
| Aug. 10, 


1936. 

Discounts: effective March 1, 1934, on gasolines 
thru territory, off normal s.s. price, except Montana, 
to “undivided” dealers: Ethyl and Conoco Bronze, 
4c; Demand, 3c; except Arkansas, 3.25c. To 
“divided” dealers thru territory: Ethyl and Conoco 
Bronze, 3.5c; Demand, 2.5c, except Utah, Idaho 
and Oklahoma County, Okla. where full 100% or 
undivided dealer discount is applied to divided 
dealers also, thru Montana, 
1936, on gasoline, off t.w. 
dealers: Ethyl and Conoco Bronze, 2c; Demand, 
lc; to “divided” dealers: Ethyl and Conoco Bronze, 
1.5c; Demand 0.5e. In Arkansas, all dealer dis- 
counts are reduced by one-half the difference be- 
tween the normal s.s. and the posted price, when 
such posted prices are subnormal 


e ective March 24, 
orice to “undivided” 


S. O. California 


Standard Gasoline 


San Francisco, Cal. .13 4 Il 18 11.5 
Los Angeles, Cal....12.5 4 16.5 17.5 9 
Fresno, Cal........13.5 4 17.5 18.5 ll 
Phoenix, Ariz.......15 6 2 22 =16 
Reno, Nev...... .-84.8 § 19.5 20.5 13 
Portland, Ore.......13.5 6 19.5 20.3 13.5 
Seattle, Wash 13.5 6 19.5 20.5 13.5 
Spokane, Wash 146.5 6 22.5 23.5 16.S 
Tacoma, Wash 13.5 6 19.5 20.5 13.5 
Flight Gasoline (Third Grade) 
San Francisco, Cal..11.5 4 15.5 16.5 
Los Angeles, Cal... ‘dl 4 15 16 
Fresno, Cal........ 12 4 16 7 
Reno, Nev. . 13 5 18 19 
Phoenix, Ariz... 13.5 6 19.5 20.5 
Portland, Ore.......12 6 18 19 
Seattle, Wash 52 6 18 19 
Spokane, Wash.....15 6 21 22 
Tacoma, Wash..... 12 6 18 19 
tIncludes 5c state tax. ‘ 
Discount to dealers: on gasoline, off t.w. price 
on Standard Ethyl and Standard Liasoline, to 
100% dealers, 3c; to split dealers, 2c; on Flight 


geaclies, both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over, advance 

uantity discount extended at time of delivery on 
Stanavo Aviation, Standard Ethyl and Standard 
Gasolines, 3c. Flight Gasoline 2c per gallon. 
S.s. schedule applies on single deliveries less than 
40 gallons. 

On kerosine in tank car, transport truck and 
trailer delivery, 3c off t.w. price; plant deliveries 
to jobbers, 2.5c below t.w. 


Canada 
Prices of Imperial Oil Ltd. 


Per Imperial Gallon, which is 1.2 U. S. Gallons 
Imperial! Three Star Gasoline 


Hamilton, Ont. . 15 6 21 23.5 17 
Toronto, Ont....... 15 6 21 23.5 17 
Brandon, Man...... 22.8 7 29.8 32.8 22.3 
Winnipeg, Man.....21 2 7 28.2 31.2 20.7 
Regina. Sask....... 3.5 7 29.5 32.5 22 
Saskatoon, Sask....25.3 7 32.3 35.3 24.8 
nee. Alta 23.5 7 72.5 B.S 262 
Calgary, Alta 21 7 28 31 21.5 
Vancouver, B.C... .18 7 25 28 23 
Montreal, Que...... 13.5 6 19.5 22 17.5 
Se Joum, NN. B... 6 17 8 25 29 19.5 
Halifax, N.S.. ane 8 25 29 19.5 
Discounts to dealers: off 8.8. prices: 


Maritime Provinces, 4c to all classes of dealers. 
| Quebec, except Montreal City, Prairie Provinces 








September 


23, 1936 




















TANK WAGON, 


SERVICE STATION MARKETS 


Taz column includes 1¢ federal tax, state gasoline tar, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general footnote. These 


prices in effect Sept. 21, 


1936, as posted by principal marketing companies at their headquarters offices, but subject to later corrections 





and British Columbia, except Vancouver, 3c to 
divided dealers, 4c to undivided dealers. Ontario 
and Montreal City, 2c to divided dealers, 3 4c 
to undivided dealers; Vancouver, 5c to undivided 
dealers, 4c to divided. 


Aviation Gasoline 


Gallon) 


S. O. New Jersey 


Following are tank car and/or tank oe 
wagon prices of aviation gasoline iM prin- | Baltimore, Md............ 14 
cipal marketing territories (Stanavo avi-| Newark, N.J............. 12S 
ation in all territories except Continental | W ashington, D.C... 2.2... 14 


Oil.) Tax column includes Ic federal tax, 
and state tax; also municipal taxes as in- 
dicated in footnotes. 





**Steel bbls. only. 


Socony-Vacuum Oil Co. 


Naphtha (In Tank Wagon) 
In Effect Sept. 21, 1936 


| (Net price in Tank Wagon; in Cents per 


V.M.&P. 
Naphtha 


15.5 
14.5 
as YS 


12. 


it. 


- CIN 


13.5 
13.5 
14 


3 | Buffalo, Bh a ere 11.5 
In Effect Sept. 21, 1936 New York City........... 10.5 
Rochester, N. 12 
S. O. New Jersey Syracuse, N. FO PE eee 14 
Tank Car T.W. | Boston, ER isha 416 soo 13 
ae 10 12 | Bridgeport, Conn......... 13 
2 seca et ee 10 12 Providence, R.I.......... 13 
Washington, D.C.............: 12.6. 2c off above t.w. prices in above two territories to 
Richmond, SCIEN a ee 14.2 | large buyers in some instances. 
Rorommameord, INO.. .o.. 0. ssc cc sc css 14.7 | 
one thin W: EE CRE 1$:2 Se ane ee 


| 
Colonial Beacon Oil Co. | Lancaster, Pa 

| 

| 


1.8. Pittsburgh, _, See aren 
EE ly CR ee ee ae 12.8; Note: 
UO ye Ee ean 14.1 | Stoddard Solvent; and 
SE UMN 6 oi none sins Osalc bonis sie 14.5 | Naphtha apply also to 
S. O. Pennsylvunia 

OSS ees ’ 13.1 
NS ON 5 os os vane sauce ives 13.9 | 
— Pi O. Louisiana fMUSNEEE MOBO 5.555) <o.5 b c'sie.cleis ee 

Ny ROKER UNG 6a weds w'noaviee als 12.3 | oe ee > 
IONE ERG osc cicinaswcapieren 12.6 | Note: V.M&P. 


Dry Cleaners 
Prices in above four territories do not include | Varnole “ne 
state or federal taxes. They are for 74 octane grade 





| Philadelphia, Pa.......... 


11.5 


Sere oe 13 


12.5 


S. O. Ohio 


S. R. 


Solvent 


13.25 


12.5 
14 
14.5 


Prices for Mineral Spirits also apply to 
rices for V. 


M. & P. 


ight Cleaners Naphtha. 


V.M.&P. 
Naphtha 


13.75 


Naphtha prices also apply on 


naphtha 


aviation gasoline. An 80 octane product generally | pric “300 to 999 
brings 0.5c premium and an 87 octane product, 1.5c | 0.75¢; 2,500 to 4,999 gals., 
premium over the 74 octane grade. | 1.5¢ 


jole: S.s. prices in above four territories are | 
generally 6c over t.w prices. Above t.w. prices are 
net, with no discounts allowed for quantity pur- | 
chases. prices are generally tank car price, | 
| 








and special 
and Sohio Solvent 0.5c 
Discounts to contract consumers, 
gals., 


below 


Varnolene; 
these 
off t.w. 


0.5c; 1,000 to 2,499 gals., 


lc; 5,000 or more gals. 


S. O. 'ndiana 


Oleum V.M.&P. 
Naphtha Stanisol 


16.5 


18.9 


plus freight. gt si 2.5¢ per gal. os — 
S. O. Ohi Chicago, Hl... pe: 16.2 
me a xed Detroit, Mich. . 17.9 
Thru Ohio | Kansas City, Mo. 13.9 
Total 5 is, 14.2 
Consumer Consumer | Milwaukee, Wis. 18.8 
T.W. Tax T.W. | Minneapolis, 
Stanavo Ethyl! Aviation: | MOMS. «ces 17.9 
70 GORONO..... 6.00558 0s2 5 20.5 | 
Le eee 16.5 5 21.5 | Cleaners Naphtha. 
ee ee 7.5 5 22.5 | Missouri points, include state tax. 
Discounts: For delivery on contract to hangar | 8Te base prices, before discounts. 


operators and resellers: 


2c below commercial con- | 
sumer posted t.w. price. 





15 
18 
13.9 
12.5 
18.8 


16.4 


Note: Prices for V.M.&P. apply also to Light 
All prices, with 


exception of 
Prices shown 


M.&P.; 


Naphtha (In Tank Cars) 


Solvent 


on 


t.w. cut 


Star: 


, S. ®. indians | In Tank Cars (F.o.b. refinery or seaboard terminal 
Chicago, Ill......... 15 4 19 | except Ohio, delivered price.) 
Indianapolis, Ind. ..15.9 5 20.9 V.M.&P 
Detroit, Mich. .....16.5 4 20.5 Nz nthe 
Milwaukee, Wisc....15.3 5 20.3 | ~ = 
Minneapolis, Minn. .15.4 4 1D 0 1 AMRONO 5 ooo ons 6 6 50s de 10 
St. Louis, Mo...... 13.7 *4 17 ; New York Harbor. 10 
Kansas City, Mo... .14.4 *4 18.4! Philadelphia district....... 10 
ae | ee 16.4 4 20 4 to are eee 10 
Huron, 8. D........15.9 5 20.9 | | Ohio points, delivered..... 9.25 
Wichita, Kans... ... 13.9 4 17.9 9 | *This is on S.R. solvent. 

*Includes Ic city tax. | Note: In Ohio, prices on D.C. naphtha and 

**I ncludes 0.1c to cover sales tax. | special Varnolene are same as V. 

: : Varnolene and Sohio Solvent, prices are 0.5c less 
Humble Oil & Refining Co. than on V.M.&P. 
Tank Car | 
Baytown, lex. (exclusive of taxes)........ 8.5 
Latest Changes 
Continental Oil Co. 
T.W Tax te From Sept. 15 to Sept. 21 inclusive. 
a 17 5 29 Dates and amounts of changes 
Cheyenne, Wyo... ..17.5 5 22.5| shown. See table for full current 
lenge berry rs sone 5 . ted prices. Changes are on gasoline 

t Lake City, Uta 2 . es ° 
Albuquerque, N. M..15.5 *6.5 22 (| unless kerosine is indicated. 

* i f 0.5c. : : 

ae cg haa S. O. New Jersey—Essolene: 

S. O. California 
Phoenix, “ag Taoe 7 6 23 | Baltimore and Washington, 
Los Angeles, Ca .14.5 4 18.5 cr, @ 
San Francisco, Cal. .15 4 19 | 0.5¢ Sept. 18. 
SUN; CHOW o:0.0.5:0 00:0 16.5 5 21.5 | < 
Portland, Ore.......15.5 6 21.5) Imperial Oil—Imperial Three 
Seattle, Wash. .....15.5 6 21.5 
Spokane, Wash..... 18.5 6 24.5/ Calgary, cut 1c, Sept. 17. 

Note: For discounts, etc., see note under Stand- | ~ 4 pe gia - 

ard and Flight gasoline above. Edmonton, cut 1.2c, Sept. 17. 














Corrections 


Notation of amount of change 
and dates not previously shown 
in table. Table in this issue is cor- 
rected to shew these changes. 
Changes are on gasoline unless 
kerosine is indicated. 


S. 0. New 


Service Stations at Charlotte, N. C., 
transferred to dealers, Sept. 1; Charles- 
ton, W. Va., Sept. 9; Wheeling W. Va., 
Aug. 16. 


Jersey—Essolene: 


Kerosine: 


Cumberland, cut 2.7¢c, Sept. 10. 


Atlantic Refining— White Flash Plus: 


Richmond, t.w. cut 0.2c, Sept. 1. 
Sept. 1. 
have been 
19 issue, 
s.s, 16.5¢, 


Brunswick, t.w. cut 1.5c, 

Springfield prices in table 
carried in error since Aug. 
correct prices are t.w. 13¢, 
including tax. 

Service stations at Allentown, Scran- 
ton, and Wilmington, Del., transferred 
to dealers, Aug. 28; Baltimore, Hagers- 
town, Richmond, Wilmington, N. C., 
Brunswick and Jacksonville, Sept. 1; 
Hagerstown Sept. 4. 


Kerosine: 


Brunswick, 
Jacksonville, 


cut 0.5¢e, Aug. 13 
up 1.5¢e, Aug. 12. 


Consider Socialistic Bill 


NEW YORK, Sep:. 18.—The spe- 
cial session of the Mississippi leg- 
islature, which started this week, is 
studying legislation which will ‘‘bal- 


ance agriculture with industry” 
within the state. 

The principal bill now before the 
legislature would allow sub-divi- 


sions of the state to engage in in- 
dustrial activities, under the gen- 
eral supervision of a ‘‘Mississippi In- 
dustrial Commission,’’ which would 
be appointed for that purpose. 

The bill states, in part, that ‘‘each 
county, supervisory district and muni- 
cipality may acquire industrial en- 
terprises, and issue bonds or other 
obligations therefor, to operate such 
industries, to dispose of them and 
generally make such contracts rela- 
tive to such industries as are es- 
sential.” 
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U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 

























TOTAL FINISHED AND UNFINISHED MOTOR FUEL STOCKS 
4 a 
2 4 F 
< fe) 
os & 
ae DAILY AVERAGE CRUDE RUN TO STILLS Q 
3 A 30 2 
a 28 28 & 
> = 
26 26” 
24 24 
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20 20 
4 1118251 8 1522297 1421284 11 1825 2 9 162330 6 13 20274 11 1825 |! 8 152229 5 1219263 1017243! 7 42128 5 121926 
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Refiners Cut Crude Runs 84,000 Barrels 
NEW YORK, Sept. 22 draft on stocks in the week under cur- Texas Gulf refiners reduced their 


e ss - "oO "oO riew Wi Ss ai > r « > e S< = hi > . + OOo € “Te Ss ai r ¢ rear. 
ULK stocks of motor fuel were re- rent revi us vided by a cut of 84, crude runs 49, barre Is daily avel 
a6 000 barrels daily average in crude runs’ age the past week. East coast refiners 


duced 632,000 barrels at refineries t ill R j fi I l 1 
> - Ss Ss. por g “oO rs rarea y\— > . s 4 000 arrels ‘ Texas 
reporting to the American Petro- oO ti s Re porting re in¢ rs we re op cut runs 14, oer In ant Texas 
; - ; . erating at 79 per cent of capacity dur- 12,000 barrels and California 13,000 
leum Institute in the week ended Sept. . Sey baie : : 
: ing the week as compared with 81.5 barrels. Appalachian refiners increased 
19. Total stocks at reporting plants ; , ; , . 
: ; per cent the previous week. Despite their runs 12,000 barrels daily aver- 
on that date were 54,208,000 barrels. : ; 
Penge the cut the report to the Institute age. 
This indicates total stock at all re- ceeds esa mage ee cee ‘ ; ; ; 
f : B Mi mae f (89.8 per cent of U. S. capacity) indi- Principal reduction in gasoline 
ries i ree of Mines basis o a : Pe: : : 
aneriei on a bureau nes ba cated that the refining industry as a stocks was 393,000 barrels in Cali- 
57,286,000 barrels. ; a4 £ eee ; ‘ : . . a . 7 
whole still is charging a little more’ fornia and 160,000 barrels in Indiana- 
In the previous week stocks were’ than three million barrels of crude to Illinois. On the East Coast gasoline 


reduced 575,000 barrels. -The heavier stills daily. stocks rose 105.000 barrels. 





CURRENT REFINERY OPERATIONS 








——— - ——_ “Stocks —————_ —_. Cracked Gasoline Preduction 
Per Cent Daily Average Crude Per Cent of Reporting (Thousands of Barrels) % Total Daily Av. Pro- 

Districts Capacity to Stills (Barrels) Capacity Operated Total Finished Total Finished Gas& Gas & Capacity duction (Barrels) 

Reporting Week Ended Week Ended and Unfinished and Unfinished Fuel Oil Fuel Oil Reporting Week Ended 
Motor Fuel* Motor Fuel* 
Sept.19 Sept. 12) Sept. 19 Sept. 12) Sept. 19 Sept. 12) Sept. 19 Sept. 12 Sept. 19 Sept. 12 
East Coast 100.0 528,000 542,000 86.3 88.6 16,233 16,127 12,560 12,638 100.0 104,000 107,000 
Appalachian 91.8 111,000 99,000 76.0 67.8 2,191 2,207 641 652 98 7 26,000 26,000 
Ind., Ill., Ky 96.1 424,000 123,000 95.5 95.3 8,143 8,303 6,362 6,290 99 7 130,000 133,000 
Okla., Kans. Mo $4.8 283,000 295,000 73.4 76.8 5,6L1 5,660 3,503 3,526 891 74,000 72,000 
Inland Texas 18.5 100,000 112,000 62.5 70.0 1,212 1.354 1,735 1,719 70.9 28,000 34,000 
Texas Gulf 97.0 639,000 688,800 90.0 96.9 6,622 6,631 9,127 9 068 78.5 150,000 160,000 
La. Gulf 96.4 123,000 117,000 75.5 71.8 1,627 1,566 3325 2,429 96.1 26,000 32,000 
No: La., Ark.. 90.0 42,000 41,000 58.3 56.9 260 253 381 380 95.7 9,000 10,000 
Rocky Mt... 61.9 45,000 19,000 75.0 81.7 808 $45 832 829 84.8 15,000 15,000 
California. ..... 92.6 500,000 513,000 63.4 65.0 11,501 11,894 73,344 73,268 100.0 63,000 72,000 
Total Reporting. . 89.8 2,795,000 2,879,000 79.0 81.3 54,208 54,840 110,808 110,799 95.9 625,000 661 ,000 
Estimated U.S. Total 

Bar. of Mines Basis.) 3,010,000 3,095,000 57,286 57,918 113,118 113,109 665,000 700,000 


*Includes stoeks at refineries, in bulk terminals, pipe lines and in transit. 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. Where $ mark is shown, prices are per barrel of 42 U. S. gallons 








: al Pacific Export (cont'd) Sept. 21 Sept. 14 Sept. 8 
Eastern Domestic P P P P 

(Prices in cents per gallon tank car lots, unless otherwise noted, f.o.b. 
refinery or seaboard terminal, representing majority of sales and quota- 
tions to jobbers and/or consumers. Florida and S. Carolina inspection 


In Ships’ Bunkers, or deep tank lots, per barrel: 


Diesel fuel oil, above 


= 9- a. 95 eis 95 
tax not included.) Dest — 23.9 $1.15 -$1.25 $1.15 -$1.25 $1.15 -$1.25 
* a) gravity doses Oh. Oo “Bb. 15 $1.05 -$1.15 $1.05 -$1.15 
, Motor Gasoline aie Grade C fast oil...” $0.90 -$1.00 $0.90 -$1.00 $0.90 -$0.95 
Prices Sept. 21 5 Octane 
60-64 Octane and Above Cased Goods: . . sg Z 
New York harbor... . 6.50 6.75 Gasoline, U. S. Motor $1.30 —$1.50 $1.30 -$1.50 $1.30 -$1.50 
New York harbor, barges 6.25 650 Gasoline, woe Pp. blend = $1.45 —$1.65 $1.45 -$1.65 $1.45 -$1.65 
Philadelphia district. . . . 6.50 - 6.75 6.75 - 7.00 | 38-40 w.w. kerosine, 
Baltimore district... ... 6.50 - 6.75 .75 — 7.00 _150 fire point...... $1.20 —$1.30 $1.20 -$1.30 $1.20 -$1.30 
Norfolk district........ 6.50 6.75 7.00 Kerosine, prime white $1.15 —$1.25 $1.15 -$1.25 $1.15 -$1.25 
Wilmington, N. C. district 6.75 7.00 
Charleston, S. C. district. . 6.75 7.00 
Savannah district......... 6.75 7.00 — 7.25 
Jacksonville district....... 6.75 7.00 — 7.25 
Portland district......... 7.25 7.50 New York Export 
Boston district......... ; 6.75 7.00 . 
Boston district, barges... . 6.50 6.75 (Prices in cents per gallon in barrels, F.a.s. New York) 
Providence district... . . . 6.75 7.00 . E 
Providence district, barges 6.50 6.75 Cylinder Oils (Pennsylvania Products) 


*Due to lack of companies offering U. S. Motor gasoline, 59 octane and Bright stock: 
below in the open market, prices for this grade are discontinued. Quotations 








: ‘- aight, 2 28.00 2 28. 
nominally are 0.25c below those for 60-64 octane grade. ees 4 eae am ra 4 oe - ar oe 
Water White Kerosine Neutral oil: 
Prices Sept. 21 200 3 color, 25 pour 
H ovr 97 5 9 e 
New York harbor 4.25 — 4.375 Savannah district 5.25 : 55 sia ts ae 
3 ed . nee py 150 3 color, 25 "pour 
N. Y. harbor, barges. . 4.125- 4.25 Jacksonville district. 5.25 5 aaa et toe 24 00 24.00 24.00 
neta district A 73 | Sachem Hora arg vis arate 5.125 600 Warren E filtered, 22.50 -23.00 22 50 —23.00 29 50 —23.00 
ew gh hans gaa #.625 eee pene c 3 36% + 4.625 600 stm. rfd., unfiltered 20.00 -20.50 20.00 -20.50 20.00 -20.50 
Norfolk district 4.625 Boston dist., barges. . 4.50 650 etm, rid. unfiltered 21.50 21.50 21.50 
Wilmington, N. C.. 4.625 Providence district 4.625 600 flash, steam refined 59°50 32°50 22°50 
Charleston, S. C. ‘dist. 4.625 Providence, barges 4.50 630 flash, steam refined 54 50 54.50 24.50 
*Fuel Oils 
Prices Sept. 21 New York New York Philadelphia 
- harbor harbor, barges district Wax Domestic and Export 
o.1.. 4.25 4.375 4.125- 25 4.75 ~ 
Se a Si er 4.25 3.875 o ooo 4.25 P 
No. Tsai ean tet a. 795. 4 os 3 875 4.125 4.2 25 (Prices in cents per pound. Tests made by A. S. T. M. methods. — 
Bree oo 2 3 5. 1 00 3.50 - 3 625 3.75 — 4.00 a shown below, however, are A. M. P., 3° higher than A. S. T. 
le. S barrel 30 .M. P.) melting points. Export prices are f.a.s. carload lots. eaiene 
No. 5 (per barrel). . $1.3 si ta erate ve $1.30 
sans srices are f.o.b. refineries in New York and New Orleans districts, 
No. 6 (per barrel wire 0 eS aciaten $1.10 | : : 4 
ialiiteiinn arial in bags, carload lots, with 0.2c discount allowed for shipment in bulk.) 
dtetrict district | New York New Orleans 
Me, L....... 4.625 4.625 Prices—Sept. 21 Domestic Export Domestic Export 
deg 9 on 
~ oa : ; =e : — | 124-6 Y.C. scale.... 2.40 - 2.45 2.40 - 2.45 2.40 - 2.45 2.40 -— 2.45 
AVG. 9... ; , ee od 122-4 W.C. scale... 2.35 - 2.40 2.35 - 2.40 2.35 — 2.40 2.35 - 2.40 
No. 4... saeeees 3.75 = 4.00 4.25 124-6 W.C. scale... 2.40 - 2.50 2.40 - 2.50 2.40 - 2.50 2.40 - 2.50 
No. 5 (per ene vee $1.30 $1.40 | 123-3 Fully refined... 4.45 4.125 4.45 4.125 
No. 6 (per barrel). . . $1.10 $1.10 | 125-7 Fully refined. 4.55 4.25 4.55 4.25 
Boston dist., Providence Providence 128-30 Fully refined. 4.80 4.50 4.80 4.50 
barges district dist., barges 130-2 Fully refined. . 5.05 4.75 5.05 4.75 
_ a eek 4.50 4.625 4.50 133-5 Fully refined..  *5.35 5.2 "5.50 §.25 
OS) Fee eae eee aerate 4.125 4.25 4.125 135-7 Fully refined... *5.60 5.50 re acaie 
3 - reece recerecs . : + ; wg 00 oa *Shipment either in bags or in bulk. 
*Fuel oils meet specifications of U. S. Commercial Standards CS12-35. | 
Bunker Oil Diesel Oil Gas Oil Diesel Oil 
— Ships’ 28-34 Shore | Gulf Coast 
Bunkers Gravity Plants 
Per Barrel Per Barrel Per gallon Per gallon (Prices are f.o.b. ship at Gulf oil terminals representing traders’ opinions 
New Yorkharbor.. *$1.10 *$1.65 4.25 4.25 except prices specified to the contrary. Prices cover bulk shipments of 
Philadelphia dist.. *$1.10 *$1.65 4.25 20,000 barrels or more, unless otherwise noted.) 
Baltimore district. *$1.10 *$1.65 4.25 sper 
Norfolk district... *$1.10 *$1.785 4.25 “as Motor Gasoline 
Charleston district *$1.05 $1.65 a - : 2 
Savannah district $1.05 $1.89 4.75 Kor Denestio Sit 
“ " 2 ma “2 ’ . pment 
Jacksonville dist... $1.05 $1.995 ; 4.75 ae . ? . 
Tampa district... $1.05 $1.995 i Prices— Sept. 21 Sept. 14 Sept. 8 
Portland district. . $1.20 $1.75 59 octane and below. . 5.50 5.50 5.50 
Boston district. . $1.10 *$1.65 60-64 octane number 3.875 5.875- 6.00 6.00 
Providence district $1.10 $1.65 a ae 65 octane and above. . 6.00 6.00 — 6.125 6.00 — 6.125 
*Lighterage for bunker oil, 5c per bbl. additional; for Diesel oil, 6.5¢ per 
bbl. additional ' Fuel Oils 
ee , No. 1 Fuel oil... a 3 3.75 3.625- 3.75 3.625- 3.75 
Pacific Export aged Noe be i "3" 25. .-e. ss 
e 4 ) tse . « pes | . ~ 9.1eo 
(Quotations are at seaboard, Los Angeles, in cargo lots, cents per gallon, " . 
except where otherwise noted.) Kerosine 
Prices — Sept. 21 Sept. 14 Sept. 8 | errr 3.625- 3.75 3.625- 3.75 3.625- 3.75 
53-55 U. Motor ' 5.00 §.25 >. 00 5.35 5.00 ~ $.25 
400 e.p. biend 65 Oc- Gasoline 
tane and above.... 5.25 5.75 5.25 5.75 5.25 - 5.75 " , 
38-40 w.w. kerosine, For Export Shipment 
150 fire point...... 100 — 5.00 1.00 — 5.00 4.00 - 5.00 U.S. Motor gasoline. . 5.125 3.25 5.25 
41-43 w.w. kerosine. .. 1.50 5.00 1.50 5.00 4.50 - 5.00 60-62, 400 e.p. gasoline Suse 5.375 5.375 
44 water white kerosine 5.00 5.00 5.00 61-63, 390 e.p. gasoline §..375 ».375- 5.50 5.375- 5.50 
Prime wh. kerosine.. . 3 25 4.25 3.25 4.25 3.25 — 4.25 64-66, 375 e.p. gasoline § .375 5.50 5.50 
In Cargo lols, per barrel * . 
Diesel fuel oil, above Kerosine 
BO skews cas $1.05 —-$1.25 $1.05 -$1.25 $1.05 -$1.25 44 water white.. ‘ 4.125 4.125 4.125 
Diesel fuel oil, under 41-43 water white 3.625- 3.75 3.625- 3.75 3.625- 3.75 
Ch ee $1.00 —$1.10 $1.00 -$1.10 $1.00 -$1.10 41-43 prime white 3.625- 3.75 3.625- 3.75 3.625- 3.75 
30-34 gas oil. ee $0.95 -$1.10 $0.95 -$1L.10 $0.95 -$1.10 
Grade C fuel = eee $0.75 —$0.90 $0.75 -—$0.90 $0.75 -$0.90 (Continued on page 72) 








National Petroteum News 

















FLA SS) S MOST 1957 CARS 


will require 


EXTREME PRESSURE GREASES 











“Car manufacturers gravely concerned about 


proper servicing of rear axle... too many service 
stations do not have proper variety of lubricants ... 


== NATIONAL PETROLEUM NEWS, JULY 22, 1936. 


oo 


WER 


4 : 


Cenole 


NE thing sure—1937 is go- 

ing to be a banner year for 
extreme pressure lubricants! 
Which means a banner year for 
Penola, too! 

Hypoid rear axles will be the 
rule in 1937, says National Petro- 
leum News. And every car so 
equipped will demand extreme 
pressure lubrication! 

Car makers are worried about 
this—and with reason. Thousands 
of dealers do not have the right 
E. P. lubricants for these hypoid 
gears. They have complaints and 
loss of business ahead of them. 

Don’t invite trouble! Rely on 
Penola— pioneer and leader in ex- 


September 25, 19536 


* 


treme pressure lubrication. Pen- 
ola developed the first E. P. 
lubricants for hypoid gears in rac- 
ing cars. W henPackard introduced 
hypoid gearscommercially, Penola 
was ready for them! 

Play safe! Let us send you com- 
plete details about Penola extreme 
pressure lubricants. Depend onthe 
world’s largest maker of speczal- 
ized greases—and make 1937 a 
banner year for you! 


PENOLA GREASES 


Penola Inc., 30 Rockefeller Plaza, New York City 
Formerly Pe ania Lubricating Company 


Grease Works Operated at 


Baltimore, Md. 
Pittsburgh, Pa 


Baton Rouge, La 
Eldorado, Kans 





The Unmwe/ 


A FEW PENOLA GREASES 


PENOLA EXPEE COMPOUND 


for high-speed hypoid drives 
. 
PENOLA GEAR LUBRICANT 
in summer and winter viscosities 
7 
PENOLA PRESSURE LUBRICANTS 
in 3 grades for all-year use 
a 
PENOLA WHEEL BEARING 
LUBRICANT 


won't cake, harden, or separate 
* 
PENOLA UNIVERSAL 
LUBRICANTS 
for all types of universal joints 
o 
PENOLA WATERPROOF 
LUBRICANT 


prevents leaks. protects pumps 
















SEABOARD MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. Where $ mark is shown, prices are per barrel of 42 U. S. gallons 








(Continued from page 70) 
Prices— Sept. 21 Sept. 14 Sept. 
Gas and Bunker Oils 
For Domestic and/or Export Shipment 
*26-30 translucent gas 


ee ae 3.125 3.125 3.125 


*30 plus translucent 


Mid-Continent Lubricating Oils (Cont'd) 


Prices— Sept. 21 Sept. 14 Sept. 8 
600 s.r. olive green... . 12.50 12.50 12.50 
600 s.r. dark green... . 11.00 -11.25 11.00 -11.25 11.00 —11.25 
WR Sis waisuiniee ses 18.00 —18.50 18.00 -18.50 18.00 -18.50 


South Texas Lubricating Oils 
(Viscosity at 100° F., pour point 0. Tanker, f.o.b. Gulf oil terminals, for 


on 3.125 3.125 3.125 export shipment) 
*30 plus transp. gas oil 3.125- 3.25 3. 125—'3:25 3.125- 3.25 : nfillered Pale Oils: 
Diesel Oil Ships’ Vis. Color 
ee $1.50 $1.50 $1.50 A ee 5.25 5.50 5.25 -— 5.50 5.25. — 5.350 
Grade C bunker oil, for SS A ee 6.375- 7.00 6.375- 7.00 6.375- 7.00 
ships’ bunkers, per Sh: ae eee 7.00 — 7.50 7.00 - 7.50 7.00 — 7.50 
ieee +$0 .90 +$0.90 +$0.90 SOD INO: O96 ..0 0 sc cces 7.875- 8.50 7.875- 8.50 7.875- 8.50 
Grade C bunker oil, i, a ear 9.00 — 9.25 9.00 - 9.25 9.00 - 9.25 
per bbl. in cargoes. . $0.87 $0.87 $0.85 be Sec 9.25 - 9.50 9.25 - 9.50 9.25 — 9.50 
*Less than 14 of 1% sulphur. tLighterage 5c per bbl. additional. 2000 No. 4.......... 9.75 -10.25 9.75 -10.25 9.75 -10.25 
tNominal Red Oils: 
Mexican Crude and Bunker Oils Vis. Color AS eee - 
- - 200 THO: 3-6. 6c o sa 5 5.25 — 5.50 5.25 - 5.50 5.25 - 5.50 
(F.o.b. Steamer, Tampico) 200 No. 5-6.......... 6.125- 6.75 6.125- 6.75  6.125- 6.75 
Heavy Panuco crude 300 No. 5-6. ......... 6.75 — 7.00 6.75 -— 7.00 6.75 - 7.00 
taxes to be paid, per SOO No. 5-6. ......2.. 1.29 ~ 7.625 7.25 — 7.625 7.25 -— 7.625 
Sea $0.90 $0.90 $0.90 rie Oe eee 9.00 — 9.25 9.00 - 9.25 9.00 - 9.25 
eum C bunker oil, EBO0 THO) B-O5..6 6 cccus 9.25 - 9.50 9.25 - 9.50 9.25 - 9.50 
ships’ bunkers, taxes 2000 INO. $-6......0000 9.75 -10.25 9.75 - 10.25 9.75 -10.25 
paid, per bbl...... $0.90 $0.90 $0.90 Note: Red oil prices shown above cover oils with green cast; prices for 
* Nominal blue cast red oils are slightly lower in some cases. 


Mid-Continent Lubricating Oils 


(Prices in cents per gallon i in bbls. f.a.s. Gulf terminals. In drums and 


new barrels, 0.5c to lc higher per gal. in some instances.) 
190-260 vis. D 210 
bright stock....... 26.50 26.50 26.50 
150-160 vis. D. 210 


Tanker Rates 


(Approximate tanker freight rates to Continental ports, in shipments 
per ton of 2240 pounds. British sterling: to U.S. ports, cents per barrel) 
Crude &/or Fuel Refined Oil &/or Spirits 


Rates—Sept. 21 Last Paid Owners Ask Last Paid Owners Ask 


bright stock....... Calif. U.K./Cont.*. . 20 20/-21 18/ 18/-19/ 
0-10 pour oe 23.50 23.50 23.50 Gulf.-U.K./Cont.* 10 10/6-10/9 11/6 12/-13/ 
10-25 pour point.. 23.00 . 23.00 23.00 Calif.-N. Atlantic. ; 55e 12¢ 52e¢ 
25-40 pour point... 22.50 s 22.50 22.50 (not E. of N. J 


150-160 vis. E 210 brt. 
eee 22.50 22.50 22.50 


Gulf-N. Atlantic* 
(not E. of N. Y. 





120 vis. D 210 bright Heavy Crude & Fuel 25c 25-26c¢ 
Mss aa Win acs onic 21.50 -—22.00 21.50 -—22.00 21.50 -—22.00 Light Crude...... 2lc 22c MeN ee 

180 vis. No. 3 color Gasoline... .. ag 19¢ 22-23c 
neutral Oil: Kerosine......... ree gf 22-23¢ 
8-10 pour point. . . 7.25 -17.50 17.25 =17.50 17.25 -17.50 Light Fuel.... 23 .5¢ : 23 2Ac 
15-30 pour point... 16.25 —-16.50 16.25 -16.50 16.25 -16.50 Note: Dirty boat quotations are enlarged to oon, “Fuel and Light 

200 vis. No. 3 color Crude” quotations. 
neutral oil: *Continental ports in range between Bordeaux and Hamburg, both 
0-18 pour point.... 17.75 —18.00 17.75 -18.00 17.75 -18.00 inclusive. : a ; a 
15-3® pour point... . 16.75 -17.00 16.75 -17.00 16.75 -17.00 **Venezuela loading same rate: Tampico 2c to 3c per bbl. additional. 














COMING MEETINGS 20. 





Seon Independent Petroleum Associa- Griffin Halstead, vice-president of the 
(Continued from page 9) tion of America, annual meeting, Galena Oil Corp. here, died Sept. 1 

Biltmore Hotel, Oklahoma City, the age of 54, following an illness of 

annual banquet, Waldorf Astoria Okla., Nov. 30 and Dec. 1. five months. He was the son of the late 


Hotel, New York, Oct. 27. 


National Oil Marketers Associa- 


annual meeting, 


Mid-Continent Oil & Gas Associa- 
tion, (Texas Division) annual meet- 
Texas, Dec. 4. He saw active service in the World 


tion, annual convention, Stevens ing, Houston, 


Hotel, Chicago, Ill., Oct. 27 to 29. 


First International Consumers 


Tulsa, Okla., Nov. Capt. Griffin Halstead Dies 
CINCINNATI, 0O., Sept. 17.—Capt. 


Murat Halstead, publisher of the 
Cincinnati Commercial. 


war, during which he was captain in the 


-) 


Indiana Independent Petroleum 
Association, fall convention, Hotel 
Severin, Indianapolis, Ind., Nov. 4 
and 5. 


American Institute of Mining 
Metallurgical, Western Meeting, 
Mexico City, Mexico, Nov. 7 to 1b. 


American Petroleum Institute, 
17th annual meeting, Stevens Ho- 
tel, Chicago, Nov. 9 to 12. 

National Automobile Show, Grand 
Central Palace, New York, N. Y., 
Nov. 11 to 18. : 

Society of Automotive Engineers, 
annual dinner, New York City, 
Nov. 12. 

Mid-Continent Oil & Gas Associa- 
tion, (Kansas-Oklahoma Division) 


Petroleum Exposition, Convention 
Hall, Detroit, Mich., Dec. 5 to 18. 


National Exposition of Chemical 
Industries, Grand Central Palace, 
New York City, Dec. 6 to 11. 

Nebraska Petroleum Marketers, 
Omaha, Nebr., Dec. 8, 9 and 10. 


1937 


Northwest Petroleum  Associa- 
tion, North Dakota division, Patter- 


son Hotel, Bismarck, Jan. 18, 19. 


Northwest Petroleum Association, 
Minnesota division, West Hotel, 


Minneapolis, Jan. 21, 22. 


Kentucky Petroleum Marketers 
Association, Brown Hotel, Louis- 


ville, Ky., Feb. 8, 9, 10. 


133rd Regiment and the 61st Field Ar- 
tillery. After the war he was professor 
of military science and tactics at Ohio 
State University. 

Mr. Halstead is survived by his 
widow, the former Helen Michener, 
daughter of the late Gen. Louis T. 
Michener of Washington; by three 
daughters, the Misses Millie and Anita 
Halstead and Mrs. George Volck, of 
Los Angeles; and a son, Murat. 


WASHINGTON—World consumption 
of gas and fuel oils in 1935 was about 
633,900,000 barrels, of which the Amer- 
icas accounted for 68.86 per cent, 
Europe 23.79, Asia 5.63 per cent, 
Oceania 1.07 per cent and Africa 0.65 
per cent, the Commerce Department re- 
ports. 


Nationan Perroteum News 
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IGHT fuels showed little change 

in most oil markets the third 

week of September. Supplies gen- 

erally were closely held although buy- 

ers were not as active as earlier in 
the month. 

Most refiners continued to send their 


light fuel production to storage as 
protection against increased demand 
later in the fall. A few, however, 


were offering odd cars to the trade at 
about recent prevailing prices. These 
offerings were absorbed readily by dis- 
tributors, particularly at points where 


the weather is likely to turn cold 
shortly. 

Industrial fuels still remained tight. 
Supply and demand were about un- 
changed. 

TULSA, Sept. 19.—Transactions in 


the Mid-Continent light fuel oil mar- 
ket were more numerous last week. 
Refiners offered small lots of Nos. 1 
and 2 oil for sale in the open mar- 
ket. These offerings were quickly 
absorbed by northern distributors. 

Active demand for light fuel oils 
caused refiners to advance prices for 
heating oils 0.125 cent in some dis- 
tricts. In several Texas areas, resale 
agents reported they foreed to 
pay jobber prices for the few cars 
they bought. Supplies, they said, were 
almost unobtainable. 


were 


While some refiners were releasing 
seattered cars of light fuel oil on the 


market, others continued their pro- 
gram of accumulating supplies. 

Cracking stocks were steady, ac- 
cording to most reports. Some indi- 
eations of higher prices were en- 
countered, although some _ offerings 
still were available at unchanged 
prices. 

Movement of heavy fuel oil was 
fairly brisk. Railroads still were or- 


dering out their regular requirements. 


CHICAGO, Sept. 19.—-Fuel oils suf- 
fered along with other products in the 


slow Mid-Western market last week. 
But unlike gasoline, fuel oil prices 
were not affected. 


Although buying was slack, only a 
limited quantity of certain 
available and a market balance, 
with steady prices, was maintained all 
week, 

About 
terest in 


oils was 


good 


the only development of in 

the fuel oil market was 
the fact that supplies of No. 2 oil were 
somewhat freer. Despite the fact that 


more of this grade was offered last 
week, it had no reflection on prices 
which have been steady for the past 


month. 

Industrial fuels, along with the 
lighter grades, enjoyed a good position 
all week. Current buying orders were 


September 23, 


1936 








LIGHT FUELS 


Being Held For 


FUTURE 





clear 
unchanged 


sufficient to 
resulting in 


keep any surplus, 


prices. 


NEW YORK, Sept. 19.—Light fuel 
oil markets along the eastern seaboard 
showed little change the third 
in September although demand 
better in some localities. 

Tank car and barge prices were re- 
ported steadier in the Boston and New 


week 
was 





| FUEL OILS 
| Following are tank wagon prices of various 


grades of heating oil at the points shown in varivus 
territories. Prices are in cents per gallon 


Prices in Effect Sept. 21, 1936 | 


No.1 No.2 No.3 No.4 
S. O. New Jersey 





Newark, N. J. .. 7.25 6.50 6.50 6.50 
Atlantic City, N. J... 8 6.5 6.5 6 

Baltimore, Md...... 8 6 6 5.5 
Washington, D. C. 8.00 6.75 6.75 6.75 


Discounts: At Newark and Atlantic City, pur- 
chasers taking 50,000 gals. get discount of 0.5¢ 
per gal. 





} Socony-Vacuum Oil Co., Ine. 

| Ss. O. New York Division) 
New York City..... 7 6.50 6.50 6.00 
LO ea, A GR 7.75 6.50 6.50 6.25 
Rochester, N. Y..... 8.25 7.00 7.00 7.00 | 
Boston, Mass....... 7.5 6.50 6.50 6.50 | 
Bangor, Me...... 8 6.50 6.50 6.50 | 
Manchester, N. H. 8 7.00 7.00 7.00 | 
Burlington, Vt...... 8.75 7.00 7.00 7.00 | 
New Haven, Conn... 7.5 6.25 6.25 6.25 | 

Providence, R. 1... 7.00 6.50 6.50 6.00 | 

| Discounts: At New York City, consumers 


taking 10,000 to 50,000 gals., get 0.25c per gal. 


discount when minimum amount has been 
reached; above 50,000 gals., 0.5c. | 
| Atlantic Refining | 
| Philadelphia, Pa.. 25 6.00 6.00 5.00 

Allentown, Pa.. 5 6.50 6.50 


6.50 


Inind-l 


toe 


Wilmington, Del 25 6.00 6.00 5.50 

| Springfield, Mass. . 7.50 6.00 . 6.00 

Worcester, Mass 7.75 6.75 6.75 

| Hartford, Conn, 7.00 6.50 6.50 
S. O. Ohio 

| *Ohio Statewide.... 8 7.50 7 6.75 


Note: S. O. Ohio prices are for hose dumps; 
bucket dumps are 0.5c per gallon higher. 

Except Cleveland Division and City of Toledo 
In Cleveland Division (Cuyahoga, Lake and 
Geauga counties), No. 1 price is same as state- 
wide; Nos. 2, 3 and 4 are 0.5c higher; No. 5 is 
priced 0.25c lower than No. 4. In Toledo No 


2 is 0.5c lower than statewide, others same. 


S. O. Indiana 
Stanoler Fuel and Furnace Oils 


No. 1 Stanolex | 
| Fuel Furnace | 
| Chicago re Leone 6.5 6.5 
| Indianapolis *11.7 } 

Detroit 6.8 6.8 | 
| Milwaukee 8 7.3 
| Minneapolis 7 7 
Sioux City 7.8 tol 
St. Louis . ‘ 7.3 6.8 
Kansas City xis 1:2 6.5 } 
*Includes state tax of 4c. 
Note: Small-lot deliveries of light fuel oils 





range up to 2c higher than abore quotations. 





York harbor markets. Nos. 2, 3 and 
4 fuels were offered less freely at the 
low side of the market. 
pliers were asking higher prices for 
No. 2 oil. Oil now being brought in 
from the Gulf Coast was costing them 
more laid down at eastern terminals, 
they said, and they preferred to put 
it in storage rather than sell 
rent wholesale prices. 

Heavy fuels were getting good play 
at shore plants and reports continued 
to indicate that an advance was like- 
ly about Oct. 1. Suppliers pointed out 
that the Gulf cargo market was tight 
and that boat rates were moving up- 
ward. The last charter reported for 
bunker C fuel was at 25 cents a 
barrel for a Gulf to Philadelphia fix- 
ture, compared to 23 cents the previ- 
ous week, 


Several sup- 


at cur- 


Crude Price Changes 
FINDLAY, O. 
Ohio Oil Co. reduced 
10 cents, to new 
barrel at wells. 
was an 


Effective Sept. 22 
Lima, O., crude 
price of $1.15 per 
Last previous change 
advance of 10 cents Jan. 10 
last, 


Milwaukee Jobber Joins Dixie 

CHICAGO—-Wolfe & Eckrum Co., 
Milwaukee jobber, has joined the Dixie 
Distributors of Wisconsin, the current 


issue of National Dixie Booster an- 
nounces. 
NEW YORK, Sept. 21—Socony- 


Vacuum Oil Co. has purchased the New 
England broadeasting rights for all 
home football games on this year’s 
Yale University. Games 
will be broadeast WOR, New 
York, and 13 New England stations of 
the Yankee Network. 


schedule of 


over 


Lease Subject to Stamp Tax 

WASHINGTON, Sept. 17.—-A recent 
ruling of the Treasury Department’s 
General Counsel holds that an oil and 
gas lease of indefinite duration can be 
subject to stamp 
of realty. 


tax as a conveyance 


The specific lease in question cov- 
ered lands in Pennsylvania. The rul- 
ing is based on a number of court 
decisions holding that an _ oil lease 
investing the lessee with the right 
to remove all the oil in place in the 
premises in consideration of his giv- 
ing the lessors a certain percentage 
is in legal effect, a sale of a portion 


of the land. 


Stations in Czechoslovakia 
WASHINGTON Czechoslovakia 
about 6000 filling stations, of 
which 500 are of the latest design, 
the Commerce Department reports. 
This country approximates Florida in 
area and has a population of 15,000,- 
OOO 


has 














CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals. at the well. 


A. P. I. gravity. 


Prices are effective as of 7 a. m. of dates as given 








Eastern Fields 
Posted by Joseph Seep Purchasing Agency 
(Effective Jan. 13, 1936, except Corning 
Sept. 18, 1936) 
Penna. Grade Oil in Southwest Penna. 
errr $2.17 
Penna Grade Oil in Eureka Pipe Lines 
PEE ND is oc we umiens sia ae $2.12 
Penna. Grade Oil in Buckeye Pipe Lines 
eto ty ees. $1.97 
Corning Oil in Buckeye Pipe Lines (Ohio) $1.32 
Posted by Other Companies 
Tide Water Pipe Co., Ltd. 
Bradford-Allegheny district (Penna. 
and N. Y.) (Effective Jan. 13, 1936). .$2.45 
*The Pennzoil Co.: (Effective Jan. 13, 1936) 
Penna. Grade Oil in National Transit 
Oe eee $2.42 
Ashland Oil & Transportation Co.: 
Somerset Oil in gos Lines (Ky.): 
(Effective Jan. 9, 1936 
Big Sandy River......... 
RGR TUVOR.. . 5-5 <6 /o:6s,000 00500000 $1. 38 
*The Pennzoil Co. posts ‘$2.42 in Cochran, 
Franklin, Hamilton and Doolittle, Pa. fields; 
prices in other lower districts range down to 
2.37 per bbl. at well. 


Michigan 
Posted by Pure Oil Co. 
Midland, Midland County (Sept. 16, 1936)$1.32 
Posted by Simrall Pipe Line Corp. 
(Effective Sept. 16, 1936) 


West Branch and equal grades + 9h. 06 
Beaverton, Crystal, Greendale, Porter 
and cqual grades. . .$1 .32 


Central States Fields 
Posted by Ohio Oil Co. 
(Effective Jan. 9, 1936) 
Illinois, Princeton, Western Kentucky. .$1.23 
(Effective Jan. 10, 1936) 
fe PO eer ee ee $1.25 


Posted by Stoll Oil Refining Co. 


(Effective Jan. 9, 1936) 
Stoll Pipe Line reer rare $1.28 


Canadian Fields 
Posted by Imperial Oil Refineries, Ltd. 
Western Ontario 
(Effective Sept. 9, 1933) 


NNN oss gh Ki lly CoS asd ele id doe et ore $2.10 
SEND Se eons cakes ws <2 2.17 


Alberta—Turner Valley 
(Prices f.o.b. field tankage 
(Effective Feb. 3, 1936) 


Crude: Naphtha: 
40-44.9...... $1.55 ob See $2.70 
45-49.9....... $2.12 tDiscolored. . .$2.46 
50 and above. .$2.32 


¢Clear naphtha: 22 color; 10 lbs. vapor pres- 
sure, Reid method; 90°, recovery; end point, 
410°. Discolored naphtha: same specifications 
as for clear naphtha except color. 


Mid-Continent 
Posted by Stanolind Crude Oil 
urchasing Co. 
(Effective Jan. 9, 1936) 
(In North-North 


(In Oklahoma Kansas) Central Texas) 


ee: Se $0.94 $0.84 
Sere 0.96 0.86 
SS a 0.98 0.88 
_ lk. ee 0.90 
oR Ree 1.02 0.92 
2 St See 1.04 0.94 
eee 0.96 
= eee 0.98 
Ss eee 1.10 1.00 
J & 1.12 1.02 
38-38 .9.. rrr tie 6 1.04 
39-39 .9 1.16 1.06 


40 and above... ... 18 1.08 

Above Stanolind prices met as follows: 

Jan. 9, by The Texas Co. in North and North 
Central Texas; Continental Oil in all three 
states. 

Note: Stanolind prices in Okla.-Kans. are for 
—r computed by 97°% tank tables. In 

exas, 99% tank tables are used, volume 
corrected to 60° F., and deduction for full b.s. 
& w. content. 

Posted by Carter Oil Co. 
In Oklahoma 
(Effective Jan. 9, 1936) 
86 


_ 


Below 25..... $0. 2 oy eee $1.04 
25-25 .9...... 0.88 Cs 5 ers 1.06 
oS ee 0.90 S000 .9.....- AOS 
2 i 0.92 a te Oe 1.10 
eee 0.94 Ge eye eS 





Ph Le $0.96 38-38.9...... $1.14 
ee ae 0.98 Se > ee 1.16 
31-31.9. 1,00 40 and above 1.18 
S3S-32..9 0.6. 1.02 


Jan. 9, Carter’s Oklahoma gravity and price 
schedule met in Oklahoma-Kansas by Sinclair 
Prairie, and Humble’s West Central Texas 
schedule met in North and North Central 
Texas where Sinclair-Prairie buys. Same day, 
Shell Petroleum met Carter in full in Oklahoma- 
Kansas. 

Posted by Magnolia Petroleum Co. 
(Effective Jan. 9, 1936) 

In Oklahoma, same schedule as Carter_ Oil, 
which see above, beginning with below 25, at 
$0.86 and ending with 40 & above, at $1. 18. 

In Texas: North and North Central, includ- 
ing Burkburnett, Archer, Stephens, Henrietta, 
Electra, Comanche and Olden; and in Central 
Texas, including Mexia, Wortham, and Panola 
county, same gravity and price schedule as 
Humble in West Central Texas, which see 
below, beginning with below 29 at $0.84, and 
ending with 40 and above, at $1.08. 


Posted by Humble Oil & Refining Co. 
Texas Fields 
(*West Central Tezas) 
(Effective Jan. 9, 1936) 


Below 29..... $0.84 pe $0.98 
Ee ee 0.86 36-36.9...... 1.00 
30-30.9...... 0.88 ek ee 1.02 
Jo & ee 0.90 36-38.9...... 1.04 
of ® ee 0.92 39-39 .9...... 1.06 
33-33.9. . 0.94 40 and above. 1.03 
BO-34 9.02655 0.96 

*Includes Brown, Callahan, Coleman, Co- 
manche, Eastland, Fisher, Haskell, Jones, 
Shackelford, Stephens, Throckmorton and 


Young counties. 

Shell Petroleum Corp, on Jan. 9, met 
Humble in Fisher county, except that Shell 
posts five lower grades, beginning with below 
25 gravity at $0.76; 25-25.9, $0.78; 26-26.9, 
$0.80; 27-27.9, $0.82; and 28-28.9, $0. 84; rest 
= schedule same as Humble’s in West Central 

exas. 

+Effective Dec. 1, 1934, Humble prices are 
based on 99% tank tables at 60F. Allowance or 
deduction of 1% is made for each 25° change 
in temperature above or below 60F. 

*East Central Teras 


(Effective Jan. 9, 1936) 
35-35 


Below 29..... bee 91 b-30.9..... 09805 
29-29.9.. . 9298 as De Se 1.07 


30-30.9...... 0.95 Deets ssc wee 
DED so aove Rede 
S909. 9. ...55 LES 


40 and above. 1.15 





*Including Anderson, Cherokee, Limestone, 
Navarro and Van Zandt counties. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Marion County (East Central Texas), below 
29 oil at $0.86, plus 2c differential, to 40 and 
above at $1.10 

Jan. 9, Sinclair-Prairie met Humble’s prices 
in Mexia. 


Panhandle Texas 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 9, 1936) 


Gray Carson- 
County Hutchinson 
Bebow 3S ..... 66s ccs $0.86 $0.81 
of eee 0.88 0.83 
ein Oe ELL 0.90 0.85 
Sn er 0.92 0.87 
le OEE Ee 0.94 0.89 
Te 0.96 0.91 
40 & above....... 0.98 0.93 


Jan. 9, above prices met by Sinclair-Prairie, 
Magnolia and The Texas Co. in the entire area, 
also by Continental Oil in Carson-Hutchinson. 

East. Texas 
(Effective Jan. 9, 1936) 
Stanolind, Humble, Shell, Sinclair-Prairie, 

Texas, Sun Oil and Magnolia. ee: $1.15 

Shell also posted on Jan. 9, in Livingston 
area, Polk County, Texas, $1.15. 

West Texas and New Mexico 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 14, 1936) 
(Including Andrews, Crane, Crockett, Ector, 


Glasscock, Howard, Winkler and Upton 
Counties, Texas, and Lea county, New Mexico). 
Below 29..... $0.75 Se $0.84 
y > +, De 0.76 34-34.9...... 0.86 
30-30.9...... 0.78 35-33 .9...... 0.88 
Sh 0.80 36 & above... 0.90 
eS ie 4 

Penek, Went TOROS .<..656.0sccavsecwxs $0.85 





Posted by Continental Oil Co. 


(Effective Jan. 9, 1936) 

Artesia, Jackson and Maljamar pools, . 7‘. 

Jan. 16, Magnolia met Humble in roa 
Upton, Howard, Glasscock, Mitchell and 
Winkler. 

Jan. 9, Texas Co. posted Winkler and Lea 
counties at $0.85; Crane and Upton, $0.80. 

Shell Petroleum Corp., on Jan. 23, met 
Humble in Crane, Glasscock, Howard, Pecos 
(except Yates shallow pool), Winkler, and 
Upton counties, Tex., and in Lea County, 
N. Mex. On Jan. 9, Shell posted in Yates 
shallow pool in Pecos county, Tex., $0.75. 


Northeast Texas 


(Posted by Humble, April 15, 1936) 
REE Te TE REE. $0 
(Posted by Magnolia, May 1, 1936) 
Cass County (Rodessa field): 
RMOEG Foes cewedlecesecesmees sue ne $0.86 
a ere re te rete 0. 88 
Rest of schedule same as S. O. La. posts in 
Rodessa, which see below. 


South and Southwest Texas 


Posted by Humble Oil & — Co. 
(Effective Jan. 14, 1936 
Darst Creek . . $0.97 Pettus. ......$1.25 
Salt Flat..... 0.97 Tomball...... 1.30 
ee 0.90 Mirando.. 0.85 
Shell Pet. Corp. on Jan. 9, posted $0.97 in 
Salt Flat district, Tex. 
Anahua (Chambers county) and 
Dickinson (Galveston county) 
(Effective Jan. 9, 1936) 


Ss i stein $1.04 36-36.9......$1.16 
VO. Bee 1.06 DEE Deccan Boke 
vo 1.08 38-38.9...... 1.20 
i re 1.10 39-39 .9.... 1.22 
eo Se ee 3 40 & above.. 1.24 
eee 1.14 


Jan. 9, The Texas Co. posted $0.97 for Darst 

reek. 

Jan. 9, Magnolia posted $0.97 in Darst 
Creek; $1.30 in Tomball; $0.90 in Luling; $1.00 
in Lytton Springs; $0.85 for Mirando; $1.10 for 
Cleveland, Liberty county, Tex.; $1.03 in 
Hardin, Liberty county, Tex. 

Posted by Humble 
Conroe and Raccoon Bend 
(Deep sand crudes) 
(Effec we Jan. 9, 1936) 

i eee $1.2: | > ee $1.30 
36-36.9...... 136 > eo 1.32 
rc 7 i ee ee 10 & above. 1.34 
Jan. 9, Texas Co. met above prices. 


North Louisiana-Arkansas 


Posted by Standard Oil Co. of Louisiana 
(Effective Jan. 10, 1936) 

(In Caddo, Homer, Haynesville, Sabine, De 

Soto, Rodessa, Sarepta, Carterville, EI Dorado, 

and Miller county). 


Below 25..... $0.78 oe $0.96 
pA! Ae 0.80 34-34.9...... 0.98 
26-26.9.. 0.82 ee a eee 1.00 
27-27 9. . 0.84 36-36.9...... 1.02 
pe ee 0.86 a ee eee 1.04 
Po 0.88 38-38 .9. . 1.06 
oe de 0.90 39-39.9...... 1.08 
eee 0.92 40 and above. 1.10 
be ee 0.94 

2 EPR ey ree $0.75 
IOP tsk nest nace acee iene 0.65 


Urania, La. (La. Oil Refg. Co., Jan. 1, ’34) 0.87 
Tepetate, La. (Continental Oil, Jan. 9, °36)$1.12 
The Texas Co., effective Jan. 9, posted in 
No. La.-Ark. same prices as Humble posts in 
West Central Texas. It also posted $0.80 for 
Smackover and $1.12 for La Fitte, La. 

Magnolia Petroleum Co., effective Jan. 16, 
posted on No. La.-Ark. crude, prices beginning 
with $0.86 for below 29 gravity, plus 2 cent 
differential to 40 and above, at $1.10; this post- 
ing includes Rodessa, beginning March 16, 
1936. It also posted on the same day, Eldorado 
(East Field), and Smackover, Ark., $0.75; 
Lockport, La., below 20 gravity, at $0.92, plus 
2c differential, to 34 and above, which is $1.22; 
and for Iowa, La. and Cameron-Meadow field 
Cameron Parish, La., below 20 at $0.82, plus 
2c differential, to 34 and above, at $1.12. 

Stanolind Oil & Gas Co.. Jan. 20, posted in 
Caddo Parish, La., below 29 oil at $0.86, plus 
2c differential, to 40 & above at $1.10. 

Shell Pet. on Jan. 9, posts same schedule in 
Black Bayou and White Castle, La. as Mag- 
nolia posts in Lockport, whieh see in above 
paragraph and in Iowa district, La. posts same 
schedule as Magnolia in Iowa and Cameron, 
which also see above. 


(Continued on next page) 
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Finland’s Oil Imports lic of less than 4,000,000 population Crude Price Changes 
went over the high records of 1930 
At New Highs and 1929. Imports do not correspond CHICAGO—On Sept. 16 The Pure 
exactly with consumption but they Oil Co. reduced Midland, Mich., crude 
CLEVELAND, Sept. 11.—A post- givea true picture of the course of de- 10 cents, to new price of $1. 32 per 
war program which concentrated on mand. 


barrel. Last previous change was a 
economic and industrial progress These imports in 1935, totaling 1,- 10 cent advance June 15 last. 


rather than on building armaments 996.350 barrels, indicated a gain of MT. PLEASANT, Mich.—On Sept. 
Cae FanaES te coeee ee ee 10 per cunt ever the WES of 1908, 46 15 Simrall Corp met the 10 cents cut 
a Se sowie nigm age in cording to Petroleum Press Service, on Michigan crude posted by Pure Oil 
— : See ee Leake They increased 70 per cent making new prices for Greendale Por- 
peng iy tay her debt payments over 1932, the darkest days of the de- ter, Crystal, Beaverton and equal 
to the United States, she put her pression. Imports in 1935 compared grades $1.32 per barrel, and for West 


money into building good roads to with 1932 and 1930 follow: 


‘ 3ranch and equal grades 1.16 per 
encourage use of more motor vehicles, meee on Pes ! poi “ i ~ po oa 
. ; 35 2 . Las yrevious é as 
and reduced gasoline and kerosine im- 1935 _ re ae a “ Rise va aamal me —" 
: : * : ~>- ant a2 T< e e t St. 
port duties while other nations raised |_| |. P aC. ae Sane Serene . oo 
‘ . Gasoline ................ 589,900 217,900 721,750 . - . ‘a _ 
them. She has resisted time and again  Kerosine ............ 354,000 341,810 291.700 PITTSBURGH—-On Sept. 18 Joseph 
legislation making alcohol and other Lubricants sate Bos - sakes Seep Purchasing Agency reduced Corn- 
" ' " Gas and fuel........ 140,800 83,685 27,9 u f : . 
motor fuel substitutes compulsory. p> elutes 55 255 70,410 ing, O., crude in Buckeye lines 10 


Last year, in all but one instance gy ea Sy le 
- that of gasoline—imports of petro- | rr 767,65 1,285,000 
leum products in this northern repub- 


cents, to new price of $1.32 per barrel. 
Last previous change was a 10 cents 
*Princtaallé asphalt. advance Jan. 13 last. 





CRUDE OIL MARKETS 


(Continued from preceding page) 


























*Gulf Coastal Fields — $0.92 for below 20. Jan. 9, Sinclair- Posted by Ohio Oil Co. 
*rairie met above Humble schedule in full. . , ‘a P 
Posted by Humble Oil & Refining Co. (Effective July 20, 1936) 
: 26) : = Elk Basin, Wyo a Gadupaenbens -.-$1.18 
‘ities 0 were Jan. Bed Bogen 98.0 Rocky Mountain Fields Grass Creek, light.................... 1.18 
18-18.9...... 0.90 °7-27.9....|. 1.08 Posted by Stanolind Oil & Gas Co. sein — 
| se oe ee 0.92 28-28 .9 1.10 7 . 936) (\nmective Jan. 7, 30) 
20-20.9...... 0.94 29-29.9...... 1.12 Cemetire Som. 9, 3908 Eas 
ok ee 0.96 we-30.9...... 4.96 Salt Creek, Midway and Dutton Creek, Wyo., Big Muddy......... Pe pr ie | 
pS ae 0.98 31-31.9...... 1.16 same schedule as Stanolind posts in Oklahoma- 
23-23 .9 i goat 1.00 32-32.9. 5.20. 1.18 Kansas which see. Effective June 5, 1936) 
24-249 1.02 33-33.9. 1:20 | Grass C ols \ , 
25.95 9. 1104 ch aan aioe: @ an Greet aie Tezchiiohy ae eee es init EGE. 6 ocak 0c oa cans «xe 
Refugio heavy MEET EC Cre eee Ce $0.90 | files. light. Co eee oe oe , 
Iles. haere Peete eee e reece ene 100 Posted by *International Refg. Co. 
Effective Dec. 1, 1934, Humble prices are Hogback, N. M................ Se (Effective June 5, 1936) 
based on 99% tank tables at 60F Allowance or Frannie light (Effective Feb. 24  *36) 0.7 Cut Bank, Mont. 
deduction of 1% is made for each 25° change Frannie heavy ; ‘ ee oy Below 35° 1.29 38-38 .9 ‘ 
in temperature above or below 60F. Hamilton Dome, W yo. ET TO 35-359. ae = “31 39-39 9 7 “2 
c he agg these an ee Bare Cosme 6-a6.9......1.33 40 and above. 1.41 
reek, Hull, Humble, Liberty, Moss Bluff, Effective July 20. 1936) $7-37.9...... 1.35 
Mykawa, Orange, Pierce Junction, Rabbs Elk Basi li - eislieganinany : *Texas Co. subsidiary. 
Ridge, Raccoon Bend (shallow sand), Refugio = Crock. hel vee eee cece eee ee eee $1.18 
light, Sour Lake, Spindletop, Sugarland, and | Grass Creek, light.................. - 1.18 ~peee a 
West Columbia. ‘ . Posted by Continental Oil Co. 
Pondera, Mont., (Postings discontinued July . ; 
Above gravity and crude schedule met Jan. 1, 1936, but Stanolind pays price posted by (Effective Jan. 9, 1936) 
9 by The Texas Co., except that Texas Co. Ohio Oil for Kevin-Sunburst, less 20c per bbl} Cah Crees Bi ois cecacacesewdiss $1.28 











CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoted take highest price offered in the field. Effective Feb. 26, 1936 except Huntington Beach, Playa del Rey, 
Santa Fe Springs, Kern Front, Signal Hill (Long Beach) effective March 7, 1936, and Elk Hills, effective June 22, 1936 


ae, 





3 § 3 
"ts & E4 = g 
= e o © Ss & = pest é & 

sig 2 i! gt Bei 2. * ft, 3 

me §& a cs a a3 r) 3 me FS Ss s & : s nd 

mee $e 8 tet e § P8295 Fs ae as 

apo £23 s $2 28 G &€ S$S7 go. s Fo 3 FB tL SE F 

$89 £38 2 ¢ 33522 8 2233282 3 23 2 4 dF 4 8 
Gravity n= DW <_< = = & OO <& Q > &—&eT SBE Hh Rae = mw Oe a a & & 
pO. eee $0.80 0.79 0.74 0.78 0.79 0.80 0.76 . .... 0.80 0.76 0.76 0.77 0.78 - 0.70 .... 0.70 0.70 0.65 0.70 0.70 
PR siedesicresaas 79 1% 1% 7 OO 6... 8. OS IG LTS CTE LW... LO... TO 8 SS Oe CTS 
ME onc ss oscaxvees 80 179 [74 .78 .79 .80 .76 as A Ge ee ae aan 70 [70 [65 ‘70 70 
, canscsacsacs "80 .79 \74 178 .81 .80 .76 ese 02 126 1% 172 1% .... .38 70 .70 (65 .70 .70 
| A Seer .80 .79 .74 .7 .84 .80 .7 eee 82 .7 i. Jee | ae. Ae 70 70 70 .65 .70 .70 
i. 3S. See ee ee .82 719 .74 .82 .87 .84 .81 rae $3 7 7 1 RR eee 70 70 7 7 66 «17 .71 0.70 
CEE. wivaucecsnes '85 179 :74 .85 .90 .88 .84 a oo. oe ae ee 70 .78 |78 |68 (78 (72 :70 
BTR i cxranceniwns 88.79 .74 89 .93 93 .88 . 11. -91 180 185 «177 184.78 73 (82 (82 .71 [82 ‘74 [70 
BR ccsecunaneks 92 182 .74 .92 .96 .98 92. 11. «193 184 189 79 (88 :78 77.87 (87 .74 86 [78 [72 
y I Perec ress .% 86 .77 .96 .99 1.02 .96 84 .79 96 «88 93 - .82 92 .78 80 = .92 92 77 90 82 76 
WO ss case eeessens .99 .91 .80 1.00 1.02 1.06 .99 .88 .81 99 .91 96 .85 .96 .82 84 .97 .97 .80 .94 .86 .79 
, Seer ce 1.03 95 .82 1.03 1.05 1.11 1.03 .93 .83 1.20 .95. .89 .99 .86 88 1.01 L.OL 83.98 90 83 
Bw ctecenavend 1.06 1.00 .85 1.07 1.09 1.16 1.06 .98 (861.05 .98 92 1.03 .90 91 1.06 1.06 .86 1.02 .... 
ME , cc svcsucrsca 1101.05 .88 1.11 1.12 .... 1.10 1.03 .88 .... 1.02 96 1.06 (95 - 95 1.10 1.10 .88 1.06 .. 
GRR ERRRRpSS 1,141.10 .90 1.141.15 .... 1,141.07 .90 1.06 .... .991.10 .99.... (991.15 1.15 .91 1.10 .. 
BEE sna ccckucveas 1171.15 193 1.181.18 . 1.171.12 .93 1.09 |... 1.03 1,141.03 |... 1.02 1.20 1.20 [941.14 .._! 
Sn Pe CCRC 1.21 1.19 .95 1.22 1.21 & Pie, ae ee Kee ee ees Ce Se oe hl eee 
|: See ———_—_— .... 1.24 & 1.24 1.22 .97 « S.BR 3.28 8.32 . 1.09 1.29 1.29 .99———-_______ 
ree *Elwood Terrace « B27 = 1.27 1.27 1.00 . 1.14 1.25 1.16 . 1.13 1.34 1.34 1.02 Kettleman Hills 
Sk oe re ere = or . 1.18 1.28 1.20 b.be §.36 3.30 1.06 .... 1. 
SEE, 5 cancauscers rT. See 38 . 1.31 | 1.22 1.32 1.25 1.1. 1.20 .... aise 123 
” eee err +5: an es] « 5.48 ee Saree —? 1.27 
Peers re nh . 1.46 eS gC era cae - gti’ - 3.31 
(Saree ere ox Bers a » Eos i RAE as) Oe a oes ose caw ee re 
ATT ox, eee - ar « Boa cscs Bue 1.39 
SEE. kcceseceke = . 1.61 "1.40 | ile 143 
SN cas nancakess te : 1.66 1.43 7 

*F. o. b. ship. 





TAlso McKittrick, Kern River, Kern Front and Round Mountain $0.78 thru 19.9 gravity; no higher gravity quoted. **Except Lakeview Area. 
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NEW REFINING PATENTS 





Cracking. No. 2052340, issued 
Aug. 25, 1936; filed March 15, 1935; 
J. F. Donnelly, assignor to Donnelly 
Process Corp.; 2 drawings; 13 
claims. 

ROVISION is made for separate 

and simultaneous cracking of 
lective fractions under different crack- 
ing conditions. In the process a dis- 
tillate fraction such as gas oil or lu- 
bricating distillate is moderately 


Let’s 


se- 


cracked in a primary zone to form 
substantial quantities of fractions 
boiling above and below 625 F. which 
are separated in a second zone. The 
lower boiling fraction is subjected in 
a third zone to vapor phase cracking 
to yield high anti-knock gasoline, This 
active cracking continues in a fourth 
zone where it is admixed with the 
fraction boiling above 625 F. The 
products of the fourth zone are re- 


look — 


at the RECORD! 


The name CUSHING has always been 
identified with high quality petroleum 


products, 
SERVICE 


when the need was greatest. 


and CANNONBALL 


has proven dependable 
Now 


CUSHING offers you a complete line 
of gasolines, each TOP in Quality— 


Thoroughbreds. 


Start making money 


with CUSHING Thoroughbred Qual- 
ity NOW! 





f 


the wae \ 


WRITE. WIRE OR PHONE 
FOR QUOTATIONS 


CANNON BALL 
SERVICE 


Cushing Ethyl Gasoline 


Cushing Anti-Knock 
Regular-Leaded 


Anti-Knock Pressure 
400 End Point 


60-62 Better than U.S. Motor 
60-62 Under 400 End Point 
64-66 Under 375 End Point 

68.70 Under 360 End Point 
42.44 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 
32-36 Overhead uncracked 


as Oil General Sales Offices: 
Division Sales Offices: 


Cracked Fuel Oil 


REFINERIES: 


CUSHING & BLACKWELL, 


CUSHING, OKLAHOMA 
2007 FOSHAY TOWER 
MINNEAPOLIS, MINN. 


OKLAHOMA 











| sued 





leased to a separator from which low 
viscosity fuel oil is withdrawn from 
the system and the vaporous fraction 
is released to a dephlegmator from 
which reflux condensate (distillate or 
gas oil) is returned to the first zone. 


* * * 


Solvent extraction. No. 2 049 060, 
issued July 28, 1936; filed May 14, 
1934; F. X. Govers, assignor to Indian 
Refining Co.; no drawing; 11 claims. 


EPARATION of low viscosity index 

constituents and paraffin was from 
wax-bearing oil by treatment with ani- 
line in the presence of a modifying 
solvent selected from the aliphatic al- 
cohols of the amyl group such as ob- 
tained from the chlorination of pro- 
pane and from fusel oil. These alco- 
hols have a boiling point of 240-277 I. 
In the process there is an_ initial 
separating treatment to remove hydro- 
carbons which tend to modify the wax 
anti-solvent properties of the solvent 
mixture. Thereafter, the preliminarily 
extracted oil may be dewaxed and sub- 
jected to further fractional separation. 


Lubricating oil. No, 2 048 992, is- 
July 28, 1936; filed Nov. 23, 
1931; M. B. Chittick, assignor to The 
Pure Oil Co.; one drawing; 2 claims. 


LOW pour point lubricant com- 

prising partially dewaxed lubricat- 
ing oil admixed with a relatively small 
amount of oil having a gravity of 12- 
14 degrees A. P. I. and viscosity of 
200 seconds Saybolt universal at 
210°F. The oil is the residual obtained 


| from distilling unrefined vapor phase 


| 1, 1933; 


| sultant vapors fractionated 


cracked gasoline with aluminum 
chloride up to 500°F. The principal 
object of the invention is to utilize the 
high boiling polymerized residual oils 
removed from selective polymerization 
systems. 


Conversion and coking. No, 2 050- 
427, issued Aug. 11, 1936; filed Sept. 
A. Fisher, assignor to Uni- 
versal Oil Products Co.; one drawing; 
2 claims. 


ROCESS and apparatus for the 

conversion and coking of mixtures 
of hydrocarbon oil and finely divided 
solid or semi-solid carbonaceous ma- 
terial, such as coal (preferably), peat, 
lignite, and oil shale, for the produc- 
tion of coke and motor fuel. 

The mixture is coked and the re- 
into two 


| parts. The lighter fraction is cracked 


| 
| 
| 


| in an independent zone and the prod- 
| ucts separated into 


vapors and re- 
sidual oil. The heavier fraction and 
the residual oil are returned to the 
coking operation to constitute at least 
a part of the oil. Cracked vapors are 
fractionated, the resultant reflux con- 
densate being returned’ to the crack- 
ing zone and the vapors condensed. 
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New England Oil Association 
Completes Reorganization 


NEW YORK, Sept. 18. — A re- 


organization of the board of directors | 


and adoption of amended by-laws was 
completed by the Oil Men’s Associa- 
tion of New England this week, The 


by-laws were adopted and new di- | 


rectors were elected at a meeting held 
at Worcester, Massachusetts on Sept. 
15. 

Under the new organization setup 
the association consists of two mem- 
bership groups, as follows: Class AA, 
consisting of jobbers operating in New 
England; and Class A, consisting of 
the following divisions, service sta- 
tion, equipment, integrated company, 
tires and batteries, and retail fuel oil. 

The following jobbers were added 
to the directorate of the Class AA 
group: L. D. Pierce, Pennsylvania Pe- 
troleum Products Co., Providence, 
R. I.; H. P. Bagley, White & Bagley 
Co., Worcester; John W. Scott, Buck- 
ley & Scott Utilities, Inc., Boston; E. 
Philip Finn, Bonded Oil System, Inc. 
Boston; and Arthur R. Kimball, Met- 
ropolitan Ice Co., Somerville, Mass. 

The following were elected as di- 
rectors for the Class A groups: Mat- 
thew A. Haggerty, Belmont Holding 
Co., Belmont, Mass. (service station) ; 
Charles W. Moore, Moore & Kling, 
Ine., Boston (equipment); Henry W. 
Pratt, American Oil Co., Boston (inte- 
grated company); Albert T. McGrath, 
Firestone Tire & Rubber Co., Boston 
(tires and batteries); and John V. 
Kenney, Consumers Oil Co., West Rox- 
bury, Mass. (retail fuel oil). 

Warren §. Keith, Keith Oil Corp., 
Brockton, Mass. was elected treasurer 
of the association. George E. Young 
was named secretary pro tem and D. 
P. MacDonald was made assistant 
secretary. 

The jobbers who continue as di- 
rectors from the Class AA group are: 
P. A. Brewer, United Oil Co., Somer- 
ville, Mass.; F. F. Hale, Hale’s Oil 
Co., Cambridge, Mass.; F. E. Berg- 
fors, Quincey Oil Co., Quincy, Mass.; 
F. B. Smith, Massachusetts Wharf 
Coal Co., Boston; J. H. Porteous, Val- 
ley Oil Co., Middletown, Conn.; A. L. 
Brown, Brown’s Lubritorium, Mel- 
rose, Mass.; and Sol Burwen, Leader 
Filling Stations Corp., Lynn, Mass. 





Golfing Sensation 


NEW YORK, Sept. 17.—J. F. 
(Jack) Riddell, New York cargo oil 
broker, proved the sensation of the 


national amateur golf championship 
matches being held at Garden City, 
Long Island this week when he went 


through to the quarter finals before | 


being eliminated by Jeck McLean of 
Glasgow, Scotland. 

Mr. Riddell, who is well known in 
oil circles for his golfing prowess, 
won a 20-hole match this morning and 
carried McLean to the 17th hole this 


afternoon before losing. 
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FREE 
PYROIL 
PREMIUMS 


Wa 
To all dealers retailing Pyroil, and to all others: Consult 
the local Pyroil Distributor at once for an ingenious new sales 
and profit building Premium Plan that costs you nothing. Has 
no equal in the field. Nationally advertised merchandise of 


highest character given absolutely Free. A plan that should 
increase your sales up to several hundred percent! 


INVESTIGATE AT ONCE 


Increased sales and profits, increased patronage and satisfied 
customers, follow where GENUINE IMPROVED PYROIL is proper- 
ly serviced and sold. This internationally famous product! now 
goes another brilliant step forward in stimulating dealer sales— 


_ boosting business in all departments. 


Mail coupon for Free Premium ¥Plan details and otherYim- 
portant facts. Manufactured and Guaranteed by Pyroil Com- 
pany, W. V. Kidder, Founder, 205 LaFollette Ave., 


a _ K LaCrosse. 
Wisconsin, U. S. A. 


Pyroil is advertised regularly in The Saturday Evening Post, Country 
Gentleman, Time, Fortune, Christian Science Monitor and 25 other 
nationally circulated publications. 








Genuine Pyroil Bears this 


Signature on Every Can. il 
Ui Ti pees 

(Ofiak= 
= 7 Founder 


PYROIL COMPANY 
205 LaFollette Ave., 
LaCrosse, Wis., U.S. A. 

Please send Free Premium Plan 
details and other important 
Profit and Business Building 
Facts. 
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LETTERS TO 





THE EDITOR 





Sees Heavy Lube Demand 


Having just returned from a trip 
to Europe, L. E. Quackenbush, presi- 
dent of Alliance Oil Corp., has writ- 
ten the following interesting letter 
giving his impression of conditions 
there today and how they may be ex- 
pected to affect demand for oil prod- 
ducts—-Editor. 

From letter of August Slst Alliance 
Oil Corporation, 

L. E. Quackenbush 
Dear Editor: 

The general industrial conditions in 
England, Germany and Italy are good, 
but in France, poor. Spain needs no 
mention. A great deal of activity cen- 
ters around war preparations and one 
is impressed in traveling in these coun- 


tries by the continual talk of war, 
international negotiations, alliances, 
ete. There is so much talk about it 


and so much preparation, I personally 
doubt if a war will occur for some time 
to come and would hazard a guess that 
there will be no war for a least two 
years between the principal countries 
unless it is touched off by the political 
situation in Spain. 

Germany and Italy politically are on 
the side of the Spanish rebels and |] 
think the sympathies’ of England and 
the other sober countries, together 
with those in this country who have 
knowledge of the actual situation, 
would also be on the side of the rebels. 
France seems to be the only one lean- 


ing toward the side of the present 
Spanish government which, as you 


know, is communistice in tendency. 
France's present government is so- 
cialistic and it is feared by the other 


powers that the present government 
cannot control a swing toward com- 
munism. My own opinion of France 
is that basically the people are not 


communistie and that there will be an 
upheaval this Fall by a complete 
swing to the conservative side. Mean- 
while the French frane will unques- 
tionably be seriously depreciated and 
conditions in France may become in- 
creasingly serious until October and 
November. Afterwards, optimism could 
be justified. By this time it is my 
feeling that the rebels will prevail in 
Spain and a dictatorship of Fascist 
form of government will be established 
and the danger of an upheaval in 
Europe will be temporarily over. 
This does not mean, of course, that 
the principal countries will not con- 
tinue their program of ‘‘arming to 
the teeth’’ with the result that from 
a practical oil stand-point, the con- 
sumption of petroleum products in 
Europe will continue large and prac- 
tically on a war-like basis in view 
of the fact that as long as they are 
all going through the motions, maneu- 
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vers and what not, they are consum- 
ing the products just as if they were 
at war. 

Although government inventories 
are large, consumption is also great 
and I think present inventories of the 
various countries can be considered as 
normal in the future, and that con- 
sumption will continue abnormally 
high for some years to come. 

Some friends of mine in England 
connected with the Rolls-Royce Works 
advise me that they are booked 
full on government orders for airplane 
engines through 1938 on a 24-hour 
schedule. 


In Germany I know that one oil 
company in order to continue doing 
business on a barter basis, placed an 
order for several tank steamers and 
the earliest delivery he could secure 
from the steel cartel (all steel busi- 
ness in Germany being pooled) was 
the Fall of 1938 for the first boat. 


Financially, England is well off and 
is acting today as a depository nation 
for all those individuals of other coun- 
tries who have a fear of what might 
happen to their own monetary struc- 
ture. 

Internally, Germany is well off. Peo- 
ple are busy, all working hard and 
seem to have plenty of money to 
spend, and one cannot help being im- 
pressed with the general conditions 
of the nation as a whole. My reaction 
was very optimistic on the future of 
Germany, purely internally, however. 
The external conditions are just as dif- 
ficult as ever and every transaction 
is controlled in detail without any 
“flim-flamming.’’ There is no trick 
in selling oil in Germany and _ the 
profits thereon from a mark stand- 
point are enormous, running as high as 
70 to 80%. The trick as you know 
is to get the money out of Germany. 


The French monetary situation I 
have previously mentioned, viz. that 
the frane will unquestionably be de- 
valuated. Italy is in about the same 
situation as Germany. People are 
working, contented and happy and in- 
ternally well-off except those of 
wealth who are being so heavily taxed 
or their earnings so controlled that 
they unquestionably are feeling the 
pinch, although as long as their in- 
vestments, enterprises, and expendi- 
tures are confined within the coun- 
try, they really haven't a great deal 
to complain about. 


People in all countries 
much interested in solvent processed 
oils, not only those being manufac- 
tured in this country and exported, but 
also those that are now being manu- 
factured locally in the various coun- 
Generally speaking, solvent oils 
which are being manufactured in these 


are very 


tries. 





various countries are running almost 
identical in tests with those of con- 
ventional Pennsylvania, with certain 
characteristics even a shade better. 


The future of Pennsylvania prod- 
ucts, therefore, seems to me to lie in 
their ability to maintain the quality 
superiority over Mid-Continent and 
Coastal that they have always had 
and consequently it seems that the 
Pennsylvania industry has to go to 
solvent treating in order to step up 
their qualities and maintain the same 
relationship as previously. 


L. E. Quackenbush 
Alliance Oil Corp. 
New York, N. Y. 


Employment and Payrolls 


Rate High in 1935 


Indexes of pay rolls in mining and 
associated industries as given by the 
Bureau of Mines in its Minerals Year- 
book, 1936, recently published, indi- 
cate a high score for petroleum re- 
fining in 1935 in size of payrolls. 

Based upon an index of 100 for 
1929, petroleum refining has an index 
of 76.8 which is the highest index 
shown for 1935. For total associated 
industries, including smelting and re- 
fining of copper, lead and zine; blast 
furnaces, steel works, and _ rolling 
mills; cement manufacturing; and pe- 
troleum refining the index was 62.0. 


For total mining industries, includ- 
ing coal mining, petroleum producing, 
metal mining, and nonmetallic mining 
and quarrying, the index was 50.9. The 
index for petroleum producing was 
57.9 which was passed in this field 
only by bituminous coal mining with 
an index of 58.2 and by petroleum 
refining in the associated industries 


group, The total mining and asso- 
ciated industries index was given as 
52.8. 


Employment in petroleum refining 
is given the high index of 88.1, passed 
only by smelting and refining of cop- 
per, lead and zine, and by nondurable 


goods with indexes of 88.6 and 88.4 
respectively. This compares with the 
associated industry average of 79.2, 


the mining industry average of 66.6, 
with 78.4 for all manufacturing, and 
68.9 for durable goods. 


Petroleum producing had an index 
of 75.9 in 1935 which was passed by 
bituminous coal in the mining division 
with an index of 76.7. 

Average weekly wages in both pro- 
ducing and refining of petroleum stood 
highest of all the classifications named 
above, $28. Anthracite coal stood 
high at $25.59 while the average for 
all manufacturing was $20.85. 

In average hourly wages petroleum 


producing and refining stood second 
only to anthracite coal mining and 
were far bove the average for all 


manufacturing, 
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© SIMPLEST ON THE MARKET 


Only two moving parts— 
equal size pumping gears. 
Extra large bearings for 
long life. Rugged construc- 


tion—carefully machined. 
















Fig. 3600M ARV Single Pump 
Unit Standard Motor Drive 


@ SINGLE OR MULTIPLE OUTFITS 


Roper Rotary Pumps are built RIGHT @ MOTOR, BELT OR ENGINE DRIVE 

. . priced RIGHT .. . and are giving 
DEPENDABLE and ECONOMICAL @ BUILT-IN’ RELIEF VALVE 
service to thousands of users. You, too, 
can save time and money — install 
Ropers in your plant! 


@ 1 10 700 GALLONS PER MINUTE 


| 
| N-7 


HOMER EORPOMTIN = RODER 
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When purchasing your fuel and furnace oil 


requirements, kindly bear in mind that BERRY’S specialize in domes- 


tic heating oils from both our seaboard terminals and Pennsylvania 
refineries. 


Attractive quotations may be secured on range oil, No. 1 and No. 2 
fuel oil. 


Gasoline of high octane and specific distillation range are also 
available at all of our shipping points. Your inquiries will be 
appreciated on any commodities which you might purchase. 










JAMES B. BERRY SONS’ CO., INC. OIL CITY, PA. 


Branch Offices: New York City; Chicago, Ill.; Boston, Mass.; Philadelphia, Pa.; 
London, England; Hamburg, Germany; The Hague, Holland. 


Refineries: Oil City, Pa.; Emlenton, Pa.; Farmer's Valley, Pa.; St. Mary’s, W. Va. 
Ocean Terminals: Baltimore, Md.; Tiverton, R.1.; Dorchester, Mass.; Carteret, N. J.; 
Edgewater, N. J.; Glastonbury, Conn.; Philadelphia, Pa. 
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attractive 


merchandising 


9 
service: 


oe CHEMICALS, INC 


St. Louis, 
Canada, b 


May 


oO. 
imited 


41th & Monro 




















Tested in Actual Use 


UMBLE 


thoroughly tested in actual use 


products have been 
in all the major oil fields of the 
Southwest. Ask your friends about 
them, or better still, try them your- 


self — you'll come back for more. 


HUMBLE OIL & REFINING CO. 


Service goes with everything we sell 
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OIL TRADEMARKS 
For Copyright 





The following are trademark appli- 
cations pertinent to our field pending 
in the United States Patent office 
which have been passed for publica- 
tion and are in line for early registra- 
tion unless opposition is filed prompt- 
ly. For further information address 
National Trade-Mark Company, Mun- 
sey Building, Washington, D. C., 
trademark specialists. 

As an additional service feature to 
its readers, this journal gladly offers 
to them an advance search free of 
charge on any mark they may con- 
template adopting or registering. You 
may communicate with the Editor of 
this Department, or send your inquiry 
direct to the National Trade-Mark 
Company, stating that you are a 
reader of this journal. 


Pub. Sept. 8, 1936 


HOT FOOT, Ser. No. 380,513. Hot 
Foot Chemical Company, Birmingham, 
Ala. Filed July 2, 1936. 

For Insecticides. 

SULCOLOID, Ser. No. 376,326. Ans- 
bacher Siegle Corporation, Brooklyn, 
N. Y. Filed Mar. 24, 1936. 

For Agricultural Insecticidal and 
Fungicidal Material. 

PANOCO, Ser. No. 366,047. Pan 
American Petroleum Corporation, Wil- 
mington, Del. Filed June 8, 1935. 

For Lubricating Oils. 

CUSHION KING, Ser. No. 380,034, 
Chicago Hydraulic Oil Co., Chicago, 
Ill. Filed June 22, 1936. 

For Brake Fluid. 


* * * 


Pub. Sept. 15, 1936 


IkP EXTREME PRESSURE on a red 
background, (letters EP and words dis- 
claimed), Ser. No. 379,887. The Ix- 
treme Pressure Oil Corporation, In- 
dianapolis, Ind. Filed June 18, 1936. 

For Lubricating Oils. 

LONE STAR, picture of a star, Ser. 
No. 380,380. John N. Ballard, doing busi- 
ness as Ballard Oil Company, Hills- 
boro, Tex. Filed June 29, 1936. 

For Gasoline. 

ANTMORG, Ser. No. 379,849. North- 
field Specialty Co., Inc., Northfield, N. 
J. Filed June 17, 1936. 

For Insecticide. 

DUB-BEL-IFE, Ser. No. 380,857 
Walter W. Ames, South Orange, N. J. 
Filed July 10, 1936. 

For Oil Preparation for Preserving, 
Treating and Lubricating Belts. 

KOLDPRUF, Ser. No. 381,125. Em- 
pire Oil & Refining Company, Bartles- 
ville, Okla. Filed July 17, 1936. 

For Anti-Freeze Preparation. 

MULBINDER, Ser. No. 380,599. The 
Texas Company, New York, N, Y. Filed 


| July 3, 1936. 





For Residual Petroleum, viz., <ASs- 
phalt. 

ESSO, Ser. No. 369,719. Standard 
Oil Company of New Jersey, Wilming- 
ton, Del. Filed Sept. 25, 1935. 

For Asphalt. 

OK, Ser. No. 378,896. Motow Trad- 
ing Co., Inc., New York, N. Y. Filed 
May 26, 1936. 

For Refined, Semirefined and Un- 
refined Oil made from Petroleum, Both 
with and without Admixture of Ani- 
mal, Vegetable, or Mineral Substance 
for Illuminating, Burning, Power, Fuel, 


NATIONAL PetrotEuM News 





al 
Ca 


bl 
Ty 
fil 
w 
m 


al 


om Th 











and Lubricating Purposes, and Lubri- 
cating Greases. 

HUMBLE, Ser. No. 379,615. Hum- 
ble Oil & Refining Company, Houston, 
Tex. Filed June 12, 1936. 

For Refined, Semirefined and Unre- 
fined Oils made from Petroleum, Both 
with and without Admixture of Ani- 
mal, Vegetable, or Mineral Oils, for 
Illuminating, Burning, Power, Fuel, 
and Lubricating Purposes. 








NEW PATENTS 





Compiled by R. E. Burnham, patent and 
trade-mark attorney, 511 Eleventh 
Street, N. W., Washington, D. C., from 
whom copies may be obtained at the 
rate of 25c each. State number of pat- 
ent and name of inventor when order- 
ing. 
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REFINING 


Process for converting high boiling 
point hydrocarbons into low boiling 
point products—Ernest A. Ocon, New 
York, N. Y. Filed Aug. 3, 1935. No. 2,- 
052,721. 

Process of refining oil—Justin F. 
Wait, New York, N. Y. Filed May 18. 
1933. No. 2,052,812. 

Acid treatment of oils—David D. 
Stark, Berkeley, and Thomas O. Ed- 
wards, Jr., associated, Calif., assignors 
to Associated Oil Co. Filed April 22, 
1931. No. 2,052,852. 

Process for treating mineral oils 
Merrell R. Fenske and Wilbert B. Mc- 
Cluer, State College, Pa., assignors io 
Pennsylvania Petroleum Research 
Corp. Filed Nov. 13, 1933. No. 2,052.- 
971, 

Extraction of lubricating oils—Ogden 
Fitz Simons and Frank C. Croxton. 
Hammond, Ind., assignors to Standard 
Oil Co. (Ind.) Filed June 2, 1934. No. 
2,053,000. 

Method of treating hydrocarbon oil 
—Harold R. Snow, Neodesha, Kans., 
assignor to Standard Oil Co. (Ind.). 
Filed July 25, 1933. No. 2,053,209. 

Conversion of hydrocarbons—Donald 
S. Villars, Nutley, N. J., assignor to 
Standard Oil Co. (Ind.). Filed May 24, 
1934. No. 2,053,211. 

Method of treating hydrocarbon oil 

Harold V. Atwell, White Plains. 
N. Y., assignor to Gasoline Products 
Co. Filed June 10, 1933. No. 2,053,213 


a 


MISCELLANEOUS 


Process for catalytic hydration of 
propylenes—William H. Shiffler and 
Melvin M. Holm, Berkeley, Calif., as 
signors to Standard Oil Co. (Calif.). 
Filed Aug. 22, 1930. No. 2,052,806. 

Processes and products for stabiliz- 
ing unsaturated hydrocarbons—Charles 
P. Wilson, Jr., Houston, Tex. Filed 
Dec. 17, 1930. Nos. 2,052,859 and 2,- 
052,860. 





Method for cleaning fabrics—David 
R. Merrill, Long Beach, Calif., assignor 
to Union Oil Co. of Calif. Filed April 
22, 1932. No. 2,052,891. 

Cleaning fluid—George L. Parkhurst. 
Chicago, Ill., assignor to Standard Oil 
Co. (Ind.). Filed June 30, 1932. No. 2,- 
053,007. 


Lubricating oils and penetrating oil 
—Anderson W. Ralston, William O. 
Pool, and James Harwood, Chicago, 
Ill., assignors to Armour & Co. Filed 


Aug. 27, 1935. Nos. 2,053,045 and 2,- 
053,046. 
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FOR YOUR CONVENIENCE 





























Your material is safe when stored in any of the 
five strategically located General American term- 
inals. Each of these terminals has separate pumps 
and lines for dissimilar commodities. Each is 
manned by a carefully trained personnel. General 
American guards your products with every pre- 
caution offered by modern equipment and experi- 
enced handling. 


GENERAL AMERICAN 


TANK STORAGE & TERMINAL CO., Inc. 
NEE” «0s SUBSIDIARY OF GENERAL AMERICAN TRANSPORTATION CORPORATION 


Terminals: Goodhope, La.; Westwego, La.; Corpus Christi, Texas; Houston, 
Texas; Carteret, N. J. Office: 135 S. LaSalle St., Chicago, Ill. 





|can handle anything that will flow through a pipe line 
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I want “my own personal copy” of NATIONAL PETROLEUM 
NEWS each week. Send me the next 52 issues for which I enclose 
$5.00. (Foreign $6.50, Canada $7.50 including tax.) 


DE oz iat eadxerccdcxqawiwsenweetedensaaeees 
Ss eee eveataitadoretxesar anaes CR kd cadkcdanawas cas ecenes 
CNN co chances eumamed mand ...Position 
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— Dedicated To The 
Service Station Men 
of America 





A new edition of a Famous 
Volume ... Interestingly 
written ... Clearly Illus- 
trated 


Previous editions of Service Man’s 
Guide helped over 15,000 men to greater accomplish- 
ments in the field of automotive lubrication. Now 
the fourth edition (completely rewritten and brought 
up to date by J. Howard Pile, nationally recognized 
lubrication engineer) is available. 


Covers the entire field of automotive lubrication 
explains friction, lubrication fundamentals,character- 
istics of various types of lubricants—-outlines working 
principles of car parts—tells what type of lubrication 
each requires and whydescribes how cars should be 
lubricated, and accepted ways to increase lubrication 
sales. 


No service station man can afford to be without 
this book. It is written in everyday language which 
is interesting, easy to understand and clearly illus- 
trated. 130 pages of information and inspiration 
mailed postpaid for only $2. 





NATIONAL PETROLEUM NEWS 
1213 W. 3rd St., Cleveland, Ohio 


Enclosed is check for $ _ _. Send ; copies of 
Service Man’s Guide at $2 each. 


Name 


Rddvess 























NEW BOOKS 


Reviews Technical Progress 


Containing so many references to 
technical material published in 1935 
that the publishers feel called upon 
to point out that it is more than a 
bibliography, ‘‘Petroleum Technology, 
1935” is actually a series of 24 
progress reporis the scope of which 
extends from petroleum geology 
through production and refining to 
cousumption problems of the refined 
products. Over 2000 references to 
books, periodicals, patents and ab- 
stracts published in 1935 are iisted. 
These are arranged by subjects and 
are, by themselves, well worth the 
price of the book. 

“Petroleum Technology, 1935,” 
published by The Institution of Petro- 
leum Technologists, is making its 
first appearance as a separate volume 
of the Annual Reports published since 
1934. The aim of the book is to sup- 
ply the technologist with an authori- 
tative survey of the trends’ of 
development which occurred in the 
industry during the year under review. 

The development of refining in 
1935 is characterized by moderniza- 
tion programs rather than by the in- 
vention of novel methods to produce 
high-quality products, according to 
G. R. Nixon. This modernization 
was directed toward solvent extrac- 
tion and dewaxing more than to other 
phases of refining, he said, and it 
may be said that solvent refining has 
enhanced the lubricating value of a 
crude just as cracking has enhanced 
its gasoline vaiue. 

The cracking deveiopments in 1935 
are outlined by Gustav Egloff, a 
member of the Institution and re- 
search head of Universal Oil Products 
Co., Emma Fk. Crandal and Martha 
M. Doty. Cracking developments have 
been significant, particularly in the 
utilization of cracked and _ natural 
gases to produce high-octane motor 
fuels by means of polymerization it is 
stated. One of the greatest § ad- 
vantages to be gained from _ poly- 


merized gasoline is its greater 


chemical uniformity compared with 
regular gasoline. Such single hydro- 
carbons as isooctane or mixtures can 
now be mad® commercially. The oil 
industry is in a position to furnish 
gasoline with fewer types and num- 
ber of hydrocarbons than ever before, 
so that better control in their com 
bustion may take place in the 


eylinders of an engine, hence greater 


speeds and economies obtained. 


“During the year 1935 the average 
octane rating of gasoline was about 
66 in the United States. If the 9,- 
000,000,000 gallons of gasoline po 
tentially available had been produced 
from hydrocarbon gases, the average 
octane rating of U. S. motor fuel 
would have been raised to about 80. 
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Walter Miller, in a 
achievements of the oil industry, 
properly characterized 1935 as a 
“eas year’’ in petroleum technology. 
it is said. 

According 'o W. E. J. Broom, an 
associate member, 1935 was notable 
in the developinent of various solvent- 
extraction processes, the attention 
given to ‘“‘oiliness’”’ and the appearance 
of addition agents to enhance this 
property. One point of interes: has 
been the increasing use of kinematic 


review of 


viscosity as opposed to older and 
more conventional scales, he says. 
Some excellent work has appeared 
regarding greases also. 

The extensive ground covered by 


the reports is indicated by the in- 
clusion of sections dealing with auto- 
mobile and airplane engines, oil en- 
gines, and low-temperature carboniza- 
tion. There are over 250 pages in the 
book. Its price to non-members is 
8s. 0d. ($1.95) post paid. Orders must 
be addressed to the Institution of 
Petroleum Technologists, Aldine 
House, Bedford St., Strand, London, 
We:2. 








ON THE LAZY BENCH 


Landlord (to prospective tenant )—- 
“You know we keep it very quiet and 
orderly here. Do you have any chil- 
dren?’’ 

“NO. 

“A piano, radio, or victrola?”’ 

“ING. * 


“Do you play any musical instru- 
ments? Do you have a dog, eat, or 


parrot?’’ 

“No, but my fountain pen scratches 
like hell sometimes.”’ 

The Shield, 
Phillips Petroleum Co. 
* * 

Willie: ‘‘I wish I had a milion dol- 
lars. I'd go to picture shows every day 
then.”’ 

Jimmie: ‘You'd take me with you, 
wouldn't you, Willie?” 

Willie: 
wish for 
home.” 


“Naw, If you're too lazy to 
yourself you can stay at 
The Sohioan, 
Standard Oil Co. of Ohio. 
% * cs 

She (as they 
chureh): <Aren’t those chimes melo- 
diously beautiful? Such harmony! So 
inspiring! They thrill me! 

He: You'll have to speak louder. 
Those confounded bells are making 
such a racket I can’t hear a word you 
Say. 


Texaco Topics, 
The Teras Company. 
* % tk 
Wife: ‘“‘I can read you like a book.” 
Hubby: ‘“‘Then why don’t you? You 
skip over what you don't like in a 
book.”’ 


—Texaco Topics, 
The Texas Company. 
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NOT 
CONNECTED 


With 
Standard Oil Company 
(Indiana) 











Now motorists in the Middle West can 


obtain at Esso Stations in St. Louis: 


ESSO—for Premium Motor Fuel 
ESSOLENE—for Regular Motor Fuel 
ESSOLUBE—for Motor Oil 
ESSOLEUM—for Greases and _ lubri- 


cants 


THE 
SIGN OF 
HAPPY 
MOTORING 


For the past several years, 
motorists in the East and 
in the South have been 
familiar with ‘“‘the ESSO 
sign’. This big red, white 
and blue ESSO oval has 
marked the source of fine 
products and courteous 
service at more than 30,000 
ESSO STATIONS and 
ESSO DEALERS from 
Maine to Louisiana. 


ESSO inc. 


Please Note ,That the Standard 
Oil Company (Indiana) HAS 
NO CONNECTIONS WITH 
ESSO STATIONS or ESSO Inc. 

















What Readers Say avout the 


Public Educational 
NATIONAL PETROLEUM NEWS 


‘*Magnificent piece of work. . 
history” from Tulsa, Okla. 


“Had no idea of the statistics, size and relative 


influences of petroleum on the affairs 
of today as portrayed in your issue” 
from Tallahassee, Fla. 


“Finest treatise on the oil industry we 
have ever seen” from Terre Haute, 


Ind. 


“Learned more about the oil industry 
in that one issue than I ever knew be- 
fore’ from Great Falls, Mont. 


“Unquestionably a most valuable 
reference book on oil” from Portland, 


Ore. 


Bound volume of the Public Educa- 
tional Issue, 512 pages, in green buck- 
rum, gold lettering...$2.25 per volume. 


Send your order to National Petroleum 
News, 530 Penton Bldg., Cleveland, 
Ohio. 


. a milestone in petroleum 
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TRANSACTIONS IN OIL STOCKS ON NEW YORK STOCK EXCHANGE 

















Last Transactions Week Ended Sept. 19, 1936 
1935 1936 Listed Par Current Div. Sales Week's 
High Low High Low Shares Value Company Dividend Paid Shares High Low _ Last Chamee 
80 4844 125% 75 788,675 N.P. PMR COD so 6 56 006s5sss see 50cQ July 31, 36 1,900 93 91 92% +1% 
44 29% 51% 36 2,290,412 $25 Associated Oil Co ...........45 25c May 1, 36 20 40 40 40 0 
28 20 35% 26% 2,664,901 25 Atlantic Refining Co............ 25cQ Sept. 15, 36 8,400 27% 27 27 _ ‘ 
14% 5% 20 14% _ 2,131,090 5  Barnsdall Corp.......-......0+- 20¢ Aug. 1, 36 7,300 17% 17 17% + 
9% 6% 2% 8Y 1,444,970 N.P. Colonial Beacon Oil Co......... ee 40 27 26% 27 — ¥« 
12% 6% 15 Yj 11% = 13,983,287 N.P. Consolidated Oil Corp.......... 15¢ Aug. 15, 36 63,700 13% 12% 13% +1% 
112 108% 106% 101 132,771 $100 a, ane errr re $1.25Q Sent. 1,36 = .snca. eres sie tem Bales Mcrae 
35 15 % 38 a} 28% 4,682,662 5 Continental Of) Go..6..662 sce 25c July 31, 36 33,200 31 2934 30% + % 
22% 11% 343% 21% 413,333 $10 General Asphalt Co............ Pe 3,800 254% 244 25 0 
5 1% 12% 6% 1,098,618 25 Monston On Gow. oo isss cic. ces 11,900 9% 8% 9 0 
54% 2% 138% 4% 1,207,132 10 Indian Refining Co........ 1,100 10% 9% 10 — 
1% | ages 1,309,060 > LOGUREREMOURU BS OUNG ccs ck s See aseeese arena ae: sis save ee 
15 4% 51% 13 40,000 $100 OO MER: cia cn chesayacess<s 140 29% 28 29 — xX 
3 1 6% 2% 330,000 N.P Maracaibo Oil Exploration Co... eet 200 334 334 33% — \ 
20% 9% 23% 17% 1,857,912 $10 Mid-Continent Pet. Corp....... 40c 7,300 23% 21% 22% — &% 
17% 10% 2614 163, 1,399,345 N.P. Mission Corp..............006. 2S 1,400 19%, 19 199% — \ 
144% 9% 17% 12% 6,563,377 N.P. NDNAMS MOMN MON oil os reabina rae 54 4.6 25c 12/200 13 12% 12% + 
21 10% 20% 12% 4,699 885 5 Pan Amer. Pet. & Transp. Co.... Ne me ner a eee ane ee oe ae 
1% % 4% 1% 1991370 N.P. Panhandle Prod. & Ref’g. Co..... 600 2\ 2% 2% —8 
20 6% 74% 18 17,994 $100 ee” Sepa arti ora Rees ee 70 59 58 59 + (OK 
14 7% 18 2% 2,153,444 weseoiiien Corp. of America. .... 25c May 29, 36 5,000 144% 13% 14% + % 
40 1384 49% 38% 4,152,836 N.P. Phillies Petroleum Co........... 25ceQC —- Sept. 1, 36 29'000 41 38% 39% —1% 
1% ye 2% \% 1,184,817 25 go Se eee TT ee ne ae gins w/e isie Beas ieee 
8 a al be § 8 150,000 100 do . SR eee Rees, 9 awadaenenn 1,700 11% 9% ja | + % 
134 & 2 1% 2,500,000 N.P Pierce Petroleum Corp.......... Sos. galetnaereess 22,200 2% 1% 2 — \ 
13 6 7°" 11% — 1050'000 5 Plymouth Oil...........+-ss008 25cQ June 30, 36 4300 16% 16% 116% — % 
17 5% 24% 16% 3,038,370 N.P. Pure Oil Co............cccceee Pm ER TI 29,400 17% 16% 16% —1 
103 3434 118 91% 167,640 160 OO? i AO 6h ars veneaa sees $1.50 July 1, 36 1,400 96 4, 94 +1 
119 495% 133% 103 130,000 100 do 8% rere rrr rs $2.00 July 1, 36 540 108 106% 107% 4+2% 
2914 57% 48% 425,342 a Royal Dutch Co. (N. Y. shares). $1.70 2 Se OD eee cata Pea 
36% 20% 42% 30% 1,244,383 N.P. Seaboard Oil of Del............. 25c Sept. 15, 36 2,500 32 31 32 — 
39 20% 48 3814 56,148 £2 Shell Transport & Trading Co.... $1.237 De ge ae shia pis 
16% 5% 21% 14%, 13,070,625 N.P. Shell Union Oil Corp............ Se ae eae 48,200 23% 20% 23% +2 
lll 634% 124 110% 400,000 $100 Seer er $1.37% July 1, 36 5,100 124% 122 122 —2 
18% 4% «6% «3% 461,000 so haa... **$1.00 July 31; 36 1,300 4\4 4 4% + % 
204% 6% 31% 19%  1,008/549 9% Miete O8 Go......cscccccsssss RENE 2400 26% ~—-26 24+ 4% 
1164 60 132 116 120,000 100 Ne | SRR er eee $1.50 Aug. 1, 36 200 122 122 122 —1 
15% 10% 17 12% = 31,701,348 15 Socony Vacuum Oil Co. 25c Sept. 15, 36 68,800 14% 13% 14 + \% 
116 «lll 113% 109% 764,925 100 ~=S. O. Export Corp. pfd $2.50S.A. June 30,36 _—_.......... ee: Se seria ee 
41% 27% 47% 35 13,102,900 Nr. Oe SR ir 30c Sept. 15, 36 14,800 37% 35% 35% — % 
33% 23 40% 32%, 15,215,677 OG IR oi a dascadccccvees 50c Sept. 15; 36 9500 38 37% 37% + &% 
32 20 30 25 146,542 10 NOL ED  cvescsds ob caer ene Save JeweeneGtamd. . coicene Pe rey aye 
52% 35% 70 51% 25,740,965 25 ee ee eee 75¢ June 15, 36 27,200 62% 60% 62 — ¥% 
77 60% 91 2 1,590,406 N.P. ee See Mo kk ckvcenccivocs eas 25cQ Sept. 15, 36 900 7834 78 78 —1 
121 115% 124 118 100,000 $100 BRR err $1.50Q Sept. 36 50 122 121 121 —l1 
3 1% 6% 3 966,979 $1 Senuabin Oil Corp. (Del.)....... eee, Geen ae 5,600 4% 3% — 
304% 16% 40 28% 9,851,236 $25 ee Le errr 25cQ July 1, 36 15,100 3734 36% 374% 0 
9\4 3% 15% 74 930,570 10 Texas Pacific Coal & Oil Co...... 25¢ Aug. 1, 36 18,100 12% ll 12 + &% 
15% 7% 19% 14% 5,998,919 N.P. ba Ww _ — Oil Co... . 15c Sept. 1, 36 17,900 1734 1 17% + % 
104% 84 106% 100% 695,563 $100 C. , rere $1.50 July 1, 36 > 104% 103% 103% — % 
26%4 60 a1 2,191,823 N.P. Tide owas ter Oil Co. itech s 6 3:6) & wb 45c pe stele sicece eter uae 
2 14% 28% 203% 4,386,970 25 Union Oil of California......... 25cQ Aug. 19, 36 3,400 22 21% 21% — Xx 
26% 20% 31 % 225% 1, 200,000 N.P. Union Tank Car Co............ 30cQ Sept. 1, 36 1,100 28 27% 28 + % 
1% 2% 759,538 N.P. Warner Quinlan Co............. aaa. «| wmatrsieneeaes 500 % 3 4% — & 
3% 1 5% 2% 431,443 $5 HL. F. Wilcox Of & GasGo.n..... occ cece enn 500 3% 3% 3% — 


*New high. tNew low. 
C Paid 25 


Ex-div 
¢ extra Sept. 1, 36 


**Dividends of liquidation. tStock dividend. a Par 33 1/3 flrias. 


STANDARD OIL STOCKS ON NEW YORK CURB MARKET 





1935 1936 Shares Par 


Last 
Current Div. 


Transactions Week Ended Sept. 19, 1936 


Sales Week’ 8 





High © Low High Low Issued Value Company Dividend Paid Shares High Low Last Change 
16 6 18 12% 36,000 $25 Borne Scrymser Co............. 50c Apr. 15, 36 50 16 16 16 0 
42% 30% 50 3934 200,000 50 Buckeye Pipe Line Co........... 75cQ Sept. 15, 36 350 45 4414 45 + 

157 115 124% 108% 120,000 25  Chesebrough Mfg. Co........... $1.50 June 29,36 _........... sileces ea ee ree 
2334 10 345% 19% 6,974,356 $5 Creole Petroleum Co............ 25¢ July 15, 36 4,300 24% 23% 234% — 
38 3314 44 39 5@,000 $50 Eureka Pipe Line Co............ $1Q a OS | ere rer setae Bake aan 
64 44 76% 57 8,985,662 N.P. Humble Oil & Refg. Co.......... 25cQ July 1, 36 4,000 65 6234 64 — k 
22% 15% 24% 20 26,965,078 N.P. Imperial Oil Ltd... . NADP ee $25cS. June 1, 36 1,900 20% 20% 204% — %& 
22% 15% 24% 20% Nr. A ees 25cQ June 1, 36 100 20% 20% 20% 0 

64% 3% 9% 5 300,000 $10 Indiana Pipe Line Co........... 20c** May 15, 36 1,600 93% 85% 9% + % 
3934 28 39% 32% # 14,324,088 N.P. International Pet. Co............ $75cS. June 1, 36 3,800 35 34% 344% — %&% 
Sao i: re ee | eee mac cueeeeeee |  —xeteces ioe, vee papas yrs 
105% 6% 15% 9% 509,000 $12.50 National Transit Co............. 40c June 15, 36 900 12 11% 1% + & 

4% 3 , 6% 4% 100,000 5 New York Transit Co........... 15c S.A. Apr. 15, 36 100 5% 5 % 5% + kh 

8 544 9% 4% 120,000 10 Northern Pipe Line Co.......... 15¢ July 1, 36 100 8% 87 8% — & 

10744 90% 110% 104% 562,122 i oo 0 ESS eee $1.50Q Sept. 15, 36 200 109 108 5% 109 + \% 

1 5% 8 544 400,000 25 Penn Mex: Fuel’Co............: sig aS > ie ste a‘ Eas ieee 
34% 21% 40 32% 1,142,671 25 South Penn Oi Go. ..5.. 6.2008 60c June 30, 36 500 39% 39° 39% + % 

5 3% The 3% 100,000 10 Southern Pipe Line Co.......... 10c | ee | eer pate sts creas Sete 
56 454% 60 48 35,000 50 South West Pa. Pipe Lines...... $1OTtT eS" re er pateke ie ‘teks 
24 18 §=23% 17% 2,604,790 BO oR Oy Yo ove nics cesass 35c Sept. 15, 36 2,900 193% 19 19\% 0 
12 7% «14% 11 188,403 25 SS. O. Nebraska sits June 20, 34 200 12 11% 1% — % 
23% 11% 364 21% 753,740 rr SC rer sree it 25c July 15, 36 1,900 31 30% 30% — % 
9944 89 107% 97 120,000 100 do 5% _ pfd $1.25Q July 15, 36 450 107 105% 1054 —2% 

6 2% 10 5% 34,158 25 Swan Finch Oil Corp 87 4c Mar.16,36 _........ Ae WK Pier. Ere 


*New high. +New low. {Imperial Oil Spec. 37 }4c June 1, 36. International Pet. Spec. 50c June 1, 36. 





"x Ex dividend. **15c regular; 5c extra. +tReturn of capital i in connection with reduction of capital stock. 





Postpone Bankruptcy Hearing 


NEW YORK, Sept. 16.—The bank- 
ruptey hearing of the Warner-Quin- 
lan Co., subsidiary of the Cities Serv- 
ice Co., before Federal Judge Murray 
Hulbert here today was adjourned 
until Oct. 28. The adjournment was 


84 


made at the request of counsel for 
creditor groups to allow more time 
for the trustees to submit a report on 
the company. 


Warner-Quinlan has been operat- 
ing under Section 77b of the National 
Bankruptcy Act since Oct. 11, 1935. 


NEW YORK CURB BONDS 


Week Ending Sept. 19 





High Low Last Change 





Cities Serv. 5s °66....... 80 78 80 0 
Cities Serv. & ee 78% 76% 783%+% 
Cities Serv. G. 5s °42.. - 1014 102% + &% 


Empire O & R 5s "42.. 864% 854% 85% 


1% 


NATIONAL PetroLEuM News 
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OIL AND ROYALTY STOCKS ON NEW YORK CURB ADVERTISING 











Transactions Week Ended Sept. 19, 1936 
es 8 Pe = was IN THIS ISSUE 
High Low High Low Value Company Shares High Low Last Change 
‘ % 1% P Bag po mmc a a 4,000 1 % 7 - | 
( 2 nsas 5 ae 5 5% % 54 t \% | ss ‘ 
38 ; 1% 31 NP. —_ re — ty “i ae ee 54% a8 2 . \ | This index is published as a convenience to the 
rj 2y% 9% 7% $10 oS ear 2,600 93, 9% 914 0 | reader. Every care is taken to make it accu- 
16% 14% rs, 5-5 — rAmer — _— 100 23% 23% 23% ‘4 | rate, but National Petroleum News assumes 
acédahals acetal F. or r ; white aN : we e ian Pane 
44% #1 4% 2% $% Carib fr roman ee ward 5,300 2% 2 2% 0 no responsibility for errors or omissions. 
3% 4A % 3 N.P. Cities Service......... 42,400 4% 33, 3% ly 
474% 6 66 4134 $100 OS REA 3,000 58% 53% 55 4 134 
4% 6% 3 % 10 do pfd. i ees 100 5 lg 5 be 5% M4 | 
43 6 63 41 1006 an wa Bek...... 10 56 56 56 4 
2% +) 4 % N.P. Colon Oil Corp....... 100 % 8 14 0 P ; x 
1% 5% 3, N.P. Columbia Oil & Gas vtc. 5.300 3% 3 3 y% | American Flange & Mfg. Co....... : ? 2 
3 1 5 2 $1 Consolidated Royalty. . 100 2% 2% 2% - lg 
1 3 y4% $14 N.P. Cosden Oil........... 5,600 234 2% 23, i 
6% &% 17° 6% $100 do pfd............ 200 «144 dS, 34, M4 
24 Pas 2% 1% N.P. Crown Central _, ae 11,100 2 13, 17 0 | 
-P. arby Petroleum..... 900 10 '4 10 10 4% | Berry Sons’ C¢ ‘ames or 
2 % 4% 1% NP. Derby Oil & Refg...... 1,100 3% 3% 3% oe ee 
20 20 72% 25% NP. at Sepa | 
74% 50% 98 72 $25 Gulf Oil Corp......... 7,600 97% 93 971 Ly | 
44% 1% 6% #=®.%2% N.P. Indian Ter. : Oil A ; , 
4\% 13 6 3 N.P. SR. ere 100 3 3 3 We} 
3 1 5 2% N.P._ Kirby Petroleum...... 2,000 434 434 434 3, | Champion Spark Fag Co. ewe 7 
4% Yy2 3 $2 Leonard Oil Dey....... 2.700 4 4 % ve | Champlin Refg. Fees eee ere 63 
84% 63 15% 7 NE. kao OF Nete......<.. 5,400 *15% 13% 15% 15 | Chicago Bridge @ fen Works : ; 61 
10% 4 14% 9% N.P. Lone Star Gas........ 4,600 135 133 8 4 | Cities Service Co. f ; ; : 3 
i9 4 224% #14 N.P. Margay Oil Co........ ; afer * 4 | Classified Advertisements. ............. 87 
2% % 4 1% N.P. Mexico-Ohio Oil...... 700 1% 1% 1% : 3¢ | Cushing Refg. & Gasoline Co. 76 
3% 1% 4% 1% N.P. Michigan Gas & Oil... 1,300 3% 3 3% += *'| 
3% ye 6 2 N.P. Mid. States Pet. A vtc. 1,800 1, 3% 11,4 l 
iE ye 2% 4% =6ON.P. G6 Oe Wicivcss 2,900 14 % 4 + &] 
2 ad sit 4 = aro S bo ales ; | 
5% ountain Producers. . . 2,500 53 54 53,4 0 : eee ; = ati 
20 i133 23 17% N.P. National Fuel Gas.... 2000 2014 19 14 195% % | Davis W elding & Mfg. Co. : Third Cover 
3% 2 4% 2% $5 New Bradford Oil..... < __** | du Pont de Nemours & Co., E. I. : 35 
4 2 8% 3% NP. North Central Texas.. 200 5 5 5 0 | Dyestuffs & Chemicals, Inc... . 80 
. Yorth European...... 7 3 1 C3 + . 
123 okt isié 1334 N:P. Oil Stocks Ltd. A... -— wa a ww ta 
43 14% 6% 3% N.P Pantepec of —— 10,100 514 4% 5 ly 
8 y% 1 vs N.P. Producers Royalty. . 3 800 ve 3 35 0 
3% he 15% 3 N.P. Rem Beek O8........ 1.900 115% 10 '4 11% 1 Erie Meter Svste Ine 
mu & ( 3 Ys N.P.  Reiter-Foster Oil..... 1200 5% 4 5% 0 a ere ree 8 
24% =O& 2 ‘6 $25 Richfield Oil pfd...... 300 th Ss 1 elas ahh = 
5 1% 19% 4 $1 Root Petroleum....... 15.700 17% 534 5% - \& 
i5y 8 23 14% 20 do “y pr. pfd... "300 19 19 19 0 
tae “a ae 26% $10 om pf. j ; a4 
2% % 4% 1% ‘N.P. Ryan Bees Foe d 600 314 314 314 0 
1 3 2 4% $10 Salt Creek eee : Fairbanks-Morse & Co 5 
74 5h 10 6% 10 Salt Creek Prod 3.500 7% *6 54 674% 44 | Freedom Oil Works Co 53 
6% 4% 113 6% N.P Southland Royalty... 1200 81, 734 734 le , 
2% % 5S 2% $5 Sunray Oil....... : 10.900 3% 3% 33, 0 
as cas ae 47% aa do __—ipfd.. Da "400 1814 17 4 48 '4 ‘ 
4_ 2 6 4% $1 Swiss Oil Corp af 6,400 54 5% 5% a) 
6% 5 934 4% N.P. Texon A Corps. 1,200 534 5% 554 ly 
coos coee 3H 2% .... Vemesuela Mex....... 200 +314 34% 3% 44 | Gasoline Products Co. 33 
2% 3% 41% $1 Venezuela Petroleum. . 2,800 1% 14 1'4 o General American Tank Storage & Terminal Co. 81 
6% 3 li 5% $1 Voodley Petroleum... 1,000 9% 856 8% ' 


*New high. tNew low. 


OIL DIVIDENDS PITTSBURGH STOCK __ | thine & auch Paper co P 
Dividends Waiting an EXCHANGE 





Transactions Week Ended Sept. 18, 1956 























Company A mount Record Payable __ wees shes MAR pata | 
Banciel Oil Ca q.. 20c Sct. 10 Si 2 brn | Mid-Continent Petroleum Corp. Fourth Cover 
Borne Scrymser spec. **, 75¢ Sept. 25 Oct. 15 —— a Week 
Chesebrough Mfg. Co. q.$1.00 Sept.7 Sept.30 - a ee ee ee = 
do Cee 50c Sept.5 Sept. 30 i. vi : og 23 , 
Cn q. = 5¢ Oct. 15 Nov. 16 ic ities Serv...... 318 B.. 3° 3% , 
do extra..... Oct.15 Nov.16 Col. Gas & E lec... 846 21 , 19% 124 —1% | National Petroleum New 3.4-81-82-83-88 
Continental Oil Co. ‘ Oct. 5 Oct. 31 +Col. Oil & Gaso.. 161 3% 2% 3. - Oe ae . 1 8 3 1-81-82-83-8! 
do extra. Oct.5 Oct. 31 {Gulf Oil of Pa... | 103 96% 9444 94%6 44% | 
Gulf Oil Corp.......... 25¢ Sept.15 Oct. 1 LoneStarGas.... 3,127 13% 13% 13’2 0 | 
e Humble Oil & Refg. q. Sept.1 Oct. 1 t do 6 p.c. conv. s oor ed 
do extra. Sept.1 Oct. 1 pfd. --- 406 100 9994 99% — 
Lion Oil Refg. re sumed . : Sept. 30 Oct. 15 + do 614 p. c . pid. 50 115 115 115 Te Overhead Door Corp. ; 57 
Mee Frontenac Oil oid: Mountain BOE - a ve rz | 
Renny cud es ae $1.50 Sept.30 Oct. 15 Supply........ 5,045 7 60% 0% <8 | 
Pet. Corp. of Amer.... .25¢ Sept. 10 Sept. 30 Plymouth Oil. ... 190 1654 16% 16% — % | 
Plymouth Oil. re Sept. 10 Sept. 30 Shamrock Oil & 9397 43 4) 13 aan 
Pure Oil Co. 5 4% pfd. q$1.25 Sept.10 Oct. 1 Gas........... 2,327 454 4/4 ' | Penola: fine. 71 
Pure Oil Co. 6% “Ota. q..$1.50 Sept.10 Oct. 1 Standard Oil of |_| a as 49 54 | Pittsburch I N : 
Pure Oil Co. 8% pfd. q. .$2.00 Sept.10 Oct. 1 oe ere 357 623, 60% 62 54 | ; be ms earns able Meter Co. l 
Root Pet. $1.20 pfd. q.. .30c Sept.19 Oct. 1 (Unlisted. eater Co. : : p. 
Shell Union Oil pfd. q...$1.375 Sept.10 Oct. 1 : it, ra 
Skelly Oil 6% 7 pi Breese hey Oct. 1 Nov. 2 : | 
South Penn ¢ a 4c Sept. 15 Sept. 30 I , 4 J - 
Oe ON cds cane 37%c 3=Sept. 15 Sept. 30 N EW YORK BON DS 
South West Pun —— line $1. 00 Sept.15 Oct. 1 
Stand. of Ohio q.. + «200 Sept. 30 Oct. 15 Week E nded Sept. 19 | Roper Corp., Geo. D. : 79 
Se” ae $1.25 Sept.30 Oct. 15 — es 
Texas Corp.. eer on Sept.4 Oct. 1 High Low Last Change 
Texas Corp. extra... Sept.4 Oct. 1 — 
Tide Water Assoc. pfd. ‘a. ‘$1. 50 Sept.10 Oct. 1 Atlantic rg deb. 5s... 103 4 103% 103% — v4 } 
ep, Houston Oil 5s....... 102% 10: 0: ey 
Se en A Ee Pan Amer. Pet. of Calif.68 36% 36% 36%—3 | Pea Bo , 6 
“TEV N STOCK FXC ICKk do 6s ctfs ac a'e ath 37 34% 36% 1% | Simelair Refg. Co. en 56 
CLEVELAND STOCK EXCHANGE Pure Oil 41/850 w.w.... 114. 113. 113% «oO 
Transactions Week Ended Sept. 19, 1936 do 4%s'50. ... 104% 104% 104% 0 
- — Ric hfield Oil of Calif.6s.. 41% 40 414 — \ | 
Cc change do G68 ctfs....... 40% 39 40% — \&% | 
Over Shell Union Oil 3 jan 51.. 98% 98 98 a I ioe Os) Ts . Pp . nes : 
Sales High Low Last _ Week Skelly Oil 4s °51. .. 100% 100 100% + % | Tokheim Oil Tank & Pump Co.. Second Cover 
— ————_—-_——— —- Socony-Vac i 1064 106 106% + \% | 
Canfield Oil...... tha. eetS ace, hehe aa See se .. 100% 100% 100% + % 
SS eee oa wile <3 cir wena Union Oil of C alif. 6sA.. 122% 121 121% +1% | 
Nat'l Pe 325 8 7 S% — \% | ek 1 Perer . 16 115 115 0 | 
| eee 112 112 103 4% 110 +8 Warner- eties 6s...... 31% 30 30 0 | Universal Oil Products Co......... ; ee 
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I. C. C. Decision Affects 
Wisconsin Oil Rates 


WASHINGTON, Sept. 17.—The In- 
terstate Commerce Commission today 
dismissed the complaint of 87 Wiscon- 
sin oil jobbers that freight rates from 
the Southwest to Wisconsin are ‘un- 
reasonable’ but suggested a method 
of adjusting an admittedly improper 
group relationship of rates, 

The oil companies had asked for 
reduced rates from Arkansas, Kansas, 
Louisiana, Missouri, New Mexico, Ok- 
lahoma and Texas to Wisconsin and 
for revised destination groups. They 
complained of differences in rates 
ranging from 3.5 cents to 10 cents 
between neighboring groups and testi- 
fied that certain companies bought gas- 
oline in destination groups with lower 
freight rates and lower retail prices 
and trucked it into higher rated ter- 
ritories where they undersold local 
marketers. They also reported that 
tourists buy just enough gasoline in 
their areas to carry them into areas 
where lower retail prices prevail and 
fill up their tanks there. 

The defending railroads contended 
that the lower retail prices had noth- 
ing to do with the freight differentials 
but were due to commercial competi- 
tion, differences in gasoline tax and 
other reasons. 

The ICC has now ruled that the 
rates assailed are not and have not 
been unreasonable. However, in dis 
missing the complaint, it adds, ‘‘The 
evidence of the record indicates that 
the assailed rates are improperly re- 
lated, and that a proper relation would 
result from the observance, as a max- 
imum, of a spread of 4 cents in the 
rates to destinations to which the dif- 
ferences in distance are 50 miles or 
less over the shortest rail lines. Such 
an adjustment would require (a) a 
43.5-cent group between the _ Mil- 
waukee group, to which the rate from 
Group 3 is 39.5 cents, and the Wausau 
group to which the prescribed rate 
from that group is 45 cents, (b) a 
46-cent group between the 42-cent 
group and the 47-cent group, and (c) 
similar regroupings of the points more 
distant than Wausau and Duluth.” 


Tide Water Buys Stock 
In South Penn Oil Co. 


NEW YORK—Tide Water Associ- 
ated Oil Co. and South Penn Oil Co. 
have acquired all of the 315,414 
shares of South Penn Oil Co. owned 
by the General Education Board, a 
Rockefeller institution. The Tide Wa- 
ter group obtained 172,743 of the 
shares sold by the board, while South 
Penn took the remainder, 142,671 
shares. Sale price was said to be $35 
per share as against current quota- 
tions of $39. 

Through the transaction, Tide Wa- 


&6 


ter Associated, already South Penn’s 
biggest customer, becomes also its 
principal stockholder. The two com- 
panies already are equal owners of 
the largest gathering system in the 
Bradford area. Tide Water is the 
largest user of Pennsylvania grade 
crude. 

It is believed jit acquired the stock as 
an investment, while South Penn will 
retire and cancel the shares it ob- 
tained. 

Bad Check Artist in Ohio 

CLEVELAND — The Better Busi- 
ness Bureau here reports a worthless 
$20 check was passed in a filling sta- 
tion in Geneva, O., drawn on a Lex- 
ington, Ky., bank. A warrant has been 
issued for the arrest of the individual 
presenting the check, who said he 
was an executive of a large oil com- 
pany. 

New Committee Chairman 

NEW YORK — G. Raymond, of 
Black, Sivalls & Bryson, Inec., Okla- 
homa City, has been made chairman 
of the Manufacturers’ Sub-committee 
on Bolted Tanks of the American Pe- 
troleum Institute’s Division of Pro- 
duction, to succeed William Schwem- 
lein, of Parkersburg Rig & Reel Co., 
Parkersburg, W. Va., who resigned. 
Mr. Schwemlein continues on the com- 
mittee, which is now preparing stand- 
ards for the stairways and walkways 
on bolted production tanks. 


To Revise Regulations 

LOS ANGELES, Sept. 17.—Revision 
of the regulations governing the trans- 
portation of certain inflammable 
liquids is proposed in a bill now be- 
ing prepared by the State Firemen’s As- 
sociation for submission at the next ses- 
sion of the state legislature in January, 
1937. 














Van Turner 
Editor, Cherall Accessory Blue Book 





To Eliminate Emphasis 
On Speed fo Cars 


NEW YORK, Sept. 1.—Elimination of 
all reference to motor car top speed 
in their advertising and publicity was 
recommended in a formal resolution to 
all members of the Automobile Manu- 
facturers Association by the board of 
directors. 

The resolution adopted by the board 
points out that the automobile industry 
will continue to build into its cars every 
possible safety factor which necessitates 
a margin of safety that is not needed 
in normal operation. 

“Present day top speeds represent that 
extra margin of safe performance essen- 
tial to normal operating speeds,” states 
the resolution. 


Lion to Pay Dividend 


CHICAGO, Sept. 19.—Lion Oil Re- 
fining Co. has announced a 50 cent di- 
vidend to be paid Oct. 15 to stock- 
holders of record Sept. 30. 

Last previous dividend was paid 
Oct. 27, 1930. 

Net income for the first seven 
months this year was $272,118, T. H. 
Barton, president, has announced. This 
compares with a loss of $192,885 in 
the same months of 1935. 


Federal Taxes Increase 


WASHINGTON, Sept. 19.—Federal 
gasoline tax collections totaled $22,- 
552,321.67 in August as compared with 
$20,477,876.89 in the same month last 
year, the International Revenue Bureau 
reported today. 

Lubricating oil taxes totaled $3,404,- 
410.62 in August as against $2,844,294.94 
a year ago. 


Chek-Chart To Issue 
Accessory Book 


CHICAGO, Sept. 19.—Publication 


for service station salesmen of a book ° 


listing the size and type of accessories 
for automobiles is announced by the 
Chek-Chart Corp., Chicago. 

Chexall Accessory Blue Book is the 
title. After several years of compiling 
data the book is to be issued early in 
November. 

The book will list in tabular form, 
by makes and models, the car manu- 
facturer’s specifications covering ac- 
cessories commonly sold at service sta- 
tions. There will be sections on car 
inspection, sales and installations of 
accessories. 

Compiling and editing material has 
been done by Van Turner, editor. Mr. 
Turner formerly was editor of the 
Standard Service Manual, and Chilton 
Flat Rate Manual. Recently he was in 
the Philadelphia zone office of Chevro- 
let supervising complaints and claims. 


NatrionaL Perroteum News 
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Gulf Opens School For 


Fuel Delivery Men 


PHILADELPHIA, Sept. 21—A one- 
week’s training course for fuel oil de- 
livery salesmen, designed to teach them 
everything from road courtesy to sell- 
ing oil, was inaugurated Sept. 8 by the 
Vhilade!phia division of Gulf Oil Corp. 

Applicants must pass a physical 
examination, a driver’s examination of 
read tests and a written examination of 
traffie safety rules ance safe truck opera- 
tion, eccording to E. O. Bretz, supervisor 
of sales promotion. Thirty new salesmeli 
were in the first group to get this train- 
ing. 

They are taught safe driving, road 
courtesy and how to sell and deliver 
fuel oil, with stress on the importance 
of courtesy and good service in main- 
taining good will. 

The talks on safe driving = and 
courtesy are presented by C. P. Bart- 
lett, in charge of insurance. Talks on 
selling and delivery cre made by F. J. 
Hamiiton, assistant division manager 
in charge of fuel oil sales, and by H. J. 
White, division superintendent at 
Philadelphia of delivery salesmen. In- 
struction in the care and maintenance 
of trucks is given by W. F. Moser super- 
intendent of motor equipment. 


Glover Joins Dale Moore 


TULSA, Sept. 12.—E. ‘‘Jay’’ Glover 
has been appointed vice-president and 
division manager of the Dale W. 
Moore Oil Co., Tulsa. His headquar- 
ters will be in Minneapolis. 

Mr. Glover vice-president 
in charge of saies for Rock Island Re. 
fining Co., Duncan, Okla., since 1928 
and has traveled regularly to some 18 
states in the middle and western parts 
of the U. S. Before joining the Rock 
Island company he had experience in 
producing oil, chiefly in the Burkbur- 
nett, Tex., field during its heyday. 


has been 





E. “Jay” Glover 


September 23, 1936 








OIL INDUSTRY EXCHANGE 


Positions Wanted 


SALES AND OPERATING EXECUTIVE. Seven 
years executive marketing experience. Past four 
years General Manager of independent market- 
ing company operating individual brand stations 
over wide territory. Previously connected with 
integrated company. Good record. Proven abil- 
ity to market economically, build business and 
develop organization. Now employed. Thor- 
oughly capable of assuming responsible execu- 
tive duties with established private brand mar- 
keter or of developing new company or new 
territory this type operation. Desire oppor- 
tunity Produce Results. Ad- 


Salary secondary. 
dress Box 352. 


WHAT OIL COMPANY can use a man, age 37, 


married, experience 4 years with Alemite, 3 


years as manager for service stations in large 
city, 5 years as bulk plant manager? Now 
gainfully employed. Address Box 355. 

SALES ENGINEER desires position selling 


lubricants 
automotive, 
neering 


with oil 
Diesel, 
problems 


producer. Experienced in 
marine and stationary 
Address Box 356. 


engi- 


ACCOUNTANT~ College degree, ten years expe- 
rience in statistical and accounting work 
industry; production, and 
Address Box 357. 


in oil 


refining marketing, 


Business Opportunities 





68 OCTANE 
MOTOR SPIRIT 
WANTED 


European petroleum marketing company 


wants contact with refiner who can offer 
shipments 


tities 


68 octane 
50,000 


motor spirit. Quan- 


tons per year. 


Write first 
tional Petroleum 


instance Box 351, care Na- 


News. 








For Sale 


FOR SALE OR LEASE. Bulk 
oline and lubricating oil and 
making equipment 
the West. 


plant 
complete 
City of 125,000 
Address Box 353. 


for gas- 
grease- 
located in 


Professional Services 





PHOENIX CHEMICAL LABORATORY 
AN EXCLUSIVE PETROLEUM 
TESTING LABORATORY 


Equipped for all known tests and research 
in petroleum products 


8953 Castello Ave. Chicago 
Telephone—Spalding 8578 








SALE OF OIL COMPANIES NEGOTIATED 
Efficient and Confidential Handling, 
WM. WISHAR 


Broker of Oil Marketing Properties 
2831 Grandview, Cleveland Heights, Ohio. 








ANTI-KNOCK VALUE 
DETERMINATIONS 


THE GRAY INDUSTRIAL LABORATORIES 


Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 
NEWARK, N. J. 
Telephone Bigelow 3-402@ 








L. G. Huntley J. R. Wylie, Jr. 


HUNTLEY & HUNTLEY 


PETROLEUM GEOLOGISTS 
AND ENGINEERS 


Grant Building PITTSBURGH, PA. 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


611 Eleventh Street, N. W. 
Washington, D. C. 

















Sue Oil Company Directors 


NEW YORK, Sept. 17.—Henry L. 
Doherty and the directors of the Cities 
Service Company and the Cities Serv- 


ice Securities Company have been 
named as defendants in a suit for 
$18,000,000 brought by Morton 


Marks, a stockholder, it was disclosed 


today. The suit also was brought in 
behalf of other stockholders. 
The suit alleges that Mr. Doherty 


conspired with the directors to manage 
the companies’ affairs to further Do- 
herty’s own private interest and prof- 
its. The suit charges that Cities Serv- 
ice ‘‘was caused to enter upon a course 


of manipulating the market for its 
own stock, and in the course of such 
activity, the defendants, and in partic- 
ular Mr. Doherty, entered into various 
transactions with the company, out of 
which they reaped large and unlawful 
profits.”’ 


Correction 


In NATIONAL PETROLEUM News. of 


Sept. 16, page 22, F. Ray McGrew was 
referred to as vice-president of the 
Standard Oil Co. of Indiana. The writ- 


er of the article nodded. As 
knows, he is. vice-president of 
Standard Oil Co. of 


everyone 
the 


Louisiana. 
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HE POLITICAL SPENDTHRIFTS 
have hidden your tax bill for years. 
You aren’t supposed to know that. You 
are supposed to think the rich pay most 
of the taxes. They do pay heavy taxes. 


But you pay, too... in HIDDEN 
taxes. Look at your next pay check. 
Let’s say it’s $24. Take out 14 for 
national, state and local government 
costs. That $8 is your weekly share. 

If you make $30, your weekly bill is 
$10. If you make $100 a week, your 
share of government expense is $33, 
because government spending now equals 
nearly 14 of all we all make. There are 53 
taxes in every loaf of bread. 40°; to 60°, 
of your gasoline money goes for taxes. 


WHAT TO DO 


Your clothes are taxed before you buy 
them. Everything you use is weighted 
down with taxes .. and billions of tax 
dollars are wasted by careless, irresponsi- 
ble officeholders. We need lawmakers 
who insist on ECONOMY. 

Big tax cuts could be made just by 
cutting out wastes. We could have good 
government, all necessary relief, more 


__laxes 





good roads! Only you can force the 
WASTERS to quit throwing your money 
away. First, make this resolution: 


“1 RESOLVE to oppose every present 
officeholder who cannot prove to me that 
he has used all his influence to reduce the 
cost of government.” 


Now resolve to keep it! Remember it 
when you vote. You have all the power. 
You can oust the political spendthrift. 


ACT TODAY 


Don’t wait. You can stop extravagance 
QUICKLY! Write these 3 letters and 
mail them today: 

One to your MAYOR (or the County 
Clerk, if you live in the country). One to 
your GOVERNOR. One to the PRESI- 
DENT. 


Write only one sentence in each letter 
and sign your name and address. Say: 
“I WANT THE COST OF GOVERN- 
MENT REDUCED!” 

BUT DO IT TODAY! It’s your job. 
You alone can protect yourself. Don’t 
fail. Let the spenders know their game 
is up. Let’s all pull together. Help us 
to give America back to the people. 


WHO PAYS 
THE TAXES? 





Write this letter today! 


“I wantthe cost 


of Government 
REDUCED!’ 


MAIL (or your County Clerk) 
COPIES 2. Your Governor 


OF IT TO: 3: The Presitnr cd States 














REGISTER—VOTE—Give your sup- 
port to candidates, regardless of 
party, who WILL cut the waste of 
government. 


Space for this message is provided by National Petroleum News 
because of a firm conviction that a reduced cost of government is vital to the interests of all its readers 


NATIONAL PetroteumM News 
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